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Upcoming SAR Meetings & Forums
Upcoming SAR Meetings & Events

June SAR Main Meeting
Date: Tuesday, June 7th  Time: 9:00 – 10:30am
Location: Mack Powell Event Center
Topic: SAR Scholarship Awards Presentation

Public Issues Forum
Date:  Friday, June 17th     Time: 9:30 – 10:30am
Location: SAR Boardroom
Speaker:   Ben Parker with Sacramento Professional Rugby Organization
Topic: The future of professional rugby in Sacramento/Meet the Players

July Broker/Manager Forum*
Date: Friday, July 1st    Time: 9:30 – 10:30am
Location: SAR Boardroom
Speaker: Dave Tanner, SAR CEO
Topic: New C.A.R. Forms Release

*meets the Friday following the SAR Board of Directors meeting

SAR Main Meeting – No Meeting in July     
Next Meeting: Tuesday, August 2nd

Real Estate Finance & Affiliate Forum – No Meeting in July    
Next meeting: Thursday, August 4th

Public Issues Forum – No Meeting in July    
Next meeting: Thursday, August 19th     

Each summer, many of SAR’s regular meetings do not convene. This gives our 
Members a chance to focus on family, fun or (for many) work. Here are a list of 
SAR Meetings that will go on hiatus for July:
SAR Main Meeting
Real Estate Finance & Affiliate Forum
Public Issues Forum
Also, many committee meetings do not meet (if they can help it). Please 
double-check with your SAR staff contact about the committee you serve on.

July Meeting Hiatus

http://www.foleypub.com


STABILITY SINCE 1887
Change is constantly happening all around us every day.  It’s nice to know that the lender 
you start your loan with today will be here to fund it at your closing...And be on time!

David Heard
NMLS# 244146
Branch Manager

530.902.3725

Scott Short
NMLS#225998
Loan Officer

916.997.4828

David Whiteside
NMLS# 247866
Loan Officer

916.730.8282

Thomas Engwer
NMLS# 240643
Branch Manager

916.532.8263

Ray Gin
NMLS# 246802
Loan Officer

916.207.6332

Matt Miller
NMLS# 332535
Loan Officer - Sacramento

916-548-9278

FHA, FHA 203K, VA, USDA 100% Financing, CalHFA, 
CONVENTIONAL and JUMBOS

We have over 124 Years of combined lending experience

916.929.2333
Licensed by the Department of Corporations under 
the California Residential Lending Act  NMLS# 1141

Marc Thompson
NMLS# 282260
Loan Officer  - Davis

530.753.8800

2033 Howe Avenue, Suite 110
Sacramento, CA 95825

Jerry Hernandez
NMLS# 545489
Hablo Espanol
Loan Officer

916.549.2694

http://www.masonmcduffie.com
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P R E S I D E N T ' S  P E R S P E C T I V E
2016 PRESIDENT

National Homeownership Month
“Preserving the Dream” 

In 2002, President George W. Bush proclaimed June as the National 
Homeownership Month…

“Homeownership is an important part of the American Dream…A home 
provides shelter and a safe place where families can prosper and children can 
thrive. For many Americans, their home is an important financial investment, 
and it can be a source of great personal pride and an important part of 
community stability.”
“Homeownership encourages personal responsibility and the values necessary 
for strong families. Where homeownership flourishes, neighborhoods are 
more stable, residents are more civic-minded, schools are better, and crime 
rates decline.”
“During National Homeownership Month, I encourage all Americans to 
learn more about financial management and to explore homeownership 
opportunities in their communities. By taking this important step, individuals 
and families help safeguard their financial futures and contribute to the 
strength of our Nation.”

In 2009, the nation’s housing market was in free-fall, leaving many families 
trapped and anxious about their mortgages.  Today, the housing market is 
in recovery as homeowner equity is more than $10 trillion, foreclosure starts 
are at their lowest levels since 2005, and American families are on pace to 
purchase more than five million homes this year. 

HUD is taking concrete steps to increase access to mortgage credit.  The 
Federal Housing Administration (FHA) is taking steps including enhancing 
FHA’s quality assurance processes and encouraging a broader use of housing 
counseling through the Homeowners Armed with Knowledge (HAWK) program.  
By clarifying quality assurance policies, FHA seeks to encourage lenders to 
make loans to a broader range of qualified, underserved borrowers. Under the 
HAWK pilot program, homebuyers who commit to housing counseling will 
qualify for tangible savings on their FHA-insured loans.  The average buyer 
would save approximately $325 a year – or nearly $10,000 over the life of their 
loan.  By completing HUD-approved housing counseling provided through 
independent nonprofit organizations, people will be given the tools they need 
to understand the rights and responsibilities of homeownership.

Another key aspect to the “Preserving the Dream” for generations to come 
was the National Mortgage Servicing Settlement announced last year.  The 
Administration, along with 49 State Attorney Generals, negotiated with the 
nation’s largest mortgage servicers to address loan servicing and foreclosure 
abuses.  The agreement provides substantial financial relief to homeowners 
and establishes significant new homeowner protections for the future.

“National Homeownership Month is a time to reaffirm the important role 
that ‘home’ plays for our families and the neighborhoods where they live,” 
said HUD Secretary Shaun Donovan.  “Owning a home has historically been 
the principal vehicle for Americans to build equity, start businesses, put kids 
through college, and retire with comfort and dignity.   

As Members of SAR, we can be proud of the roles we play in making the 
dream of homeownership a reality.



D
A

V
E 

TA
N

N
ER

CHIEF EXECUTIVE OFFICER

C E O  C O R N E R

You association is administrated by committed SAR Members who volunteer 
their time and collective knowledge, with the help of SAR staff, to help 
determine what is in the Association’s best interest. Here are some updates 
on decisions and happenings from both NAR and the most recent SAR Board 
of Directors meeting. 

NAR Report
1. $35 assessment for Consumer Advertising Campaign that has been in place 
for several years will continue through 2019.

2. NAR membership projected to remain at 1.2 million through 2019.

3. The 2017-2018 RPAC Election Cycle Budget of $24.5 million to be funded in 
part by a $6.36 per member Needs Based Goal.

4. NAR contributed $60,000 to the Puerto Rico AOR to repeal 2015 sales tax 
on real estate services.

5. NAR urges local and state associations to work with community stakeholder 
to aid citizens experiencing homelessness or facing housing insecurity.

SAR Report
1. SAR Commercial Committee name was changed to SAR Commercial 
Council.

2. Ranga Pathak was appointed as Vice-chair of the SAR Internship Committee.

3. SAR is supporting our member Sue Frost for County Supervisor.  If you live 
in her district SAR suggests you support her candidacy.

4. SAR is supporting the special flood control assessment.  If you live in 
that district and receive a mailed ballot, SAR requests that you support the 
measure.

5. BOD ratified Nominating Committee report.  Candidates for 2017 elected 
office are as follows:

President – Franco Garcia automatically moves up from President-elect

President-elect – Linda Wood

Secretary/Treasurer – Deniece Ross-Francom

Directors:

Judy Black

Amber Coppedge

Rosanna Garcia

Cherie Hunt

Barbara Lebrecht

Luis Sumpter

Erin Stumpf

There are seven candidates so far for six positions that will be vacant.  The 
petition process will be open and additional names could be added. See page 
six for more information and instructions.  

5
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SAR Officer and Director Election
MEET THE 2017 SLATE:

President-Elect automatically 
becomes President the 
following year: 

Franco Garcia

President-Elect:

Linda Wood

Secretary/Treasurer:

Deniece Ross-Francom

Judy Black Amber Coppedge Rosanna Garcia Cherie Hunt

Barbara Lebrecht Luis Sumpter

Six (6) Director Positions for 2016-2017:

Erin Stumpf

Petition Candidates

In accordance with the SAR Bylaws, those Members of the Association who have not been selected 
by the SAR Nominating Committee, but wish to run as an Officer or Director, may do so as a “Petition 
Candidate.” You may be placed in nomination by submitting a petition signed by at least four percent 
(4%) of the REALTOR® Members. The number representing four percent of REALTOR® Members is 228. 
Candidates nominated by petition are subject to all of the Nominating Task Force’s application and review 
procedures before being placed on the ballot. If you are interested in further information and/or a petition 
application, please contact Lyndsey Harank at 437-1226 or lharank@sacrealtor.org or click here. 

The deadline for submitting a petition application is Friday, June 17, 2016 at 4:30 p.m.

mailto:lharank@sacrealtor.org
http://www.sacrealtor.org/email_blast/2017_petition_application.pdf


Tri Counties Bank provides a broad array of home loan options. Whether 
you’re a first time homebuyer or an experienced investor, we have local, 
knowledgeable Home Mortgage Loan Specialists offering personalized 
Service With Solutions. Call us at 1-877-822-5626, apply online or visit 
your local branch today.

