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We send out the SAR 
Weekly Docket every 
Wednesday evening - 
are you receiving it?  If 
you would like to keep 
up to date with what’s 
happening at SAR, send 
a subscription request to 
tvicari@sacrealtor.org.

ARE YOU GETTING IT?

SUPPORT THOSE THAT SUPPORT YOU.
This edition of the Sacramento REALTOR® is made possible by the following businesses:

B

B

Q

SAR Back Parking Lot
2003 Howe Avenue

Sacramento

Thursday Sept.  29th
Tasting 5 -  8PM

BBQers may arr ive as
early as 8am

G e t  y o u r  t i c k e t s  o n l i n e  a t
c a n t r e e b b q . e v e n t b r i t e . c o m

$500 GRAND PRIZE$500 GRAND PRIZE$500 GRAND PRIZE
FOR THE BEST BBQ!FOR THE BEST BBQ!FOR THE BEST BBQ!

OOZE

REWS & 

UES

S p o n s o r s h i p  o p p o r t u n i t i e s  a v a i l a b l e
* A Y C E  w h i l e  s u p p l i e s  l a s t *

Includes 10'x10' space,
6' table & 1 taster ticket

$ 4 0  T A S T E R     |     $ 5 0  B B Q E R
Includes sides,

AYCE BBQ* & 1 Drink

$ 2 5 0  V E N D O R  T A B L E
Get your business out there. Includes a 6' table, 

2 chairs & 2 taster tickets. 

mailto:tvicari@sacrealtor.org


STABILITY SINCE 1887
Change is constantly happening all around us every day.  It’s nice to know that the lender 
you start your loan with today will be here to fund it at your closing...And be on time!

David Heard
NMLS# 244146
Branch Manager
530.902.3725

David Whiteside
NMLS# 247866
Loan Officer
916.730.8282

Thomas Engwer
NMLS# 240643
Branch Manager
916.532.8263

Matt Miller
NMLS# 332535
Loan Officer - Sacramento
916-548-9278

FHA, FHA 203K, VA, USDA 100% Financing, CalHFA, 
CONVENTIONAL and JUMBOS

We have over 124 Years of combined lending experience

916.929.2333916.929.2333
Licensed by the Department of Corporations under 
the California Residential Lending Act  NMLS# 1141

2033 Howe Avenue, Suite 110
Sacramento, CA 95825

Jerry Hernandez
NMLS# 545489
Hablo Espanol
Loan Officer
916.549.2694

Wally Borland
NMLS# 219570
Loan Officer 
916.955.6267

http://www.masonmcduffie.com


4

2022 PRESIDENT

ER
IN

 S
TU

M
PF

 

P R E S I D E N T ’ S  M E S S A G E

From: Tony Vicari tony@sacrealtor.org
Subject: Pres. Message/Article... does this work?

Date: February 24, 2022 at 10:32 AM
To: Scott Arnold scott@foleypub.com

Interested Candidate
Informational Session

 16 February 2022

Dear members,
 Have you ever considered running to serve on the SAR Board of Directors? Applications to run
for a 2-year term in 2023-2024 are now available. And coming up on Tuesday, March 1st at 1pm
we are hosting our first ever Interested Candidates Informational Session via zoom. Whether
or not you intend to run for an open seat, this forum may be very enlightening to check out if you
have ever wondered what our Board of Directors does.
On the agenda for the session will be things like discussion how the board serves the SAR
membership, about the roles and responsibilities of board members, SAR's mission and vision, an
introduction to SAR's Strategic Plan and the board's role in forming it and ensuring the goals are
carried out, an introduction to the board's role in the stewardship of SAR fiscal health, and the
prerequisites and process to apply. We will also touch on the 2023 board meeting schedule and a
sample Board of Directors meeting agenda. Your current leadership team very much wants to
unlock the mystery for our members -- I am frequently asked what is involved to serve as a
volunteer and this is a great chance to learn first hand. I welcome you to register for the zoom and

I hope to see you virtually on March 1st at 1pm!

Cheers!

Erin Stumpf
2022 President
erin@erinstumpf.com
call/text 916-342-1372

Tony Vicari
Sacramento Association of REALTORS

Local cities and counties in our region are implementing policies to shift from use 
of natural gas in residential homes to going ALL-ELECTRIC. “Electrification!” You have 
probably heard this word thrown around a lot lately -- but what does it really mean 
as it relates to our profession and our region? Well... it means A LOT. And I would 
strongly encourage you to attend the “Electrify Your Education” event coming up 
on August 30th to learn about the coming required changes. What does this mean 
for your own home? What does this mean for our clients and transactions? The 
implications are far reaching. 

Climate Action Plans are being created throughout our county. One major 
component of those plans includes how local communities will reduce greenhouse 
gas emissions through electrification retrofits of housing. Attend this event, learn, 
and provide your feedback on how these policies will impact your business. The 
seminar will end with a presentation by Kevin Cooper on how you can “Bulletproof 
Your Business.” Open to all members, this Masters Club-hosted event will take place 
on Tuesday, August 30th from 10am – 12noon. For just $20 you can learn the ins 
and outs of how our local communities plan to reduce greenhouse gas emissions 
through electrification retrofits of housing. Don’t hesitate – register to “Electrify 
Your Education” today! Lunch included.

For decades, the state of California has been at the forefront trying to combat 
climate change via greenhouse gas reduction. Whether you personally believe that 
climate change is a problem, or that becoming ‘carbon neutral’ is the solution -- the 
state and many local governments are employing carbon reduction strategies to 
combat climate change. Sacramento and other cities in our region are beginning to 
implement new policies to reduce or eliminate use of natural gas.

The first phase of these new policies and ordinances primarily affects new 
construction, and as of January 2023, new residential construction within the City 
of Sacramento will be all-electric. That’s right -- all appliances in a new construction 
home within the city limits will be required to be electric -- including ovens, water 
heaters, and furnaces.

The second phase, which is quickly approaching, will be retrofitting existing 
homes to convert natural gas appliances to electric. The City of Sacramento overall 
has aging housing stock. I know many of us live in and sell older homes. So to require 
homes to switch over from gas appliances to all-electric appliances will mean a lot 
more than just plugging in a new appliance. There are potentially rewiring and 
panel upgrades that need to happen before a homeowner can even consider the 
costs of going all-electric.

What does this mean for your own home? What does this mean for our clients and 
transactions? Again, it means a lot. The implications are far reaching. Please be sure 
to make it a high priority to attend this education event and learn more.

See page 7 for Electrify Your Education details

https://sarelectrify.eventbrite.com/
https://sarelectrify.eventbrite.com/
https://sarelectrify.eventbrite.com/
https://sarelectrify.eventbrite.com/
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As I sit and reflect on the eve of my third week as Sacramento Association of REALTORS® 
new Chief Executive Officer, I am overwhelmed with humility, gratitude, and purpose. 90 days 
ago, no one could have told me that my family and I would trade the hustle and bustle of the 
East Coast for a beautiful California sky. I am honored for the opportunity to serve with SAR’s 
excellent staff and our volunteer leaders to helm our Association’s evolution.

We are only a few months from the start of a new fiscal year, election season is upon us, and 
SAR committee member applications will soon open. A prosperous 2023 awaits.

With a great year passing into the rearview I ask, “can we be better? Can we finish this year 
strong? Can we increase our value and provide more services to our members?” The answer is 
a resounding YES! The reason I know we can accomplish these goals is because I believe in the 
strength, determination, and the strong foundation of SAR. I also know we are ready to evolve

On behalf of the SAR leadership, staff, and myself, I can honestly say we will serve our 
members better. We will increase membership value and create an inclusive, diverse, and 
equitable environment for everyone. We will rebuild, nurture, and sustain partnerships with our 
community stakeholders and bring more resources to our members. 

At SAR we share a deep desire to tap bright new minds within our industry as the leaders of 
tomorrow. The foundation that was built by the hard work and vision of our esteemed past and 
current leaders has positioned SAR to be propelled into a bright future. Our tomorrow is now!

I realize “Rome wasn’t built in a day,” but with grace and strategic planning we will gain data 
through surveys and resources to stay in tune with what members need and want to move our 
Association forward.

As SAR makes positive changes to become the best REALTOR® Association in the country, join 
us as we write our next chapter. I challenge you to step up and become the change you want 
to see. My door is always open to new ideas that will improve, energize, and strengthen our 
Association. 

In the next few weeks, be on the lookout to participate in the 2022 SAR comprehensive 
membership survey.  We need your honest and transparent feedback on ways we can improve.

Get ready to ride this wave as we empower our current leaders, recruit new leaders, and 
develop a culture of love, innovation, and respect for all.

In the next few months, I look forward to getting to know my new work family. I look forward 
to understanding who we are and why we do what we do. I also look forward to leading a staff 
of thought leaders to the next level of excellence.

In closing, I’d like to share the inspiration I gained last week during the 2022 National 
Association of REALTORS® leadership summit held in Chicago. SAR President-Elect Cherie Hunt 
and I were captivated by 2023 Incoming NAR President Kenny Parcell’s “5 Ls of Association 
Leadership and Service”:

1.	 Legacy - Always leave things better than they were, not just within the REALTOR® family but 
in all aspects of life.

2.	 Laugh - In life, it is important to laugh and smile often. When we laugh at our mistakes, we 
learn and improve. Our best teacher is our last mistake.

3.	 Love - Always love others no matter what and look for people to love. As people feel loved, 
they will achieve more.

4.	 Learn - Always push yourself to be better today than you were yesterday. The more you learn, 
the more value you bring to others.

5.	 Lead - The best leaders are the best listeners. Leadership is never about you, it’s always about 
others.  Great leaders foster other leaders and help people become better.

I hope that President Parcell’s words have energized you the way it did President-Elect Hunt 
and I, and that my words have sown a seed of enthusiasm that will flourish as we grow SAR.

Jessica Coates, RCE
Chief Executive Officer
Sacramento Association of REALTORS®
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ELECTRIFY YOUR
EDUCATION

TUESDAY, AUG 30 | 10:00AM - 12:15PM
$20 per 

person 

includes 

lunch

MACK POWELL EVENT CENTER |  2003 HOWE AVE, SACRAMENTO

EVENT SPONSORED
BY THESE AWESOME  

PEOPLE
https://SARElectrify.eventbrite.com 

REGISTER HERE

HEAR KEVIN COOPER'S
MOTIVATIONAL STORY ON HOW HE

MADE HIS BUSINESS BULLETPROOF

THE GOLDEN
QUESTION

"CAN I  KEEP
MY GAS

STOVE?"

EVENTS ARE BACK AND YOU DON'T WANT TO MISS THIS ONE!EVENTS ARE BACK AND YOU DON'T WANT TO MISS THIS ONE!

TWO AWESOME EVENTS. ONE DATE.

KEYNOTE SPEAKER
KEVIN COOPER

MACK POWELL EVENT CENTER |  2003 HOWE AVE

YOU, INCORPORATED

PLUGGED IN & AMPED UP
HEAR THE LATEST AND GREATEST

INFORMATION ON ELECTRIFYING CALIFORNIA

HOW LOCAL
CLIMATE ACTION

PLANS WILL BE
CHANGING YOUR

BUSINESS.

LEARN WHAT'S
CHANGING

FROM LOCAL
GOVT AGENCIES

& UTILITY
PROVIDERS.  

