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Find out why California
Realtors® have relied on

Provident Bank Mortgage
for more than 50 years!

At Provident, we have the knowledge that comes with experience
to help your buyers find the home loan that is right for them.

Choose Provident Bank Mortgage as your direct lender and you get the strength of an FDIC-insured, federally-
chartered bank, with the benefits of working with a local lender. Our loans are originated, underwritten and funded
locally, and we maintain our own appraiser panel, with an emphasis on local appraisers in each market area.
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Suite 105 Suite 130 | v = Fixed & Adjustable-Rate Options
(916) 746-2500 (916) 896-1402 PROVIBE”T & = Conventional, FHA, VA, USDA
Bank Mortgage ~ = Renovation Loans = Jumbo Loans

www.PBMRetail.com Faster funded home loans. = First-Time Buyer Programs

= Downpayment-Assistance
@ The Corporate Office for Provident Bank Mortgage is located at 3756 Central This is not an offer for an extension of credit or a
LEN
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Avenue, Riverside, CA 92506 (951) 686-6060. Provident Bank Mortgage commitmentto lend. All applications are subject to borrower Second Homes & Investment Pmpertles
is an approved lender for HUD/FHA, VA, Fannie Mae and Freddie Mac. In and property underwriting approval. Not all applicants will = Second Mortgages u . and more!
authoring this media, Provident Bank Mortgage is not acting on behalf of qualify. All loan products and terms are subject to change
Marhar or at the direction of HUD/Federal Housing Administration, the Federal without notice. Provident Bank Mortgage is a division of
m Government, The Department of Veteran Affairs, Fannie Mae or Freddie Mac. Provident Savings Bank, F.S.B., NMLS #449980. ©2014 Provident Bank. All rights reserved. MO5 4113 0614
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STABILITY SINCE 1887

Change is constantly happening all around us every day. It’s nice to know that the lender
you start your loan with today will be here to fund it at your closing...And be on time!

David Heard Thomas Engwer Scott Short David Whiteside Ray Gin

NMLS# 244146 NMLS# 240643 NMLS#225998 NMLS# 247866 NMLS# 246802
Branch Manager Branch Manager Loan Officer Loan Officer Loan Officer
530.902.3725 916.532.8263 916.997.4828 916.730.8282 916.207.6332
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Chris Opfer MarcThompson  Jerry Hernandez  Matt Miller

NMLS# 256253 NMLS# 282260 NMLS# 545489 NMLS# 332535

Loan Officer - Elk Grove Loan Officer - Davis Hablo Espanol Loan Officer - Sacramento

916.709.3257 530.753.8800 Loan Officer 916-548-9278
916.549.2694

FHA, FHA 203K, VA, USDA 100% Financing, CalHFA,
CONVENTIONAL and JUMBOS

We have over 124 Years of combined lending experience

AV

Mason-McDuffie i

Mortgage Corporation -
Since ~ 1887

916.929.233 !3! |

2033 Howe Avenue, Suite 110
Sacramento, CA 95825
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PRESIDENT'S PERSPECTIVE ——

2015 PRESIDENT
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Can you BELIEVE IT??? Our Year, 2015, is close to entering its final quarter.
As your President for 2015, | have to tell you it has been such a privilege and
honor to represent our organization. | want to thank each and every one of
you for allowing me this opportunity. By standards, it has been a “different”
kind of year and as with just about every year, has had its unique and special
nuances. This year is one that will go down in the records as another of
special years of LOW INTEREST RATES and, of course, another year of steady
recovery. But, along with all of that we are experiencing some very special
circumstances that will affect all of our economy for years to come.

At our August Main Meeting, we had the incredible opportunity to have
THREE of the most distinguished real estate attorneys speak to us about
issues that we ALL need to be aware of and pay particular attention. The
main topic at the beginning was regarding our Independent Contractor
Status and attacks being made on it by several civil lawsuits and class action
lawsuits. The attorneys were Vickie Naidorf, counsel for Coldwell Banker Real
Estate - Northern California, Shannon B. Jones of the Shannon B. Jones Law
Group, and Steve Beede who practices business and real estate law, owns
3 real estate companies and is a developer and property manager. One of
the major suits referred to was the Barasoni case. Although just dismissed,
it still represents a very significant concern to all parties as to the fact that it
might be opening the door to even more “copycat” cases and attacks on our
industry. Ultimately, it could result in serious damage to our industry, and
job security, and definitely in the way we conduct our business. They went
even further, discussing other areas of vulnerability with the traditional real
estate model. ANYWAY you look at it, | feel you have to acknowledge that
the playing field has changed dramatically. In addition to the attack on our
independent contractor status, we have also recently seen a change in the
way the state regulates our industry by moving us from the Department
of Real Estate to the Bureau of Real Estate and a whole new set of eyes
monitoring our licensees and Brokers. This has already created some
significant challenges for a large number of brokers and is taking numerous
hours to resolve, not to mention significant expenses. As professionals, we
have to take heart in all of this, be MORE PROFESSIONAL, MORE ETHICAL,
and frankly just do a better job. No one likes change, but in the end, | know
we will all be better for having to adapt to these changes.

| encourage each and every one of you to take advantage of our fantastic
meetings held the FIRST TUESDAY of every month (except July - no meeting).
| know you will learn more, get to know your fellow REALTORS® better, and
definitely GROW. Between now and January the following speakers will be
featured:

September - Mayor Kevin Johnson, Sacramento

October - Jose Banda, Sacramento City Schools Superintendent
November - Leslie Appleton-Young, CAR Chief Economist
December - Cantree Presentation

Again, | thank you for the opportunity you afforded me this year. | look
forward to incredible finish to our year 2015, and | wish you all the success
moving forward. FINALLY, please take time to cast your vote for the
candidates who are running for our Board of Directors and show them that
you really do CARE.
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Roland Benson
sdesManager  \Me have aloan for every home
(916) 768-1578

roland.benson@imortgage.com v e Simple as that! :
NMLSID 353144

Brad Bauer
Loan Consultant

(916) 746-8420
brad.bauer @imortgage.com
NMLSID 323859

Nolan M atteucci
Loan Consultant

(916) 955-8715
nolan.matteucci @i mortgage.com
NMLSID 921064

Nicole Benson
Loan Consultant
(916) 746-8421

nicol e.benson@imortgage.com
NMLS ID 205863

Patricia Pickering

Loan Consultant

(916) 746-8431
patricia.pickering@imortgage.com
NMLS D 937802

L ew Wehner
Sales Manager
(916) 201-5138

|ew.wehner @imortgage.com
NMLSID 252274

Daniel Huffman
Loan Consultant

(916) 746-8410

daniel.huffman@imortgage.com
NMLSID 821086

Michad Johnson
L oan Consultant
(916) 217-0222

michael .johnson@imortgage.com
NMLS ID 259850

Joel Willis
Loan Consultant

(916) 521-8869
joel.willis@imortgage.com
NMLS D 448897

Get the right answer . . . the first time!
imortgage Roseville (916) 746-8400
J#¥ imortgage

imortgage 3013 Douglas Blvd., Suite 205, Roseville, CA 95661. Rates, terms, and availability of programs are subject to change without notice. Licensed by the Department of Business
Oversight under the California Residential Mortgage Lending CRMLA 4131040. Corporate NMLS ID 174457. All rights reserved. 07012015. Information contained herein is provided
to assist real estate professionals and is not an advertisement to extend consumer credit as defined by section 1026.2 of Regulation Z and does not constitute legal advice. o
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mm It’s Voting Time for 2016 SAR
Officer and Director Election

President-Elect automatically becomes President the following year:
Ed Anderson

President-Elect:
Franco Garcia

Secretary/Treasurer:
Linda Wood

Six (6) Director Positions for 2016-2017:
Jodi Ash
Del Barbray
Amber Coppedge
Tom DiGiacomo
Sue Galster
Chip O'Neill

Kellie Swayne

Robert (Bob) Thomas
Voting Instructions

All SAR REALTOR® Members were e-mailed J
instructions on Friday, July 24th. This email ———
includes information on how to log-in and vote
online. If you are having trouble with logging

in, please contact lharank@sacrealtor.org or call

916-437-1206. The voting period starts Friday,

July 24th and ends Thursday, August 13, 2015 i
at 4:30 p.m. T
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home lending

00D NEIGHBORS
MAKE GREAT LENDERS

Umpqgua’s home lenders are local experts equipped with an array of options for your
purchase, refinance or new construction. Plus, we'll stick with you every step of the
way—because that’s what good neighbors do.