At Tri Counties Bank We Offer the Right Home Loan for You:
• Portfolio Loan Programs 

Provides more flexible loans for non-standard situations with  
local underwriting

• Conventional & Government Loans 
Highly competitive loans, plus Tri Counties Bank continues to  
service conventional loans in most cases

• Lot, Land & Construction Loans 
For when you want to build your dream home, not just buy it

Unique financing 
for unique homes.

1-877-822-5626 | TriCountiesBank.com

Apply today!
Call 1-877-822-5626, visit  

TriCountiesBank.com/HomeLoans 

or contact your local Home  

Mortgage Loan Specialist.

Member FDIC | NMLS #458732 

18359-32 TCB16 Unique Financing 8.5x11-02.indd   1 5/13/16   2:05 PM

http://www.tricountiesbank.com/homeloans
http://www.tricountiesbank.com


8
ST

EV
E 

ST
RE

N
G

M A S T E R S  C L U B  C O R N E R
MASTERS CLUB STEERING COMMITTEE MEMBER

The Rewarding Gift of Home Ownership and 
Our Changing Role as REALTORS®

As REALTORS®, we are fortunate to help provide our clients with one of the 
most sought after goals of most Americans. Though the turbulence of the real 
estate market over the last decade has shaken the confidence of many, home 
ownership remains a savvy long-term financial goal. The building of wealth over 
time, the tax benefits of home ownership, and greater life satisfaction are all 
benefits that homeowners enjoy.

With the barriers to information being removed by technology, our role in 
providing service to our clients has changed. Information that was previously the 
sole domain of real estate professionals is now readily accessible to all consumers 
on their computers, tablets, and mobile phones. In spite of technology taking 
away our role as an information provider on Real Estate transactions, 87% of 
buyers used REALTORS® to assist in their purchases in 2015 versus 69% in 2001.   

The Internet has reshaped the way the information is delivered to consumers 
and how we live our daily lives, but the fundamentals of Real Estate transactions 
have remained unchanged. Our role remains as a service provider and expert 
negotiator. 

According to an Inman report, 89% of home shoppers use a mobile device 
to do their initial searching. As mobile phones are the most used information 
source to providing detailed information immediately, successful REALTORS® 
embrace this technology and use it to their advantage.  

The speed of which information is disseminated means that we must be readily 
available and responsive to our clients’ needs. The “face to face” human factor 
that we provide as transaction facilitators is what our clients require.   We need to 
be the trusted source to find financing, help clients write good acceptable offers, 
set up quality inspections, negotiate repair requests, and thoroughly follow-
through on all disclosure, inspection, lender, and title issues through closing.  

Our roles have changed, but we are still the experts our clients rely on.  Helping 
clients properly prepare their homes for sale, clear pest inspections, properly fill 
out disclosures, properly price and market their homes remain key to being a 
successful REALTOR®.  

By participating in the Metrolist MLS, our listings are exposed to multiple 
website feeds.    We need to make sure that our online listings display well on 
all of the various digital formats that they are exposed to.  Once on the market, 
our clients rely on our expertise to review and negotiate offers, respond to repair 
requests, and solve all of the issues that come up on the way to a successful close 
of escrow.

As REALTORS®, we remain the knowledgeable experts that homeowners look 
to assist them in the most important transaction in their lives.   Our role has 
changed, but the wonderful gift of home ownership that we are called on to 
facilitate will always be the blessing that we get to help bestow upon our clients. 



1-866-4UMPQUA (1-866-486-7782)   umpquabank.com   Member FDIC   Equal Housing Lender    NMLS #401867

Jeffery Stevens
VP Branch Manager 
NMLS 274488 
CALL  916-563-1763

Adam Cone
Home Loan Officer 
NMLS 1023160 
CALL  916-606-5466

David Osborn
Home Loan Officer 
NMLS 708652 
CALL  916-563-1756

Frank Huck
Sales Manager 
NMLS 459457 
CALL  916-677-0619

Dana Krause
Home Loan Officer 
NMLS 915966 
CALL  916-397-8739

Kelly Green
Home Loan Officer 
NMLS 916687 
CALL  916-939-3003

Kevin Nunn
Home Loan Officer 
NMLS 305826 
CALL  916-563-1028

Matt Schimmel
Home Loan Officer 
NMLS 502301 
CALL  530-332-2898

Dennis Shimosaka
Home Loan Officer 
NMLS 247791 
CALL  916-915-7955

Pat Driver
Home Loan Officer 
NMLS 234001 
CALL  209-257-5450

Manjit Dhillon
Home Loan Officer 
NMLS 700483 
CALL  530-790-2174

Valerie Dreher
Home Loan Officer 
NMLS 252974 
CALL  916-563-1762

Vicki Fenner
Home Loan Officer 
NMLS 501200 
CALL  916-517-5308

Sasha Tkacheff
Home Loan Officer 
NMLS 876673 
CALL  916-862-0195

Tom Pifer
Home Loan Officer 
NMLS 500655 
CALL  916-300-0769

GOOD NEIGHBORS  
MAKE GREAT LENDERS

•  Conforming / Non-Conforming
•  Fixed and adjustable rate (ARMs)
•  FHA / VA 
•  USDA Rural Housing 
•  First-Time Homebuyer Programs
•  State Bond Programs

•  Manufactured Home Programs
•   HomeReady™ Mortgage  

(Fannie Mae)1

•   Home Possible® Mortgage 
(Freddie Mac)2

•  203(k) Standard / 203(k) Limited

•  Jumbo / Portfolio
•  Physician Advantage Loan
•  Investment Loan Programs3

•  Residential Custom Construction
•   HomeStyle® Renovation Mortgage  

(Fannie Mae)4

Loan programs include:

Umpqua’s home loan officers are local experts equipped with an array of options for 
your purchase, refinance, construction, or renovation. Plus, we’ll stick with you every 
step of the way—because that’s what good neighbors do.

Contact your friendly, local Sacramento home loan officer today.

home lending

1 HomeReady is a trademark of Fannie Mae. 2 Home Possible is a registered trademark of Freddie Mac. 3 Investment loan programs available for up to ten properties. 
4 HomeStyle is a registered trademark of Fannie Mae.

Loan products subject to credit approval. Other terms, conditions, restrictions & fees may apply. 

FLY-TEAM   4/16   HLD16Q2.401.18LO

Lynn Pini
VP Branch Manager 
NMLS 500711 
CALL  916-774-3952

http://www.umpquabank.com/jstevens
http://www.umpquabank.com/lpini
http://www.umpquabank.com/fxhuck
http://www.umpquabank.com/dosborn
http://www.umpquabank.com/acone
http://www.umpquabank.com/dkrause
http://www.umpquabank.com/dshimosaka
http://www.umpquabank.com/kgreen
http://www.umpquabank.com/knunn
http://www.umpquabank.com/mschimmel
http://www.umpquabank.com/pdriver
http://www.umpquabank.com/mdhillon
http://www.umpquabank.com/stkacheff
http://www.umpquabank.com/tpifer
http://www.umpquabank.com/vdreher
http://www.umpquabank.com/vfenner
http://www.umpquabank.com/
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PRESIDENT, BPE LAW GROUP, P.C
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Disputes often arise between property owners, managers, and tenants 
concerning the tenants’ right to bring an animal onto the property. If this is not 
handled correctly, severe legal consequences can arise. Both Federal and State 
laws provide for this right under certain circumstances. However, this often 
gets confusing as to which laws apply, what animals are covered, and what 
exceptions may exist.