REQUIREMENTS
FOR NEW

CONSTRUCTION
VS RESALE.

INCENTIVES AND
REBATES TO HELP

THE EXISTING
HOUSING MAKE

THE TRANSITION.

https://SARElectrify.eventbrite.com
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August 22nd
10 am – 11 am  MetroList 101: What You Need to Know to Get Started CLICK HERE
1 pm – 3 pm  Auto Prospecting Workshop: Automated Emailing and Effective Client Interactions! CLICK HERE
September 26th 
10 am – 11:30am   10 Searches You Should be Using in Prospector+: Lecture Session CLICK HERE
1 pm – 3 pm   Realist Workshop: Property Reports and Marketing Tools CLICK HERE
October 24th 
10 am – 11:30 am   Agent/Client Apps Workshop: Learn How These Mobile Apps Can Change Your Business! CLICK HERE
1 pm – 3:30 pm   CMA Workshop: 4 CMA Options to Impress! CLICK HERE

August Webinars
August 1st Webinars
8 am  Kickstart Your MLS | CLICK HERE
10 am  10 Searches You Should be Using in Prospector+ | CLICK HERE
2 pm   Auto Prospecting: Automated Emailing and Effective Client Interactions! | CLICK HERE

August 3rd Webinars
8 am Why The Interactive Map Should Be Your New Favorite Search! | CLICK HERE 
10 am How to Easily Create a Professional Looking CMA Report! | CLICK HERE 
2 pm Homesnap Pro: Why agents use this popular app! | CLICK HERE

August 5th Webinars
9 am   Beyond Your Market Area: Realtor.com Professional Search | CLICK HERE
1 pm   MetroList 101: What You Need to Know to Get Started | CLICK HERE

August 9th Webinars
8 am   MetroList Mobile: Take Your MLS with You! | CLICK HERE
1 pm  Homespotter: Your easy on the go app! | CLICK HERE

August 11th Webinars
8 am   How to Get the MOST Exposure For Your Listing | CLICK HERE 
2 pm   Why The Interactive Map Should Be Your New Favorite Search!| CLICK HERE 

August 15th Webinars
10 am   Cloud CMA 101: How to Create an Awesome CMA! | CLICK HERE 
2 pm   Beyond the CMA: 3 Reports in Cloud CMA That You Might Not Know About! | CLICK HERE
5 pm   10 Searches You Should be Using in Prospector+ | CLICK HERE

August 17th Webinars
8am   A Simpler Way to Schedule Showings with ShowingTime! | CLICK HERE
10 am   Homesnap Pro: Why agents use this popular app! | CLICK HERE
2 pm   How to Easily Create a Professional Looking CMA Report! | CLICK HERE   

SAR Association Training (In-Person) (August-October) 

U P C O M I N G  M E T R O L I S T ®  T R A I N I N G

https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fmic.metrolist.net%2fcalendar%2f%3ftrumbaEmbed%3dview%253Devent%2526eventid%253D160815648&c=E,1,GGCbvlmL9uy1asJh4m9ukOIJvRgoiCeRrUoRrPq2PBtEMkt7xS5SusnHfyZdHgedFB0w5MuB2pMwzzbgGzc1FQwFCMIXeqC1Y9Ky22l3l78aEA,,&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fmic.metrolist.net%2fcalendar%2f%3ftrumbaEmbed%3dview%253Devent%2526eventid%253D160815649&c=E,1,XRZclf4iv-oeQrCHJPackPXlXaIYBrDs9u9dk7nYfKFXuKjKNpgdQyX_0EBFmx6BcBZfLSC5Zr1JhrGiF5w561SZtiikzOBnuLAaXPqfQQ0-W3qf&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fmic.metrolist.net%2fcalendar%2f%3ftrumbaEmbed%3dview%253Devent%2526eventid%253D160831877&c=E,1,Yc4sKvmGqk9DAelD0wAFWS7gbFNE5UkaG5M56EjGQPxAoMbrWfc8IeSL8yk3UXQhjlodXT9hLxdYOAm6KicyZUvRutNZImTHV0fHkDaAeBIpet956Q,,&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fmic.metrolist.net%2fcalendar%2f%3ftrumbaEmbed%3dview%253Devent%2526eventid%253D160831961&c=E,1,QvljGwfvsFUmSLuxostZG6eyZ-coNCgOaijOUdtkBXswlgEVdxSzVEkOu0ody5_2uIHMQjpBhYIM5Q3q9eBJknY9r9dOYJBUYVgDHDj0e0mZTLQ,&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fmic.metrolist.net%2fcalendar%2f%3ftrumbaEmbed%3dview%253Devent%2526eventid%253D160832481&c=E,1,AT-t5W_DVi9y79aYcx09fIvrYHj69hR6Ik1YaCnAuiIsQeT-rbfWW7KmviJv2ddvZHy0DWqBXPBtSebgLeeSODgIxf_KKksll9EuLPEB_cAckXjlpyDH-g,,&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fmic.metrolist.net%2fcalendar%2f%3ftrumbaEmbed%3dview%253Devent%2526eventid%253D160832486&c=E,1,VoilDFsblwifQCIDOtdXIPhrvnO0pF5CIpLdeTBJILPav9jeJdKX6xETGx_kS33r3iGeHivnGLHVcmaedvRY9a0NPRYPMTyrSDNohhIPH6dXO85lngrncGclNcs,&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fmetrolist.ewebinar.com%2fwebinar%2fkickstart-your-mls-2625&c=E,1,vkt739eLVvfbCzpGeNXT1e5q9LwLfXm4r6mB0nhOxaJP9HGYcbru0Kl89Bfc5sGRReZzhqykC86zcz_HGdJvhe3PC0034siaLmCm_UpIaAQ,&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fattendee.gotowebinar.com%2fregister%2f892877533521523212&c=E,1,ekFAW0ImpB0jaQt0jUM2o4Nc6MzspZA1iU2ZwSiSMzPT2DKFsJU6NEiZoEh2r-_MkEdziNBulLfQ_9GYW2KyJUgFwK8Z8TxSq8I5-ylw1RlAF6HcNg3oPA,,&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fattendee.gotowebinar.com%2fregister%2f7417239894767635214&c=E,1,GejkMcsBDoRce66jQDalBUpLPKk7_Kecx7z0EcYOI4ac1AaTIME2mEhUnqoUF3mSpBgTuukISyrU6ofIBJ84XMg8GJ6lvIjlmddDOPA1L0uLNd4,&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fwww.gotostage.com%2fchannel%2fe76f677d48904e8bbe1c4cd5c1847368%2frecording%2ff0b7f8dec3324568ac448ea507d9a64e%2fwatch&c=E,1,18rk7m-_OQEVSPp7vNpixpufcFP1yoYA36n6HE-e23JvkPM_43mEFezxh4yaD3QAqeGxNVVU6aydCNOAojAq9_dlY7zcNGZQ7LAYeO6QwLM1HSOpIZy1&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fattendee.gotowebinar.com%2fregister%2f2020451996579281676&c=E,1,rTYO8GfFSmpeSkz8qu-4GFqYoTFgh5QWCVSAV0suEH0e04VVsQRW1X2vBf-cLHtfPVJSEdGp4gBj7pF8elAumYTFf28vDmzBpf1UMQ32ttby&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fattendee.gotowebinar.com%2fregister%2f8745827073615410957&c=E,1,nVzwfqR9p3m4hivoAWurVIKvcYXs5TM5wEnFwcjUv833F2fskuRYoVFLI1pvPrvTWTjEsszeJ7AUHDQlxf1ly-SYgLMuUWc8H_DC6pe-s3kSCVSD7prxLQ,,&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fwww.gotostage.com%2fchannel%2fe76f677d48904e8bbe1c4cd5c1847368%2frecording%2f7c075c451afe41f9bce14283a5707625%2fwatch&c=E,1,07yFPamhZpJaxac0lsBVc57CT-K-rIiwdlguFdMLjDUtVzxBq8DsxI8Xk-vD4fmKiBLJEVceoDoEcPBxzf1fCQxl2DL1-GxpRL5AgDKwQTBxLIzbww,,&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fwww.gotostage.com%2fchannel%2fe76f677d48904e8bbe1c4cd5c1847368%2frecording%2f0288a3398cf64f3e9787da710260f941%2fwatch&c=E,1,Llg0Wt6myfUBXeI6fOu0umugTm0iRsemaWFr7sre_DcK74IdxXA4MLofOPCA9qSr9DRfobWFa4JRwMVM5RtzhGtW8uns5SIyBKZGG_nlrpYCUIbGwv8K_Q,,&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fmetrolist.ewebinar.com%2fwebinar%2fmetrolist-mobile-take-your-mls-with-you-4184&c=E,1,Q7hBeq0DZWPIF-ULXSBaQR-Md4tBLO6PB5-tbKUlU13wVuklQPHoYUi7EMYaIuBHvM_3CcE9HktIo-TdkYzuCZBDEQTKyr73hf7L5Wxi4qi60Emwo3on8fUAvA,,&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fwww.gotostage.com%2fchannel%2fe76f677d48904e8bbe1c4cd5c1847368%2frecording%2fb9c09b9a15ca413789ff112b7ed0d394%2fwatch&c=E,1,QKBSUiefGTTIdggRmY1mcWiGkmOYZICTkh9rF1g1r7SdC_rQEud5fvnwWWQ2aHJzSLNTjGhE-7MaFwHW2izWWbhXs_fXB6hfjg0rhppUAFF2Hahx7tt5L9U,&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fmetrolist.ewebinar.com%2fwebinar%2fhow-to-get-the-most-exposure-for-your-listing-4183&c=E,1,Iyhf34JmWPE4Gqk3RKTdr605g8B2MEvYt0tiIYTQpL2pI4USUNS9tCtQIrwWe8AUYwtgXIyvC7gFtoQjkpp39fl43xWtuAk1_zHIO18VS_sfosFuAK6m2V0jDA,,&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fattendee.gotowebinar.com%2fregister%2f5596788388270081291&c=E,1,hkrlZoaDywNMBt4WTtAtVjBY6SNhUupbP_huvdqAyaS9R4MTMstK3aMuctFXAEgD5sDjj_vypVtQLVdiBZ0P_FPSAS1E6ILkpVbZ40VUlXc1QrB3&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fattendee.gotowebinar.com%2fregister%2f4412819973829774608&c=E,1,FFmkqf2XvRZ8ZNdCi-2uNvWXdIk4Ts93pC0vOMM8lvSCwuAIpomloTwF8nKeKuyZGENHUUaQB2gz-C5W_-u4RFf19x_Daba5PKBd2nxrBVR-&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fattendee.gotowebinar.com%2fregister%2f874080282739717389&c=E,1,GbwZXbQES3A7KTE9mkgZvjHQKwpuMw_av5QwdkxBIzur-BepeINbRk9qEAUTAp_nnNztbx9ShTVWbsFlnwDOjmq0RoHg40z6eWyuHAfwV4v2mA,,&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fwww.gotostage.com%2fchannel%2fe76f677d48904e8bbe1c4cd5c1847368%2frecording%2fe5086a6858c149bd960e4c6163f8976a%2fwatch&c=E,1,DfWDhD-h0u7hYpnGK2x5GFIFzyxrHk1BAvC6CAa7D5NxaOzGSOvHJfQ6hUcxqVZQ8tPK3IWJ8EAcwR3CkH9ztmX-Y8MPgkZCUXOFxuZXFaJLXYHFvIaFkA93W32a&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fmetrolist.ewebinar.com%2fwebinar%2fa-simpler-way-to-schedule-showings-with-showingtime-525&c=E,1,Shrs0ccLmRTamgPZW7xD3vGMKf-ctwTeZ8mUH8s9KHs31H_xmIJ_c1YW1KGvNlhVmfRrzCsWerdSJ2ulZkD7zswfqgBRmQlA1Bj_QFEMNfns0lxatAFRaauYpaU,&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fattendee.gotowebinar.com%2fregister%2f2107611382861888015&c=E,1,EvbCzE6ihx73appQH3p0gH9xZgROxYMLqEDkfWnMU0XSarYCP03XfHimNMbcUm5V33laphufbWXVmQ4rvn_sg8stljhOqH-HRMlfk8HKopDbLQY,&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fattendee.gotowebinar.com%2fregister%2f1092901788401412365&c=E,1,ypnLXrnHU5XrYkqQTfQyLN2uOmgTLBPgfZVRSyBrZ0W0D2aFoNkReGS7Hi0iUTXKC4yFODupRXvlz8EkPIq4AOhcY2I8QC3IiEySPHDKwMc,&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fRealtor.com&c=E,1,3pcVd8SPXxiMo9eDS7eloYKskQLcPdHOizGcPSKctVV27yFair_MpLRH8ZGTtKW94MflQVwzvMQKaLUgVGRjdww8VPhM4B0FYO2H6IxovDk,&typo=1&ancr_add=1
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August 19th Webinars
8 am   Agent Pro Tips: Advanced Searching Strategies | CLICK HERE
10 am  Realist 101: Introduction to the Realist Tax Program! | CLICK HERE
2 pm    Advanced Realist Training: Enhanced Searching, Market Analysis and More! |CLICK HERE 