Loan Programs:

+ Conforming / Non-Conforming - State Bond Programs
« Fixed and adjustable rate (ARMs) « USDA Rural Housing « HomeStyle® Renovation

« First-Time Homebuyer Programs  » Manufactured Home Programs Mortgage (Fannie Mae)®

«FHA / VA « Residential Custom Construction < FHA 203(k) / Streamlined 203(k)
+ Jumbo / Portfolio « MyCommunity Mortgage® « Home Possible® Mortgage

« Physician Advantage Loan (Fannie Maeg)' (Freddie Mac)*

« Investment Loan Programs?

Contact your friendly, local Sacramento area home loan officer today.

Dan Starelli

SVP Regional Manager
NMLS 297718

CALL 916-803-8623

Bill Brown

Loan Officer

NMLS 340944

CALL 530-412-0382

y
Kelly Green
Loan Officer
NMLS 916687
CALL 916-939-3003

Kevin Nunn

Sales Manager
NMLS 305826

CALL 916-563-1028

Adam Cone

Loan Officer

NMLS 1023160
CALL 916-563-1758

John Haydock
Loan Officer

NMLS 963339

CALL 530-332-2913

Lynn Pini

VP Branch Manager
NMLS 500711

CALL 916-774-3952

Victor Day

Loan Officer

NMLS 857456

CALL 916-984-2489

Dana Krause
Loan Officer

NMLS 915966

CALL 916-397-8739

|l"|'-
Jeffrey Stevens
VP Branch Manager
NMLS 274488
CALL 916-563-1006

Valerie Dreher
Loan Officer

NMLS 252974

CALL 916-563-1762

Tom Pifer

Loan Officer

NMLS 500655

CALL 916-300-0769

David Osborn
Sales Manager
NMLS 708652

CALL 916-563-1756

Pat Driver

Loan Officer

NMLS 234001

CALL 209-257-5450

Matt Schimmel
Loan Officer

NMLS 502301

CALL 530-332-2898

Frank Huck

Sales Manager
NMLS 459457

CALL 916-677-0619

Vicki Fenner
Loan Officer

NMLS 501200

CALL 916-517-5308

Dennis Shimosaka
Loan Officer

NMLS 247791

CALL 916-915-7955

"MyCommunityMortgage is a registered trademark of Fannie Mae. 2 Investment loan programs available for up to 10 properties. *HomeStyle Renovation
is a registered trademark of Fannie Mae. *Home Possible is a registered trademark of Freddie Mac.

Loan products subject to credit approval. Other terms, conditions, restrictions and fees apply. Full documentation, title & property insurance required.

Flood insurance required if property is located in a Special Flood Hazard Area.
FLY-TEAM-15 HLD15Q1.196 5/15

1-866-4UMPQUA (1-866-486-7782) umpquabank.com Member FDIC Equal Housing Lender 2 NMLS # 401867
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Our theme for this month is Education. | am absolutely certain this is the
most important subject for the advancement of human beings anywhere. If
you are not happy with your status in life, the way to change that is to get
educated. For those that have chosen to be in the real estate profession, the
path to success is through education. There is no other.

When | first got into the real estate industry in 1978, there was no required
continuing education. Almost all real estate education was conducted
through the local associations. The classes were filled with students that
wanted to learn what was being taught. The courses offered material to keep
the students up to date on changes in the industry, as well as ways to pursue
personal success.

Then the State of California developed mandatory continuing education
requirements. The immediate response from students was that they did
not want to attend any classes that did not offer CE credits. The thirst for
education was overcome by the need for credits. Since most classes cost
about $39, it was reasonable that students wanted the credit hours for any
courses they took.

Now the situation has changed. Online credit courses have reached the
point where you can get your entire 45 hours of credits for about $59. For
the past couple of years, C.A.R. has offered members 12 hours of free online
education each year. If they continue with that program, you can get your
required CE online for no cost to you. Live education courses cannot compete
with that, so now there are few BRE credit courses available as live instruction.

That has brought us full circle. Licensees needing credits go online and get
their credits to satisfy the BRE requirements. From my experience, there is no
real education in online CE, just credit hours. Now the students are returning
to the local associations to get the education they need to be successful in
their career. Those that are serious about their career in real estate will take
advantage of these opportunities.

When | was the manager of RE/MAX Central 1995-2006, | offered 40 1%2 hour
classes each year. One was taught each Saturday morning except for holiday
weekends. The past ten years have been difficult in real estate and there has
been much turnover in licensees. But of the 80 or so persons that went through
those training classes, over 90 % are still in the business. For an industry that
has a 1/3 turnover every 5 years, that is pretty amazing. It demonstrates to
me that education is the key to success. If you truly understand what you
are doing and why you are doing it, you will be prepared to provide quality
service and deal with obstacles as they arise.

If you are serious about your real estate career, the path to success is
paved with education. You are fortunate that SAR offers the most education
courses of any association in Northern California. Take advantage of the great
opportunity presented to you at SAR. Hope to see you here attending a class
real soon.
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UNDERSTANDING A BUREAU OF
REAL ESTATE INVESTIGATION

Nothing strikes fear in the hearts of real estate agents than a letter from the
Bureau of Real Estate alleging that they have done something wrong. Knowing
how to respond and understanding the process is critical in protecting your
license to operate as an agent. Today we begin a three-part series starting
with (1) The enforcement role of BRE in our industry. Subsequent articles will
cover: (2) What to do when an Investigator contacts you; and (3) What happens
in an investigation and hearing.

BRE Enforcement

In addition to their licensing function, the Bureau of Real Estate is charged
with protecting the public against real estate agents and brokers who commit
“bad acts” during their scope of representation of clients. With roughly
176,000 agents and 100,000 brokers in California, and tens of thousands of
transactions, there is a lot to fuel investigations. In fact, BRE initiated 70 actions
in May 2015 alone.

An enforcement action typically starts when BRE is notified that a
licensee has done a “bad act” as defined under California law. Notice may
come from an anonymous source, a client, or another agent/broker. Bad acts
include:

- Negligence or incompetence in performing licensed acts
Fraud and intentional dishonest conduct

Failure to supervise salesperson

Trust fund handling

Making any substantial misrepresentation
- Secret profit or undisclosed compensation

Upon receipt of such notice, BRE assigns an investigator who begins gathering
facts. The investigator may call the agent on the telephone, unannounced. Or, the
investigator can make a surprise visit to the brokerage, seeking information and
most critically, transaction files. Yes this can be a scary process, indeed, but the
State of California allows such intrusive action to protect the public’s interests.

Shouldfactsindicate thatbad actsdid occur,then BREissues an“Accusation”,
similar to a lawsuit, outlining the various violations and requested punishment.
This can vary from a fine, a suspended license or outright revocation. A hearing is
then conducted in front of an Administrative Law Judge. The BRE must prove, by
clear and convincing evidence, that a violation was committed. A decision is then
issued, usually within 30 days. If it is adverse to the licensee, it may be appealed to
the Superior Court for reconsideration.

Settlement is often possible prior to the hearing and typically would
include language which resolves the pending matter and likely steps to be
taken in mitigation. This may be the best course for those who are facing the
permanent revocation of their license.

BRE Investigations are serious matters. If you are contacted by a BRE
investigator, call us first. We can assist and represent you beginning at the
interview stage through the hearing. Senior attorneys Alexander Munn and
Robert Enos bring over 40 years combined litigation experience to assist
agents needing such services. You can reach Alex at awmunn@bpelaw.com or
you can reach Robert at rjenos@bpelaw.com.
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BY CAYLYN BROWN
SAR GOVERNMENT AFFAIRS DIRECTOR

Affordable Housing Legislation Important to the State & Sacramento

When the Legislature reconvenes from Summer
Recess on August 17th, they will debate a number
of significant issues before adjourning. Important
to REALTORS® is Assembly Bill 1335, legislation that
will establish a $75 per document fee on recorded
real estate instruments creating a permanent
source of funding for affordable housing.

