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Another Banner Year for SAR’s Christmas CanTree
Celebrating its 29th year, another
glorious CanTree Season yielded successful results for 2011. Despite a challenging housing market, there was no
shortage of generosity on the part of
SAR Members. Donations still poured
in and we are happy to report that this
year SAR has collected $76,000 for the
Salvation Army food drive.
For those who are unfamiliar with
this program, the Christmas CanTree is
a joint effort by both the Sacramento
Association of REALTORS® and The
Salvation Army to collect monetary
donations for Sacramento’s needy citizens. The “CanTree” aspect comes from
SAR’s volunteers constructing giant
Christmas Trees made of canned food.
These monuments were on display at
two area locations (Sunrise Mall in Citrus
Heights and the Secret Garden in Elk
Grove) for the month of December, providing much appreciated exposure for
the Salvation Army and the Christmas
CanTree effort.
As a thank you to those who have
whole-heartedly donated both time
and money to this cause, SAR has compiled this list of top donors, comprised
of both business and individual contributions. SAR and The Salvation Army
thank you for your continued support.

Bronze up to $499
Alice Eng
American Postal Workers Union
Dick Armstrong
Disa Airola
Charlene Singley
Garcia Realty
Judy Schoer
Judy Thompson
Tim Weisbeck
Century 21 - Noel David Realty

Silver

$500-$999

Clay Sigg
Sacramento Delta Property

Gold

$1,000-$4,999

Anonymous
Big Valley Mortgage
Century 21 Select
Coastal Pacific Mortgage
Coldwell Banker-Sac Metro
Comstock Mortgage
Prudential NorCal Realty
RE/MAX Gold - Natomas
SAR Young Professional Council
Women’s Council of REALTORS®

Diamond $10,000 & above
Lyon Real Estate ~ Fair Oaks
MetroList Services, Inc.

In-Kind Donations
American Pacific Reverse Mortgage Group
Article Consignment Boutique
B Street Theatre
Barbara Harsch
Big Valley Mortgage
Bobby Campbell
Buffalo Wild Wings
C&C Merchants
Carvalho Winery.
Cathy Scharosch
Cathy's Sassy Sauce
Century 21 Select
Chuck Manly
Chilies
Chris Clark
Coastal Pacific Mortgage
Coldwell Banker - Sac Metro
Dave Bender / KOVR Channel 13
David Boliard
Dean Adams Residential Brokerage
Des Lenz
Edible Arrangements - Elk Grove
Elephant Bar
Eva Garcia
F&M Bank
First Northern Bank
Gary Singley
Halie O’Ryan Band
H-G Vineyards
HMH Harbison Mahoney & Higgins
Ilah Turner
Jodi Ash
Kathie Bell
Kathy Fox
Khakis
Lawerence Realty
LeSanne Design
Lynn Shibata Callan
Lyon Real Estate - Fair Oaks
Mark Davidson
MetroList Services Inc.
Mikuni Restaurant
MillerCoors
Mount Aukum Winery
Oak Stone Winery
Old Republic Home Warranty
Olsen & Fielding Mayflower
Otto Construction
Pam Poore
Pamela Smith
Paula Swayne
Pauline Sheppard
Perry Creek Winery
Placer Insurance
Preston Collier
Property I.D.
Prudential NorCal Realty
Roger Florez - Bar and Grill
Ron Milani
Sacramento Credit Union
Sacramento Theater Company
SAR Retail Center
Scott's Seafood
Simply Skin Spa Courtesy of Elaina
Sidoros Arvintis
Steven Ross
Sudwerks Brewery
Sunrise Environmental
Sunrise Mall

Susan Neal
Target
Taylor's Art & Soul
Terry Knight / KFBK Radio
The Secret Garden
Tim McGuire
Tim Weisbeck
Trader Joes
Twin Termite
Umpqua Bank
Unger Construction
Valley Community News
Weisbeck Properties
Wells Fargo Home Mortgage
Bill McKnight
Worley Real Estate

Jim Hansen (Comstock Mortgage), Des Lenz (Big Valley
Mortgage) and David Boliard (Coastal Pacific Mortgage)

Mike Lippi (Coldwell Banker-Metro), Sally Dunbar (Lyon
Real Estate - Fair Oaks), Ron Leis ( Prudential NorCal
Realty, Carmichael), Dan Eveland (Century 21 Select
Citrus Heights)

2012 President

MetroList

1164 W. National Dr. Suite 60
Sacramento, CA 95834
(916) 922-2234 or (916) 922-7584

Focus on Collaboration
PATRICK LIEUW

2003 Howe Avenue, Sacramento, CA 95825
(916) 922-7711
Fax (916) 922-1221 or Fax (916) 922-3904

P resident ' s P erspective

2012 SAR Board of Directors
Patrick Lieuw
Chris Little
President
President-Elect
Paula Swayne
Doug Covill
Secretary/Treasurer
Immediate Past President
Barbara Harsch
Past President

Directors
Erin Attardi
Greg Bisi
Kevin Cooper
Judy Covington
Kathy Fox
Ron Greenwood
Michelle Lehman

Rob McQuade
Deniece Ross-Francom
Kellie Swayne
Marty Swingle
Dave Tanner
Mary Willett
Linda Wood

The mission of the Sacramento Association
of REALTORS® is to enhance the ability of its
Members to practice their profession ethically
and effectively, to serve the community and to
protect private property rights.

Here to Serve You
SAR Staff

Feel free to call us direct.
Nelson Janes – 437.1201
Chief Executive Officer
Daniel Allen – 437.1225
Manager of Information Technology
Caylyn Brown – 437.1227
Government Affairs Director
Luis Calderon - 437-1214
Building Superintendent
Brian DeLisi – 437-1210
Education Coordinator
Janelle Fallan – 437.1208
Director of Public Affairs/Commercial
Devyn Henry – 437.1226
Administrative Project Manager
Deborah Grinnell – 437.1209
Director of Meetings & Events
Pat Lowell – 437.1206
Director of Professional Standards
Chris Ly – 437.1210
Staff Accountant
Liliya Mishchuk – 437.1212
Meetings & Events Coordinator
Vladislav Tsykosh – 437-1229
IT Assistant
Tony Vicari – 437.1205
Public Affairs Project Manager
Judy Wegener – 437.1207
Director of Education/Communications
Greg Wilson – 437.1204
Director of Finance & Operations

It was Past President Doug Covill who
first encouraged me to get involved in
SAR 12 years ago when I started out on
the Masters Club Steering Committee.
You may know the saying: once you
drink SAR water, you want to come back
for more! I’ve spent over a decade familiarizing myself with as many aspects of
the Association as I could, and here I am,
the very humble man before you who is
truly honored to be the President of this
great organization.
With almost 6,000 Members, our
Association is one of the best in the
entire state, even the country. While
Doug and others have pointed out that I
am the first Asian-American President of
the SAR, I want to make it very clear that
we are all one REALTOR® family working
together to better our Association.
I have had the honor to work with
many of you in the numerous and varied efforts of SAR and C.A.R., whether
business-related or community-centered. These experiences and my work
with you have enriched me far beyond
whatever I may have contributed. This
has led me to the strong conviction that
the more of us who get involved in SAR
and the more varied our backgrounds,
the richer and stronger SAR will be and
the richer the experience for each of us.

It is with that in mind that I have developed my theme for this year: Focus on
Collaboration. Many of you know me
as the unofficial SAR photographer. So
you shouldn’t be surprised to learn that
my theme has a connection to photography. One of the key elements to a
good photo is composition. This year
I’m pulling out my widest angle lens,
because I plan for an all-inclusive composition, and that means every single
current Member of SAR and as many
new Members as we can attract.
Each one of us brings her own insights
and his own background, and I’m not just
talking about differences in gender and
ethnicity. Many of us started out in a different career. I, for instance, was an engineer at Bechtel Power. I was in charge
of million dollar projects, and that background gives me a certain perspective
in compiling a real estate transaction.
That must also be true for many of you.
We can harness all of that knowledge to
make the SAR even better.
Just think about the wide and varied
religions and age groups we represent,
to say nothing of our avocations and
memberships in both real estate-related
and other associations.