There are three distinct categories of animals that may trigger tenant rights:
1. SERVICE ANIMALS – any dog that is individually trained to do work or 
perform tasks for the benefit of an individual with a disability, including a 
physical, sensory, psychiatric, intellectual, or other mental disability. These 
include: (a) Service dog; (b) Dog Guide; (c) Hearing Dog; (d)Alert/Response Dog; 
and (e) Psychiatric Service Dog.  Recent Amendments to the ADA now include 
Miniature Horses as possible Service Animals.
2. EMOTIONAL SUPPORT ANIMALS – also called therapy support animals - a 
dog or other animal that is not trained to perform specific acts but provide its 
owner a sense of well-being from its presence. Therapy dogs are often the pets 
of the therapist or psychiatric personnel of the particular institution or hospital 
where they bring comfort. Significantly, Service Animals and Emotional Support 
Animals are not considered to be “Pets” when it comes to housing. 
3. COMPANION ANIMALS – Unlike Service or Emotional Support animals, 
Companion animals simply provide companionship. Under the law, they are 
considered as pets and their owners do not receive any rights to bring them 
onto privately owned property. However, this right may exist for the elderly in 
government owned or supported housing which can include tenants under 
Section 8 leases. 
OBLIGATIONS OF PROPERTY OWNERS

Landlords and other housing providers in California may not refuse to make 
“reasonable accommodations” in their rules or policies if such accommodations 
are necessary to afford a person with a disability the equal opportunity to use 
and enjoy a house or apartment. Remember, Service and Support animals are 
not legally considered to be “pets”.  For this reason, Landlords may not require 
applicants or residents to pay a pet deposit for a service dog, psychiatric service 
dog, or support animal, even if they do so for other applicants or residents. 
However, the animal can be denied if the specific animal poses a direct threat 
to the health or safety of others, or would cause substantial physical damage to 
the property of others. 

Obviously, there is a great deal more on this topic than can fit in this 
Legal Update.  To read more on this and other topics, go to our website at 
www.bpelaw.com and click on the News/Blogs tab. I will also be speaking 
on this subject at the July 19th NARPM meeting at SAR.

We hope that you will find this article helpful in your real estate activities. 
Please feel free to forward this to any property owners or others that you think 
may benefit from this information.  As always, if you have any questions about 
your real estate or any legal matter, please call us at (916) 966-2260 or email me 
at sjbeede@bpelaw.com. 

http://www.bpelaw.com
mailto:sjbeede@bpelaw.com


Get a strong team to pull for you 

Helping you finance your next home 
purchase whether it is around the corner 
or across the country.

Information is accurate as of date of printing and is subject to change without notice.
Wells Fargo Home Mortgage is a division of Wells Fargo Bank, N. A. © 2016 Wells Fargo 
Bank, N.A. All rights reserved. NMLSR ID 399801. AS2113579 Expires 04/2017

Gene Oxley 
916-601-4899 
NMLSR ID 448046

Malyna Phan 
916-799-1561 
NMLSR ID 451113

Omar Carrasco
916-678-3846
NMLSR ID 1464568 

Nathan Sibbet  
916-320-3952 
NMLSR ID 450926

Jacob M. 
Warren 
916-234-0540 
NMLSR ID 455242

Gloria Mirazo Gregor
Branch Manager 
916-287-3911 
NMLSR ID 450704 

Dan Gonzalez
Sales Manager 
916-837-4531 
NMLSR ID 508755

Hiroko Bowlin 
916-524-4700 
NMLSR ID 4576605 

Ron Farrell 
916-548-7462 
NMLSR ID 448028

Hunter Finley
916-678-3857
NMLSR ID 950092 

Patrick Souza 
209-603-1671 
NMLSR ID 892530

David Henderson
916-678-3848
NMLSR ID 1183120

Nikki Jaeger 
916-905-2679 
NMLSR ID 1036248

Michele Kesner 
916-202-1495 
NMLSR ID 459504

Chinh Nhat Pham
916-769-8719  
NMLSR ID 648466

Karin M. Kwong 
916-834-1915 
NMLSR ID 448184

Tanya Gorman 
916-678-3837
NMLSR ID 1411072

Trim size: 
9.14 x 11

Print ad
Uncoated

Contact us today. 
1510 Arden Way, Suite 205
Sacramento, CA 95815
916-287-3911

http://www.wellsfargo.com
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INCREASE YOUR 
SALES AND 
CLOSING RATIOS 
BY OVER 30%

CLOSE MORE DEALS TODAY  |  trioresidential.com
One to five-year lease options available for newly built homes less than 5 years old. 1-866-USE-TRIO

The average mortgage denial rate is over 30%, which means 
unhappy clients, lost sales and no commission. That’s a problem.

Trio Lease-to-Own financing is the solution. It’s like a car lease, but 
designed for single-family homes. Our financing options significantly 
increase your closing rate for first-time homebuyers, millennials, re-lo’s and 
marginal credit clients.

Trio has been providing lease-financing service for over 14 years. See how 
we can help you close more deals and earn more commissions.

BY CAYLYN WRIGHT
GOVERNMENT AFFAIRS DIRECTOR

G O V E R N M E N T  W AT C H

Rent Control – Coming to an Area Near You?

Large scale economic events play out over many years and create the cyclical nature of our 
economy.  The rapid increase in housing prices through the early 2000s caused people to purchase 
homes with little to no money down and adjustable rate mortgages with the belief they could 
refinance the loan as their home increased in value.  What goes up, must come down, and we all 
lived through the ensuing housing market crash.  As homes dramatically decreased in value, buyers 
in some areas of California could buy a home for less than what a new house could be constructed.  
As a result, the creation of new housing became nearly nonexistent.  Many areas of California are 
once again experiencing rapidly increasing housing prices, rental prices, and an expanding homeless 
population after years of very limited production of new housing.

The dramatic increase in rents influenced the introduction of Assembly Bill 2502 (Mullin), which as 
of this writing, would weaken the rent control limitations contained in the landmark “Costa-Hawkins” 
law sponsored by the California Association of REALTORS® in 1995.  AB 2502 will undermine Costa-
Hawkins protections by allowing local governments to impose mandatory inclusionary zoning (i.e. 
rent control) on newly constructed rental housing, without any consideration for the economic 
viability of the project.  Rent control is also being discussed by some local governments in the 
Sacramento Region.

While California is facing problems in relation to rent prices, housing supply and homelessness, 
restricting the free market is not the answer.  Governor Jerry Brown has placed in his 2016-2017 
budget a “build by right” proposal which would allow for streamlined approval for affordable 
housing.  Exempting projects already zoned and approved for housing if five to twenty percent of 
the newly constructed units are set aside for low-income residents.  

Another good proposal is the $1.3 billion proposed by the Assembly Housing and Community 
Development Committee to invest a portion of California’s budget surplus to address the state’s 
housing crisis.  This money would be spent on local grants and tax credits aimed at building or 
updating lower-cost housing, including multi-family rental units, homes for farmworkers, and unites 
with supportive services for homeless people.

Innovative approaches such as these will help curb current housing issues, while not creating a 
disincentive to invest and build new housing. 

Sip & Support – 
SAVE THE DATE
Date: Friday, August 12th 5:30 – 9:30pm 

Location: Mack Powell Event Center

Cost: $35

Invite your friends and family to a night in “The City of Lights” as the 
SAR CanTree Committee puts on their 8th annual Sip & Support event. 
This event will have you singing “Viva, Las Vegas” by night’s end. With 
your $35 ticket, attendees will receive dinner, a complimentary cocktail, 
casino gaming chips and wine tasting from a variety of local vintners. As 
usual, proceeds from this great event go to the SAR Charitable Foundation for 
the benefit of CanTree. Sponsorship opportunities available. See flyer here or 
register online here.

https://www.sacrealtor.org/email_blast/sipnsup2016spon.jpg
https://www.sacrealtor.org/email_blast/sipnsup2016.jpg
https://www.sacrealtor.org/events
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INCREASE YOUR 
SALES AND 
CLOSING RATIOS 
BY OVER 30%

CLOSE MORE DEALS TODAY  |  trioresidential.com
One to five-year lease options available for newly built homes less than 5 years old. 1-866-USE-TRIO

The average mortgage denial rate is over 30%, which means 
unhappy clients, lost sales and no commission. That’s a problem.

Trio Lease-to-Own financing is the solution. It’s like a car lease, but 
designed for single-family homes. Our financing options significantly 
increase your closing rate for first-time homebuyers, millennials, re-lo’s and 
marginal credit clients.

Trio has been providing lease-financing service for over 14 years. See how 
we can help you close more deals and earn more commissions.

V O L U N T E E R  C O R N E R

Become a Trained 
SAR Volunteer

Become a volunteer for SAR’s newest 
volunteer opportunity – Safe at Home. 
Administered by SAR’s longtime partner, 
Rebuilding Together, this opportunity 
calls on volunteers to be trained how 
to perform necessary safety upgrades 
(think grab bars, hand rails, etc.) for 
Rebuilding Together’s elderly and 
disabled clients. Once volunteers are 
trained, they will be called upon from 
time to time to perform similar tasks at 
future client’s homes. Training will be 
held from 9:00 – 11:00am on Wednesday, 
July 20. If you are interested, please 
contact Tony (tvicari@sacrealtor.org | 
916-437-1205). 

mailto:tvicari@sacrealtor.org
http://www.trioresidential.com
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Sign Ordinances 
Video

It is important to be a good steward with real estate sign 
placement and use discretion and common sense when 
putting signs up. Signs are never allowed in the public 
right-of-way (which includes sidewalks) and balloons are 
not to be attached to signs in any jurisdiction throughout 
Sacramento County or the City of West Sacramento. 