REALTORS® have significant history on this issue
over the last several years. 2015 is not the first
year a bill was introduced proposing a fee to fund
affordable housing through real estate recorded
documents. A few years ago, C.AR. achieved
amendments to exempt sales from the fee and
removed their opposition on that version of the
bill. A similar bill was introduced the following
legislative cycle that exempted sales, and as often
happensin governmentdebates, policy and politics
became fiercely intertwined and the legislation did
not move forward that year.

Assembly Bill 1335 is carried by Assembly Speaker
Toni Atkins. The Speaker carrying this legislation
is significant because it is a priority of the most
powerful individual in the Assembly. C.A.R.
worked with the Speaker’s office and achieved
amendments that will cap the fee at $225 per
transaction and sales are again exempted from
paying the fee. Second, a governing board for the
affordable housing trust fund established in this
bill will include a real estate representative. And
finally, twenty percent of the trust fund will be
devoted to owner-occupied housing.

At the May California Association of REALTORS®
Board of Directors Meetings, Directors voted to
support Assembly Bill 1335, authored by Speaker
Atkins. The real estate-friendly amendments she
agreed to mark the most significant of any past
versions of this bill.

Leaders from SAR were influential in urging C.A.R.
Directors from throughout the state to support this
bill. Involvement in affordable housing issues is
very important to Sacramento. Local and state
political leaders from Sacramento care greatly
about affordable housing, and are interested in
an ongoing funding stream. Soon after C.AR.
voted to support this legislation, local REALTORS®
heard from elected officials from throughout our
region, thanking them for their leadership and
involvement in this important issue.

SAVE THE DATE

SAR's Masters Club
Annual Golf Tournament

Monday, October 12, 2015
North Ridge Country Club
7600 Madison Avenue, Fair Oaks

PLATINUM SPONSOR

catsd.vci
MORTGAGE
Igniting a Differe:




AROUND SAR

C.A.R. Offers a Multitude of Webinars and Videos
to Keep You Educated - All for FREE

Here are a few of the upcoming webinars that are offered on www.car.org:

8/13/2015 10 a.m. - 11a.m. zipLogix Digital Ink®: Click here to register

Easy & Free eSign for your Clients
zipForm® Mobile:

Features & Functions!

zipLogix Digital Ink®:

Easy & Free eSign for your Clients

8/18/2015 10 a.m.- 11 a.m. Click here to register

8/26/2015 10 a.m.- 11 a.m. Click here to register

On-Demand Seller Profiles: Click here to watch
Who Will Sell Next?

On-Demand Using zipForm® with out-of-town Click here to watch
investors (or just busy people)

On-Demand zipForm® Plus with Zapier: Click here to watch

Automate your Tedious Tasks

You can view all of their available webinars here (http://www.car.org/education/webinars/) or
check out all of their videos here (http://videos.car.org/). Some features on their website require

you to sign-in using your NRDS (National REALTOR® Database Systems) number and your last
name. You can always call SAR (916-922-7711) if you can’t remember your NRDS number.

Stop Trolls!

NAR Call to Action

BY CAYLYN BROWN

NAR has an ongoing call to action out to all
REALTORS® regarding “Patent Trolls” Patent
Trolls are lawsuits alleging patent infringement
on common business tools such as drop down
menus or search alert functions on websites, or
the scanner function on a copier. Individuals
purchase patents on these commonly used items,
then sue people and businesses that use them.

NAR is requesting everyone contact their U.S.
Representative to support H.R. 9, the Innovation
Act to stop patent trolls and protect the real estate
industry from frivolous lawsuits.

REALTORS® across the country receive
threatening demand letters and lawsuits alleging
patent infringement. These patent trolls buy
vague patents and use them to turn everyday
business practices into potential lawsuits.

The House of Representatives is currently
considering H.R. 9. Congress must pass this
common-sense comprehensive patent litigation
reform to protect Main Street businesses and
REALTORS® from patent troll abuse.

To respond to this important call to action:
www?2.realtoractioncenter.com/StopPatentTrolls
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ETHICS CORNER

Article 8:

REALTORS® shall keep in a special account in an appropriate financial institution, separated
from their own funds, monies coming into their possession in trust for other persons, such as
escrows, trust funds, clients’ monies, and other like items.

Case #8-1: Failure to Put Deposit in Separate Account
(Revised Case #18-1 May, 1988. Transferred to Article 8 November, 1994. Revised November, 2001.)

REALTOR® A, a listing broker, obtained a signed
offer to purchase, together with Buyer C's check
for $5,000 as an earnest money deposit. Buyer
C’s offer was subject to the sale of his current
residence. REALTOR® A presented the offer to
Seller B who accepted it. REALTOR® A then
inadvertentlydepositedtheearnestmoneycheck
in his personal checking account. Since Buyer C's
offer was contingent on the sale of his current
home, Seller B’s house remained on the market.
A week later, REALTOR® A received another offer
to purchase Seller B’s house from another broker
and presented it to the seller as a back-up offer.
Buyer C was informed about this new offer and
reluctantly concluded that he would be unable
to waive the sale contingency or proceed with
the purchase of Seller B’s house. He then asked
REALTOR® A for his $5,000 check back. REALTOR®
A explained that he had mistakenly deposited
Buyer C’s check in his personal bank account
which had been attached since he received
Buyer C’s offer, and he was temporarily unable
to refund the deposit to Buyer C.

Buyer C filed a complaint with the Board of
REALTORS®, which was received by the Grievance
Committee.The Grievance Committee concluded
that the complaint warranted a hearing and
referred it to the Professional Standards
Committee. At hearing, REALTOR® A explained
that his bank account had been unexpectedly
attached following the loss of a civil suit which
he was appealing; that his deposit of Buyer C’s
check in his personal account was a simple error
in handling deposit slips; that he was arranging
for the prompt release of his account; and that
everything would be straightened out in three
or four days, which should not be of great
inconvenience to Buyer C.

It was the conclusion of the Hearing Panel that
REALTOR® A was in violation of Article 8 of the
Code of Ethics for having failed to put Buyer
C’s earnest money deposit in a special account
separate from his personal funds.

Hold your next event here!

My
muck powell event center

at the Sacramento Associafion of REALTORS™

2003 Howe Ave, Sacramento, CA 95825
www.mpeventscenter.com

Click here to dowload the pricing and space information.

-


http://www.mpeventscenter.com
http://www.mpeventscenter.com
http://www.sacrealtor.org/documents/events/2015_event_center_flyer.pdf

Home Loans
with
Unique Financing
or Uniqgue Homes

There are dozens of home loan products to choose from at Tri Counties Bank.
Whether you're a first time homebuyer or an experienced investor, we have local,
knowledgeable Home Mortgage Loan Specialists offering personalized service
to fit your individual needs. Call us at 1-877-822-5626, apply online or visit your
local branch today.

At Tri Counties Bank We Offer the Right Home Loan for You:

+ Portfolio Loan Programs
Provides more flexible loans for non-standard situations with local underwriting
Conventional & Government Loans
Highly competitive loans, plus Tri Counties Bank continues to service
conventional loans in most cases

+ Lot, Land & Construction Loans
For when you want to build your dream home, not just buy it

tri counties bank

@ EQUAL HOUSING Service With Solutions™
LENDER

NMLS #458732

Member FDIC 1-877-822-5626 | TriCountiesBank.com


http://www.tricountiesbank.com
http://wwww.tricountiesbank.com/homeloans

YPN CORNER

YPN July Mixer Recap:

One of SAR’s fastest-growing group
is the Young Professional’s Network.
Known as YPN, this group welcomes
SAR’s young (and young-at-heart)
real estate professionals to attend
monthly mixers at hip locations
throughout the area. YPN’s July
mixer was held at Crawdad’s on the
River and was sponsored by Golden
1 Home Loans and Socotra Capital.
Attendees enjoyed great food and
beverages while lounging river side
on the dock and yachts! These mixers
provide an excellent opportunity to
build relationships with like-minded
professionals and stay current on the
latest trends in real estate. Be sure
to put YPN’s future mixer dates on
your calendar. Mixers are the fourth
Thursday of every month, from
5:30pm-7:30pm.