Happy Chinese New Year to all
REALTORS® and affiliates. It is the year of
the Dragon!

Now for the other part of my theme.
First you compose the picture, then you
focus. Past President Doug Covill left a
legacy of cultural diversity. My focus is
on integration and assimilation, on collaboration. The myriad of differences
we embody do not separate us from
one another. They are exciting! They
make us interesting and stronger. I also
will strive to expand our collaborative
efforts beyond our REALTOR® family, to
our affiliates, the title companies, bankers, home warranty companies, appraisers, inspectors, and movers—every
aspect of real estate—in a comprehensive effort to improve the experience for
our customers.

Find success in the New Year
with Eagle Home Mortgage!

Nancy Manly – 916.437.1217
Director of Member Services
Lyndsey Harank – 916.437.1221
Member Services
Robin Mayer – 916.437.1216
Member Services
Denise Stone – 916.437.1219
Member Services
Amelia Warrington – 916.437.1218
Member Services

Specializing in:
FHA / VA / Conventional • CalHFA • HomePath
FHA 203K • USDA • Down Payment Assistance Programs

SAR Retail Center
Carl Carlson – 916.437.1223
Director of Retail Operations
Doreen Lambrite - 916.437.1224
Retail Center Specialist
Kimberly Mar – 916.437.1222
Retail Center Assistant
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Of course, we all know who really
manages our beloved SAR, our CEO
Nelson Janes and his staff. I want to
thank them, as well as the past presidents, the SAR Board of Directors, and
the Executive Team, for their invaluable
assistance, past and future.

Celebrating 25 Years of Service

SAR Member Services
MetroList Administrative Center

Monday - Friday 7:30 am - 4:30 pm
Saturday 9:00 am - 2:30 pm

I would also like to continuing to
focus on our professionalism. This has
been a personal priority ever since I
entered the real estate profession over
20 years ago. We are SAR, and I want
that to mean something. I challenge
each of you to participate, to volunteer
as much as possible. I want to help
struggling sellers stay in their homes,
to help maintain sustainable housing.
Let them know there are programs that
might help them stay in their homes. I
want us to practice good communication with each other. I understand that
you are busy, but I urge you to do it. And
I want us to extend our hands in friendship and service to new members, so
that we can further improve our professional standards.

This is intended for real estate and mortgage professionals only and is not intended for distribution to consumers
or other third parties. Licensed by the Dept. of Corporations under the California Residential Mortgage Lending
Act. Universal American Mortgage of CA. dba Eagle Home Mortgage of Gold River. NMLS License #804943

916.852.0000 • 2339 Gold Meadow Way, Suite 225 • Gold River, CA 95670
Sacramento REALTOR® is published monthly
by the Sacramento Association of REALTORS® for
the benefit of its Membership. Advertisements and
statements of fact and opinion are the responsibility
of the authors alone and do not imply an opinion or
endorsement on the part of SAR officers, Members
or staff. All material copyright 2012, Sacramento
Association of REALTORS®. All rights reserved.
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CEO EXCHANGE

Nelson Janes

Collaboration – SAR Style

The Sacramento Association of
REALTORS® has a history of collaboration bolstered by the fact that it is part
of the largest and strongest business
federation in the world.
For over 100 years, SAR has maintained a strong partnership with
the California and the National
Associations of REALTORS®. This threeway agreement has proven effective
over time as all levels of the organization have coordinated their efforts to
serve the Membership, advocate for
private property rights and uphold
the Code of Ethics.
At our local level, the Association’s
collaboration has a positive impact on
services, legislators and the community.
For example, when vacant bank-owned
properties began to multiply during the
past few years, SAR brokers and staff
met with county code enforcement
officials to collaborate on maintaining those properties, saving the overwhelmed inspectors time and property
owners fines. The same has held true for
sign ordinances, which SAR periodically
publishes to the Membership, again
saving time and fines.
When a rental property inspection
ordinance was being crafted, SAR
Members –(primarily Dave Tanner)
and staff worked for two years negotiating an ordinance that was both
equitable and enforceable.
As an important player in local business, SAR has a good relationship with
the Building Industry Association,

Invest in RAF
and WIN!

scheduling
annual
meetings
between Members of their Executive
Committees.
We are proud of our collaboration
with the Realtists, the Asian American
Real Estate Association, the National
Association of Hispanic Real Estate
Professionals in the use of SAR’s facilities. The Women’s Council of REALTORS®
also receives special consideration when
it comes to the SAR facility.

The Sacramento Metro Chamber
and numerous other Chambers, both
locale-based and ethnic-centric, partner with SAR on events including the
highly successful networking opportunities afforded by mixers in the auditorium. This collaboration extends
to the Regional Human Rights/Fair
Housing Commission, whose efforts
are central to upholding the values
espoused by the Association.

The Sacramento Air Quality
Management District and Water
Forum play important roles in maintaining and improving the quality of
life in the Sacramento Region. SAR
works with them to encourage voluntary environmental responsibility.

And what would the real
estate business be like in
Sacramento had not SAR
founded MetroList, which
has developed itself into
a successful and customer
driven independent busi-
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ness. Our continuing relationship as
a shareholder provides great service
and an essential business tool to real
estate professionals.
Now, as we enter 2012 with President
Lieuw’s emphasis on expanding collaboration, we have a very strong
foundation upon which to build new
initiatives.
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The REALTOR® Action Fund is an investment to protect you and your business
from onerous government regulations
like point of sale requirements.
We are bringing back the fundraising
contest. Each office that invests the most
dollars per agent will be recognized at
March’s Main Meeting and receive an
award. To have your investment in RAF
count towards the contest it must be
done by Friday, February 17, 2012.

Providing the gift of
homeownership since 1990.

For this contest, offices will be divided
based on size:
1-4 Agents
5-10 Agents
11-24 Agents
25-50 Agents
51+ Agents
Please consider participating. Your office
could be a winner.

www.bigvalleymortgage.com
CA DRE #01215943
NMLS #1850
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A bout the M arket

GREG BISI

REAL ESTATE FINANCE FORUM CHAIR

Before I begin with my first market
report, I’d like to thank Patrick Lieuw for
demonstrating the confidence he has in
my abilities by appointing me to fill this
position. Whether or not I am capable of
adequately filling the shoes of Scott Short
remains to be seen. However, I pledge to
do my best. Scott served admirably in this
role for the past two years, and he is owed
a great debt of gratitude from everyone
affiliated with the Sacramento Association
of REALTORS®.

For those of you with whom I have not
yet had the pleasure to meet, allow me
to tell you a little bit about myself. I am
currently with Mountain West Financial,
and I have been a loan originator since
1992. I am a father to four great children,
Elizabeth, Geoffrey, Abigail and Madeline.
I am also a husband to one great wife,
Laurie, who is not only my partner in life
but in business as well. I lived in Mexico
City for a large portion of my childhood,
and I am bilingual in Spanish. I am a wine
enthusiast and I spend as much time as
possible, which isn’t much these days, on
the golf course.
“There's a battle outside
And it is ragin'
It'll soon shake your windows
And rattle your walls,
For the times they are a-changin'…”

When Bob Dylan wrote his iconic
song in 1963, he was talking about
a much more powerful change than
the one taking place in the mortgage
industry today. But, just as the decade
of the 1960’s brought cultural change
to America, so too is the current decade
bringing a substantial change to our
business. On a macro level, we are seeing a major changing of the guard.
Bank of America has discovered that
their acquisition of Countrywide has not
been all that they had hoped. The legacy
issues acquired with the Countrywide
portfolio have caused, on one front,
lawsuits from private investors and an
all out battle with Fannie Mae on another. The negative press that has been
generated by BofA’s acquisition has
prompted Bank of America to exit the

Correspondent Lending channel. Their
exit leaves a huge void. Rumors abound
that Chase, and maybe Citibank, are not
far behind.
On the micro level, the culture here
in Sacramento is changing, as well. We
have gone from a wholesale-dominated environment to mostly “banked”, or
“retail”, transactions. Anyone who has
been in this industry for more than five
minutes knows that it is in a constant
state of flux. Most people are resistant to change. The mere fact that you
are reading this newsletter means that
you are a member of the real estate
industry and, as such, you fall into one
of two possible categories: either you
have learned to embrace change, or you
haven’t figured out what’s going on yet.
Either way, enjoy the ride.
"Change is the law of life and those who
look only to the past or present are certain
to miss the future."
—John F. Kennedy

Business Journal
Recognizes
REALTORS®
The
Sacramento
Association
of REALTORS® was recognized in
December by The Sacramento Business
Journal as one of its Partners in
Philanthropy 2011 Honorees.