August 23rd Webinars
9 am   How’s the Market? Real Estate Trends in the MLS! | CLICK HERE
1 pm How to Get the MOST Exposure For Your Listing | CLICK HERE

August 25th Webinars
9 am   Why The Interactive Map Should Be Your New Favorite Search! | CLICK HERE
1 pm  10 Searches You Should be Using in Prospector+ | CLICK HERE 

August 29th Webinars
8 am   Kickstart Your MLS | CLICK HERE
10 am   Auto Prospecting: Automated Emailing and Effective Client Interactions! | CLICK HERE
2 pm    MetroList Mobile: Take Your MLS with You! | CLICK HERE

August 31st Webinars
8 am   A Simpler Way to Schedule Showings with ShowingTime! | CLICK HERE
10 am  MetroList 101: What You Need to Know to Get Started | CLICK HERE 
2 pm    Beyond Your Market Area: Realtor.com Professional Search | CLICK HERE

https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fwww.gotostage.com%2fchannel%2fe76f677d48904e8bbe1c4cd5c1847368%2frecording%2fd450e12e138645dbb39b818bcbac52d1%2fwatch&c=E,1,b7Dwe4mZIhncx467kjPyAmHZPuTqggySM9LdLQRpLmPxf1DifNvl2WZHLbywz1s56YkjQl4oKpDhPrEPrpI2RIOzwSj9Qpsn-26NRhBIyVKsjoMBSmFM&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fattendee.gotowebinar.com%2fregister%2f3431852192239110923&c=E,1,6zFrZUhHdxmFoj8MGDDuq-TxWJcuE6GGV1oHg0y-t56e9XCAuRaUApUY9Pvu_eFPkSksKIzFGTwGXRib8s3pMJx8sRBg0uDLvAGC1XfwuTQn&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fattendee.gotowebinar.com%2fregister%2f4736156656781449743&c=E,1,ufB7QnejEatVh0K-4DPlDHO7D54xfYRk94TNG7RQd2YVbUIQEr1YD8GEDKQk_-ESOzrMDoZK1FIPhbzgn_jXtrTrhQ0cY3bydFb3dICSuxKHa1TgvukY&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fattendee.gotowebinar.com%2fregister%2f5167618213660341774&c=E,1,kZIfQM1hy6Nhde_0gB93cdQjEg8qyaJW12sR5i2jJw3ZxcFrO1V5TyYz61A6aRvAMF2wuYoan-0_B7obUhqDcbbTkMOUjtvFVbswAWxx&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fwww.gotostage.com%2fchannel%2fe76f677d48904e8bbe1c4cd5c1847368%2frecording%2fc308592c698e415db92351ee470af2d3%2fwatch&c=E,1,XaGLE9Ev9FWHo700I1cGHtaMvYpJGiS0ITQRrd3H7YjjcGRjq1TFc0-1iMuuZ_bbKGGkWfQ5MaxkgbRNWq5owPEqop0Z13GQmpwqfDpcmjK-RuPS&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fwww.gotostage.com%2fchannel%2fe76f677d48904e8bbe1c4cd5c1847368%2frecording%2f9a9c07d7a01d45db81dd849da2227022%2fwatch&c=E,1,i7J_k-oQ0QPASdyJzHroXHQvxsskkNOTy8_8NddbYCQ98foWNUbuQQnt3yqHXLDUKaSBw0gcfMF4dnze_KHcWQZ0bTNdfmCMnuULToSWYg,,&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fattendee.gotowebinar.com%2fregister%2f4821941653495346444&c=E,1,GgAb6cLT7Q2nskTRzBxwTXZzElC1K4tHguL5mseXLaBkCeWgwWBZiEiNrsO_n-l1WpxEyERChhMrLzyncqiFIgXzEeGcjHe6uEA_SatEH60,&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fmetrolist.ewebinar.com%2fwebinar%2fkickstart-your-mls-2625&c=E,1,UQstu-xwCKmwMFyfeBupp5OIC6tSe0W1xCD0jHuTm0vAKdgpiVj6IMj5ZT3k53wx5xNFpi3KeYJ-MFGKn_w-tLW-SZHr_L6LC4DoxXACqHJMO9-XeBalChxjow,,&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fattendee.gotowebinar.com%2fregister%2f6787559481191481869&c=E,1,QwvwJPtKrwS9toz7C9SqltThzWgzFiTOtFxnRwwzrTnlsvNvZYuKiCigQ3coPtX56OM1PyPnvHbq_DmK8oygHtZgljEmS1bBa6viNS-c5vIK0lgADXWb-Tk,&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fattendee.gotowebinar.com%2fregister%2f5612810471750057231&c=E,1,APIkpjJYKDhcK-HsiqQX7S_SPF1mQhTLwGmfhwLJ3CV5fcIIwmfInXMfpbALwkBu_fFkZgmkIfCS4vm1AZXcl-s9RE3WlvQeuQNl8ipZl4Rk&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fmetrolist.ewebinar.com%2fwebinar%2fa-simpler-way-to-schedule-showings-with-showingtime-525&c=E,1,jykD-pf8nRI3AdgL2MWlkncamaJhCF4WkBIwg3FHSQNZGAOSHSOPnl8q-V_OKl6Mpm-jj86_ujDvGFMt-tliSxTWZrKw1V6ofzIRZjjhguLI&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fwww.gotostage.com%2fchannel%2fe76f677d48904e8bbe1c4cd5c1847368%2frecording%2f8ea9e03899674d7e8a6265acfe0277a9%2fwatch&c=E,1,cWJjJ4ynWGJshBIPvtKurdu5VB6fcq9k_6cb6QUcqG4enzY0FjHVtG3j3oB5BF15TlAXgeRxsghT39o5YtyBWymp690L2HHbNj3wGXuVz54Z9k7eGwEzGxM,&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fwww.gotostage.com%2fchannel%2fe76f677d48904e8bbe1c4cd5c1847368%2frecording%2fa51c8a4295114684b9b1bb7d7b593da1%2fwatch&c=E,1,Ayprn53Jypw_UdDugQczDkDY2eyR-ZlpOqmAJqoCLDpfzL4eODU4_CodgeUEwG8o3zXaymlBLYfELJ568HzPdgwweJ6Fdk53xSLDSVWJ-PTXAkF-gPjMumnDxUU,&typo=1
https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fRealtor.com&c=E,1,Nj9Ch72YM2ogh7KPn5UnS9OgvF6qIhOhLdiYyGAhZJmPtQivmkLlirfVa7qK-2CanaP0hNWYeL7cNkpe6_XUCMNMEuc8Rz1YpaEdBnL1OoDHTz8My_zX_maBhbq3&typo=1&ancr_add=1
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SAR Back Parking Lot
2003 Howe Avenue

Sacramento

Thursday Sept.  29th
Tasting 5 -  8PM

BBQers may arr ive as
early as 8am

G e t  y o u r  t i c k e t s  o n l i n e  a t
c a n t r e e b b q . e v e n t b r i t e . c o m

$500 GRAND PRIZE$500 GRAND PRIZE$500 GRAND PRIZE
FOR THE BEST BBQ!FOR THE BEST BBQ!FOR THE BEST BBQ!

OOZE

REWS & 

UES

S p o n s o r s h i p  o p p o r t u n i t i e s  a v a i l a b l e
* A Y C E  w h i l e  s u p p l i e s  l a s t *

Includes 10'x10' space,
6' table & 1 taster ticket

$ 4 0  T A S T E R     |     $ 5 0  B B Q E R
Includes sides,

AYCE BBQ* & 1 Drink

$ 2 5 0  V E N D O R  T A B L E
Get your business out there. Includes a 6' table, 

2 chairs & 2 taster tickets. 
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http://www.cantreebbq.eventbrite.com


WHOLE
HOG

SPONSORSHIP 

OPPORTUNITIES

Main Event Sponsor
$2000

Bar & Music Sponsor 
1 available - $1500

Includes 4 Taster Tickets, speaking 
time on the mic and your logo on the 

bar and stage & all event signage. 

C o n t a c t  a  C a n T r e e  C o m m i t t e e  M e m b e r
o r  B r i a n  a t  b d e l i s i @ s a c r e a l t o r . o r g

t o  b e c o m e  a  s p o n s o r

Entry,  reserved table for  6
BBQer entry ( i f  you want)
Join us in the check in area with your 
EZ-Up,  banner and share a welcome 
food/drink i tem (provided by you,  
optional)
Speaking t ime on the microphone
Your logo featured prominently on 
event signage & materials .  

1 Available

11
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There is No Substitute for Education
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L E G A L  U P D AT E

It is easy to overlook education in your profession. The DRE requires you to periodically 
obtain continuing education as a condition of licensure renewal. Some of these classes deal 
with ethics, some legal updates, and some best practices. While these classes are designed 
to keep you compliant with a minimum level of competence, they are not designed to give 
you the skills to become trusted experts in your field. 

To become a trusted expert, one that is sought out for their skill and experience and 
expertise, you must invest in your own education. We have a saying around here at BPE 
that is: “the day you stop learning, is the day you retire.” If you have attended any one of the 
seminars we have presented, you probably have heard something to that effect from us. The 
concept is as the profession progresses there are constantly new things to learn to increase 
your level of proficiency in the service you provide. One must engage in the education to 
constantly learn and improve. 

During COVID, that learning often involved updated rules, regulations, and market 
strategies as we dealt with the ever-changing executive orders, health department orders, 
etc. As we enter the post-pandemic world, we again must think about adaptation and 
education. Within the last week the CDC again updated its COVID guidance. While we can talk 
ad nauseum about COVID, what other issues should be we thinking about as professionals? 
As children return to classrooms for the upcoming school, we should do the same. 