California Civil Code Section 713 sets the legal ground 
work for real estate signs. This section states that an owner 
of property, or their agent, is allowed to advertise the sale 
or lease of a property on site in plain view of the public. This 
advertisement may include directions to the property, the 
owner or agent’s name, address, and telephone number. 
Local governments are permitted to regulate the display or 
placement of these signs on public and private right–of–way.

Click here to view the video.

Call | 800.628.6983
Surf | www.foleypub.com

Email | ned@foleypub.com

AFFILIATES:
Don’t miss this opportunity to improve 
your position and exposure to the 
Sacramento Area REALTORS®.

INTERESTED IN ADVERTISING?
Foley Publications, Inc. is proud to partner with the 
Sacramento Association of REALTORS®.

Together we prodice a professional, monthly e-magazine for 
the Association’s membership.

TARGETED & COST EFFECTIVE

http://www.foleypub.com
mailto:ned@foleypub.com
https://youtu.be/Qrm05A7NMBI
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S A R ’ S  S C H O L A R S H I P

E T H I C S  C O R N E R

Article 12 

(Adopted April, 1998.)

Case #12-16, Copying and Publishing Other Brokers’ Advertisements 

REALTORS® shall be honest and truthful in their real estate communications and shall present a true picture 
in their advertising, marketing, and other representations. REALTORS® shall ensure that their status as real 
estate professionals is readily apparent in their advertising, marketing, and other representations, and that 
the recipients of all real estate communications are, or have been, notified that those communications are 
from a real estate professional. (Amended 1/08)

Wanting to take advantage of the virtual 
explosion of the World Wide Web, REALTOR® 
A, who had a respectable level of expertise in 
computer technology, decided to purchase a 
website design software package and set out to 
design his own website.

Understanding that his site would be greatly 
enhanced by providing as much information as 
possible, he decided he would offer two pages 
of listings; his own and some choice listings of 
his competitors. Being careful not to present 
a misleading picture in his advertising, he was 
very careful to list the company name and 
phone number of the listing company with each 
ad of his competitors’ listings.

When REALTOR® B found one of her listings 
on REALTOR® A’s new website, she filed an 
ethics complaint with the local Association of 
REALTORS® complaining that REALTOR® A had 
“blatantly and without authorization of any kind 
whatsoever advertised my listing on his Internet 
website and in so doing was clearly in violation 
of Article 12 of the Code of Ethics as interpreted 
by Standard of Practice 12-4.”

The matter was placed on the agenda of the 
Grievance Committee. At their next meeting, the 
Grievance Committee decided that the alleged 
conduct, if taken at face value, could possibly 
violate Article 12 and directed the Association’s 
Executive Officer to schedule an ethics hearing 
before a Hearing Panel of the Association’s 
Professional Standards Committee.

At the hearing, REALTOR® B produced a printed 
copy of the advertisement of her listing which 
had been placed on REALTOR® A’s website. She 

produced a copy of her listing agreement and 
a photograph of the property, which matched 
the information in the ad. She testified that she 
had never been contacted by REALTOR® A for 
permission to advertise her listing.

When REALTOR® A presented his case, he 
showed the hearing panel several examples 
of REALTORS® providing links to sites with ads 
for other REALTORS®’ listings. He said he saw 
no fundamental difference between providing 
such links and actually advertising other listings 
on his website, especially when he was very 
careful to also give the listing company’s name 
and phone number. He went on to argue that 
REALTOR® B’s clients would be hard pressed to 
understand REALTOR B’s objection to giving 
their properties the additional exposure they 
received on REALTOR® A’s website.

Upon the conclusion of all testimony and 
closing statements, the Hearing Panel met 
in executive session and decided that while 
providing a link to listings of other REALTORS® 
did not violate Article 12, by actually publishing 
REALTOR® B’s listing on his website REALTOR® A 
was not linking, but instead was advertising (by 
copying, as opposed to simply providing a link) 
without authority. In their findings of fact, the 
Hearing Panel also noted that even if REALTOR® 
B’s clients might not object to such advertising, 
the lack of objection could not be assumed and 
would not relieve REALTOR® A of the obligation 
to obtain REALTOR® B’s specific authority and 
consent to advertise her listings.

The Hearing Panel found REALTOR® A in 
violation of Article 12 of the Code of Ethics.
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Y O U N G  P R O F E S S I O N A L S  N E T W O R K

Stay connected and follow us at:

SARYPN @SAR_YPN www.sacrealtor.org/ypn

8th Annual YPN Gala
Date: Friday, November 18th  |  7:00 – 11:00pm 

Location: Beatnik Studios (723 S Street)

Cost: $30 (by 10/1)  |  $35 (after 10/1)

The SAR Young Professionals Network is putting on their 8th annual gala. These glamorous events 
do more than just offer a night of great fun – they also benefit a local charity. This year proceeds 
will benefit the SAR Christmas CanTree. With the cost of admission, you can look forward to hors 
d’oeuvres, music and dancing, a photo booth, raffle prizes and more. Sponsor partnerships are 
available as well as exclusive VIP tickets. Save the Date and find a dancing mate!

Beatnik Studios | 723 S St, Sacramento

Hors d’oeuvres | DJ & Dancing | Photo Booth | Ra�e Prizes

Sponsor Partnerships Available | VIP & General Admission

8
Benefitting SAR CanTree for the Salvation Army

Facebook: SAR YPN  916-437-1220 nperez@sacrealtor.org

http://www.sacrealtor.org/ypn
mailto:nperez@sacrealtor.org
https://www.google.com/maps/place/723+S+St,+Sacramento,+CA+95811/@38.5715347,-121.5030502,17z/data=!3m1!4b1!4m5!3m4!1s0x809ad1251ae424f7:0xb1f1d78c08078292!8m2!3d38.5715347!4d-121.5008615
http://www.facebook.com/SARYPN
http://www.facebook.com/SARYPN
http://www.instagram.com/sar_ypn
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S A R  I N T E R N S H I P

Get a strong team to pull for you 

Helping you finance your next home 
purchase whether it is around the corner 
or across the country.

Information is accurate as of date of printing and is subject to change without notice.
Wells Fargo Home Mortgage is a division of Wells Fargo Bank, N. A. © 2016 Wells Fargo 
Bank, N.A. All rights reserved. NMLSR ID 399801. AS2113579 Expires 04/2017
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Contact us today. 
1510 Arden Way, Suite 205
Sacramento, CA 95815
916-287-3911

An Outstanding Internship Class is Recognized
There were REALTOR® balloons, flowers, 

speeches, certificates and many expressions 
of thanks on the afternoon of May 4, 2016 in 
SAR’s Board Room. This day marked the final 
gathering of the spring semester Interns, and this 
“Celebration of Completion” that was held was 
the first of its kind. SAR’s Internship Committee 
felt it important to recognize the last meeting 
of an outstanding class of 14 interns. This event 
was particularly meaningful to the Committee 
since the internship program had to be cancelled 
the previous semester due to a lack of students 
applying for the program. Rather than take the 
fall months off, the Committee used the time to 
regroup and promote this worthwhile program 
more aggressively. Committee members spoke in 
front of real estate classes, participated in career 
fairs, and contacted real estate class instructors.

The Committees hard work paid off in spades. 
This spring’s interns were some of the most 
engaged, enthusiastic students we had ever had. 
You may have seen them in SAR classes, meetings 
and special events. Over half of the interns plan on 
joining the Association.

SAR is proud to be one of the only Associations 
in the nation with an internship program. Along 
with the Los Rios Community College District, 
we offer students an opportunity to experience 
the realities of the real estate business first-

hand. We couldn’t do this without the generous 
commitment of time and experience given by our 
mentors. Mentors work with interns at least ten 
hours per week. This spring’s mentors were: Zack 
Alber, Carol Baker, Lori Blodgett, Courtney Edwards, 
Afton Escalante, Marianela Giem, Linda Haynes, 
Julie Hintz, Leslie Stirewalt, Pamela Smith and Sam 
Yee.   We are most grateful to these SAR members 
for their willingness to serve as intern mentors.

If you are interested in applying to be a mentor 
this coming fall, please contact Judy Shrivastava 
at judy@sacrealtor.org or 437-1207.