REALTCR® Magazine
Young

Professionals
Network

SARYPN @SAR_YPN  www.sacrealtor.org/ypn


http://www.sacrealtor.org/ypn
http://www.facebook.com/SARYPN
http://www.instagram.com/sar_ypn

Get a strong team to pull for you

We are proud to be part of the community and invite you to
discover how we may assist you with your mortgage needs.

Contact your local home mortgage consultant today.

1510 Arden Way, Suite 205
Sacramento, CA 95815
916-287-3911

Gloria Mirazo Gregor  Hiroko Bowlin Leopoldo del Cid
Branch Manager 916-524-4700 916-548-7904
916-287-3911 NMLSR ID 457660 NMLSR ID 450925
NMLSR ID 450704

David Henderson Nikki Jaeger Michele Kesner
916-678-3848 916-905-2679 916-202-1495
NMLSR ID 1183120 NMLSRID 1036248  NMLSR ID 459504

]
Malyna Phan Mimi Pham Nathan Sibbet
916-799-1561 916-678-3851 916-320-3952
NMLSR ID 451113 NMLSR ID 642699 NMLSR ID 450926

This information is accurate as of date of printing and is subject to change without notice.
Wells Fargo Home Mortgage is a division of Wells Fargo Bank, N.A. © 2013 Wells Fargo
Bank, N.A. All rights reserved. NMLSR ID 399801 AS1036746 Expires 7/2015

Ron Farrell
916-548-7462
NMLSR ID 448028

Karin M. Kwong
916-834-1915
NMLSR ID 448184

Jacob M.

Warren
916-234-0540
NMLSR ID 455242

EQUAL HOUSING
LENDER

WELLS | HOME

FARGO | MORTGAGE

Hunter Finley Gary Hansra
916-678-3857 916-743-5626
NMLSR ID 950092 NMLSR ID 280602

Anthony Eugene Gene Oxley
Nunez 916-601-4899
916-849-7772 NMLSR ID 448046
NMLSR ID 448065

Together we’ll go far


http://www.wellsfargo.com
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Jom SAR's YPN in thelr”Week of lemg

The ever-industrious SAR Young Professional Network (YPN) has planned an ambitious volunteer
effort to serve the community through a variety of local charities. This “week of giving” offers SAR
Members an opportunity to help out one (or all) of these diverse organizations. The week of giving
starts Tuesday, August 11th and concludes Friday, August 14th. We hope to see you out there!

Date: Tuesday, 8/11
Time: 3:00 - 4:00pm
Organization/Location: River Oaks Center for

Children/4322 4th Avenue, 95817 \
Activity: Planning activities for kids C AR & YPN
Date: Wednesday, 8/12 W E E K
Time: 9:00am - 12noon

Organization/Location: Salvation Army

Family Services/4350 Raley Blvd., # 200, 95838 O F

Activity: Distributing/organizing donated

- GIVING -
-
Date: Thursday, 8/13
Time: 9:00am - 12noon \ /
. o . . . @

Organization/Location: American River

Parkway Foundation/7971 La Riviera Dr. 95825 JOIN UP & GIVE BACK

Activity: Debris/intrusive plant removal SAR YPN is proud to announce our

first week of giving event!
TUES., AUg T1thRiver Oaks Center for Children
3pm-4pm 4322 4th Ave Sacramento

Wed., Aug 12thsalvation Army
9am-12pm 4350 Raley Blvd Ste #200 Sacramento

Date: Friday, 8/14
Time: 11:00am - 3:00pm
Organization/Location: River City Food Bank

SACRAMENTO ASSOCIATION OF REALTORS®

1800 28th Street, 95816 ThUrS., Aug ]3thAmer.River Pkwy Foundation

9am-12pm 7971 La Riviera Dr Sacramento

Activity: Grocery distribution to food bank clients Fri., Aug 14th River City Food Bank

11am-3pm 1800 28th St. Sacramento

Young Professionals Network

|fy0u are p|anning on attend one Ora” Ofthese SIGN UP WITH NICHOL | NPEREZ@SACREALTOR.ORG |916.284.7929
events or would like more information, please
contact Nichol Perez at nperez@sacrealtor.org Gold Star
or437-1220.These are an excellent opportunities Mortgage Financial Group
for first-time volunteers — no experience needed!



mailto:nperez@sacrealtor.org

SAR RETAIL CENTER

Hot Auqgust Deals at the
SAR Retail Center

Once again SAR is bringing you deeply discounted deals!
Enjoy these savings as a Member Benefit for the month of

August:

Saving from SMUD:
Each of these LEDs are now $2.99 (previously $6.99 each)

l 'QLLJ:”OLGCI

SAVE
$132° @greenhte

Fﬁ%lﬁEﬁﬁﬁh

.1.45' DIMMABLE“"
el e B

SAVE =1 - »
s13e LS greenlite

’x\\‘\r-rv/'/

12 Watts ()
“60W

SAVE

158
_

LED A3

| Brightness

|||||||

DIMMABLE

WARRANTY

Additional Savings:
SAR Members receive 10% off all license plate frames, auto expense
logs and tire pressure gauges.

The SAR Retail Center carries a multitude of real estate Hours:
necessities and can also create custom sign riders for you! M-F: 7:30am - 4:30pm
Questions? Call at 916-437-1222. Saturday: 9:00am - 2:30pm

Sunday: Closed



s

ABOUT THE MARKET

REAL ESTATE FINANCE FORUM CHAIR

TILA-RESPA Integrated Disclosure (TRID) Rule and
Upcoming Underwriting Updates

Ready or not here it comes; for sure this
time. The Consumer Financial Protection
Bureau (CFPB) issued the final amendment
to TRID on July 21st. The changes will
be effective with applications received
on and after Saturday October 3rd. At
this time, all Lenders are prepping for
the upcoming changes and it is equally
important that our REALTOR® partners
attend a class so that they understand the
changes coming on October 3rd and how
it can change the way they currently do
business. Will this be the end of the 30
day escrow and the 30 day rate lock? Time
will tell as we all adjust to the upcoming
new TRID rules.

On July 15, 2015 Freddie Mac issued a
report with some upcoming underwriting
changes. | have highlighted just a few
here in this article.

Multiple financed properties

Effective for Mortgages with Settlement
Dates on or after October 26, 2015,
they are revising their multiple financed
property requirements as follows:

« Increasing from 4 to 6 the maximum
number of financed properties that the
Borrower may own or be obligated on
when the transaction is a second home
or an Investment Property Mortgage.

Rental income

Effective for Mortgages with Settlement
Dates on or after October 26, 2015, they
are removing the requirement that the
Borrower must have a two-year history of
managing Investment Properties to use the
income from a subject Investment Property
or other Investment Properties owned by
the Borrower for qualifying purposes.

Rent loss insurance

Effective for Mortgages with Settlement
Dates on or after October 26, 2015,
they are removing the requirement that

the Borrower must have six months of
rent loss insurance to use rental income
from the subject Investment Property for
qualifying purposes.

Debt payment-to-income ratio
calculation

- Effective for Mortgages with Settlement
Dates on or after August 1, 2015, they
are revising the minimum monthly
payment amount that must be included
in the debt payment-to-income ratio
("DTI") calculation when a student loan
is deferred or is in forbearance and no
monthly payment is verified from 2% to
1% of the outstanding balance of the
student loan

- They are clarifying that Sellers may
calculate monthly payments for student
loans, revolving accounts and open-
end accounts based on a specified
percentage of the outstanding balance
only when there is no documentation in
the Mortgage file indicating the actual
monthly payment amount

« They are permitting the exclusion
of a monthly payment from the DTI
calculation when the Borrower is self-
employed and the monthly payment
is made by the Borrower’s business,
subject to certain conditions.