The end of August marks the end of the legislative cycle in California. That means the bills 
that were proposed must either be passed and signed by the governor to be enacted or must 
wait for another legislative cycle. The bills that are passed will have an effective date and that 
means that usually either January 1 or July 1 of the following year the new law will go into 
effect. As professionals we need to know about the new laws that affect our professions and 
the services we provide. Its why in the 4th quarter of every year and into the first quarter of 
the new year, we provide the training on the news laws and the potential impacts. 

Additionally, new forms tend to be rolled out en masse during the 4th quarter by C.A.R. 
These forms become effective and require the agents and brokers to understand the terms 
and obligations imposed by these new contractual documents. Both SAR and C.A.R. do a 
great job of providing updates on the new forms and how to remain compliant with your 
obligations to your clients relative to the forms they will sign. One of the issues related to 
forms and the law we routinely see is revival of contingencies post waiver. Contractually 
the parties release contingencies, but as a matter of law, contingencies can be revived by 
subsequent disclosures under Civil Code Section 1102.3(b). This law, which is not new, states 
that an amendment to the disclosure revives the contingency related to that disclosure for a 
period of 3 to 5 days depending on the delivery of the amended disclosure. A little education 
on the front end can save a lot of headaches on the back end. 

As important as education is for legal and compliance purposes, market education is just 
as important. As the market shifts, new issues begin to arise. Whether or not we end up in 
a recessionary market it is important to understand the issues our clients may face. Let’s 
be honest, terms like foreclosure, short sale, loss mitigation, and distressed assets have not 
been part of the real estate lexicon for the last several years as market appreciation has 
been at historic levels. However, market changes require additional information. Maybe that 
education is simply dusting off old tools and refreshing one’s skills on things like deficiency 
liability, foreclosure process and timing, short sale contracts and addendums. It is important 
to make sure the quiver is full, and the education is up to date with the various market issues 
that may face any given client. 

You are lucky to be involved with an Association that places such a premium on education 
and provides a plethora of opportunities to learn and enhance your skills. Make education 
an important component of your professional development and repertoire.  Review the 
educational opportunities available to you and enhance your professional acumen. This 
education will hopefully allow you to thrive in your profession and the market as it changes. 
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GOVERNMENT AFFAIRS 
COORDINATOR

As the California legislature closes out the 2020-2022 legislative session, which concludes at the 
end of this month, C.A.R. and SAR are strongly opposing two bills: Senate Bill 1105 (Hueso) and 
Senate Bill 679 (Kamlager).

Fortunately, on August 11th, SB 1105 was held in the Assembly Appropriations Committee 
suspense hearing and defeated. The bill would have established the San Diego Regional Equitable 
and Environmentally Friendly Housing Agency. The Agency would have been granted a broad taxing 
authority to an unelected board, which could impose a wide range of taxes without voter approval 
that could affect homeowners. After a successful social media and legislator outreach campaign by 
C.A.R. members, the bill was defeated. That is the power of the REALTOR® Party. 

Now we must mobilize to deliver the same result for SB 679 (Kamlager), which aims to establish 
the Los Angeles County Affordable Housing Solutions Agency. The bill would authorize the Agency 
to utilize specified local financing tools to produce affordable housing among other provisions. This 
bill would grant vast, unchecked, bonding and taxing authority to an unelected Agency Board that 
may by resolution, or initiative, impose a wide range of special taxes on real property including: a 
parcel tax, a gross receipts business license tax, a special business tax, a documentary transfer tax, 
a special land value windfall tax, and a commercial linkage fee to fund the development of deed 
restricted affordable housing.

With your support, The Sacramento Association of REALTORS® can help C.A.R. deliver another win 
to the REALTOR® Party and defeat SB 679. You can make your voice heard by clicking on the link 
below.
No on SB679 (car.org)

Additionally, in partnership with Pepperdine University’s School of Public Policy, C.A.R.’s Center 
for California Real Estate (CCRE) presents our six-part Leadership in Local Government Workshop 
(free for C.A.R. members) that includes instruction from Maureen Tobin, Executive Director at the 
Davenport Institute for Public Engagement and Civic Leadership (this repeats the course that ended 
July 7). The six-week program takes place on Tuesdays, beginning Aug. 16. To attend this free C.A.R. 
member virtual series (Aug. 16 – Sept. 20), a single registration is all that’s needed. Members who 
register will have access to all six on-demand sessions through the end of the year (Dec. 31, 2022). 
Register for free here.

https://www.car.org/advocacy/politicsnu/noonsb679
https://nam04.safelinks.protection.outlook.com/?url=http%3A%2F%2Fsubscribe.car.org%2Fe%2F85202%2Fa0-017e-11ed-9905-598adbf43bca%2F7ns265%2F1607444701%3Fh%3DSlZaHoP4oOoB7VWfHrSdxS3bkznH9fx4d5dOKEp9uHo&data=05%7C01%7Cmatthewb%40car.org%7Cb0fc68aa2c7a4ae33e8908da762b87fd%7C8e927123b1714f03812e0b349ef573d0%7C0%7C0%7C637952226608074832%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C3000%7C%7C%7C&sdata=J8tzjt3gs6tX9O%2FmUMMkXKwcEUReV1iZsQxdQ3llsZY%3D&reserved=0
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AUGSAT 6-10P

M A C K  P O W E L L  E V E N T  C E N T E R
2003 HOWE AVENUE,  SACRAMENTO

TICKETS $60 PER PERSON
$100 PER COUPLE

L A U G H SL A U G H S
      &  L E I S&  L E I S   

SAR SCHOLARSHIP FUND PRESENTS

COMEDY NIGHT FUNDRAISER

SARLAUGHS.EVENTBRITE.COM

PHOTOBOOTH
SPONSOR

TABLE DECOR
SPONSOR FOOD SPONSOR

Reliable Asset 
Management

GENERAL SPONSORS

GENERAL SPONSOR 
Includes your logo on the food area, in 
the printed and digital program, event 

signage & in the SAR Newsletter

FOOD SPONSOR
(2/3 AVAILABLE) $500

Includes your logo in the printed 
and digital program, event signage 

& in the SAR Newsletter

INCLUDES HEAVY APPETIZERS!

The Scholarship Foundation Trust is a registered 501c3 (Tax ID 94-6129111) &
donations may be tax deductible. Contact a Scholarship Committee Member or

Brian at bdelisi@sacrealtor.org for more info or to become a sponsor.

CLEAN,

PROFESSIONAL 

COMICS!
AVAILABLE SPONSORSHIPS:

VIP TABLE 8 FRONT ROW
TICKETS $750

(2/10 AVAILABLE) $350

SPECIAL THANKS TO OUR SPONSORS:

Judy Schoer,
REALTOR®  

BAR SPONSOR

ONE 
LEFT!

VIP TABLES

Lynda Beaver
REALTOR®  

Cristi Rodda 
Insurance Agency
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mailto:bdelisi@sacrealtor.org
http://www.sarlaughs.eventbrite.com


 

ma 
DOUBLE WALL 

ACRYLIC TUMBLER 
WITH STRAW 

VARIOUS COLORS 

$12.95 each 
(Originally $14.99 each) 

                

 

“I LOVE SELLING 
HOMES”  

PLASTIC LICENSE PLATE FRAME 

     $2.49 each 
           (Originally $4.00 each) 

 
 
  

 

AUGUST SPECIALS 

store@sacrealtor.org | Main: 916-437-1222 
Visit us online at realtysupplycenter.com 

SEE’S CANDIES 
HELP SUPPORT THE SCHOLARSHIP FUND BY 

PURCHASING A BOX OF SEE’S CANDIES!  
 

 

AUTO EXPENSE 
LOGBOOK 

VARIOUS COLORS 

$3.99 each 
(Originally $4.99 each) 

                

 
Item #10191 

30” x 60”  
VINYL BANNER 

VARIOUS VERBIAGES 

$1.99 each 
(Originally $14.99 each) 

                  
 
 

     

 
Item #10104 

 

 

 
Item #3605 

 

3 PIECE CHARM  
KEY RING 

$6.95 each 
(Originally $8.50 each) 

 

Prices vary from  
$0.73 each lollypop 
to $50.00 each 2 lb. 
box of chocolates. 

 

 
Item #5200-BLACK 

 
Item #4233 

mailto:store@sacrealtor.org
http://www.realtysupplycenter.com
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Article 3

E T H I C S  C O R N E R

Case #3-4: Cooperation Not Mandatory

REALTORS® shall cooperate with other brokers except when cooperation is not in the client’s best interest. The obligation 
to cooperate does not include the obligation to share commissions, fees, or to otherwise compensate another broker. 
(Amended 1/95)

(Reaffirmed Case #22-4 May, 1988. Transferred to Article 3 November, 1994. Revised May, 2017.)

Client A called on REALTOR® B to list a small commercial property. In stipulating the price at which he wished to 
list the property, Client A explained that he was aware that it was a relatively low price, but he wanted a quick sale 
and, he added, a higher price could benefit very little at that time because of certain tax considerations. He told 
REALTOR® B that a number of prospective buyers had spoken to him about the property within the past year. He 
gave their names to REALTOR® B and said he felt sure that among them there would be a ready buyer at the price. 
He told REALTOR® B that he wanted the property submitted to them first.

The next day, REALTOR® C, who had unsuccessfully solicited the listing and learned that the property was listed 
exclusively with REALTOR® B, called REALTOR® B to ask that he be accepted as a cooperating broker. REALTOR® B 
told REALTOR® C that because of unusual circumstances the best service to his client did not require cooperation; 
that a prospective buyer was at that time seriously considering the property; and that under the circumstances he 
preferred not to invite cooperation.

REALTOR® C complained to the Association of REALTORS® charging REALTOR® B with a violation of Article 3 
by refusing to cooperate. Pursuant to the complaint a hearing was scheduled before a Hearing Panel of the 
Association’s Professional Standards Committee.

During the hearing, REALTOR® B outlined fully the circumstances under which the property had been listed 
by him, and maintained that the interest of Client A would not be advanced by acceptance of cooperation by 
REALTOR® C.

The panel concluded that REALTOR® B’s reasons for not accepting cooperation in this instance were valid and 
that his action did not constitute a violation of Article 3.