Home Loan Applications

Quick & Simple!

Golden 1 just made your job a whole lot easier! With our new mortgage application
process, your clients may receive their loan approval in as little as 20 minutes!

We offer a variety of low-rate home loans, including:
Fixed-Rate Mortgages:

• Loan amounts up to $1.5 million
• No pre-payment penalties
FHA Home Loans:

• As low as 3.5% down payment1
• Lower minimum credit scores
• No pre-payment penalties
• Previous bankruptcy or foreclosure

Adjustable-Rate Mortgages (ARMs)2:
We offer initial fixed-rate terms of 3, 5, 7 or
10 years. The payment may increase after
that period.

• Loan amounts up to $1.5 million
• No pre-payment penalties
• No negative amortization

In the words of the Business Journal,
“These companies have shown their
dedication to the community by demonstrating that there is more to running a company than just a solid bottom line. They are true corporate citizens engaging in the community and
giving back.
“The Business Journal believes in
the importance of giving back to the
communities we serve. It doesn't matter if you are a large or small company,
you can make a difference.”
SAR ranks among the most generous businesses in Sacramento in
the annual listing published by The
Sacramento Business Journal. SAR
was nominated in the micro category,
companies of 1-25 employees.
Jenifer Miller, vice-chair of the
Community Outreach Committee, and
Patrick Lieuw, SAR President-elect,
represented REALTORS® at the recognition luncheon.

may be accepted

Get them approved—then get them moved!
Visit golden1.com, any branch or call us for details!
(916) 732-2900

• 1-877-GOLDEN 1
(1-877-465-3361)

Better Banking. Proven Service.SM

Federally insured by NCUA.
EQUAL HOUSING

LENDER

1 Available on certain fixed terms. Some restrictions apply. Golden 1 is an FHA-approved lender. 2 Rates subject to increase

after consummation.
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E thics C orner
CODE OF ETHICS ARTICLE 5
REALTORS® shall not undertake to provide professional services concerning a property or its value where they have a present or contemplated interest unless such interest
is specifically disclosed to all affected parties.
CASE INTERPRETATION: Case #5-1: Contemplated Interest in Property Appraised
(Reaffirmed Case #12-2 May, 1988. Transferred to Article 5 November, 1994.) Reprinted from the Ethics and
Arbitration Manual with permission from the National Association of REALTORS®.)

Seller A and Buyer B were negotiating the sale of an apartment building,
but couldn’t agree on the price. Finally,
they agreed that each would engage
an appraiser and they would accept
the average of the two appraisals as a
fair price. Seller A engaged REALTOR® C
as his appraiser, and Buyer B engaged
REALTOR® D. Both REALTORS® were
informed of the agreement of the principals. The two appraisal reports were
submitted. The principals averaged the
two valuations and made the transaction at the price determined.
Six months later, it came to the attention of Seller A that REALTOR® C was
managing the building that he had
appraised. Upon making further inquiries he learned that REALTOR® C for
several years had managed five other
buildings owned by Buyer B, and that he
had been Buyer B’s property manager
at the time he accepted the appraisal
assignment from Seller A.

These facts were set out in a complaint
against REALTOR® C made by Seller A to
the local board of REALTORS®. The complaint charged that since REALTOR®
C was an agent of Buyer B; since he
managed all of Buyer B’s properties;
since he had become manager of the
property he had appraised for Seller
A in connection with a sale to Buyer
B; and since he had not disclosed his
relationship to Buyer B, he had acted
unethically, and in the interest of his
major client had placed an excessively
low valuation on the property he had
appraised for Seller A.

At the hearing, Seller A also brought
in a witness who stated that he had
heard Buyer B say that he had made a
good buy in purchasing Seller A’s building because Seller A’s appraiser was his
(Buyer B’s) property manager.
Buyer B, appearing as a witness for
REALTOR® C, disputed this and protested that he had paid a fair price. He substantiated REALTOR® C’s statement that
management of the building formerly
owned by Seller A was never discussed
between them until after it had been
purchased by Buyer B.

It was concluded by the Hearing
Panel that whether or not management
of the building was discussed between
Buyer B and REALTOR® C prior to its
purchase by Buyer B, REALTOR® C had a
logically contemplated interest in it as
a property manager in view of the fact
that he had served as property manager for all other properties owned by
Buyer B. In view of this contemplated
interest, he was bound by the terms of
Article 5 to disclose this interest to his
appraisal client, Seller A. He had failed
to do this, and so was found in violation
of Article 5 of the Code of Ethics

At this point Seller A engaged
REALTOR® E to make an appraisal of
the building he had sold to Buyer B.
REALTOR® E’s valuation was approximately 30% higher than that arrived at
six months earlier by REALTOR® C.

Check Before You
Burn
In the Sacramento Region residents must “Check Before You Burn”
November through February. A few
years ago our region received a nonattainment rating from the federal government for our poor air quality. But
the Check Before You Burn program
changed this and our region now has
cleaner air which benefits everyone.
November through February, residents and businesses are prohibited
from using indoor or outdoor fireplaces, wood stoves, fire pits, and chimneys that burn wood, pellets, manufactured logs or any other solid fuel,
when fine particle pollution is forecast
to be elevated.
Check Before You Burn is simple.
Just visit www.sparetheair.com or call
1-800-880-9025 before starting a fire.
There are generally under 10 no burn
days every winter, and this very small
sacrifice has had a huge impact on our
air quality.
REALTOR® participation in the success of this program has also been very
influential in our successful opposition
to point of sale retrofits.
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MBK Homes

New Year
Sell-A-Bration

Jan. 2nd through Jan. 30th

BROKERS AND REALTORS, MBK Homes is offering you a 3% referral fee* when your client purchases a home
in the charming new neighborhood of Camden Place in Citrus Heights. Furnished Models are for sale during the month
long New Year Sell-A-Bration! Priced to sell, these beautifully-crafted homes are in a prime location, boast innovative
floorplans and a variety of built in, high-tech and energy saving features. Bring clients each weekend for prize drawings
(including an iPod Touch, Kindle Fire, or $200 Gift Card) & refreshments. MBK Homes offers anyone who purchases
a Camden Place home in January, a bonus of one year HOA fee’s paid. Take advantage of this opportunity to take home
3% - bring your clients by Camden Place, today!
Full 3% Co-Op to Selling Broker. Only 1% Total Move-In Costs with Special CalHFA Programs!!!
Camden Place in Citrus Heights
Single Family Duets &
Luxury Detached Patio Homes
987 - 1,793 sq ft
2 to 4 bedrooms
1.5 to 2.5 baths
From the high $160,000s
to the mid $250,000s***
916-872-6161

Driving Directions:
From San Francisco: Take I-80 East and exit on
Greenback Lane / Elkhorn Blvd. Turn right on
Greenback Lane. Turn right on Auburn Blvd. Camden
Place is located on your left hand side between
Greenback Lane and Manzanita Avenue.

mbkhomes.com

From Reno: Take I-80 West and exit on Greenback
Lane / Elkhorn Blvd. Turn left on Greenback Lane.
Turn right on Aurburn Blvd. Camden Place is located
on your left hand side between Greenback Lane and
Manzanita Avenue.