Gift letters

A gift letter is required when gift funds
are used as Borrower Funds or reserves.
Effective for Mortgages with Settlement
Dates on or after August 1, 2015, they
are removing the requirement that the
gift letter must identify the Mortgaged
Premises.

Please join us at SAR for the Real Estate
Finance and Affiliate Forum meeting
held on the first Thursday of the month
beginning at 9:00am.



Homes financed
by Californians
for Californians.

goldenlhomeloans.com

EQUAL HOUSING OPPORTUNITY Golden 1 Home Loans

NMLS #669333 Credit Union



http://www.golden1homeloans.com

SAR EDUCATIONAL OFFERINGS

DATE TIME CLASS COST |TOPIC INSTRUCTOR
August 7 9:00am - 12noon | DocuSign® & Digital | $30 - Digital Signatures using zipForm® mobile David Metten
Ink + TouchSign® by Digital Ink
» Docusign app for iPhone, Android and Windows mobile devices
+ Mobile Tips and Tricks
August 8 8:30am - 5:00pm | Duane Gomer One | $160 + 8 hours of learning/studying Duane Gomer
Day RE Exam Prep - Practices Exams Representative
+ Helpful Glossary
August 10 8:30am - 5:00pm [ Relevant Practices | $139 + 3 hours federal law and regulations Duane Gomer
for the MLO - 2 hours of ethics Representative
+ 2 hours of lending standards for nontraditional mortgages
+ 1 elective hour on California Home Lending and Foreclosure Updates
August 11-12 | 9:00am - 5:30pm | Accredited Staging $295 - Join the 20,000+ ASP Network ASP )
Professional (ASP) (2-day class) |« Learn how to build a successful Home Staging Business Representative
Designation Get access to special programs & discounts to help you start, market & grow
(531;393355) your business
y Includes ongoing education, marketing materials and other valuable tools
August 14 9:00am - 1:00pm | Your Guide to the $69 - Get familiar with the changes to the clauses Gov Hutchinson
RPA + Learn the new approach to addressing wood destroying pests
+ Understand changes regarding how to deal with personal property items
» Learn how to write offers without depositing checks
August 18 12noon - 1:30pm | Preparing for TRID - | $15 + New Loan Estimate document replaces the Good Faith Estimate Monique
Escrow Implications - The Closing Disclosure (CD) replaces the HUD-1 and TILA Disclosure Stevens, )
» Critical Collaboration will be necessary between title companies & lenders oo RelEe
(Lunch & Learn) i Yy p: Company
+ Closing Disclosures must be delivered at least 3 days before signing
August 20 1:00 — 4:00pm License Renewal $75 This is a Correspondence Course that meets the BRE requirements for 45-hour | Duane Gomer
Home Study & Live | (©Pridng renewals. Please note that due to new BRE rules no testing will be offered on | Representative
Review $85 site. All testing will be done online.
(Text Book Pricing)
August 26 9:00am - 12noon | Using Facebook to $45 + How to use Facebook ads Kurtis Bieber,
Generate Business - Effective use of lists New Technology
X Sources
- Business page vs personal page
« Legalities of using personal page for business
August 26 1:00 - 4:00pm Using iPhone 6 & $45 - iPhone Navigation Kurtis Bieber,
iPhone 6+ « Setting up your iPhone New Technology
Sources
» How to Install Apps
» New email tricks
September 2 9:00am - 5:00pm | How to Sell & List $49 « Calculate Cap Rates, Gross Rent Multiplier (GRM) and set up sheets Michael
a Commercial . Terminology & tips for communicating with investors and brokers E'Omuﬁé%rr‘f NCREA
Property + Calculate return on investment (ROI), vacancy, expense factors
+ Analyze & determine value
September9 | 8:30am - 5:00pm | RELEVANT $139 - 3 hours federal law and regulations Duane Gomer
PRACTICES FOR 2 hours of ethics Representative
THE MLO 2 hours of lending standards for nontraditional mortgages
+ 1 elective hour on California Home Lending and Foreclosure Updates
September 10 | 9:00am - 2:30pm | Fundamentals $85 « Learn how the RPA lays the foundation for the transaction Wendi Molina
of Transaction (PDF materials) | «  Understand, how, when and why to use different disclosures
Coordination 595 |+ Identify what paperwork s required from each party
rintedmaterialy) | | pyiscover how the escrow and lending process work together to close the transaction
September 11 | 9:00am - 12noon | Transaction Talk $85 - Build a strong foundation needed to understand the escrow process Wendi Molina
(PDF materials) | « Learn how the contract affects the escrow process
$95 |+ Understand that COMMUNICATION is key in the escrow process
printedmateridls) | | | jantify lender requirements regarding the RPA
September 11 | 1:00 — 4:00pm Transaction $65 + Become more efficient and effective in your daily workflow Wendi Molina
Coordination (PDF materials) | «  Set boundaries with agents
2 - Beyond the $75 |+ Feelmore confident running your own Transaction Coordination business
Thunderdome (printedmateral) |, |yndlerstand how to protect yourself and your business with compliant best practices
September 12 | 8:30am - 5:00pm | Duane Gomer One | $160 - 8 hours of learning/studying Duane Gomer
Day RE Exam Prep + Practices Exams Representative
+ Helpful Glossary
September 18 | 9:00am - 1:00pm | Sailing to Success $110 All courses designed for new or returning agents, taught by seasoned SAR | Various
Series (by 9/11) Members Instructors
$120 (9-week course)
(after 9/11)

All classes listed above are held at SAR's Mack Powell Auditorium. To register online, visit ims.sacrealtor.org. Questions
- contact Brian DelLisi or call 916.437.1210. (Please contact us for non-Member pricing) Prices listed reflect early-bird fees.

*This course is approved for continuing education credit by the California Department of Real Estate. However, this approval does not constitute
an endorsement of the views or opinions which are expressed by the course sponsor, instructor, authors or lecturers. You must attend 90% of the
class, pass a written exam and have proof of identification to qualify for DRE Credits.

Cancellation policy: if you cannot attend a seminar for which you have registered, you may send a substitute. You will
receive a full refund when cancelling 48 hours in advance. If you cancel less than 48 hours in advance, your registration
fee will be forfeited

All costs listed are based on early bird SAR Member fees.



SEPTEMBER CALENDAR OF EVENTS

Monday Tuesday Wednesday Thursday Friday
1 2 3 4
SAR Main Meeting (EC)
9:00 — 10:30am How to List & Sell
Commercial/Investment .
. Property (EC) Real Estate Finance & SAR Offices Closed for Staff
CanTree Committe (B) 8‘0032\ _ !.00 m hffiliate Forum (EC) Development
10:30am — 12noon : oop 9:00 - 10:30am 7:30 — 8:30am
Volunteer Coordinating  |New Member Orientation (B)
Committee (P) 9:00am — 12:30pm
10:30 — 11:30am
7 8 9 10 1
Relevant Practices for the MLO | Fundamentals of Transaction | Transaction Talk Workshop
(EQ) c;g&“'"“';?o(m 9:00am — 12noon
8:30am — 4:30pm Mas.teringl;b S teper:-]ing Commercial Mentoring
_ . Regional Meetings Cancelled | SAR New Member Orientation (B) ¢ Group (P)
SAR Closed - Labor Day Holiday Visit www.sarcaravans.org 1:00 — 4:30pm 9:§8TT:E(t)g:m 10:00am — 12noon
Regional Coordinators —3rd | Equal Opportunity/Cultural Transaction Coordination 2 —
Quarter Meeting (P) ivem& Committee (B) Beyond the Contract (EC)
1:30 — 2:30pm 11:30am — 1:00pm 1:00 — 4:30pm
14 15 16 17 18
Marketing/Communications Sailing to S (£
Metrolist Training Course (T) . . . Committee (L) ailing to Success
9:00am — 12noon 'ﬁgi?aﬂxggtgggé‘a’::g?;) 9:30am — 12noon 9:00am — 1:00pm
Education Committee (B) Scholarship Fundraising YPN Advisory Committee (T) SAR P;.ggc Iss1l:)e.s3l(=)orum ®)
9:00 — 10:00am Committee (B) New Member Orientation (B) 11:0?am —2:30pm E .t‘ _c : 'tim ®
MetroList Training Course (T) 1:00 — 2:00pm 6:00 — 9:30pm WCR B'usmess Lun'cheon (EQ) Xe(f‘ ve 01“'“.' ee
1:00 — 4:00pm SAR Charitable Foundation BOD 11:00am — 2:00pm ) :1‘9(’;'" . 1‘102"'
. ial i rategic Flanning Inance
Leadership Academy (B) 2:30 —EI-OOpm com?;c(;a_czgggt[;ee (®) Committee (B)
1:00 — 2:30pm ’ ) ’ ' 1:00 — 2:00pm
21 22 23 24 25
Regional Meetings (Various) -
Visit www.sarcaravans.org Sailing to Success (EC)
' ' SAR BOD (B) 9:00am — 1:00pm
Hou(S;nmgn?ilt)tpeoerEg;llty 9:00 — 11:00am Broker/Manager Forum
10:30am — 12noon %:30 - 10:30am
28 29 30
(]
Calendar Information
MetrolList Training Course (T) *For Regional Meeting locations and times,
9:00am — 12noon Regional Meetings (Various) SAR Offices Closed BT L E
MetrolList Training Course (T) Visit www.sarcaravans.org 1:00 - 2:00pm or contact