S E P T E M B E R  C A L E N D A R  O F  E V E N T S

30 SAR Toastmasters (T)
7:30 – 9:00amMonday Tuesday Wednesday Thursday Friday

2322212019

	 26 27 29 30

Booze, Brews & ‘Ques 
(SAR Parking Lot)

5:00 - 8:00pm

Essential Disclosures & How to 
Read a Preliminary Report (EC-W)

9:00am – 12noon

SAR Offices Closed 
1:00 – 2:00pm

SAR Toastmasters (T)
7:30 – 9:00am

MetroList In-Person Training @ 
SAR:  10 Searches You Should be 

Using in Prospector+ (T)
10:00 – 11:30am

LIVE Regional Meetings 
(in-person, various locations)

9:00 – 10:30am

All About Solar: How it Can Affect 
Your Escrow (V)
10:00 – 11:00am

DEI/Fair Housing Committee (B)
10:30am – 12noon  

21

RE Finance & Affiliate Forum (EC)
9:00 – 10:30am

SAR Toastmasters (T)
7:30 – 9:00am 

SAR Office Closed
7:30 – 8:30am

98765
No Main Meeting or Regional 

Meetings  
(pushed back one week)

WCR Board Meeting (B)
12noon – 1:30pm

Internship Class (B)
2:30 – 4:00pm

SAR Closed
Labor Day Holiday 

Understanding the RPA with 
Dave Tanner (EC)
9:00am – 1:00pm

Masters Club Steering Committee 
(B)

9:30 – 11:00am

Internship Committee (B) 
12noon – 1:30pm

SAR Toastmasters (T)
7:30 – 9:00am

Investment Task Force (B)
9:00 – 10:30am

1615141312

Education Committee (B)
10:00 – 11:30am

Leadership Academy (B)
1:00 – 2:30pm

WCR Bocce Ball 
(East Portal Park)
9:30am – 3:00pm

SAR Toastmasters (T)
7:30 – 9:00am

Main Meeting (EC)
9:00 – 10:30am

Community Outreach Committee 
(T)

10:30am – 12noon

CanTree Committee (B) 
10:30am – 12noon

Charity Research Committee (B1)
10:30 – 11:30am

zipForm® & DocuSign® 
(EC-W)

9:00 – 11:00am

SAR New Member Orientation 
(V)

6:00 – 9:30pm

No Events Scheduled

LIVE Regional Meetings 
(in-person, various locations)

9:00 – 10:30am
Marketing/Communications 

Committee (B)
10:30 – 11:30am

YPN Advisory Committee (T)
11:00am – 12:30pm

SAR Charitable Foundation 
BOD (B)

12:30 – 2:00pm
Scholarship Fundraising 

Committee (B)
1:00 – 2:00pm

Internship Class (B)
2:30 – 4:30pm

SAR BOD
9:00 – 11:00am

NARPM Rental Property 
Management Expo (EC) 

9:00am – 3:30pm

YPN Mixer (Folsom Powerhouse) 
5:00 – 8:00pm

SAR Toastmasters (T)
7:30 – 9:00am

Short Sales & Foreclosures from a 
Legal Perspective (EC-W or Zoom)

10:00 – 11:00am
Commercial Council Presents: 

Investment Analysis – The 
Investor’s Perspective (EC-E)

11:30am – 1:00pm

PLEASE NOTE: 
SAR Calendar Subject to Change. Some classes/meetings/events held are LIVE and IN-PERSON. 

(V) – Virtual | (EC) – Event Center | (B) – Boardroom | (T) – Training Room | (B1) – Breakout Room 1 | (B2) – Breakout Room 2
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https://education.sacrealtor.org/offers/DYrmZQp7
https://education.sacrealtor.org/offers/2qoUNc2R
https://education.sacrealtor.org/offers/3wjpDQSm
https://www.eventbrite.com/e/bocce-ball-tournament-tickets-390262063337
https://education.sacrealtor.org/offers/NccL4Djv
https://sacramento.narpm.org/events/narpm-sacramento-property-management-expo-trade-show-exhibit-space-sponsorships/
https://mic.metrolist.net/calendar/?trumbaEmbed=view%3Devent%26eventid%3D160831877
https://education.sacrealtor.org/offers/HH4XS4GW
https://education.sacrealtor.org/offers/hq6z8C4r
https://cantreebbq.eventbrite.com/


26

18

S A R  E D U C AT I O N A L  O F F E R I N G S
SAR is offering training in various formats – in-person, online and hybrid. Please note the format 
when you register for your desired class. Feel free to contact  Marcus with any questions and check 
the calendar or our education portal for details.

FREE TRAINING BY METROLIST®

MetroList® has been offering subscribers free online training, have you taken advantage of this subscriber benefit? 
There are multiple trainings per day ranging from 30 to 60 minutes. Check out their online catalogue to see which 
topics are covered. 

 Click this link for more details and don’t forget to bookmark it!

15	 10am – 11am TIME MANAGEMENT: DOUBLE YOUR INFLUENCE, DOUBLE YOUR INCOME (ZOOM)

19	 9:30am – 12pm TAX REDUCTION STRATEGIES FOR REAL ESTATE PROFESSIONALS (ZOOM)

OCTOBER
CLASS

25	 9am – 4pm THE SENIORS REAL ESTATE SPECIALIST® (SRES®) 2 DAY COURSE (IN PERSON)

20	 9am – 12am HOW TO THINK LIKE AN APPRAISER (IN PERSON)

 7	 9am – 1pm UNDERSTANDING THE RESIDENTIAL PURCHASE AGREEMENT (IN PERSON/ ZOOM)

CLASS

14	 10am – 11am FORECLOSURES AND SHORT SALES FROM A LEGAL PERSPECTIVE (IN PERSON/ ZOOM)

21	 9am – 11am ZIPFORM® AND DOCUSIGN® (IN PERSON)

SEPTEMBERSEPTEMBERCLASS

Please View SAR’s online portal for latest updates/webinars.

27	 10am – 11am ALL ABOUT SOLAR: HOW IT CAN AFFECT YOUR ESCROW (ZOOM)

28	 9am – 12pm ESSENTIAL DISCLOSURES & HOW TO READ A PRELIMINARY REPORT (IN PERSON)

27	 9am – 12:30pm BUILDING A DYNAMIC BUYER STRATEGY (IN PERSON)

9am – 4pm

mailto:marroyo@sacrealtor.org?subject=Education%20Questions
https://www.sacrealtor.org/component/jevents/month.calendar
https://education.sacrealtor.org/
https://education.sacrealtor.org/offers/DYrmZQp7
https://education.sacrealtor.org/offers/2qoUNc2R
https://education.sacrealtor.org/offers/Vrr8NsV9
https://education.sacrealtor.org/offers/NccL4Djv
https://education.sacrealtor.org/offers/HH4XS4GW
https://education.sacrealtor.org/offers/hq6z8C4r
https://education.sacrealtor.org/offers/5FAD3iDR
https://education.sacrealtor.org/offers/E6YdFojY
https://education.sacrealtor.org/offers/XorpBDYz
https://education.sacrealtor.org/offers/gHgBp9Te
https://sacramento-association-of-realtors.mykajabi.com/elevation-through-cooperation
https://www.gotostage.com/channel/e76f677d48904e8bbe1c4cd5c1847368
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ON DEMAND WEBINARS
THESE WEBINARS WERE RECORDED AND CAN BE VIEWED AT YOUR LEISURE. PLEASE FEEL FREE TO BROWSE THE WHOLE COLLECTION. 
YOU CAN VIEW THE ENTIRE CATALOGUE HERE.

LEAD GENERATION WITH GEOGRAPHIC FARMING 
PRESENTER JASON SCOTT WILL SHOW YOU WHAT YOU NEED 
TO KNOW ABOUT GEOGRAPHIC FARMING AND HOW TO 
FIND SELLERS IN THIS MARKET. HE WILL ALSO DISCUSS NICHE 
FARMING SCENARIOS AND REVIEW SEVERAL CASE STUDIES.
REGISTER/MORE INFO HERE

CRYPTOCURRENCY, BLOCKCHAIN AND 
REAL ESTATE
REAL ESTATE IS BEING BOUGHT, SOLD, AND CLOSED ON THE 
BLOCKCHAIN.  JOIN NATIONAL TRAINER AMY CHOREW AND 
INDUSTRY EXPERT STEVE BINTZ FOR AN OVERVIEW ON HOW 
CRYPTOCURRENCY, BLOCKCHAIN, AND SMART CONTRACTS ARE 
IMPACTING THE REAL ESTATE TRANSACTION..
REGISTER/MORE INFO HERE

EVERYTHING VA LOANS
YES, VA LOANS ARE NO MONEY DOWN, BUT THERE ARE MANY 
OTHER ASPECTS OF THE VA LOAN YOU NEED TO UNDERSTAND 
BEFORE YOU KNOW IT IS THE RIGHT FIT FOR YOUR CLIENT. ALSO, 
LEARN HOW TO DETERMINE HOW MUCH HOUSE A PROSPECT 
CAN QUALIFY FOR.
REGISTER/MORE INFO HERE

SHOW ME THE MONEY: INVESTMENT PROPERTY 
ANALYSIS
INSTRUCTOR BARRY MATHIS (CERTIFIED INVESTMENT EXPERT 
CDPE, CIPE, AARE, NCREA) EXPLAINS HOW TO DETERMINE IF 
A PROPERTY IS APPROPRIATE FOR INVESTMENT PURPOSES, 
FOR YOU OR YOUR CLIENTS. LEARN HOW TO OPERATE AS AN 
INVESTOR IN THIS MARKET.
REGISTER/MORE INFO HERE

Please View SAR’s online portal for latest updates/webinars.

Click Here  to quickly find an Affiliate or REALTOR® by 
name or category with our convenient search engine!

Looking for an 
Affiliate or REALTOR®?

https://education.sacrealtor.org/on-demand-webinars
https://education.sacrealtor.org/offers/5eVeoCMA
https://education.sacrealtor.org/offers/FUo6sJT4
https://education.sacrealtor.org/offers/oCrJgBcY
https://education.sacrealtor.org/offers/QjQr9FQt
https://education.sacrealtor.org/
https://www.sacrealtor.org/find-a-realtor
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Nicki Reichel
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PMZ Real Estate
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Lawrence Parent
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Maxwell Hill
Blake Hill Real Estate

Neil Canlas
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Armando Cerros Gomez
Loans Realty Group

Clarence Chavis
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Jiachang Chen
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Nia Chicas
Amen Real Estate
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Purnell Clarke
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eXp Realty of California, Inc.
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eXp Realty of California, Inc.

Michael Hoyt
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Thanh Huynh
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MV Realty of California
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Grady Jackson
eXp Realty of California, Inc.

Kara Jones
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Stephanie Jones
Lyon RE Downtown

Prabhjot Kaur
Keller Williams Realty

Viveca King
Keller Williams Realty Natomas

Christine La 
Keller Williams Realty

Hanh Le
Portfolio Real Estate

German Lopez
Big Block Realty North

Fabian Lopez
Lyon RE West Sacramento

Kevin Lor
Keller Williams Realty Natomas

Amy Luk
Big Block Realty North

Brandy Marino
Amen Real Estate

Regan Martell
Keller Williams Realty Folsom

Kaitlyn McGarrity
Keller Williams Realty

Jeffrey Meade
NorCal Realty Services

Christian Merrill
MV Realty of California

Annette Miller
Keller Williams Realty Folsom

Naseem Mirza
Opendoor Brokerage, Inc.

Michelle Morales Ruiz
eXp Realty of California, Inc.

Sanaz Motamedi
Century 21 Select Real Estate

Ambria Myers
eXp Realty of California, Inc.

Jonathan Natividad
eXp Realty of California, Inc.

An Nguyen
3T Homes, Inc.

Jevon Pennant
Keller Williams Realty Folsom

Charles Pokorny
Keller Williams Realty Folsom

Raquel Rios
Keller Williams Realty Natomas

Nora Rositas
eXp Realty of California, Inc.

Sakeya Sampson
eXp Realty of California, Inc.

Melissa San
Portfolio Real Estate

Egal Shamash
Alta Realty Group CA, Inc.

Lynnette Shaver
Keller Williams Realty Natomas

Ellen Shin
AMP Real Estate, Inc.

Gurnoor Singh
Lyon RE Natomas

Sumanjeet Singh
HomeSmart ICARE Realty

Harleen Singh
eXp Realty of California, Inc.