SAR’s Internship Committee (L– R)  Professor Hogarty, Aria Salehpour, 
Richard Landrey, Ranga Pathak, Victoria Millan (Chair), Sam Yee, and 
Linda Haynes (Vice Chair)

C O M M E R C I A L  R E A L  E S TAT E  C O R N E R

SAR Commercial Division Needs Your Input
If you are a practicing commercial real estate practitioner, please take a few 

moments to complete the following survey. Your input will help us provide 
better services and benefits specifically for your unique needs. Thank you in 
advance for helping us!

https://www.surveymonkey.com/r/SARcommercial

mailto:judy@sacrealtor.org
https://www.surveymonkey.com/r/SARcommercial
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S A R  E D U C AT I O N A L  O F F E R I N G S

DATE TIME CLASS COST TOPIC INSTRUCTOR

June 9    12noon – 1:30pm Advanced Escrow & 
Title Issues – Know 
the Red Flags
Lunch & Learn

$20 • Suspended Corporations, LLC’s & Dissolved Partnerships
• Fictitious Names | Land Trusts | Off-Shore Entities
• Corporations | LLC | Partnerships | Trusts
• Easements | Leases

Chuck Strong, 
Sacramento Title 
Group

June 9  10:00am – 12noon So You Have a 
Listing…Now What?

$30 • Learn how to Prepare Yourself, the Seller, the Property, Marketing, etc. Carl Medford

June 11  8:30am – 4:30pm Duane Gomer – One 
Day RE Exam Prep

$150 • Fast-moving One Day Live Class
• Comprehensive Course Outline 
• Online Flashcards
• Textbook and Online PDF

David Lovenvirth

June 20  10:00am - 12noon C.A.R. zipForm® 
Training

$10 
(Members) 

• zipForm® Plus
• Online document storage
• Import MLS data using MLS-Connect
• Templates and automation

C.A.R. 
Representative 

June 22  9:00am – 5:00pm How to List & 
Sell Commercial/
Investment Property

$49 • Learn to put marketing systems into action and deliver every level of 
client

• Qualify prospects in three minutes or less
• Learn to ONLY work with clients who are ready to do business TODAY
• Learn to reach eager sellers with MASSIVE portfolios w/o having a listing

Michael Simpson

June 23  9:00am – 2:30pm Fundamentals 
of Transaction 
Coordination

$100  
(REALTORS®)

• Learn how the RPA lays the foundation for the transaction
• Understand how, when and why you use the different disclosures
• Identify what paperwork is required from each party
• Discover how the escrow and lending process together close escrow

Wendi Molina, 
C.A.R.

June 24  9:00am – 12:30pm Grow Your 
Transaction 
Coordination 
Business

$85  
(REALTORS®)

• Become more efficient & effective in your daily work flow
• Discover the attributes required to be a successful TC
• Set boundaries with agents
• See the whole picture of Transaction Coordination beyond the contract

Wendi Molina, 
C.A.R.

July 7  12noon – 1:30pm Reverse Mortgage – Is 
a Reverse Mortgage 
Right For You
Lunch & Learn

$15 • What is a reverse mortgage and do I qualify?
• Is my home eligible for a reverse mortgage?
• Why shouldn’t I choose a bank home equity loan instead of a reverse 

mortgage?
• How much cash can I expect to get?

Tom Pinocci & 
Stan Atkinson

July 9  8:30am – 4:30pm Duane Gomer – One 
Day RE Exam Prep

$150 • Fast-moving One Day Live Class
• Comprehensive Course Outline 
• Online Flashcards
• Textbook and Online PDF

Duane Gomer 
Company 
Representative

July 12  9:00am - 12noon Mastermind Live 
Class

TDB TBD TBD

July 20  1:00 – 4:00pm Using the Updated 
Residential Purchase 
Agreement

$25 • Learn to put marketing systems into action and deliver every level of 
client

• Qualify prospects in three minutes or less
• Learn to ONLY work with clients who are ready to do business TODAY
• Learn to reach eager sellers with MASSIVE portfolios w/o having a listing

Dave Tanner, Esq.

July 23 8:30am – 4:30pm Duane Gomer – One 
Day RE Exam Prep

$150 • Fast-moving One Day Live Class
• Comprehensive Course Outline 
• Online Flashcards
• Textbook and Online PDF

Duane Gomer 
Company 
Representative

 

All classes listed above are held at SAR's Mack Powell Auditorium. To register online, visit 
ims.sacrealtor.org. Questions - contact Brian DeLisi or call 916.437.1210. (Please contact 
us for non-Member pricing) Prices listed reflect early-bird fees.

*This course is approved for continuing education credit by the California Department of Real Estate. 
However, this approval does not constitute an endorsement of the views or opinions which are 
expressed by the course sponsor, instructor, authors or lecturers. You must attend 90% of the class, pass 
a written exam and have proof of identification to qualify for DRE Credits. 

All costs listed are based on early-bird SAR Member fees.
Cancellation policy: if you cannot attend a seminar for which you have registered, you may 
send a substitute. You will receive a full refund when cancelling 48 hours in advance. If you 
cancel less than 48 hours in advance, your registration fee will be forfeited

http://ims.sacrealtor.org
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J U LY  C A L E N D A R  O F  E V E N T S
          

Monday Tuesday Wednesday Thursday Friday

 1

2928272625

SAR Office Closed
7:30 – 8:30am 

Broker/Manager Forum (B)
9:30 – 10:30am 

87654

SAR Closed – 4th of July

No Main Meeting in July

Volunteer Coordinating 
Committee (T)
10:30 – 11:30am

CanTree Committee (B)
10:30am – 12noon

SAR New Member Orientation (B)
9:00am – 12:30pm

No Real Estate Finance & 
Affiliate Forum in July

10:00am – 12noon

Internship Committee (B)
12noon – 1:30 pm

Reverse Mortgage Lunch & 
Learn (EC)

12noon – 1:30 pm

Sacramento Area RE 
Exchange Network (B)

10:00am – 12:30pm

1514131211

Regional Meetings (Various)
Visit www.sarcaravans.org

Mastermind Live Class (EC)
9:00am – 12noon

MetroList – Course I (T)
9:00 – 12noon

Education Committee (B) 
9:00 – 10:00am

Leadership Academy (B) 
1:00 – 2:30pm

MetroList – Course II (T)
1:00 – 4:00pm 

SAR New Member Orientation 
(B)

1:00 – 4:30pm

Masters Club Steering 
Committee (B)
10:00 – 11:00am

Equal Opportunity/Cultural 
Diversity Committee (B)

11:30am – 12noon

IREM Lunch & Learn (EC)
12noon – 2:00pm

2221201918

Using the Updated RPA (EC) 
1:00 - 4:00pm

SAR New Member Orientation 
(B)

6:00 – 9:30pm

No Events

YPN Advisory Committee (T)
10:00 – 11:00am

WCR Business Luncheon (EC)
11:00am – 2:00pm

Commercial Advisory 
Committee (B)
10:00 – 11:00am

No Events

Regional Meetings (Various)
Visit www.sarcaravans.org

Marketing/Communications 
Committee (B) 

10:30am – 12noon
NARPM Luncheon (EC) 

10:30 am – 2:00pm
Scholarship Fundraising 

Committee (B) 
1:00 – 2:00pm

SAR Offices Closed
1:00 – 2:00pm 

MetroList – Course I (T)
9:00 – 12noon

MetroList – Course II (T)
1:00 – 4:00pm

Regional Meetings 
Visit www.sarcaravans.org

Housing Opportunity 
Committee (B) 

10:30 – 11:30am

SAR Charitable Foundation (B) 
12:30 – 2:00pm

No Events No Events

*For Regional Meeting locations and times, 
visit www.sarcaravans.org 

or contact 
Tony Vicari at 

tvicari@sacrealtor.org or 437-1205.

Meetings subject to change.

Calendar Information (EC) Mack Powell Event Center  
(B) Board Room, 2nd Floor

(T) Training Room, 2nd Floor  
(U) Upstairs

** closed meeting
*Various locations – Call for details

http://www.sarcaravans.org
http://www.sarcaravans.org
http://www.sarcaravans.org
http://www.sarcaravans.org
mailto:tvicari@sacrealtor.org
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A B O U T  T H E  M A R K E T
2016 REAL ESTATE & AFFILIATE FINANCE FORUM CHAIR
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Desktop Originator/Desktop Underwriter 
DU® Version 10.0

Fannie Mae’s newest version of Desktop Underwriter® (DU® 10.0) comes out the 
weekend of June 25th and will have some changes as outlined below.