1:00 - 4:00pm Tony Vicari at
tvicari@sacrealtor.org or 437-1205.

(EC) Mack Powell Event Center

(B) Board Room, 2nd Floor
(T) Training Room, 2nd Floor
SACRAMENTO (U) Upstairs
M{ &-ﬁﬂ *Various locations — Call for details
%_w.__w!lﬁﬁ__ﬂ!m ** closed meeting
ASSOCIATION SF REALTORS® Meetings subject to change.
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July 2015

New Designated REALTORS®

Michael D’Arelli
Michael D’Arelli

Kevin Goehring
California Seller Realty

George Kristof Jr.
Fathom Realty Group

Shahriar Nejad
Shahriar M. Nejad

Marty Rubio
Vintage Rose Real Estate

Jeffrey Russell
Alta Realty Company

New REALTOR® Members

Dominick Adorno
PDF Realty, Inc.

Nijmeh Ali
Hybrid Brokers Realty

Amanda Almeida
Keller Williams Rlty Fair Oaks/
Sacramento

Tammy Battistessa
Coldwell Banker-Res R E Srv

Elizabeth Bennett
Shockley Real Estate

Eric Beren
Lyon RE Sierra Oaks

Richard Bosley
California Realty Partners

Andrea Brummel
Vintage Rose Real Estate

Johnathan Byers
Dunnigan, REALTORS®

Susan Caballero
Intero Real Estate Services

Michael Campbell
Cook Realty

Camille Clement
Coldwell Banker-Res R E Srv

Pfianna Cline
Keller Williams Realty So. Placer

Brennen Cook
Empyrean Real Estate

Alyssa Coray
Keller Williams Realty So. Placer

Ma Jennecris Cortez
Dean Adams Residential R.E.

Claudia Crigan
USKO Realty

Darren Davis
Amen Real Estate

SAR NEW MEMBERS

Lorenzo De Hoyos
Century 21 M & M and Assoc.

Sherrie Ellis
Christine Louise Fore-Pemstein

Jonathan Epstein
Coldwell Banker-Res R E Srv

Stacy Gould
Keller Williams Realty Folsom

Liyuan Guo
Aikanic Realty Inc.

Amanda Halladay
Coldwell Banker-Res R E Srv

Anida Haq
Century 21 Select Real Estate

Darcel Huskinson
Intero Real Estate Services

Pamala Jackson
Keller Williams Realty Folsom

Bryant Jew
RE/MAX Gold Laguna

Gregory Johnson

Keller Williams RIty Elk Grove
James Kleker

Intero Real Estate Services

Christaki Mastorakos
Excel Realty Inc.

Brenda Maughan
Excel Realty Inc.

Arlene Moua
Cook Realty

Doreen Muzzi
Cook Realty

Michael Nerby
Intero Real Estate Services

Michele Olson
Excel Realty Inc.

Fidel Padilla
Keller Williams Realty

Elexis Parr Brown
Lyon RE Natomas

Alexander Peck
Keller Williams Realty Folsom

Nick Petruzzelli
ERS Elk Grove

Jackson Phan
Dean Adams Residential R.E.

Rosalind Pyles

Redfin Corporation

Asif Qayyum

Keller Williams Rlty Elk Grove

Anabel Ramos
Exclusive Realty and Mortgage

Jillian Robinson
Coldwell Banker-Res R E Srv

Patti Rovegno
Fusion Real Estate Network

Alexander Schmidt
Lyon RE Folsom

Lizabeth Stanley
BHHS Drysdale Properties

Theresa Talley
Christine Louise Fore-Pemstein

Christopher Tarczy
RE/MAX Gold Folsom

Shandra Thomas
Tri-Star Real Estate Group

Sara Thompson
Keller Williams Realty So. Placer

Shonda Tillman
ERS Elk Grove

Ana Valle
Sweet Homes

Gene Williams
Greenrock Realty

Jeffrey Wilson
Excel Realty Inc.

Xiu Xu
Woods of California Real Estate

Broker Associate Members

Kimberly Olson
Coldwell Banker-Res R E Srv

New Affiliate Members

Timothy Beck
Academy Mortgage

Robert Beeston
Pillar To Post Professional Home
Inspection

Bret Boeddinghaus
Peter S. Schiro Insurance Agency Inc

Diane Ebbitt
A-Applied Mailing Service Inc.

Kathy Hearn
Davis & Amaral Mortgage Consultants

Daniel Kuchugurny
Vitek Mortgage Group

Aaron Lewis
Buyers Protection Group

Dee Petee
Academy Mortgage

SACRAMENTO
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ASSOCIATION OF REALTORS™



SACRAMENTO HOUSING STATISTICS

Summer sees sales soar, months
of inventory drops to 1.6

An increase in sales for June brought the
number to 1,783, 14.5% over the 1,557 sales in
May. Compared with June 2014, this number is
up 21.7%. Sales have increased over 92% from
January (927 sales vs 1,783 sales). Equity sales
decreased 1% and accounted for 89.3% of all sales
(1,593 units) for the month. The remainder of sales
comprised of 104 Short Sales (5.8%) and 86 REO
sales (4.8%). REO sales decreased for the month
(9.4%) while short sales increased 31.8 %.

Of the 1,783 sales this month, 286 used cash
financing (16%), 832 used conventional (mortgage-
backed) financing (46.7%), 493 (27.7%) used FHA

(Federal Housing Administration), 121 (6.8%) used
VA (Veterans Affairs) and 51 used (2.9%) Other*
types of financing. The average DOM (days on
market) for homes sold this month was 26 while
the Median DOM remained at 12. These numbers
represent the days between the initial listing of
the home as “active” and the day it goes “pending.”’
Breaking down the Days On Market, there were
1,359 listings that sold between 1 - 30 days,
222 listings that sold between 31 - 60 days, 98
between 61 - 90 days, 47 between 91 - 120 days
and 57 sold after being on the market for over 120
days.

INVENTORY VS MEDIAN SALES PRICE

2010 - 2015

00

50
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m= Median Sales Price (in $1,000)

Pending salesincreased 2.9% from 1,403 to 1,444.
Compared with June 2014, the current number
is up 11.9%. The month-to-month median sales
price increased 1.7% from $290,000 to $295,000.
The current level is 9.3% above the $270,000
median sales price of June 2014. The total dollar
value of all closed transactions for the month
totaled $578,277,611. This figure is up 16.7% from
May and over 34% higher than the $431,345,387
total value of June 2014.
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Inventory

The Months of Inventory decreased 11.1% to
from 1.8 months to 1.6 months. The total Active
Listing Inventory increased, up 7.4% from 2,732
to 2,933. Compared year-to-year, the current
number is down 10% from the 3,258 units of
June 2014. Additional statistics reports, including
condominium sales, are available on SAR’s
statistics page.