Chanel Small
All City Homes

Leng Som
Cali-Link Realty & Mortgage, Inc.

Kristian Sparks
Premier Realty Associates

Adnan Sweilem
Lyon RE West Sacramento

Karen Taylor
Miller Real Estate

Rajdeep Thandi
Intero Real Estate Services

Derrick Thomas
Keller Williams Realty Folsom

Kasenya Thompson-Estrella
Reali

Logan Vang
Lyon RE Natomas

Lucy Vang
Lyon RE Elk Grove

Marbella Villarreal
Coldwell Banker Realty

Diana Volosenco
Realty One Group Complete
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Galster Real Estate Group

Fatima Wallace
USKO Realty

Kelly Watt
Realty One Group Complete
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Century 21 Select Real Estate

Joy West
Keller Williams Realty Natomas

Ryan Whalen
Realty One Group Complete

Xi Yang
Grand Realty Group
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eXp Realty of California, Inc.

Suhui Zeng
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July sales decline, down 31% from 2021

The Sacramento Association of REALTORS® is a professional association representing over 
6,500 real estate professionals and commercial affiliates doing business in the greater 
Sacramento metropolitan area. All SAR statistics reports compiled by Tony Vicari, SAR 
Director of Communications. Statistics are derived from the MetroList® MLS database for 
Sacramento County and the City of West Sacramento.
†Other financing includes 1031 exchange, CalVet, Farm Home Loan, Owner Financing, 
Contract of Sale or any combination of one or more.

July sales marked 1,081, a 17.5% decrease from June 
(1,310). Compared to one year ago (1,574), the current 
figure is down 31.3%. Of the 1,081 sales this month, 143 
(13.2%) used cash financing, 694 (64.2%) used conventional, 
142 (13.1%) used FHA, 64 (3.5%) used VA and 38 (3.5%) used 
Other† types of financing. 

The median sales price decreased 1.8% from $560,000 to 
$549,900. This figure is up 7.8% from July 2021 ($510,000). 
The median sales price shows that exactly half of the 
monthly sales are above this price and exactly half of the 
sales are below this price.

The Active Listing Inventory increased 12% from June 
to July, from 2,237 units to 2,505 units. Compared with 
July 2021 (1,602), inventory is up 56.4%. The Months of 
Inventory increased from 1.7 Months to 2.3 Months. This 
figure represents the amount of time (in months) it would 
take for the current rate of sales to deplete the total active 
listing inventory. The chart to the left reflects the Months of 
Inventory in each price range.

The Median DOM (days on market) increased from 8 to 
11 and the Average DOM increased from 14 to 19. “Days on 
market” represents the days between the initial listing of 
the home as “active” and the day it goes “pending.” Of the 
1,081 sales this month, 81.7% (883) were on the market for 
30 days or less and 95.2% (1,029) were on the market for 60 
days or less. 

The Average Price/SqFt of all homes sold dropped from 
$362 to $353. See all statistical reports compiled by the 
Sacramento Association of REALTORS®. 
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Tony Vicari, Director of Communications 
tvicari@sacrealtor.org
916-437-1205

mailto:tvicari@sacrealtor.org
https://www.sacrealtor.org/consumers/housing-statistics
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SINGLE FAMILY HOME RESALES 
Monthly Statistics Current Month % of   

Total 
Sales

Last Month Change % of   Total 
Sales

Last Year % of   Total 
Sales

Change

Listings Published this Month 1,833 2,066 -11.3% 2,077 -11.7%

Active Listing Inventory † 2,505 2,237 12.0% 1,602 56.4%

Pending Sales This Month* 1,202 1,292 -7.0% 1,825 -34.1%

Number of REO Sales 3 0.3% 1 200% 0.1% 1 0.1% 200.0%

Number of Short Sales 2 0.2% 0 N/A 0.0% 3 0.2% -33.3%

Equity Sales 1,076 99.5% 1,309 -17.8% 99.9% 1,570 99.7% -31.5%

Other (non-REO/-Short Sale/-Equity) 0 0.0% 0 0% 0.0% 0 0.0% N/A

Total Number of Closed Escrows 1,081 100% 1,310 -17.5% 100% 1,574 100.0% -31.3%

Months Inventory Months 2.3 Months 2.3 1.7 Months 2 35.3% Months 1 Months 1 130.0%

Dollar Value of Closed Escrows $641,096,208 $795,088,992 -19.4% $882,267,686 -27.3%

Median $549,900 $560,000 -1.8% $510,000 7.8%

Mean $593,058 $606,938 -2.3% $560,882 5.7%

Year-to-Date Statistics 1/01/22 to 7/31/22 1/01/22 to 7/31/22 1/1/2021

SAR monthly data, compiled MetroList YTD data 7/31/2022 Change

Number of Closed Escrows 8,678 8,856 9,757 -11.1%

Dollar Value of Closed Escrows $5,253,018,101 9,759 $5,352,811,500 $5,282,214,577 -0.6%

Median $551,000 ###### $551,000 $490,000 12.4%

Mean $605,326 $604,428 $541,377 11.8%
  $5,894,114,309

$0
 † includes: Ac�ve, Con�ngent - Show, Con�ngent - No Show lis�ngs

Based on Multiple Listing Service data from MetroList© | 2022 SAR
Compiled monthly by Tony Vicari, Director of Communications | Sacramento Association of REALTORS®  |  www.sacrealtor.org  |  916.437.1205

 * The method for retrieving Pending Sales from MetroList© was updated for April 2019. Pending sales are are now counted at a single point in time at the beginning of the month rather than by entering the date 
range of the month in question. This new method will now include any listings that have the status of "pending" in MetroList©.

MLS STATISTICS for July 2022
Data for Sacramento County and the City of West Sacramento
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Type of Financing

(Single Family Home only) # of % of # of % of # of Current Last 4 Last 12
Financing Method Units Total Units Total Units Month Months Months

Cash 143 13.2% 151 11.5% 883 81.7% 89.3% 86.4%

Conventional 694 64.2% 918 70.1% 146 13.5% 8.0% 9.3%

FHA 142 13.1% 147 11.2% 35 3.2% 1.7% 2.7%

VA 64 5.9% 56 4.3% 14 1.3% 0.6% 0.9%

Other † 38 3.5% 38 2.9% 3 0.3% 0.3% 0.5%
Total 1,081 100.0% 1,310 100.0% 0 0.0% 0.2% 0.2%

1,081 100.0% 100.0% 100.0%
Current Last Month

11 8
19 14

$352.9 $362.2Average Price/Square Foot:

This representation is based in whole or in part on data supplied by MetroList. MetroList does not guarantee, nor is it in any way responsible for, its accuracy. Data maintained by MetroList does 
not reflect all  real estate activity in the market. All information provided is deemed reliable, but it is not guaranteed and should be independently verified. For the most current statistical 

information, visit https://www.sacrealtor.org/consumers/housing-statistics.

Compiled monthly by Tony Vicari, Director of Communications | Sacramento Association of REALTORS®  |  www.sacrealtor.org  |  916.437.1205

Based on Multiple Listing Service data from MetroList© | 2022 SAR

BREAKDOWN OF SALES BY PRICE Type of Financing/Days on Market

91 - 120

  Days on Market 

181+

0 - 30

                                                  MLS STATISTICS for July 2022
                  Data for Sacramento County and the City of West Sacramento

Median DOM:
Average DOM:

61 - 90

Current Month

31 - 60

 (Single Family Only)

% of Total

Total

121 - 180

 † includes: cal vet, contract of sale, crea�ve, farm home loan, owner 
financing.

Previous Month LENGTH OF TIME ON MARKET
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Types of Financing Historical

Cash Conventional FHA VA Other

(% of Sales)

1,081Total: 

Data for Sacramento County and the City of West Sacramento
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Sacramento Association of REALTORS®

Single Family Home Sales by ZIP CODE
July 2022

Zip Code Current Month Last Month Last Year Year-to-Date

Total Sales 47 REO Sales 0 66 79 362
Median Sales Price $630,000 $0 $602,750 $565,300 $588,500
Average Price/Square Foot $345 Short Sales 1 $354 $325 N/A
Average Sq Ft of Property 1,990 $300,000 1,940 1,906 N/A
Total Listing Inventory * 94 Conventional 46 92 88 N/A
Total Listing  Median Price ∞ $640,000 Sales $639,944 $622,000 $590,000 N/A

Total Sales 20 REO Sales 0 55 41 286
Median Sales Price $521,500 $0 $550,000 $480,000 $5,487,750
Average Price/Square Foot $319 Short Sales 0 $355 $313 N/A
Average Sq Ft of Property 1,651 $0 1,650 1,579 N/A
Total Listing Inventory * 65 Conventional 20 64 39 N/A
Total Listing  Median Price ∞ $549,450 Sales $521,000 $550,000 $525,000 N/A

Total Sales 27 REO Sales 0 46 42 281
Median Sales Price $465,000 $0 $512,500 $456,250 $490,000
Average Price/Square Foot $329 Short Sales 0 $346 $319 N/A
Average Sq Ft of Property 1,459 $0 1,538 1,477 N/A
Total Listing Inventory * 55 Conventional 27 41 34 N/A
Total Listing  Median Price ∞ $469,900 Sales $465,000 $495,000 $456,000 N/A

Total Sales 35 REO Sales 0 50 60 337
Median Sales Price $675,000 $0 $663,750 $639,000 $675,000
Average Price/Square Foot $327 Short Sales 0 $346 $319 N/A
Average Sq Ft of Property 2,192 $0 2,031 2,217 N/A
Total Listing Inventory * 102 Conventional 35 85 64 N/A
Total Listing  Median Price ∞ $699,000 Sales $675,000 $714,000 $639,000 N/A

Total Sales 2 REO Sales 0 3 10 $31
Median Sales Price $320,500 $0 $660,000 $446,000 $524,000
Average Price/Square Foot $289 Short Sales 0 $470 $349 N/A
Average Sq Ft of Property 1,107 $0 1,275 1,402 N/A
Total Listing Inventory * 10 Conventional 2 7 13 N/A
Total Listing  Median Price ∞ $537,500 Sales $320,500 $650,000 $639,000 N/A

Total Sales 39 REO Sales 0 48 64 297
Median Sales Price $610,000 $0 $645,000 $619,500 $630,000
Average Price/Square Foot $344 Short Sales 0 $339 $332 N/A
Average Sq Ft of Property 1,968 $0 2,196 2,021 N/A
Total Listing Inventory * 79 Conventional 39 88 64 N/A
Total Listing  Median Price ∞ $730,000 Sales $610,000 $737,000 $694,000 N/A

Total Sales 65 REO Sales 0 73 94 521
Median Sales Price $775,000 $0 $790,275 $725,000 $815,000
Average Price/Square Foot $378 Short Sales 0 $390 $375 N/A
Average Sq Ft of Property 2,224 $0 2,267 2,178 N/A
Total Listing Inventory * 188 Conventional 65 158 86 N/A
Total Listing  Median Price ∞ $802,498 Sales $775,000 $860,000 $749,900 N/A

Total Sales 46 REO Sales 0 27 24 226
Median Sales Price $547,750 $0 $586,000 $520,000 $540,975
Average Price/Square Foot $318 Short Sales 0 $347 $320 N/A
Average Sq Ft of Property 1,892 $0 1,822 1,771 N/A
Total Listing Inventory * 69 Conventional 46 66 47 N/A
Total Listing  Median Price ∞ $574,500 Sales $547,750 $579,000 $590,000 N/A