#* $%")#)$  ""%#$"$#&"$#$ )"#$"%)"$"*"#$&#$$
""$"&)""
FONTS:
Primary:
commission. No exceptions. Broker commission to be paid only upon close of escrow. The terms of this offer are effective on the date of publication
and are subject to change or cancellation at any
Secondary:
time without notice. Broker must hold a valid California real estate license as of the date of buyer’s registration and the close of escrow. ***Prices effective
as of publication date. Advertised pricing
COLORS:
Coated PMS:
Building Happiness: PMS: 7519 c brown
"+$# "" "%$####%$$" "%#!%$##)&"#%$%&$))" "&# "$$
Approved Palette:
PALETTE:
advertised incentives may have been used as a price reduction. Incentives based on buyer closing with MBK Homes preferred lender. MBK HomesCOLOR
reserves
the right to modify price,
$%"## *$#'$%$ ""$"$!%"$# "($ #$"+$" "" $$ 7519C' 
#%$$"
143C
382C
638C
267C
7536C
(c0, m30, y85 k0)
(c23, m0, y100, k0)
(c93, m0, y10, k0)
(c89, m100, y0, k0)
(c0, m40, y55, k65)
(c0, m4, y20, k22)
further details. License #00808253
CLIENT: MBK

C ommunity O utreach
Baby, It’s Cold Outside
By Nancy Wegge, Community Outreach Committee
As you hurry about wrapping your pipes and plants and making sure your pets are
brought inside on these cold winter nights, do you ever, for even a minute, think about
what it be like to be sleeping outside with little shelter from the weather? Can you
imagine how you would feel if your children were living out on the streets with you in
the freezing weather? Would you know where to turn for help if you became homeless? Francis House is a place in Sacramento where those of our community, facing the
horror of homelessness, can turn for help.
SAR, through the Community Outreach Committee, has been supporting Francis
House for the past several years because this organization meets all the requirements
of our funding criteria. Those criteria are: Shelter; Community-based programs that
enhance the safety, mobility, appearance and recreational opportunities of the communities we serve; and organizations that provide services to the under-served, low
income and at-risk youth.
Francis House provides more than shelter. Francis House in the only place that offers
vouchers for California IDs, birth certificates, and California driver’s licenses. Without
identification, it is virtually impossible to get a job, cash a check, or rent an apartment.
The volunteers also provide assistance in job searches, resume writing, the interview
process and transportation to and from interviews and work for the first two weeks.
Francis House often needs volunteers. Anyone interested in learning more can contact Sandy Acevedo at 916-443-2646 or easa0699@comcast.net
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S A R E ducational offerings
DATE

TIME

CLASS

COST

TOPIC

INSTRUCTOR

January 12

9:00 – 11:00am

Zipform® 6
Professional

$20

ZipForm® 6 Professional automatically updates C.A.R. forms, eliminating
writing contracts by hand. It provides unlimited transactions accessible from
any computer. The program offers import/export transactions and is an ideal
system in an office environment with high-speed internet access. Learn about
all these and other features.

David Lovenvirth

January 12

11:00am – 1:00pm

Making Electronic
Signatures Work for
You

$20

• The difference between DocuSign & Digital Ink and the value of each
• Overview of how to use each application
• How do I authenticate a signer? Multiple signers?
• With which forms/applications can these programs be used?
• How to monitor transactions

David Lovenvirth

January 20

9:00 - 1:00pm

Essentials of
Structural Pest
Control for RE
Professionals*

$20

• Contrasts Termite Inspections with Home Inspections • What’s included, what’s not, regulatory guidelines
• Covers the latest termite control regulations
• How to interpret termite inspections reports
• How to make the regulations work for you and your clients
DRE Credits: 4

David Lovenvirth

January 25

9:00 – 12noon

How to Get Short
Sale Approvals in 45
Days

$10

• Know how and what is negotiable now
• Use techniques and guidelines to get your Short Sales approved
• Approach your homeowners with the right information
• Know what the banks are looking for from you

Bob McManus
Group

All classes listed above are held at SAR's Mack Powell Auditorium. To register online, visit ims.sacrealtor.org.
Questions - contact Brian DeLisi or call 916.437.1210. (Please contact us for non-Member pricing.) Prices
listed reflect early-bird fees.
Cancellation policy: If you cannot attend a seminar for which you have registered, you may send a substitute.
You will receive a full refund when cancelling 24 hours in advance. If you cancel less than 24 hours in advance, your
registration fee will be forfeited.

* This course is approved for continuing education credit by the California Department of Real Estate.
However, this approval does not constitute an endorsement of the views or opinions which are expressed
by the course sponsor, instructor, authors or lecturers. You must attend 90% of the class, pass a written
exam and have proof of identification to qualify for DRE Credits.
All prices listed are based on SAR’s early bird fee.

Wishing You a
Prosperous New Year!
ADVERTISE
HERE!

$150 OFF

Me
Ad ntion
For #0011
2
Dis
cou
nt

203K CONTSRUCTION WORK
TERMITE REPAIR WORK $1,000 MINIMUM

•
•
•
•
•
•

Trusted 203K Streamline Contractor
Appraisal Compliance Issues
Termite/Dry Rot Repair
Improve Living Areas, Baths, & Kitchens
Floor Coverings & Appliances
Doors, Siding, Roofs, & Gutters

“Having a contractor like Twin Termite
Construction that understands the
dynamics of a Real Estate transaction is
crucial when I’m doing a 203k financing
for our clients.”
Kevin Nunn - Comstock Mortgage

SERVING SACRAMENTO, PLACER,
AND EL DORADO COUNTIES

Contact Foley Publications
about our monthly
advertising specials!

CALL TODAY!
916-344-TWIN (8946)
www.twintermite.com

800.628.6983
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GET
FEATURED
HERE!
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F E B R U A R Y C alendar of E vents
Monday

Tuesday

Wednesday
1
New Member
Orientation (B)
8:30am – 12:30pm

7

6

MetroList Training – Prospector
Course 2 (T)
1:00 – 4:00pm

15

22

21

27
MetroList Training – Realtist Workshop (T)
9:00am – 12noon
MetroList Training – Searching & CMA
Workshop (T)
1:00 – 4:00pm

28
Regional Meetings* (A)
8:30-9:30am

(A) Mack Powell Auditorium

Public Issues Forum (B)

(T) Training Room, 2nd Floor
(U) Upstairs

24

23
Distressed Properties
Professional (A)
9:00am – 5:00pm

Regional Meetings* (A)
8:30-9:30am

Office Closed – Presidents Day

*For Regional Meeting
locations and times, visit
www.sarcaravans.org
or contact
Tony Vicari at
tvicari@sacrealtor.org or
437-1205.

(B) Board Room, 2nd Floor
9:30 – 10:30am

WCR Luncheon (A)
11:00am – 2:00pm

Calendar
Information

Meetings subject to
change.

17

16
Young Professionals Council (A)
9:00 – 10:00am

Regional Meetings* (A)
8:30-9:30am

10
Office Closed – Staff
Development
7:30 – 8:30am

Realtist (A)
9:00 – 11:00am

14

20

Masters Club Roundtables (A)
8:00 – 12:00noon

9

8

National Association of Hispanic
Real Estate Professionals (A)
4:00 – 11:00pm

MetroList Training –Prospector
Course 1 (T)
9:00am – 12noon

3

2
RE Finance Forum (A)
9:00 – 10:30am

Main Meeting (A)
9:00 – 10:30am

13

Friday

Thursday

Industry Update (A)
9:30 – 10:30am

*Various locations
– Call for details

Distressed Properties
Professional (A)
9:00am – 2:00pm

29
Office Closed – Staff Development
1:00 – 2:00pm

Fast turn times for quicker commissions
in your pocket.
•
•
•
•

Closing home loans in as little as 15 days
Direct lender with in-house banking operation
Constant communication with loan updates
Oﬀering a variety of loan products including FHA,
Conventional, Jumbo and High Balance Loans
• FHA, 203K, VA, CalSTRS, Reverse, Conventional, Jumbo,
and Down Payment Assistance Programs

For quicker closing and commissions
call TODAY!
Jason Mata
NMLS# 273080

916.218.7082
jmata@paramountequity.com

8781 Sierra College Boulevard I Roseville, CA 95661
Intended for real estate professionals and not a solicitation to the general public.