The changes in Fannie Mae’s DU® Version 10.0 release will apply to loan casefiles 
submitted to DU® on or after the weekend of June 25, 2016.  Loan files already 
created in DU® Version 9.3 will remain in that version, as well as files re-submitted 
after the weekend of June 25th.  The changes we will see include the following:
Updated DU® Risk Assessment:  Mortgage delinquencies will no longer be 
viewed as higher risk than non-mortgage delinquencies.  DU® will no longer view 
borrowers with no mortgage history as a higher risk than those who have had 
mortgage obligations.  Trended credit data, detailed in last month’s article, will be 
used to evaluate the borrower’s ability to manage revolving credit card accounts.  
Trended credit data provides access to historical monthly data based on balance, 
scheduled payment, and actual payment.  DU® will consider pre-foreclosure 
sales and mortgage charge-offs as significant derogatory credit events.  DU® 
will now view multiple inquiries by mortgage lenders and auto loan creditors 
in the same time not as multiple inquiries.  DU® will no longer consider the LTV/
CLTV when evaluating credit risk on refinance transactions.  DU® will no longer 
consider the LTV/CLTV when evaluating the risk of an investment property.  DU® 
will consider self-employment income when the only borrower on the loan has 
self-employment income as their primary source of income as additional risk.
Underwriting Borrowers without Traditional Credit:  In the past these were 
manually underwritten due to overall risk.  Borrowers without a credit score may 
be now eligible to be underwritten through 10.0.  Such factors as equity, LTV 
ratio, liquid reserves, and debt-to-income ratio will be considered.
Policy Changes for Borrowers with Multiple Financed Properties:  A minimum 
credit score of 720 is required for borrowers with 7-10 financed properties.  
Maximum of 10 financed properties.  Reserve requirements for the other financed 
properties that are not the subject property or the borrower’s principal residence 
will be determined by applying a specific percentage to the aggregate of the 
outstanding unpaid principal balance.  For example, for 1-4 financed properties 
the percentage is 2%, for 5-6 financed properties the percentage is 4%, and for 7 
or more financed properties the percentage is 6%.
HomeReady™ Mortgage Message Updates:  This message will now only be 
issued on Approve/Eligible recommendations and will be moved to the Rating 
section of the DU® Underwriting Findings Report.

Updates to Align with the Selling Guide:  DU® will now remind lenders a field review 
is required on 2-4 unit high-balance mortgage loan casefiles where the purchase 
price or appraised value is $1M or more and the LTV. CLTV, or HCLTV exceeds 75%.
Retirement of DU® Version 9.2:  Effective the weekend of June 25th, lenders will 
no longer be able to re-submit loan casefiles to DU® version 9.2.  After the weekend 
of June 25th lenders must create a new loan casefile and submit it to DU®.

This is just a summary of what is coming, for all of the details around DO®/DU® 
10.0 please visit Fannie Mae’s website.

Please note: there will be no Real Estate Finance & Affiliate Forum in July. The 
next one will meet on Thursday, August 4th. I hope to see you there.
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Inventory stationary, days on market 
falling, prices inch upward

23

*Other financing includes 1031 exchange, CalVet, Farm Home 
Loan, Owner Financing, Contract of Sale or any combination 
of one or more. 

Additional reports, including condominium sales and sales breakdown by zip code, 
are available on SAR’s statistics page.

Although the total Active Listing Inventory 
increased 6.5% (1,973 to 2,102), the Months of 
Inventory remained at 1.4 months. Compared 
with the total Listing Inventory of April 2015, the 
current number is down 17.4%, where the Months 
of Inventory was 1.6 and numbered 2,546 units.  

Sales volume increased 7.9% from 1,440 in April 
to 1,554. This number is a 3.3% decrease from 
April 2015 (1,607 sales). Equity sales accounted 
for 91% (1,414 units) of sales for the month. The 
remainder of sales were REO/bank-owned (52 
units/3.3%) and Short Sales (02/3.2%). Other types 
of sales (auction, probate, etc.) accounted for 2.4% 
or 38 sales. The types of financing used for the 
sales this month included 249 cash (16%), 766 
conventional (49.3%), 387 (24.9%) FHA, 85 (5.5%) 
VA (Veterans Affairs) and 67 (4.3%) used Other* 
types of financing.

The month-to-month median sales price 
increased 1% from $307,000 to $310,000. This is up 
10.3% above the $281,000 median sales price of 
April 2015. For comparison, the peak median sales 
price of August 2005 was $392,750 (27% higher 
than the current figure) and the lowest median 
sales price of January 2012 was $160,000 (48% 
lower than the current figure). The total dollar 
value of all closed transactions for the month 
totaled $532,675,025. This figure is up 12.1% from 
the $475,388,039 total last month and 7% higher 
than the total value of last April ($497,998,249). 

The average DOM (days on market) for homes 
sold this month decreased from 30 to 25 days. The 
median DOM decreased further from 12 to 10. 
These numbers represent the days between the 
initial listing of the home as “active” and the day it 
goes “pending.” Breaking down the DOM, we find 
that over 52% of all homes sold in less than 10 
days. See additional data below:
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https://www.sacrealtor.org/consumers/housing-statistics


M L S  S TAT I S T I C S

April  2016 

SINGLE FAMILY HOME RESALES 
Monthly Statistics Current Month % of   

Total 
Sales

Last Month Change % of   
Total 
Sales

Last Year % of   Total 
Sales

Change

Listings Published this Month  2,353 2,082 13.0% 2,308 1.9%
Active Listing Inventory † 2,102 1,973 6.5% 2,546 ‐17.4%
   Active Short Sale (included above) 35 46 ‐23.9% 101 ‐65.3%
Pending Short Lender Approval 134 123 8.9% 307 ‐56.4%
Pending Sales This Month 1,539 1,444 6.6% 1,428 7.8%
Number of REO Sales 52 3.3% 84 ‐38.1% 5.8% 104 6.5% ‐50.0%
Number of Short Sales 50 3.2% 62 ‐19.4% 4.3% 88 5.5% ‐43.2%
Equity Sales** 1,414 91.0% 1,277 10.7% 88.7% 1,415 88.1% ‐0.1%
Other (non‐REO/‐Short Sale/‐Equity) 38 2.4% 17 123.5% 1.2% N/A N/A N/A
Total Number of Closed Escrows 1,554 100% 1,440 7.9% 100% 1,607 100.0% ‐3.3%
Months Inventory Mo 1.4 Months  1.4 1.4 Months  1 0.0% Months 1.6 Months 1.6 ‐12.5%
Dollar Value of Closed Escrows $532,675,025 $475,388,039 12.1% $497,998,249 7.0%
Median $310,000 $307,000 1.0% $281,000 10.3%
Mean $342,777 $330,131 3.8% $309,893 10.6%

Year‐to‐Date Statistics 1/01/16 to 4/30/16 1/01/16 to 4/30/16 1/1/2015
SAR monthly data, compiled MetroList YTD data 4/30/2016 Change

Number of Closed Escrows 5,039 5,132 4,974 1.3%
Dollar Value of Closed Escrows $1,655,609,216 6,593 $1,684,283,982 $1,524,868,223 8.6%
Median $300,000 ######## $300,000 $275,000 9.1%
Mean $328,193.00 $328,193.00 $303,842 8.0%$2,188,284,241

$0
 † includes: Active, Active Release Clause, Active Short Sale, Active Short Sale Contingent, Active Court Approval and Active Court Contingent listings

Compiled monthly by Tony Vicari, Director of Communications, Sacramento Association of REALTORS®  |  www.sacrealtor.org  |  916.437.1205

MLS STATISTICS for April 2016
Data for Sacramento County and the City of West Sacramento

 ** Owner Equity Sales, previously identified as Conventional Sales, represents all sales other than short sales or lender owned properties. 
Based on Multiple Listing Service data from MetroList. © 2016 SAR.
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Type of Financing

(Single Family Home only) # of % of # of % of # of Current  Last 4 Last 12
Financing Method Units Total Units Total Units Month Months Months

Cash 249 16.0% 220 15.3% 1,203 77.4% 64.0% 68.5%

Conventional 766 49.3% 703 48.8% 175 11.3% 15.5% 16.2%

FHA 387 24.9% 337 23.4% 71 4.6% 8.8% 7.2%

VA 85 5.5% 85 5.9% 51 3.3% 4.4% 3.5%

Other † 67 4.3% 95 6.6% 34 2.2% 4.7% 3.0%
Total 1,554 100.0% 1,440 100.0% 20 1.3% 2.5% 1.5%

1,554 100.0% 100.0% 100.0%
 * half‐plex, 2‐on‐1, mobile home Current Last Month

10 12
25 30

$202.4 $196.2

Previous Month LENGTH OF TIME ON MARKET

Median DOM:
Average DOM:

61 ‐ 90

Current Month

31 ‐ 60

 (SFR & Condo)

% of Total

Total

121 ‐ 180

 † includes: cal vet, contract of sale, crea�ve, farm home loan, owner 
financing.