Total Sales 0 REO Sales 0 0 1 4
Median Sales Price $0 $0 $0 $700,000 $802,500
Average Price/Square Foot $0 Short Sales 0 $0 $585 N/A
Average Sq Ft of Property 0 $0 0 1,196 N/A
Total Listing Inventory * 5 Conventional 0 4 3 N/A
Total Listing  Median Price ∞ $848,000 Sales $0 $899,000 $894,950 N/A

Total Sales 0 REO Sales 0 0 1 5
Median Sales Price $0 $0 $0 $240,000 $505,500
Average Price/Square Foot $0 Short Sales 0 $0 $183 N/A
Average Sq Ft of Property 0 $0 0 1,310 N/A
Total Listing Inventory * 7 Conventional 0 7 3 N/A
Total Listing  Median Price ∞ $499,000 Sales $0 $484,000 $699,900 N/A

Total Sales 3 REO Sales 0 5 9 26
Median Sales Price $605,000 $0 $645,000 $650,000 $583,447
Average Price/Square Foot $2,538 Short Sales 0 $299 $282 N/A
Average Sq Ft of Property 2,441 $0 2,441 2,376 N/A
Total Listing Inventory * 7 Conventional 3 8 4 N/A
Total Listing  Median Price ∞ $759,000 Sales $605,000 $799,000 $584,950 N/A

Total Sales 30 REO Sales 0 33 38 223
Median Sales Price $397,750 $0 $405,000 $370,000 $409,750
Average Price/Square Foot $357 Short Sales 0 $329 $325 N/A
Average Sq Ft of Property 1,147 $0 1,293 1,198 N/A
Total Listing Inventory * 44 Conventional 30 36 20 N/A
Total Listing  Median Price ∞ $399,000 Sales $397,750 $404,000 $379,900 N/A

Total Sales 36 REO Sales 0 32 40 250
Median Sales Price $547,000 $0 $614,000 $533,000 $570,000
Average Price/Square Foot $372 Short Sales 0 $369 $342 N/A
Average Sq Ft of Property 1,673 $0 1,830 1,812 N/A
Total Listing Inventory * 52 Conventional 36 53 42 N/A
Total Listing  Median Price ∞ $629,450 Sales $547,000 $649,500 $575,000 N/A

Sales Breakdown
(by type)

95608             
Carmichael

95610                               
Citrus Heights

95621                                 
Citrus Heights

95624                                        
Elk Grove

95626                      
Elverta

95628                               
Fair Oaks

95632                                  
Galt

95641                                 
Isleton

95655                                      
Mather

95662                    
Orangevale

95630                                       
Folsom

95638                                        
Herald

95660                          
North Highlands
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Sacramento Association of REALTORS®

Single Family Home Sales by ZIP CODE
July 2022

Zip Code Current Month Last Month Last Year Year-to-Date

Total Sales 43 REO Sales 0 57 63 335
Median Sales Price $515,000 $0 $510,000 $491,000 $510,000
Average Price/Square Foot $346 Short Sales 0 $349 $325 N/A
Average Sq Ft of Property 1,621 $0 1,645 1,706 N/A
Total Listing Inventory * 77 Conventional 43 60 55 N/A
Total Listing  Median Price ∞ $579,999 Sales $515,000 $540,000 $460,000 N/A

Total Sales 15 REO Sales 1 23 19 124
Median Sales Price $490,000 $310,000 $449,000 $400,000 $440,000
Average Price/Square Foot $372 Short Sales 0 $348 $326 N/A
Average Sq Ft of Property 1,335 $0 1,354 1,391 N/A
Total Listing Inventory * 34 Conventional 14 29 26 N/A
Total Listing  Median Price ∞ $465,000 Sales $497,500 $499,700 $449,900 N/A

Total Sales 6 REO Sales 0 6 9 58
Median Sales Price $622,500 $0 $774,500 $653,000 $705,000
Average Price/Square Foot $308 Short Sales 1 $346 $266 N/A
Average Sq Ft of Property 2,334 $760,000 2,227 2,786 N/A
Total Listing Inventory * 25 Conventional 5 25 13 N/A
Total Listing  Median Price ∞ $729,000 Sales $610,000 $764,900 $662,450 N/A

Total Sales 1 REO Sales 0 0 1 4
Median Sales Price $350,000 $0 $0 $965,000 $512,500
Average Price/Square Foot $481 Short Sales 0 $0 $212 N/A
Average Sq Ft of Property 728 $0 0 4,548 N/A
Total Listing Inventory * 6 Conventional 1 4 4 N/A
Total Listing  Median Price ∞ $550,000 Sales $350,000 $712,500 $469,900 N/A

Total Sales 1 REO Sales 0 9 5 43
Median Sales Price $950,000 $0 $1,100,000 $949,630 $1,010,000
Average Price/Square Foot $383 Short Sales 0 $456 $435 N/A
Average Sq Ft of Property 2,821 $0 2,855 2,647 N/A
Total Listing Inventory * 16 Conventional 1 16 18 N/A
Total Listing  Median Price ∞ $1,225,000 Sales $950,000 $1,250,000 $1,095,000 N/A

Total Sales 22 REO Sales 0 22 20 188
Median Sales Price $667,450 $0 $647,250 $580,000 $657,500
Average Price/Square Foot $294 Short Sales 0 $318 $278 N/A
Average Sq Ft of Property 2,430 $0 2,155 2,265 N/A
Total Listing Inventory * 55 Conventional 22 50 19 N/A
Total Listing  Median Price ∞ $685,969 Sales $667,450 $682,037 $615,000 N/A

Total Sales 35 REO Sales 0 34 50 257
Median Sales Price $720,000 $0 $722,500 $672,000 $730,000
Average Price/Square Foot $321 Short Sales 0 $343 $300 N/A
Average Sq Ft of Property 2,254 $0 2,254 2,431 N/A
Total Listing Inventory * 2370 Conventional 35 85 45 N/A
Total Listing  Median Price ∞ $759,950 Sales $720,000 $714,000 $669,900 N/A

Total Sales 46 REO Sales 0 46 71 329
Median Sales Price $592,500 $0 $623,500 $550,000 $622,000
Average Price/Square Foot $356 Short Sales 0 $360 $321 N/A
Average Sq Ft of Property 1,745 $0 1,827 1,847 N/A
Total Listing Inventory * 81 Conventional 46 77 53 N/A
Total Listing  Median Price ∞ $605,000 Sales $592,500 $772,495 $556,450 N/A

Total Sales 1 REO Sales 0 5 1 16
Median Sales Price $650,000 $0 $888,888 $590,000 $819,500
Average Price/Square Foot $503 Short Sales 0 $461 $651 N/A
Average Sq Ft of Property 1,293 $0 2,114 907 N/A
Total Listing Inventory * 10 Conventional 1 9 6 N/A
Total Listing  Median Price ∞ $732,500 Sales $650,000 $729,000 $649,500 N/A

Total Sales 2 REO Sales 0 2 6 13
Median Sales Price $772,500 $0 $764,500 $692,482 $779,000
Average Price/Square Foot $402 Short Sales 0 $435 $398 N/A
Average Sq Ft of Property 1,967 $0 1,762 1,809 N/A
Total Listing Inventory * 4 Conventional 2 4 1 N/A
Total Listing  Median Price ∞ $739,900 Sales $772,500 $739,900 $785,000 N/A

Total Sales 8 REO Sales 0 22 27 135
Median Sales Price $371,000 $0 $338,000 $326,874 $350,000
Average Price/Square Foot $305 Short Sales 0 $357 $317 N/A
Average Sq Ft of Property 1,384 $0 936 1,173 N/A
Total Listing Inventory * 36 Conventional 8 29 19 N/A
Total Listing  Median Price ∞ $390,000 Sales $371,000 $380,000 $399,000 N/A

Total Sales 18 REO Sales 0 10 17 88
Median Sales Price $802,500 $0 $820,000 $651,000 $745,000
Average Price/Square Foot $518 Short Sales 0 $527 $494 N/A
Average Sq Ft of Property 1,761 $0 1,702 1,699 N/A
Total Listing Inventory * 25 Conventional 18 24 25 N/A
Total Listing  Median Price ∞ $759,000 Sales $802,500 $748,500 $798,000 N/A

Total Sales 6 REO Sales 0 18 18 89
Median Sales Price $520,000 $0 $462,500 $500,000 $525,625
Average Price/Square Foot $521 Short Sales 0 $447 $445 N/A
Average Sq Ft of Property 992 $0 1,169 1,147 N/A
Total Listing Inventory * 20 Conventional 6 21 21 N/A
Total Listing  Median Price ∞ $589,000 Sales $520,000 $559,500 $492,000 N/A

Sales Breakdown
(by type)

95670                    
Rancho Cordova

95673                                      
Rio Linda

95683                             
Rancho Murieta

95690                                  
Walnut Grove

95693                                     
Wilton

95742                                    
Rancho Cordova

95757                                     
Elk Grove

95758                                     
Elk Grove

95811                          
Midtown/    
Downtown

95814                            
Downtown

95815                     
Woodlake                  

Noralto                                
S. Hagginwood                        

95816                    
Midtown/East 

Sacramento

95817                        
Elmhurst                        

Med Center                  
North/Central                     

Oak Park
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Single Family Home Sales by ZIP CODE
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Zip Code Current Month Last Month Last Year Year-to-Date

Total Sales 21 REO Sales 0 20 27 133
Median Sales Price $740,000 $0 $782,500 $625,000 $770,000
Average Price/Square Foot $503 Short Sales 0 $570 $467 N/A
Average Sq Ft of Property 1,439 $0 1,578 1,442 N/A
Total Listing Inventory * 38 Conventional 21 40 45 N/A
Total Listing  Median Price ∞ $675,000 Sales $740,000 $704,500 $725,000 N/A

Total Sales 24 REO Sales 0 17 30 147
Median Sales Price $875,000 $0 $740,000 $750,000 $775,000
Average Price/Square Foot $542 Short Sales 0 $575 $509 N/A
Average Sq Ft of Property 1,870 $0 1,497 1,685 N/A
Total Listing Inventory * 33 Conventional 24 23 31 N/A
Total Listing  Median Price ∞ $774,900 Sales $875,000 $699,000 $849,950 N/A

Total Sales 27 REO Sales 0 26 48 247
Median Sales Price $410,000 $0 $450,000 $406,000 $425,000
Average Price/Square Foot $383 Short Sales 0 $416 $385,000 N/A
Average Sq Ft of Property 1,145 $0 1,182 1,083 N/A
Total Listing Inventory * 67 Conventional 27 49 52 N/A
Total Listing  Median Price ∞ $430,000 Sales $410,000 $435,000 $399,975 N/A

Total Sales 27 REO Sales 0 30 30 173
Median Sales Price $559,000 $0 $523,000 $480,000 $525,000
Average Price/Square Foot $342 Short Sales 0 $350 $331 N/A
Average Sq Ft of Property 1,770 $0 1,583 1,467 N/A
Total Listing Inventory * 55 Conventional 27 53 31 N/A
Total Listing  Median Price ∞ $529,000 Sales $559,000 $520,000 $550,000 N/A