JANUARY 2012

Licensed by the Department of Corporations under the
California Residential Mortgage Lending Act - NMLS# 30336
Sacramento REALTOR®
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MASTERS CLUB CORNER
by Nancy Arndorfer
Liz Harvey, with the Galster Real
Estate Group, has been a Masters
Club Member since 2009, one year
after she obtained her real estate
license. Prior to obtaining her license
in 2008, Liz worked in marketing for
new subdivisions.
Liz and her husband adopted a
baby girl shortly after she made
Masters. She took one month off to
be with her little one and then went
back to work, baby in tow. The baby
girl accompanied her on all of her
appointments.
Liz has qualified for Masters Club
for 2011and says her daughter should
also become a member as she is
such a large part of her business.
When asked what her hobbies are
she replied Real Estate. Her motto is,
“You can’t let things get away from
you or you will be shutting down your
business.”

Liz is someone to watch. With her
strong work ethic and great attitude
she is well on her way to becoming a
top producer.

Application Time
It is Masters Club application time.
In order to be eligible for 2011 Masters
Club Membership, you must meet the
2011 qualifying amount and provide the
required documentation listed below to
SAR by January 31, 2012.
2011 Qualifying Amount
$3 million in production AND 8 closed
ends

Mark your calendars for the upcoming
events:
Loaves and Fishes
January 30, 2012
07:30am - 1:30pm
Education Roundtables
February 3, 2012
08:00am - 12:00pm

Awards Luncheon
March 16, 2012
11:00am Reception
12:00 noon Lunch and Program
Location: Sheraton Grand Hotel

OR
25 closed ends
Please see our website at http://sarmastersclub.com/ for more information
and the application.

REALTORS® In the
community
Every month, you, as an SAR Member,
are represented in the community in
many ways.
SAR was represented at the annual
banquet of the Sacramento Black
Chamber of Commerce by Tong Veu,
chair of the Equal Opportunities and
Cultural Diversity Committee, and fellow
REALTOR (and Tong’s wife) Lee Xiang.

ENERGY EXPERTS

At the Partners In Philanthropy luncheon hosted by the Sacramento Business
Journal, Patrick Lieuw and Jenifer
Miller shared the spotlight with other
companies being recognized for their
outstanding contributions to the community. SAR was nominated in the micro
category, companies of 1-25 employees. The Business Journal listed SAR as
Number 12 in the most philanthropic
companies in Sacramento in 2011.

Jenifer Miller
Let’s not forget the dozens of
REALTORS® and affiliates who built two
CanTrees, and the hundreds of volunteers behind them who supported SAR’s
big push for the Salvation Army.

ENERGY EXPERTS

The Community Outreach spread
cheer to four deserving charities in
December. Hand-delivering checks were:
Bobby Campbell to River City Food
Bank; Wendi-Mae Davis and Marvelene
Weyer to My Sister’s House; Allison
Couchman and Sue Galster to CASA
(Sacramento Court Appointed Special
Advocates for Children), and Kathy
Russell to Sacramento Crisis Nurseries.

®

ACCREDITED
CONTRACTOR
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M L S S tatistics
NOVEMBER 2011 Data for Sacramento County and the City of West Sacramento

List of property managers servicing the Sacramento Region
Phil Adams – Folsom, Eldorado Hills, Fair
Oaks,Cameron Park, 916-923-6181x118

Eric Kramer - Antelope, Roseville, and Rocklin
916-862-4181

Cathy Stratton – Citrus Heights (95610, 95621)
916-923-6181x120

Ernest Alexander – North and South Natomas
(zip codes 95833,95834,95835) 916-717-0232

Penny Jarrett – Sacramento (zip codes 95821,
95825, 95864) Carmichael 916-709-5930

Renee Cabral – South East Sacramento (zip codes
95828, 95829, Elk Grove 95624)
916-923-6181x152

George Dahdouh – Laguna (95757,95758) Galt
916-271-3804

Geri Wells – Sacramento (zip codes 95815,
95821,95825, 95864) East Sacramento (95819)
Arden Oaks/Arden Fair 916-849-5541.

Joe and Susie Cabrillo – Sacramento (zip codes
95829, 95828, 95827) 916-213-8526
Cathy Galligan – Carmichael, Fair Oaks,
Orangevale 916-923-6181x168
Jim Hall – South Sacramento- (zip codes 95823,
95832, 95831) (Greenhaven/Pocket), Land Park (zip
code 95818), Mid-Town (zip codes 95816, 95814),
West Sacramento (zip codes 95691, 95605)
916-923-6181x122

Renea Negri – Rio Linda, Elverta, North Higlands,
Antelope, Roseville (95747) 916-205-6415
Wes Richie – Sacramento (zip codes 95821,
95841,95842) 916-730-4533
Phil Sparks – Sacramento (zip codes 95831,
95822, 95818, 95816) 916-752-2086

Jan Windsor – Carmichael 95608, Arden Oaks/
Arden Fair (95864,95821,95825 East Sacramento
95819) 916-923-6181x132
Barbara LeMaster – Small Commercial,
Apartments (16 units or more)
Sacramento County 916-923-6181x128

Management Class 2nd Tuesday each month at 5pm • 1401 El Camino Ave., Ste. 200 • Sacramento, CA 95815
CALL 916-548-7712 TO RSVP

®!
REALTreOsiRduSal income!

ate
Want to cre ht of a career in
g
u
o
th
r
t?
Eve
anagemen
property m
!

call
Give me a

BRUCE MILLS
Work: (916) 923-6183 ext. 110
Cell: (916) 548-7712
brucemills@mmproperties.com

REALTORS® – if you have any questions in reference to tenant/landlord situations please give me a call

That M&M made life as a landlord simpler and more cost effective.

JANUARY 2012

www.mmproperties.com
Sacramento REALTOR®
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FOR IMMEDIATE RELEASE: December 9, 2011
(RESIDENTIAL RESALE STATISTICS
November
SM
tats
PREO
S SF 2011)
RT EHLEE A
ember
MSOEN T H

Decrease in sales marks seasonal downturn, sales price hovering in mid $160’s
Decrease
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marks
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downturn,
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Sales decreased
the holiday
season
to 1,531sales
unitsprice
sold,hovering
down 5.1%
from $160’s
the 1,614 closed
escrows last month. On the other hand, year-to-year closed escrows were up 17.6% from the 1,302

Sales decreased for the holiday season to 1,531 units sold, down 5.1% from the 1,614 closed escrows last month. On the other
units sold last November. Making up the closed escrows this month were 514 REOs (33.6%), 453
hand, year-to-year closed escrows were up 17.6% from the 1,302 units sold last November. Making up the closed escrows this
shortwere
sales
and453
564
conventional
sales
These
have
adjusted
a bit from
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514(29.6%)
REOs (33.6%),
short
sales (29.6%) and
564(36.8%).
conventional
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(36.8%). These
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with
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8.1%,
short
sales
up
9.6%
and
conventional
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up
.1%.
from month to month with REOs down 8.1%, short sales up 9.6% and conventional sales up .1%.