                                                  MLS STATISTICS for April 2016
                  Data for Sacramento County and the City of West Sacramento

BREAKDOWN OF SALES BY PRICE  Type of Financing/Days on Market

91 ‐ 120

  Days on Market 

181+

0 ‐ 30

Average Price/Square Foot:

This representation is based in whole or in part on data supplied by MetroList. MetroList does not guarantee, nor is it in any way responsible for, its accuracy. Data maintained by MetroList does 
not reflect all  real estate activity in the market. All information provided is deemed reliable, but it is not guaranteed and should be independently verified. For the most current statistical 

information, visit www.sacrealtor.org/public‐affairs/statistics.html.

Compiled monthly by Tony Vicari, Director of Communications, Sacramento Association of REALTORS®  |  www.sacrealtor.org  |  916.437.1205
Based on Multiple Listing Service data from MetroList. © 2016 SAR.
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BRUCE MILLS
BRE # 01100901

Work: 916-923-6183 ext. 110 
Cell: 916-548-7712

brucemills@bmrealtor.com

www.mmproperties.com

Let our qualified property 
managers make your life 
simpler and more cost effective! 

Contact the Property Manager 
who lives closest today!
www.mmproperties.com 
916-923-6183 
1401 El Camino Ave., Ste. 200 
Sacramento, CA 95815

What people are saying about M&M Properties!
“Your good services have bolstered me into purchasing another property in Sacramento!”

Phil Adams, Senior Property Manager 
BRE # 00829023
32 years with M&M
Folsom, Granite Bay, Loomis, Orangevale 
Cell: 916-591-0124
phil@mmproperties.com     
 
Ernest Alexander 
BRE # 01447338
7 years with M&M
Natomas 95833,95834,95835
Cell: 916-717-0232
elalexander@sbcglobal.net
 
Renee Cabral 
BRE # 01720303
7 years with M&M
Sac 95829,95828, Elk Grove 95624
Cell: 916-281-7771
rcabral4@msn.com
 
George Dahdouh 
BRE # 01743736
7 years with M&M
Sac 95832, Laguna 95757, 95758
Cell: 916-271-3804
grdahdouh@yahoo.com
 
Cathy Galligan, Senior Property Manager 
BRE # 01196197
25 years with M&M
Carmichael, Citrus Heights, Fair Oaks
Sacramento 95628, 95842
916-923-6181 ext.168
cathyg@mmproperties.com
 
Jim Hall 
BRE # 01489815
10 years with M&M
Sac 95822, 95823, 95832
Cell: 916-716-3660
jim@mmproperties.com
 
Eric Kramer 
BRE # 01878520
5 years with M&M
Antelope, Roseville, Rocklin, Lincoln
Cell: 916-862-4181
E_Kramer@comcast.net

John Schenkenberger
BRE #0 1481301
4 years with M&M
Sacramento 95826, 95827, Rancho Cordova
Cell: 916-708-2065
john@mmproperties.com
 

Barbara Lemaster,  Senior Property 
Manager
BRE # 00984714
25 years with M&M 
Apartments 16 units and greater
Cell: 916-833-9252
barbl@mmproperties.com

Jim Eitzen
BRE # 01879149
4 years with M&M
Elk Grove and Laguna
Cell: 916-730-7498
jimeitzen@mmproperties.com
 
Susie & Joe Caballero
BRE # 01744178
BRE # 01870161
5 years with M&M
Speaks Spanish
Sacramento 95828, 95829, Elk Grove 95624
Cell: 916-213-8526
susierents@gmail.com
joecabo@yahoo.com
 
Renea Negri
BRE # 01254133
9 years with M&M
Rio Linda, Eleverta, North Highlands
Sacramento 94842, Antelope
Cell: 916-205-6415
reneanegri@aol.com
 
Cathy Stratton, Senior Property Manager
BRE # 00755858
27 years with M&M
Citrus Heights, Orangevale, Fair Oaks,
916-923-6181 ext. 120
cathystratton@bmrealtor.com

Penny Jarrett
BRE #0 0899113
8 years with M&M
Carmichael, Sacramento 95864, 95825
Cell: 916-709-5930
pennyjarrett@comcast.net
 
Jan Windsor,  Senior Property Manager
BRE # 00904367
25 years with M&M
Carmichael, Fair Oaks, Sacramento 95864, 95825
Cell: 916-320-8408
jan.windsor@att.com
 

 Phillip Sparks
BRE # 01125907
6 years with M&M
Laguna, Elk Grove, Sacramento 95823
Cell: 916-752-2086
papropertymanager@gmail.com

Jeff Huang
BRE # 01882324
3 years with M&M
Speaks Chinese
Folsom, El Dorado Hills, 
Granite Bay, Cameron Park
Cell: 510-461-7283
jeffrents@gmail.com
 
Teri Chikami
BRE # 01296754
3 years with M&M
Sacramento 95814, 95816, 95819
95822, West Sacramento 95831
Cell: 916-949-5171
teri9884@att.net

Anna Matarazzo
BRE # 01913593
2 years with M&M
Carmichael, Citrus Heights, Fair Oaks 
Cell: 916-905-4266 
anna@mmproperties.com

Branch Office: Marysville/Yuba City
673 Shasta Street
Yuba City, CA 95991

Karen Goodman
BRE # 01938211
1 years with M&M
Marysville & Yuba City
Cell: 480-824-8991
karen@goodmangals.com

Cheryl Goodman 
BRE # 01844071
1 years with M&M
Marysville & Yuba City
Cell: 530-329-4418
cheryl@goodmangals.com

Affiliated Company: 

Apple Assets and Property Management
Dave Gardner, Broker
Santa Clara, Campbell
BRE #01947978
2 years with M&M
Cell: 408-807-5698
dave@AppleAssetsAndPropertyManager.com

Our Sister company, Association Management 
Concepts, Inc. was conceived in 1989 with one main 
goal: to design and implement an HOA management 
firm that would dependably deliver premium full 
service management to HOAs throughout northern 
California.  AMC, Inc. has attained this goal and proudly 
offers services in  Sacramento, Yolo, El Dorado, Placer 
and Nevada Counties through the client centric team 
of professionals that have been assembled to not just 
manage your association, but to help you keep your 
association healthy, efficient, and cost effective. AMC, 
Inc. wants your homeowners association to thrive.  If 
you would like more information about AMC, Inc.’s 
services or would like a proposal for management of 
your HOA please visit their website at assocmc.com 
or contact President Brad Higgins at 916 337-5893 or 
916 565-8080, ext. 308.
 
AMC, Inc.
Brad Higgins, President
1401 El Camino Avenue #200
Sacramento, CA 95815
916 565-8080
800-464-4446
www.assocmc.com
 
AMC Managers:
Larry Brown
Scott Bland
Jennifer Fontana
Dennis Grimes
Cesar Hombrado
Kelly Kozicki
Barbara Lemaster
Chris Peters
Steve Raya
 
AMC Accounting Department
Mary Cullen, Supervisor
Gretchen Burrill
Chris Brown
 
AMC Marketing Department
Dawyne Williams, Director
 
AMC Administrative Department
Cecia Dailey, Supervisor
Lindsey Aker, Customer Service
Crystal Gladney
Diane Hyland
Crystal Wood

Serving the Sacramento Region since 1979. 

“Absolutely a five star rating! I’m impressed with your professionalism and promptness! 
When problems happen, I know that you will handle them in a timely fashion with 
knowledge based solutions. I totally trust all aspects of your management.”

Your selected local Property Manager will be your single POINT OF CONTACT 
regarding all matters, starting with showing the property, signing the 

Lease, coordinating maintenance and maximizing your income.

Free “Nuts & Bolts” Property Manage-
ment Class for all of your clients! Learn from 
35 years of experience to reduce stress and 
keep a more consistent cash flow. Check 
Website for yearly calendar for monthly 
Classes.