*Other financing includes 1031 exchange, CalVet, Farm Home
Loan, Owner Financing, Contract of Sale or any combination
of one or more.
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Data for Sacramento County and the City of West Sacramento LLELeall L L

SINGLE FAMILY HOME RESALES

Monthly Statistics Current Month % of Last Month  Change %of Last Year %of Total  Change
Total Total Sales

Sales

Listings Published this Month 2,319 2,293 1.1% 2,273 2.0%

Active Listing Inventory 2,933 2,732 7.4% 3,258 -10.0%

Active Short Sale (included above) 105 101 4.0% 149 -29.5%

Pending Short Lender Approval 273 285 -4.2% 431 -36.7%

Pending Sales This Month 1,444 1,403 2.9% 1,290 11.9%

Number of REO Sales 86 4.8% 83 3.6% 90 6.1% -4.4%

104 5.8% 69 50.7% 105 7.2% -1.0%

1,593 89.3% 1,405 13.4% 1,270 86.7%  25.4%

Total Number of Closed Escrows 1,783 100% 1,557 14.5% 1,465 100.0% 21.7%

Months Inventory 1.6 Months 1.8 Months  -11.1% 2.2 Months -27.3%

Dollar Value of Closed Escrows $578,277,611 $495,497,822 16.7% $431,345,387 34.1%

$295,000 $290,000 1.7% $270,000 9.3%
$324,328 $318,239 1.9% $294,032 10.3%

Year-to-Date Statistics 1/01/15 to 6/30/15 1/01/15 to 6/30/15 1/1/2014
SAR monthly data, compiled MetrolList YTD data 6/30/2014 Change
Number of Closed Escrows 8,283 8,488 7,641 8.4%
Dollar Value of Closed Escrows $2,598,643,656 $2,636,334,444 $2,210,539,506 17.6%
Median $275,000 $282,500 $265,000 3.8%
Mean $313,732.18 $310,595 $288,682 8.7%

Sales Volume

Dec. [ Jan. Feb. Mar. Apr. May June July Aug. Sept. Oct. Nov. Dec.|Jan. Feb. Mar. April May June July Aug. Sept. Oct. Nov. Dec.|Jan. Feb. Mar. Apr. May lJune

2013 2015

Median Sales Price Inventory Volume
$350,000 4,000

$300,000 3,500
$250,000
$200,000
$150,000
$100,000

T includes: Active, Active Release Clause, Active Short Sale, Active Short Sale Contingent, Active Court Approval and Active Court Contingent listings
** Owner Equity Sales, previously identified as Conventional Sales, represents all sales other than short sales or lender owned properties. The name has been changed to avoid confusion with sales involving
lconventional financing for the new buyer
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Data for Sacramento County and the City of West Sacramento

MLS STATISTICS for June 2015

Data for Sacramento County and the City of West Sacramento

BREAKDOWN OF SALES BY PRICE Type of Financing/Days on Market

TYPE OF FINANCING

(1 House on Lot/Condo)cash
Other + 16%

1 House on Lot Total: 1,783
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Types of Financing Historical DAYS ON MARKET h
(% of Sales) (1 House on Lot/Condo) \

Cash Conventional FHA ===VA == Other RIRI20Days 121 - 180 Days !
50.0% 2% 2% ‘
45.0% |f——— e — e | 61-90Days 181+ Days \ \
40.0% —— 6% \ ’ / 1%
L0 R S ——— . L - —
30.0% /I \ -~ f A\ SN \ \
25.0% [A—\— - - ——= e
20.0% —e —
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Type of Financing Current Month | Previous Month LENGTH OF TIME ON MARKET
% of Total ‘
(Single Family Home only) # of % of # of % of (SFR & Condo) # of Current Last 4 Last 12 ‘
. Financing Method Units Total Units Total Days on Market Units Month Months Months ‘
' Cash 286  160% | 237  15.2% 0-30 1,359 76.2% 69.4% 63.2%
n Conventional 832 46.7% 729 46.8% 31-60 222 12.5% 13.7% 17.6%
FHA 493 27.7% 455 29.2% 61-90 98 5.5% 6.6% 8.8%
l l | 121 6.8% 87 5.6% 91-120 47 2.6% 4.3% 4.9%
51 2.9% 49 3.1% 121-180 35 2.0% 3.8% 3.7%
1,783 100.0% | 1,557 100.0% 181+ 22 1.2% 2.2% 1.7%
Total 1,783 100.0% 100.0% 100.0%

* half-plex, 2-on-1, mobile home

tincludes: cal vet, contract of sale, creative, farm home loan, owner Median DOM: 12

financing. Average DOM: 26
Average Price/Square Foot: $188.4

This representation is based in whole or in part on data supplied by MetroList. MetroList does not guarantee, nor is it in any way responsible for, its accuracy. Data maintained by MetroList does
not reflect all real estate activity in the market. All information provided is deemed reliable, but it is not guaranteed and should be independently verified. For the most current statistical

information, visit Www.sacrealtor.org/public-affairs/statistics.html.

Based on Multiple Listing Service data from MetroList. © 2015 SAR.
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Serving the Sacramento Region since 1979.

Phil Adams, Senior Property Manager
BRE # 00829023

32 years with M&M

Folsom, Granite Bay, Loomis, Orangevale
Cell: 916-591-0124
phil@mmproperties.com

Ernest Alexander

BRE # 01447338

7 years with M&M

Natomas 95833,95834,95835
Cell: 916-717-0232
elalexander@shcglobal.net

Renee Cabral

BRE # 01720303

7 years with M&M

Sac 95829,95828, Elk Grove 95624
Cell: 916-281-7771
rcabral4d@msn.com

George Dahdouh

BRE # 01743736

7 years with M&M

Sac 95832, Laguna 95757, 95758
Cell: 916-271-3804
grdahdouh@yahoo.com

Cathy Galligan, Senior Property Manager
BRE # 01196197

25 years with M&M

Carmichael, Citrus Heights, Fair Oaks
Sacramento 95628, 95842

916-923-6181 ext.168
cathyg@mmproperties.com

Jim Hall

BRE # 01489815

10 years with M&M

Sac 95822, 95823, 95832
Cell: 916-716-3660
jim@mmproperties.com

Eric Kramer

BRE # 01878520

5 years with M&M

Antelope, Roseville, Rocklin, Lincoln
Cell: 916-862-4181
E_Kramer@comcast.net

John Schenkenberger

BRE #0 1481301

4 years with M&M

Sacramento 95826, 95827, Rancho Cordova
Cell: 916-708-2065
john@mmproperties.com

Barbara Lemaster, Senior Property
Manager

BRE # 00984714

25 years with M&M

Apartments 16 units and greater
Cell: 916-833-9252
barbl@mmproperties.com

Jim Eitzen

BRE # 01879149

4 years with M&M

Elk Grove and Laguna

Cell: 916-730-7498
jimeitzen@mmproperties.com

Susie & Joe Caballero

BRE # 01744178

BRE # 01870161

5 years with M&M

Speaks Spanish

Sacramento 95828, 95829, Elk Grove 95624
Cell: 916-213-8526
susierents@gmail.com
joecabo@yahoo.com

Renea Negri

BRE # 01254133

9 years with M&M

Rio Linda, Eleverta, North Highlands
Sacramento 94842, Antelope

Cell: 916-205-6415
reneanegri@aol.com

Wes Ritchie

BRE # 01724001

7 years with M&M

Sacramento 95815, 95821, 95825, 95841
Cell: 916-730-4533

wesrtch@gmail.com

Cathy Stratton, Senior Property Manager
BRE # 00755858

27 years with M&M

Citrus Heights, Orangevale, Fair Oaks,
916-923-6181 ext. 120
cathystratton@bmrealtor.com

Penny Jarrett

BRE #0 0899113

8 years with M&M

Carmichael, Sacramento 95864, 95825
Cell: 916-709-5930
pennyjarrett@comcast.net

Jan Windsor, Senior Property Manager
BRE # 00904367

25 years with M&M

Carmichael, Fair Oaks, Sacramento 95864, 95825
Cell: 916-320-8408

jan.windsor@att.com

What people are saying about M&M Properties!