The median home sales continues bump along, this month increasing .1% to $165,000 from the

The median home sales price continues to bump along, this month increasing .1% to $165,000 from the $164,900 median
$164,900
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of last
month.
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has for
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the median sales price is down 8.3%.
Jan

2011

Feb

Mar

Apr

May

June

$170,000

$169,000

$166,000

$169,900

$167,000

$164,900

-5.03%

-.59%

-1.78%

2.35%

-1.71%

-1.26%

July
$166,000
.67%

Aug

Sept

$165,000

$164,283

-.6%

-.43%

Oct
$164,900

Nov
$165,000

.38%

.06%

Median
Change

The $200,000 - $249,999 price range mode still accounts for a majority (15.3% or 235 units) of the
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thisprice
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under
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(16.9%)
Closed
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According to MetroList® MLS data, the average home was 1,706 square feet. Of the 1,531 sales this
month, 150 (9.7%) had 2 bedrooms or fewer, 832 (54.3%) had 3 bedrooms, 440 (28.7%) were 4
Condominium
Resale Market
bedroom
properties
and
109
properties
(7.1%)
had
5+units.
bedrooms.
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October and down 19% from the 116 units sold a year ago. REO property sales accounted for 46.8% (44) of all units sold while
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Market
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Of the (44)
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(39.8%)
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leaving
for 46.8%
of allinunits
sold while
short
sales
(33%
31) and
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or
the actual Active Listing Inventory at 296 units.

19) accounted for the remainder. The percentage of REO condo sales did not change, short sales
increased 36.3% and conventional sales decreased 30.3%. The condominium median sales price
increased 23.7%
month-to-month, from $69,950 to $86,500. This current price is up 1.5% from the
The Sacramento Association of REALTORS® is a professional association representing nearly 5,000 real estate professionals
$85,250 median and
sales
price of November 2010. Of the 492 units in the Listing Inventory, 196 (39.8%)
commercial affiliates doing business in the greater Sacramento metropolitan area. Statistics are derived from the
were listed as Active Short Sale
Contingent, leaving the actual Active Listing Inventory at 296 units.
MetroList® MLS database for Sacramento County and the City of West Sacramento.
®

The Sacramento Association of REALTORS is a professional association representing nearly 5,000 real estate professionals
and commercial affiliates doing business in the greater Sacramento metropolitan area. Statistics are derived from the
MetroList® MLS database for Sacramento County and the City of West Sacramento.

Chuck Meng
Sales Manager
916-730-7919
cmeng@metlife.com

Lucinda Aguilar
Mortgage Consultant
916-955-8972
laguilar@metlife.com

123456789
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C O M M I T T E E F E AT U R E
Education Committee
Have you ever wondered how all of
the educational offerings we feature
here at SAR are selected? It’s accomplished with the help of a committee
of SAR Members who are committed to
continuing education. The committee
will be led in 2012 by Chair Sue Frost
and Vice Chair Franco Garcia, a duo sure
to bring success to the program.
Garcia adds“The Education Committee
strives to provide SAR Members with the
highest quality classes and information
to help new agents to seasoned brokers
be more successful in their careers. We
continue to update our material, classes
and lunch-and-learns to stay on top of
the ever-changing market in which we
work.” Below are the purpose and 2012

TECH TIP
ZipVault
ZipVault is an online filing cabinet,
which allows members to store their
ZipForms 6 transaction documents
online for up to five years within a
ZipForms 6 professional account.
ZipVault is available in the Professional
online version only. The files can be
stored for a maximum of five years
from the date the transaction was
created, and there is no limit to the
amount of transaction-related files you
can store. You may upload any file type
except those ending in .app, .bat, .cab,
.cmd, .com, .del, .exe, .jar, .js, .lib, .mp3,
.mpeg, .mpg, .msi, .ocx, .sh, or .so. You
will receive an email notification 30
days before a transaction is scheduled to expire. Once the document is
deleted from the system, it cannot be
recovered. You can create an archive
of your transaction that you can store
locally, such as on your own computer.
Please see the following article for
instructions on creating an archive:
http://support.zipform.com/zipvault/
KBA-01591.asp
ZipVault is available at no cost to
C.A.R. members. You can sign up by
clicking on the “Documents” tab in
the ZipForm 6 Professional program.
There are online videos as well as free
live webinars available once you register. The capabilities include document
upload and delivery via web, e-mail,
fax, or scanning directly to your specific transaction.

charges for the Education Committee:

Education Committee

• Expand electronic, video and distance
learning opportunities

Broker

Purpose: To oversee SAR’s education
program development by suggesting
new courses and reviewing course and
instructor evaluations.
Charges:
• Work with staff in selecting and
scheduling live classes
• Bring GRI to SAR annually as the economy permits

• Continue to provide the RETI and BTI
programs
• Schedule Lunch & Learn sessions

This Committee is just one of many
that make SAR the successful and
esteemed Association that it is. Member
volunteers know what is important to
REALTORS® and how to bring them the
best in educational offerings.

• Coordinate schedules and topics with
other SAR committees and clubs as
well as the WCR, AREAA, NAHREP and
Realtists organizations that are providing educational opportunities to
the Membership

• Bring other designation courses to
SAR as feasible
• Provide license renewal programs to
the Membership

PASS
EXPRESS

BROKER

PASS
At Standard Pacific Homes we know your time is valuable.

That’s why we created the Broker Express Pass. It’s the fastest way to register your clients and start earning
great commissions. Just follow three simple steps:

1) Contact our online sales counselor at NorCalOnline@StanPac.com or a sales center directly to
receive a Broker Express Pass and our Broker Registration and Referral Fee Agreement.*
2) Send us your clients with the completed Broker Express Pass.*
3) Sign and return by fax, mail or in person the Broker Registration and Referral Fee Agreement when
a contract is signed.*

Then just sit back and relax, and we’ll take care of your client and you’ll earn
3% commission when you sell a Standard Pacific home.**

There are other benefits to ZipVault
that will help you in your business.
Related transaction documents can be
stored with forms for 24/7 access. It is
possible to specify a date for definite
retention or deletion of a transaction.
It is also possible to add different versions of previously stored documents
to show how they’ve changed, making
it useful as a DRE compliance tool.
The information in this article was
obtained from C.A.R.’s ZipVault article
with permission to reprint.

866-815-2444

StandardPacificHomeS.com

*To be eligible for a sales commission from Standard Pacific: (1) be an active real estate licensee of the California DRE; (2) register client with online sales counselor or sales
center prior to client’s first visit, or accompany client, or provide client with a completed Broker Express Pass to turn in on first visit to a participating Standard Pacific Homes
Northern California community; (3) sign and return by fax, mail or in person the Broker Registration and Referral Fee Agreement at time client signs contract; and (4) client must close escrow per terms
of their contract. If client visits a community with a Broker Express Pass from one licensee and is accompanied by a different licensee, the commission will be earned by the accompanying licensee.
Client must agree licensee is their agent. Seller reserves the right to modify or discontinue this referral fee program at any time without notice. Not valid on existing sales. **Commission varies per
community and homesite and cannot be used with any other special offers. Commission excludes the value of any incentive provided by Seller, homesite premiums, decor items, options and upgrades
purchased. Other exclusions, qualifications and limitations may apply. Photos are of model homes. Hardscape, landscape and other items featured in and around the model homes are decorator
suggestions and not included in the base purchase price. California Department of Corporations RMLA License Number 413-1065. California Real Estate License NO. 01138346. Telephone 1-800325-5363. November 2011. ©Standard Pacific Homes 2011.
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NEW SAR MEMBERS

New REALTOR® Members
Bryan L. Bedal
Keller Williams Realty
Rafael H. Cebrero
Elite Realty Services
Sheena J. Cero
Intrust Realty Group
Natalie A. Cocca-Ortenblad
Coldwell Banker-Res R E Srv
Dawn R. Eveland
Century 21 Select Real Estate
Max Foroudi
Lyon RE Folsom
Kyle L. Garman
Green Haven Capital, Inc.
Yohannes H. Giorgise
Cook Realty
Javier E. Gomez Landazabal
GOMAC Solutions Commercial RE
Buck J. Harris
Warren Realty
Sheila Iqbal
Lyon RE Elk Grove
Edna Jamison
Premier Real Estate Servs Inc.
Silke M. Kirkwood
RE/MAX Gold Natomas
John D. McCann
Geraghty Realty

Sonia L. Mejia
Century 21 Select Real Estate

Ramesh Tholla
Golden One Realty Inc.