Total Sales 33 REO Sales 0 33 36 245
Median Sales Price $435,000 $0 $455,000 $432,500 $450,000
Average Price/Square Foot $355 Short Sales 0 $373 $338 N/A
Average Sq Ft of Property 1,504 $0 1,477 1,427 N/A
Total Listing Inventory * 81 Conventional 33 66 45 N/A
Total Listing  Median Price ∞ $450,000 Sales $435,000 $452,500 $425,000 N/A

Total Sales 44 REO Sales 0 38 51 275
Median Sales Price $427,500 $0 $463,000 $425,000 $453,000
Average Price/Square Foot $323 Short Sales 0 $331 $299 N/A
Average Sq Ft of Property 1,367 $0 1,427 1,431 N/A
Total Listing Inventory * 58 Conventional 44 63 35 N/A
Total Listing  Median Price ∞ $449,900 Sales $427,500 $449,979 $405,000 N/A

Total Sales 10 REO Sales 0 24 14 116
Median Sales Price $375,000 $0 $375,000 $352,500 $376,000
Average Price/Square Foot $1,097 Short Sales 0 $358 $322 N/A
Average Sq Ft of Property 1,069 $0 1,069 1,198 N/A
Total Listing Inventory * 30 Conventional 10 35 23 N/A
Total Listing  Median Price ∞ $387,950 Sales $375,000 $379,500 $325,450 N/A

Total Sales 8 REO Sales 0 14 21 74
Median Sales Price $470,000 $0 $453,000 $455,000 $472,500
Average Price/Square Foot $311 Short Sales 0 $367 $325 N/A
Average Sq Ft of Property 1,636 $0 1,351 1,595 N/A
Total Listing Inventory * 22 Conventional 8 19 15 N/A
Total Listing  Median Price ∞ $484,000 Sales $470,000 $459,000 $499,000 N/A

Total Sales 31 REO Sales 0 31 39 204
Median Sales Price $500,000 $0 $545,000 $460,000 $513,500
Average Price/Square Foot $344 Short Sales 0 $352 $333 N/A
Average Sq Ft of Property 1,485 $0 1,509 1,417 N/A
Total Listing Inventory * 58 Conventional 31 42 25 N/A
Total Listing  Median Price ∞ $499,500 Sales $500,000 $499,900 $449,950 N/A

Total Sales 13 REO Sales 0 11 20 116
Median Sales Price $518,000 $0 $485,000 $461,000 $499,500
Average Price/Square Foot $321 Short Sales 0 $339 $308 N/A
Average Sq Ft of Property 1,630 $0 1,535 1,528 N/A
Total Listing Inventory * 25 Conventional 13 22 15 N/A
Total Listing  Median Price ∞ $504,000 Sales $518,000 $525,000 $445,000 N/A

Total Sales 32 REO Sales 1 38 41 254
Median Sales Price $469,500 $386,000 $482,500 $445,000 $471,948
Average Price/Square Foot $331 Short Sales 0 $332 $315 N/A
Average Sq Ft of Property 1,435 $0 1,545 1,504 N/A
Total Listing Inventory * 83 Conventional 31 77 55 N/A
Total Listing  Median Price ∞ $481,000 Sales $470,000 $494,000 $435,000 N/A

Total Sales 20 REO Sales 0 21 36 198
Median Sales Price $575,000 $0 $605,000 $527,500 $607,500
Average Price/Square Foot $338 Short Sales 0 $355 $332 N/A
Average Sq Ft of Property 1,904 $0 2,042 1,876 N/A
Total Listing Inventory * 55 Conventional 20 47 34 N/A
Total Listing  Median Price ∞ $620,000 Sales $575,000 $623,500 $609,000 N/A

Total Sales 0 REO Sales 0 2 1 4
Median Sales Price $0 $0 $1,250,000 $510,000 $1,087,500
Average Price/Square Foot $0 Short Sales 0 $418 $354 N/A
Average Sq Ft of Property 0 $0 2,931 1,440 N/A
Total Listing Inventory * 0 Conventional 0 1 2 N/A
Total Listing  Median Price ∞ $0 Sales $0 $1,599,000 $1,497,500 N/A

Sales Breakdown
(by type)

95818                      
Land Park                                 
Curtis Park

95819                              
East Sacramento

95820                         
Tahoe Park                    

Colonial Village                         
S. Oak Park

95821                               
N. Arden Arcade

95822                                   
S. Land Park               

Hollywood Park                
Golf Course Terr.            

95823                                    
S. Sacramento                  

Parkway                  
Valley Hi

95824                                               
S. City Farms                    

Fruitridge Manor                   
Avondale

95825                                     
S. Arden Arcade                

Sierra Oaks                      
Campus Commons

95826                               
College Glen                            

La Riviera                  
Rosemont 

95827                          
Lincoln Village

95828                            
Florin             

95829                          
Vineyard

95830                      
East Florin Road
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Sacramento Association of REALTORS®

Single Family Home Sales by ZIP CODE
July 2022

Zip Code Current Month Last Month Last Year Year-to-Date

Total Sales 19 REO Sales 0 24 22 145
Median Sales Price $615,000 $0 $659,000 $632,000 $665,000
Average Price/Square Foot $344 Short Sales 0 $379 $326 N/A
Average Sq Ft of Property 1,892 $0 1,935 2,098 N/A
Total Listing Inventory * 52 Conventional 19 43 30 N/A
Total Listing  Median Price ∞ $637,450 Sales $615,000 $655,500 $600,000 N/A

Total Sales 6 REO Sales 0 11 8 60
Median Sales Price $440,000 $0 $420,000 $371,000 $438,000
Average Price/Square Foot $297 Short Sales 0 $333 $274 N/A
Average Sq Ft of Property 1,484 $0 1,387 1,467 N/A
Total Listing Inventory * 20 Conventional 6 18 16 N/A
Total Listing  Median Price ∞ $424,999 Sales $440,000 $439,000 $424,250 N/A

Total Sales 25 REO Sales 0 19 32 188
Median Sales Price $485,000 $0 $523,000 $455,000 $495,000
Average Price/Square Foot $335 Short Sales 0 $330 $305 N/A
Average Sq Ft of Property 1,462 $0 1,636 1,551 N/A
Total Listing Inventory * 64 Conventional 25 55 23 N/A
Total Listing  Median Price ∞ $490,000 Sales $485,000 $497,000 $422,250 N/A

Total Sales 27 REO Sales 0 36 31 241
Median Sales Price $549,000 $0 $568,500 $535,000 $575,000
Average Price/Square Foot $325 Short Sales 0 $337 $290 N/A
Average Sq Ft of Property 1,916 $0 1,751 1,916 N/A
Total Listing Inventory * 62 Conventional 27 52 34 N/A
Total Listing  Median Price ∞ $594,000 Sales $549,000 $619,750 $524,500 N/A

Total Sales 33 REO Sales 0 33 51 261
Median Sales Price $590,000 $0 $605,000 $551,000 $610,000
Average Price/Square Foot $301 Short Sales 0 $305 $291 N/A
Average Sq Ft of Property 2,078 $0 2,124 2,048 N/A
Total Listing Inventory * 79 Conventional 33 75 43 N/A
Total Listing  Median Price ∞ $594,500 Sales $590,000 $629,000 $572,450 N/A

Total Sales 21 REO Sales 1 25 29 196
Median Sales Price $385,000 $359,000 $373,500 $400,000 $405,000
Average Price/Square Foot $308 Short Sales 0 $341 $320 N/A
Average Sq Ft of Property 1,374 $0 1,186 1,300 N/A
Total Listing Inventory * 68 Conventional 20 61 48 N/A
Total Listing  Median Price ∞ $406,000 Sales $387,500 $420,000 $385,000 N/A

Total Sales 11 REO Sales 0 7 13 70
Median Sales Price $500,000 $0 $435,000 $440,000 $497,500
Average Price/Square Foot $357 Short Sales 0 $310 $297 N/A
Average Sq Ft of Property 1,517 $0 1,511 1,590 N/A
Total Listing Inventory * 19 Conventional 11 18 6 N/A
Total Listing  Median Price ∞ $475,000 Sales $500,000 $467,250 $440,000 N/A

Total Sales 21 REO Sales 0 28 29 196
Median Sales Price $449,000 $0 $449,500 $415,000 $449,000
Average Price/Square Foot $323 Short Sales 0 $350 $322 N/A
Average Sq Ft of Property 1,442 $0 1,329 1,337 N/A
Total Listing Inventory * 44 Conventional 21 42 27 N/A
Total Listing  Median Price ∞ $437,500 Sales $449,000 $447,000 $389,000 N/A

Total Sales 28 REO Sales 0 55 66 302
Median Sales Price $502,500 $0 $525,000 $497,500 $535,000
Average Price/Square Foot $313 Short Sales 0 $329 $302 N/A
Average Sq Ft of Property 1,657 $0 1,717 1,699 N/A
Total Listing Inventory * 78 Conventional 28 58 29 N/A
Total Listing  Median Price ∞ $506,063 Sales $502,500 $535,000 $525,000 N/A

Total Sales 19 REO Sales 0 28 40 189
Median Sales Price $844,000 $0 $835,000 $577,500 $770,000
Average Price/Square Foot $421 Short Sales 0 $437 $385 N/A
Average Sq Ft of Property 2,097 $0 2,121 1,979 N/A
Total Listing Inventory * 63 Conventional 19 53 49 N/A
Total Listing  Median Price ∞ $912,500 Sales $844,000 $897,450 $950,000 N/A

Total Sales 4 REO Sales 0 13 10 52
Median Sales Price $408,500 $0 $425,000 $470,000 $422,450
Average Price/Square Foot $396 Short Sales 0 $373 $319 N/A
Average Sq Ft of Property 1,011 $0 1,479 1,697 N/A
Total Listing Inventory * 16 Conventional 4 15 13 N/A
Total Listing  Median Price ∞ $655,900 Sales $408,500 $679,000 $407,450 N/A

Total Sales 22 REO Sales 0 34 39 239
Median Sales Price $527,500 $0 $573,000 $485,000 $570,000
Average Price/Square Foot $383 Short Sales 0 $336 $212 N/A
Average Sq Ft of Property 1,556 $0 1,937 1,727 N/A
Total Listing Inventory * 79 Conventional 22 69 60 N/A
Total Listing  Median Price ∞ $639,900 Sales $527,500 $639,000 $527,950 N/A

* This number represents the amount of listings still listed as active at the time of this report
∞ This number represents the median listing price of ACTIVE listings at the time of this report
Certain zip codes were omitted from this report for insufficient data
This information is based in whole or in part on data supplied by MetroList.  MetroList does not guarantee nor is it in any way responsible for its accuracy.  Data maintained by MetroList may not reflect all 

real estate activity in the market.  All information provided is deemed reliable, but is not guaranteed and should be independently verified.                                                     

Sales Breakdown
(by type)

95831                          
Greenhaven           

Pocket                    
Riverside

95832                  
Meadowview                      

Freeport                        

95833                        
South Natomas     

Gardenland             
Willow Creek                             

95834                        
Natomas Crossing       

Gateway West       
Sundance Lake

95864                       
Arden Oaks          

Arden Park Vista 
American River Dr.             

95605                            
West Sacramento             

Bryte              
Broderick

95691                          
West Sacramento     

Southport              
Jefferson         

95835                            
North Natomas 

95838                         
Del Paso Heights            

Robla                

95841                              
Foothill Farms                   

North Highlands 

95842                
Foothill Farms

95843                        
Antelope
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