“Your good services have bolstered me into purchasing another property in Sacramento!”

“Absolutely a five star rating! I'm impressed with your professionalism and promptness!
When problems happen, | know that you will handle them in a timely fashion with
knowledge based solutions. | totally trust all aspects of your management.”

Your selected local Property Manager will be your single POINT OF CONTACT
regarding all matters, starting with showing the property, signing the
Lease, coordinating maintenance and maximizing your income.

Let our qualified property
managers make your life

simpler and more cost effective!

Contact the Property Manager
who lives closest today!

Www.mmproperties.com
916-923-6183

1401 El Camino Ave., Ste. 200

Sacramento, CA 95815

Phillip Sparks

BRE # 01125907

6 years with M&M

Laguna, EIk Grove, Sacramento 95823
Cell: 916-752-2086
papropertymanager@gmail.com

Jeff Huang

BRE # 01882324

3 years with M&M

Speaks Chinese

Folsom, El Dorado Hills,
Granite Bay, Cameron Park
Cell: 510-461-7283
jeffrents@gmail.com

Teri Chikami

BRE # 01296754

3 years with M&M

Sacramento 95814, 95816, 95819
95822, West Sacramento 95831
Cell: 916-949-5171
teri9884@att.net

Anna Matarazzo

BRE # 01913593

2 years with M&M

Carmichael, Citrus Heights, Fair Oaks
Cell: 916-905-4266
anna@mmproperties.com

Branch Office: Marysville/Yuba City
319 D Street
Marysville 95945

Karen Goodman

BRE # 01938211

1 years with M&M
Marysville & Yuba City
Cell: 480-824-8991
karen@goodmangals.com

Cheryl Goodman

BRE # 01844071

1 years with M&M
Marysville & Yuba City
Cell: 530-329-4418
cheryl@goodmangals.com

Affiliated Company:

Apple Assets and Property Management
Dave Gardner, Broker

Santa Clara, Campbell

BRE #01947978

2 years with M&M

Cell: 408-807-5698

dave@AppleAssetsAndPropertyManager.com

BRUCE MILLS
BRE # 01100901
Work: 916-923-6183 ext. 110
Cell: 916-548-7712
brucemills@bmrealtor.com

www.mmproperties.com

QOur Sister company, Association Management
Concepts, Inc. was conceived in 1989 with one main
goal: to design and implement an HOA management
firm that would dependably deliver premium full
service management to HOAs throughout northern
California. AMC, Inc. has attained this goal and proudly
offers services in Sacramento, Yolo, El Dorado, Placer
and Nevada Counties through the client centric team
of professionals that have been assembled to not just
manage your association, but to help you keep your
association healthy, efficient, and cost effective. AMC,
Inc. wants your homeowners association to thrive. f
you would like more information about AMC, Inc.’s
services or would like a proposal for management of
your HOA please visit their website at assocme.com
or contact President Brad Higgins at 916 337-5893 or
916 565-8080, ext. 308.

AMC, Inc.

Brad Higgins, President

1401 El Camino Avenue #200
Sacramento, CA 95815

916 565-8080
800-464-4446
WWW.a$S0CMC.com

AMC Managers:
Larry Brown
Scott Bland
Jennifer Fontana
Dennis Grimes
Cesar Hombrado
Kelly Kozicki
Barbara Lemaster
Chris Peters
Steve Raya

AMC Accounting Department
Mary Cullen, Supervisor
Gretchen Burrill

Chris Brown

AMC Marketing Department
Dawyne Williams, Director

AMC Administrative Department
Cecia Dailey, Supervisor

Lindsey Aker, Customer Service
Crystal Gladney

Diane Hyland

Crystal Wood

Free “Nuts & Bolts” Property Manage-
ment Class for all of your clients! Learn from
35 years of experience to reduce stress and
keep a more consistent cash flow. Check
Website for yearly calendar for monthly
Classes.

CALL 916-923-6181, ext. 110 TO RSVP
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1. What is your job title and what are your
job duties?

| am a Retail Sales Specialist specializing
in customer service and store management.

2. What did you do before coming to SAR?

IwasemployedatDealertrackTechnologies
as a Document Agent. | processed and held
security interests for financing institutions
in vehicle purchases from dealerships across
the United States.

3. What do you like about working for the
Association?

| like the professional and friendly
atmosphere at SAR. | have never been in the
retail business before now. I am really loving
this new experience and the satisfaction
of assisting our members, as well as non-
members. | also enjoy meeting new people
almost every day and the smiles that we
bring to each other’s faces. | feel like a part
of a successful team here.

4. How long have you lived in the
Sacramento area? Where have you lived
before?

| have lived in the Sacramento area for 6 2
years. | originally came from Chowchilla, CA.

5. What do you like/dislike about
Sacramento?

IlikethatSacramentois such abeautifuland
active city and that it is close to everywhere |
like to visit. | especially love that delta breeze
in the summer. | can definitely do without all
the traffic, though. Big adjustment, coming
from a small town area.

6. What are your hobbies or other
activities?

| enjoy quality and fun time with my family,
relaxing walks or bike rides in tree filled trails,
going on long rides with my husband on his
Harley, swimming, and cooking new recipes.

7. Have you watched any good movies
lately?

The last movie | watched was with my 6
and 7 year old nieces. We watched “Inside
Out” It was such a cute movie and the girls
were so into it that they actually sat still

through the whole movie, even with the
candy and small soda that | let them enjoy.
See, it does pay to finish all your dinner
before heading to the movies.

8. Any favorite vacation spots?

Anywhere near the ocean is relaxing for
me. Something about the sound of the
water and breaking waves. | used to go to
Pismo Beach frequently and watch people
ride their quads on the dunes nearby. | even
rented a quad once and gave it a whirl,
quickly realizing that watching is safer. We
swam in the ocean, shopped, ate awesome
seafood, and sat around bonfires at night.

My husband and | enjoyed a wonderful
trip, a few years ago, out to Redondo Beach
and Venice Beach. We rented bicycles and
rode a beach trail from Redondo Beach to
Venice Beach, which took about an hour
and a half. We ate lunch on an upstairs
dining patio, overlooking the ocean and
then walked around for a while before riding
back to our hotel. We were so full from lunch
and tired from the day that the ride back felt
like three hours. Great work out though.

9. Are you a fan of social media? Why or
why not?

Ihave neverbeenabletoget myselftoenjoy
social media. I'm old school when it comes
to socializing. | feel that social media takes
away from face to face communication and
creates more of a distance between people
than bringing them closer together. | miss
the good old days when | could hear certain
people’s voices in a conversation instead of
texting or e-mailing the conversation. | like
the eye contact and facial expressions with
people too. Can't get much of that with the
means of communication these days. Just
not something I've had much interest in.

10. Do you have a favorite restaurant in
Sacramento?

| enjoy eating at Hoa Viet (Vietnamese and
Chinese food) and Alonzo’s (Mexican food).

11. What would people be surprised to
learn about you?

| look Hispanic, but | am full blooded
Portuguese. My parents came to America
from an Island in the Azores called Soa Jorge.
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monthly by the Sacramento Association
of REALTORS® for the benefit of its
Membership. Advertisements and
statements of fact and opinion are the
responsibility of the authors alone and do
not imply an opinion or endorsement on
the part of SAR officers, Members or staff.
All material copyright 2014, Sacramento
Association of REALTORS®. All rights
reserved.

Editorial Policy

The Sacramento Association of REALTORS®
(SAR) welcomes articles of educational
interest to its Members. Published articles
will feature the author’s name, title and
company; however, no direct compensation
will be paid to the author. SAR reserves the
right to edit submitted articles for length,
grammar and appropriateness.

Articles will be printed in SAR's publications
on a space available basis. Attempt will

be made to publish submitted articles in a
timely manner; however, submission of an
article does not guarantee when, or if, it
will be published.

The mission of the Sacramento
Association of REALTORS® s to
enhance the ability of its Members

to practice their profession
ethically and effectively, to serve
the community and to protect
private property rights.
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