Richard J. Covert
Sprinkler Pros

Betty Jo Miyashiro
Coldwell Banker-Res R E Srv.

Leo V. Tran
American Green Realty

Timka Crnogorcevic
CRC Group Inc.

Charles H. Nalley III
Lyon RE Fair Oaks

Dennis J. Webb
Faze One Real Estate, Inc.

Joseph Cunningham
Renew Lending Mortgage Banker

Naovarone Allison Phommachakr
SkyWest Real Estate
Morris K. Pleasant II
Keller Williams Rlty Elk Grove
Terry M. Powe
TheJNLGroup Real Estate
Janna L. Reifert
Turnkey Properties, Inc.
Eduard Samuylik
Lighthouse Real Estate Group
Dianna Marie Novela Sanchez
Coldwell Banker-Res R E Srv.
Davinder S. Sanghera
Mack J McBeth Realty

Lisa Edward
Placer Title Company

New Broker Associates

Jennifer Goodman
Placer Title Company

Tim McDowell
Lyon RE Roseville

Hieu Q. Lam
Renew Lending Mortgage Banker

New Designated REALTORS®
Brian Jacks
Jacks Realty

Karl Lui
Renew Lending Mortgage Banker
Patti Matthews
Chicago Title Company

Helen M. LaRoe
LaRoe Properties

Beverly A. McPherson
Escrow Solutions

Jeremy M. Sheppard
J. Sheppard Realty

Daryl Pao
Farmers Insurance/Daryl Pao

Irene E. Smerling
Coldwell Banker-Res R E Srv.

New Affiliate Members

Trina Swift
Chicago Title Company

Melvin W. Smith
Lyon RE Fair Oaks

Michael A. Borghesi
Borghesi Insurance Agency

Candy Taylor
HomeGuard Inc.

John W. Stansfield
Metro Pointe Sacramento

Kya Cain
Old Republic Title

Pamela M. Vann
Fiora Landscape Architecture

Veronica D. Sukkary
Coldwell Banker-Res R E Srv.

Linn Chinnapongse
Renew Lending Mortgage Banker

Maggie Xiong
Renew Lending Mortgage Banker

The REALTOR® Lounge
SAR Members know that serving on committees and attending SAR meetings is very rewarding. Sometimes, highly-involved Members will be “stuck” in
between meetings. SAR has developed a lounge/library that all Members can
utilize when they are here. In addition to the free WiFi (password is available
at upstairs and downstairs counters), the REALTOR® Lounge offers a comfortable place to work, meet or just plain relax. There is a large conference table
with seating for eight, a dedicated computer workstation, a counter-high ledge
for laptops and plenty of power outlets for charging your gadgets. Thanks to
Members’ donations and staff purchases, the SAR Library’s inventory has been
steadily growing over the years, offering a vast array of information for Members
to peruse and check out for free. The next time you are here, make it a point to
visit. Take the stairs (or elevator) and hang a left down the upstairs hall. The sign
marked “Library” is your destination. Feel free to make yourself at home!

REALTORS® Nikki Nguyen and Tom Tran take a break between SAR meetings to
catch up on business in the SAR Member Lounge.
The Lounge is available 7:30am – 4:30pm, Monday – Friday.

Free Rent Survey
We provide a quarterly survey of asking rents for the Greater
Sacramento area including Sacramento, Yolo, Placer, and El
Dorado Counties. You can log on to our website and click on
Owner Services or email us at info@HomePointe.com in order to
be put on our quarterly emailing of the Survey. Many real estate
agents refer their clients to HomePointe for property management
and are rewarded with generous referral fees.

Join Our Team!
Eagle Home Mortgage, now celebrating 25 years
of service, is seeking experienced loan officers with
a commitment to customer satisfaction to join our
growing operation in Sacramento.
We are particularly interested in loan officers with
203K and Reverse Mortgage originations experience.

(916) 429-1205

Bob Machado
President
CPM, MPM

Visit us for a list of services,
FREE information & rental listings
www.HomePointe.com

HOUSES - DUPLEXES - CONDOS - APARTMENTS
Contact Branch Manager
Ron Grubbs 916-852-0000
This is intended for real estate and mortgage professionals only and is not intended for distribution to consumers
or other third parties. Licensed by the Dept. of Corporations under the California Residential Mortgage Lending
Act. Universal American Mortgage of CA. dba Eagle Home Mortgage of Gold River. NMLS License #804943
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THREE CONVENIENT LOCATIONS!
5896 South Land Park Dr.
Sacramento, CA 95822
(916) 429-1205

8856 Greenback Ln. Ste. B 1220 Melody Lane, Ste. 110
Orangevale, CA 95662
Roseville, CA 95678
(916) 988-5300
916-781-7075
(530) 677-7917
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L E G A L U P D AT E
Dave Tanner

by Dave Tanner, Real Estate Broker/Attorney, Hanson Law Firm

What New Laws Will We Face In
2012? The legislature was relatively
easy on real estate brokers this year
except for their display of a strong
desire to have DRE more closely regulate licensees.
SB 706 Changes to DRE Purposes and Procedures
Revises Business & Professional
Code Section 10004 and others. States
that the protection of the public is
the highest priority of DRE. Provides
for license suspension if a licensee is
incarcerated after the conviction of a
felony. Requires a licensee to report to
DRE when the licensee is indicted for
a felony or when the licensee is convicted of a felony.

efficiency, water conservation and
renewable energy improvements.

AB 818 Provision for Recycling in Multi-unit
Dwellings

SB 6 Restrictions Regarding Property Valuations
Revises Business & Professional
Code Section 10176. Makes it a crime
to intentionally misrepresent the
value of real property or to improperly
attempt to influence the valuation. No
longer makes it necessary to attempt
to profit therefrom.

Adds Public Resources Code Section
42913. Requires that local agencies
not issue permits for five unit and larger dwellings unless they have onsite
provisions for collecting and loading
recyclable materials. Requires owners
of dwellings having five or more units
to arrange for recycling services to the
property.

SB 221 Increase in Small Claims Court Jurisdiction

AB 741 Financing Sewer Hookups

Revises Code Civil Procedure Section
116.221 and others. Increases the jurisdiction of small claims court to $10,000
for actions filed by natural persons. This
law will remain in effect until 1/1/15.

Revises Health & Safety Code Section
5464 and adds Section 5465. Allows
owners of properties required to be
connected to sewer systems or to have
lateral lines repaired to have the cost

amortized over 30 years at an interest
rate not to exceed 12% per annum.
This is up from 6% over 15 years.
If you want to read the full text of
these or any other bills you can go
to www.leginfo.ca.gov and enter the
requested information to check the status and review the entire text of any bill.
If you have any questions on this article or any other aspect of real estate law
please contact me at the Hanson Law
Firm at 916 447-9181 or log on to our
website at www.HansonLawFirm.com.

locally grown mortgages

SB 53 DRE Ability to Issue Citations
Revises Business & Professional Code
Section 10078 and others. Provides for
the DRE Commissioner to issue citations to licensees or non-licensees for
violations of real estate law or regulations with a maximum fine of $2,500.
The recipient may request a hearing
under current procedures in lieu of
paying the fine. If the licensee pays
the fine, no record of discipline will
show in the licensee’s record.

A mortgage is something you will have for a long time, so we want to make sure that
you have the right one. Umpqua Bank Mortgage has a variety of home loan programs.

SB 837 Disclosure of Water Conserving Plumbing
Fixtures

Call us today and ask about our current money saving promotions!