CALL 916-923-6181, ext. 110 TO RSVP

REALTORS®!
We are expanding into 

Placer County and looking for 

motivated tech-savvy 

property managers

mailto:brucemills@bmrealtor.com
mailto:phil@mmproperties.com
mailto:elalexander@sbcglobal.net
mailto:rcabral4@msn.com
mailto:grdahdouh@yahoo.com
mailto:cathyg@mmproperties.com
mailto:jim@mmproperties.com
mailto:E_Kramer@comcast.net
mailto:john@mmproperties.com
mailto:barbl@mmproperties.com
mailto:jimeitzen@mmproperties.com
mailto:susierents@gmail.com
mailto:joecabo@yahoo.com
mailto:reneanegri@aol.com
mailto:cathystratton@bmrealtor.com
mailto:pennyjarrett@comcast.net
mailto:jan.windsor@att.com
http://www.mmproperties.com
http://www.mmproperties.com
mailto:papropertymanager@gmail.com
mailto:jeffrents@gmail.com
mailto:teri9884@att.net
mailto:anna@mmproperties.com
mailto:karen@goodmangals.com
mailto:cheryl@goodmangals.com
mailto:dave@AppleAssetsAndPropertyManager.com
http://www.assocmc.com
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May 2016
Affiliates
Natalie Dudding
Chicago Title Company
Robert Johnson
Robert W. Johnson CPA Group
Marina Leight
Robert W. Johnson CPA Group

Broker Associates
Paola Clary
NAREM
Terrance Page
Client1st Investments

New Designated REALTORS®
Deborah Hull
Deborah Hull
Randolph Masters
Masters Team Mortgage
Navinesh Mishra
Intero Real Estate Services
Andrea Portolesi
Andrea Portolesi Broker
Victor Vue
Sherchia Realty
Craig Wallis
Wallis Real Estate
James White
James Alejandro White

New REALTOR® Members
Jennifer Abresch
Redfin Corporation
Mitchell Arredondo
ESM Financial Inc.
Angelica Arrospide
Hybrid Brokers Realty
Janet Avers
GreatWest Realty
Don Baldwin
Keller Williams Realty Folsom
Kristin Birrer
Coldwell Banker-Res R E Srv
Micah Buczek
People’s Choice Brokers
Greg Cho
1st Realty & Investments
Robin Clark
HomeSmart ICARE Realty
Jeffrey Clark
Streamline Real Estate

Jennifer Colburn
Redfin Corporation
Michael Condron
Real Estate Source Inc
Devin Cook
Redfin Corporation
Salvador Cortez
Keller Williams Realty Natomas
Michelle Cowgill
M&M Real Estate
Lorraine Damiano
Coldwell Banker-Res R E Srv
Patricia Deeter
Century 21 Select Real Estate
Ashley DeGuzman
Cook Realty
Anh Do
Elite Realty Services
Erika Ellerbrock
Coldwell Banker-Res R E Srv
Justin Falco
Lyon RE Folsom
Dianna Feuerhelm
Merideth Realty Inc
Julie Fletcher
McMahon Phillips Real Estate
Derek Formoso
RE/MAX Gold Laguna
John Frederick
Lyon RE Folsom
Elizabeth Gates
McTygue Group Inc
Therese Gotto
Century 21 Select Real Estate
Toni Harbison
Intero Real Estate Services
Willie Harris
Coldwell Banker-Res R E Srv
Amelia Hernandez
Intero Real Estate Services
Michael Herzog
Keller Williams Realty So. Placer
Douglas Hika
Tower Real Estate Brokers Inc.
Anthony Holt
Stanley RE & Investment Inc
Kimberly Jensen
RE/MAX Gold Roseville
Shaun Johns
Hybrid Brokers Realty
Cheryl Jones
California Regency Realty
Regina Langley
McTygue Group Inc
Gregory Lim
Tower Real Estate Brokers Inc.

Haley Limpach
Keller Williams Realty Folsom
Aadil Madhani
HomeSmart ICARE Realty
Joshua Malekos
1st Priority Realty
Julian Martinez
Golden State Realty Group
Adriana Medrano
Empyrean Real Estate
Victoria Mercer
BP Realty
Zainah Miroth
Keller Williams Rlty Elk Grove
Alexandre Musskopf
Keller Williams Realty
Suresh Narra
The Virtual Realty Group
Shane Nazar
Pacific Home Brokers
Kristine Neuterman
Keller Williams Realty
Jennifer Ostrode
Keller Williams Realty So. Placer
Rosemarie Paris
JCL Realty, Inc.
Denise Patterson
Quest Realty
Michael Peralta
Worley Real Estate
Fam Saechao
Imperial Homes and Investments
Renee Shetka
Excel Realty Inc.
Jeanette Simpson
KTB Enterprises
Ran Singh
Villa Group Real Estate and Mortgage
Megan Smith
Keller Williams Realty
Evan Tomczak
JTS Realty
Loretta Trubich
BHG Mason-McDuffie Real Estate
Thomas Twitchel
HBR Gold River
Alexis Vellanoweth-Lynn
Angel Lynn Realty
Jesus Villalpando
Lyon RE Natomas
David Wheeler
JCL Realty, Inc.
Qing Yan Yang
Elite Realty Services



Jodi Ash
Del Barbray
Kathie Bell
Judy Black
Tom DiGiacomo
Robert Doucet
Douglas Dransfield
Sue Galster
Rosanna Garcia
Barbara Lebrecht
Anthony Nunez
Chip O’Neill
Deniece Ross-Francom
Erin Stumpf 
Kellie Swayne

Sacramento REALTOR® is published 
monthly by the Sacramento Association 
of REALTORS® for the benefit of its 
Membership. Advertisements and 
statements of fact and opinion are the 
responsibility of the authors alone and do 
not imply an opinion or endorsement on 
the part of SAR officers, Members or staff. 
All material copyright 2016, Sacramento 
Association of REALTORS®. All rights 
reserved.

Sacramento REALTOR® Newsletter
Editor: Tony Vicari
Publisher: Ned Foley, Foley Publications
Design & Layout: Scott Arnold, Foley Publications
To Advertise: Foley Publications -1-800-628-6983

Editorial Policy
The Sacramento Association of REALTORS® 
(SAR) welcomes articles of educational 
interest to its Members. Published articles 
will feature the author’s name, title and 
company; however, no direct compensation 
will be paid to the author. SAR reserves the 
right to edit submitted articles for length, 
grammar and appropriateness.
Articles will be printed in SAR’s publications 
on a space available basis. Attempt will 
be made to publish submitted articles in a 
timely manner; however, submission of an 
article does not guarantee when, or if, it 
will be published.

SAR Staff
Feel free to call us direct.
Dave Tanner - 916.216.1941
Chief Executive Officer
Brian DeLisi – 916.437-1209
Director of Meetings & Events
Lyndsey Harank – 916.437.1226
Director of Professional Standards & Administration
Caylyn Wright – 916-437-1227
Government Affairs Director
Kayla Chew - 916.437.1202
Association Services Coordinator
Chris Ly – 916.437.1204
Chief Operating Officer
Jaclyn Mamuzich - 916-437-1229
Web Designer & Developer
Liliya Mishchuk – 916.437.1212
Meetings Manager
Nichol Perez – 916.437.1220
Events Manager
Irene Ruan – 916.437.1203
Staff Accountant
Tony Vicari – 916.437.1205
Director of Communications
Judy Shrivastava – 916.437.1207
Director of Education & Graphic Services
Spencer Williams - 916 437-1225
IT Manager
Patricia Ano - 916-437-1210
Education Services Manager

The mission of the Sacramento 
Association of REALTORS® is to 
enhance the ability of its Members 
to practice their profession 
ethically and effectively, to serve 
the community and to protect 
private property rights.

Ed Anderson  
President  

Franco Garcia
President-Elect

Linda Wood  
Secretary/Treasurer  

Ron Greenwood
Immediate Past President

2016 SAR
Board of Directors

MetroList
1164 W. National Dr. Suite 60 
Sacramento, CA 95834
(916) 922-2234 or (916) 922-7584

Directors

SAR Member Services
MetroList Administrative Center
Nancy Manly – 916.437.1217
Director of Member Services
Kelly Brandt - 916.437.1218
Services Specialist
Robin Mayer – 916.437.1216
Services Specialist
Denise Stone – 916.437.1219
Services Specialist

SAR Retail Center
Carl Carlson – 916.437.1223
Director of Facilities and Retail Operations

Marcus Arroyo - 916.437.1222
Retail Services Specialist

Elizabeth Scambler - 916.437.1222
Retail Services Specialist

20+ Years of Real Estate Publishing Excellence!

For advertising information, please contact Craig Foley or Ned 
Foley at 800-628-6983 or visit our website at www.foleypub.com.

Foley Publications, Inc. is proud to partner with the Sacramento Association of REALTORS®.   
Together we provide a professional, monthly e-magazine for the Association’s membership.

2003 Howe Avenue, Sacramento, CA 95825
(916) 922-7711
Fax (916) 922-1221 or Fax (916) 922-3904
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