Revises Corporations Code Section
1102.6. Provides for modification of
the TDS to provide a box for disclosure
in Section A and a narrative in Section
B regarding the requirement for water
conserving plumbing fixtures in 2014
and 2017. Should protect the broker
from subsequent lawsuits from buyers
claiming that they were not told of the
required change.

a partner for the life of your mortgage
purchase—refinance—new construction

Loan Programs:
Conforming / Non-Conforming
Fixed-Rate / ARMS1
First-Time Homebuyer
Jumbo Loans

Government / FHA / VA
Investment Property
Bond Programs2
Manufactured Homes
2
USDA Rural Housing
HomePath® Mortgage3
Residential Custom Construction

Meet your dedicated local Mortgage Lending Team

SB 771 Limitation of Acts by HOA re:Disclosures
Revises Corporations Code Section
1368. Prohibits the bundling of nonmandatory documents along with the
statutory HOA disclosures to avoid the
statutory limitation of the maximum
fee that can be charged for providing
the required documents.

Dan Starelli

Lynn Pini Tibbetts

VP/Area Manager
NMLS # 297718

Jeffrey Stevens

AVP/ Sales Manager
NMLS # 500711

Sales Manager
NMLS # 274488

916-803-8623

916-677-0617

916-563-1006

Frank Huck

Michael Bettencourt George Castillo

Joanne Cesar

Mortgage Loan Officer
NMLS # 238181

Mortgage Loan Officer
NMLS # 809234

Mortgage Loan Officer
NMLS # 474259

916-337-2159

916-714-8301

916-667-4627

SB 150 Rental of Units in an HOA
Revises Corporations Code Section
1368 and others. Removes ability of
HOA to restrict the rental of a unit if
the right to rent existed at the time the
owner purchased the unit. Requires a
seller to report to prospective purchasers if a rental restriction is in place.

Justin Ozeroff

Steven C. Justeson

Sam Muscarello

Mortgage Loan Officer
NMLS # 459457

Mortgage Loan Officer
NMLS # 191066

Mortgage Loan Officer
NMLS # 809521

Mortgage Loan Officer

916-622-8198

916-847-4666

916-740-5371

530-672-4607

916-508-1401

Tom Pifer

Renee Russell

Rene Young

Andy McInnes

Mortgage Loan Officer
NMLS # 217012

Mortgage Loan Officer
NMLS # 486793

Duane Logan

Mortgage Loan Officer
NMLS # 500655

916-300-0769

916-774-3922

916-939-3002

775-284-2138

775-284-2140

Vicki Fenner

Danica Halverson

Mortgage Loan Officer
NMLS # 501200

Mortgage Loan Officer
NMLS # 486218

916-517-5308

NMLS # 807865

SB 510 Broker Designation for Managers
Revises Business & Professional Code
Section 10165 and ads section 10164.
Allows brokers of record to designate
managers to supervise branch office
operations. DRE could then discipline
the manager for violations either in place
of or in addition to the broker of record.
SB 555 Mello-Roos Bonds for Environmental
Purposes
Revises Government Code Section
53313.5 and others. Allows Mello-Roos
bonds to be used for certain energy

JANUARY 2012

Mortgage Loan Officer
NMLS # 354313

Mortgage Loan Officer
NMLS # 500780

1-866-4UMPQUA (1-866-486-7782) www.umpquabank.com Member FDIC Equal Housing Lender
Loan products subject to credit approval. Other terms, conditions, restrictions & fees may apply. Full documentation, title & property insurance
required. Flood insurance required if property is located in a Special Flood Hazard Area. 1Annual Percentage Rate (APR) for Variable rate products
may increase after consummation. 2Loan programs subject to agency availability and funding. 3HomePath is a registered trademark of Fannie Mae.
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Amanda Rawls

Chris Opfer

916.223.2338

916.240.3400

916.752.1960

NMLS# 239965
Loan Officer

Laurie Adams

Anoosh Andy Hazegazam Bill Marr
NMLS# 249444
NMLS# 310117
Loan Officer
Loan Officer

916.730.8282

NMLS# 247866
Loan Officer

David Whiteside

916.724.5372

NMLS# 262881
Loan Officer

Patty Gacutan

916.207.6332

NMLS# 246802
Loan Officer

Ray Gin

2033 Howe Avenue, Suite 110
Sacramento, CA 95825

916.300.7545

NMLS# 262435
Loan Officer

Suzanne Nunez

916.798.1234

NMLS# 247260
Loan Officer - Elk Grove

Chad Focht

PRSRT STD
US POSTAGE
PAID
Permit No. 538
Sacramento, CA

Licensed by the Department of Corporations under the
California Residential Lending Act NMLS# 1141

916.929.2333

FHA, FHA 203K, VA, USDA 100% Financing, CalSTRS, CalHFA,
CONVENTIONAL and JUMBOS

916.416.6453

We have over 107 Years of combined
lending experience

916.709.3257

NMLS# 256253
Loan Officer - Elk Grove

NMLS# 256126
Loan Officer - Elk Grove

916.730.2499

NMLS# 246794
Loan Officer

530.902.3725

NMLS# 244146
Branch Manager

Beth Gewerth

David Heard

Change is constantly happening all around us every day. It’s nice to know that the lender
you start your loan with today will be here to fund it at your closing...And be on time!

STABILITY SINCE 1887

Sacramento Association
of REALTORS®
2003 Howe Avenue
Sacramento, California 95825
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The SAR Government Relations team spent the last
year and a half working on this very issue with the
City of Sacramento. The end result was passed out
of the Planning Commission in December requiring
building permits for home remodels worth more than
$50,000 to complete a minimal amount of mandatory
greening. This agreement was negotiated from the
original proposal which would have required every
home in the City of Sacramento to get a HERS Rating
(like an energy efficiency test) at the point-of-sale.

The question arose about how to handle existing
housing. Organizations came up with the idea of
“point-of-sale” retrofits, meaning something additional
must happen to a home before it can close escrow.
As REALTORS® that will always seem like a bad idea.
Transactions are already complex, but after the market’s
experience of the past several years, there could not be
a worse time for this type of policy. Homeowners are
hurting, and most sales are not voluntary equity sales.
Who would pay for these new mandates?

It was discovered a large portion of emissions come
from existing housing. New construction has faced
greening requirements for years since the advent of
Title 24, and generally speaking the newer a home
is, the more efficient it likely is. Today it is possible to
build a home which can produce its own energy and
emits no greenhouse gasses.

Back in 2006, Governor Schwarzenegger signed
Assembly Bill 32, which mandated California reduce
total greenhouse gas emissions 20% by the year 2020.
To do their part, local governments throughout the
state are passing climate action plans stating how
they will reduce emissions locally. As this process has
played out, a new industry was created for people
who can calculate how much greenhouse gasses are
removed from the atmosphere by reducing vehicle
miles traveled, promoting mass transit, installing low
flow toilets, and swapping out standard light bulbs for
CFL’s.

Keeping in line with Patrick Lieuw’s theme for the
year “Focus on Collaboration” – REALTORS® must collaborate with City Council Members and city staff if we
as a region want to reach our AB 32 numbers without
onerous mandates like point-of-sale.

Other local jurisdictions have either already passed,
or are working on Climate Action Plans. The City of
Citrus Heights passed a voluntary climate action plan
without any point-of-sale mandates. And the City of
Elk Grove briefly considered point-of-sale as part of
their climate action plan, but City Council Members,
as well as a citizens’ task force working on the plan
opposed this provision fearing its impact on homeowners and the overall market.

With this fact in mind, SAR is working with the
Sacramento Metropolitan Air Quality Management
District, Habitat for Humanity and Rebuilding Together
to create a low cost program to green existing housing
with products which will produce the biggest reduction in greenhouse gasses for the lease amount of
money. This program is still in early development. But
partnerships like this are vital if our region is going to
reach its AB 32 goals. And as previous efforts show,
voluntary comprehensive programs such as these are
generally more successful than mandatory programs.

We want to see the plan as currently drafted succeed, but cost is still a significant concern. Greening is
important for future generations. This goal has to be
weighed with the need of a successful economy, which
has been lackluster in recent years.

City staff originally saw the HERS Rating as something
simple which would not impact the transaction. It
took a significant amount of education and the help
of City Council Members who oppose point-of-sale to
change this proposal. The City’s Climate Action Plan is
expected to come before the full City Council sometime before February 2012 without any point-of-sale
mandates.

Local Climate Action Plans
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