A PUBLICATION OF THE SACRAMENTO ASSOCIATION OF REALTORS ®

MARCH 2010

SAR Scholarship Fund
2010 marks SAR’s 48th year of
awarding scholarships to deserving Sacramento area students. The
Scholarship Fund was initially a $600
yearly program that provided $100 to
$200 scholarships for Sacramento students attending American River Junior
College, Sacramento City College
and Sacramento State College (now
California State University, Sacramento).
Over the years, SAR has expanded the
Scholarship program to support students pursuing real estate, business,
and a variety of other fields at many
different institutions across the United
States. Many of the students who have
received SAR Scholarships are the children, grandchildren, nieces, nephews
and other relatives of SAR Members. Last
year the SAR Scholarship Foundation
awarded $44,500 to 36 outstanding
local students. Our goal this year is to
meet or surpass that number.
This year, more than ever, the
Scholarship Foundation needs SAR
Members' help. With a tough economy, many may question whether they
are able to donate to the Scholarship
Fund. The question to ask is how can
I not donate? Education is one of the
most important gifts we can give today’s
youth and it is a gift that benefits not
only the student but the entire community. The students who receive a SAR
Scholarship to attend college will one
day be your clients, your co-workers,
and our community leaders. An investment in their future is an investment in
your future.

Recently the news reported on the
Salwen family who decided to sell their
beautiful Atlanta mansion, move to a
home half the size, and commit half
the proceeds to the needy. While we
are not advocating anyone selling their
home for the Scholarship Fund, it is a
reminder that we can all afford to make
a sacrifice that will benefit the entire
community. Consider what you can live
without: giving up a cup of coffee once
a week, forgoing a new pair of shoes
or a dinner out, and imagine what that
money could do for a student’s future. A
contribution, whether it is $1 or $1,000,
will make a difference.
The SAR Scholarship Foundation
Trustees, Chair Perry Georgallis, Peggy
Adams, Nick LaPlaca, Sherri Radovich
Rubly and Judy Schoer work tirelessly to raise money for the Scholarship
Foundation, review applications, interview candidates and most difficult,
choose the Scholarship recipients.
Members will be seeing the Trustees as
they visit Regional Meetings and other
events to raise money and awareness for
the Scholarship Foundation.
Become a part of SAR’s long and wonderful tradition of supporting higher
education and help make 2010 our
best year ever by donating to the SAR
Scholarship Foundation. We would welcome and appreciate any donation that
you are able to make. To make a donation or for further information contact
Devyn at (916) 437-1226 or dhenry@
sacrealtor.org.

What would you do if you were being followed?
How would you handle a purse snatcher?
What precautions should you take during an open house?
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No Victims: The Real Estate
Risk Reduction Course

Safe Practices in Action:
An Interactive REALTOR® Safety Program

N AT I O N A L S AF ETY S PEAKER ANDREW WO O TEN
Andrew Wooten is the President of Safety Awareness Firearms Education (S.A.F.E.), and has been in
the safety and security industry for the past twenty-four years. His platform successes have led him
to the creation of Crime Awareness Prevention Seminars. He holds a Bachelor of Science Degree in
Business Administration and a Master in Education Administration.

TECHNOLOGY TIP
Introducing SAR’s New Technology Task Force
by Patrick Lieuw, Chair
Are you aware that there’s a new SAR
task force this year? It’s the Technology
Task Force, and it is our goal to ferret
out every possible use of technology
that will help us be more productive,
save time, and work smarter. Imagine
having more time to spend meeting
with your clients face-to-face, which is

where it really counts. Task Force members include Erin Attardi, Patrick Lieuw,
Jennifer Odama, George Mijares, and
Steve Ostrom. In addition to meeting
with staff to review and recommend
new or improved technologies for use
by staff and Members, there are two
more tasks with which we have been

charged: to establish a monthly column in the newsletter featuring new
technologies, and to develop a technology moment at the Main and Regional
Meetings. To help us meet our goals,
we are asking all Members to submit
whatever ideas or information you have
regarding new or cutting edge tech-

nologies that you think will benefit our
Members or the Association. Please
e-mail them to me at plieuw@norcalgold.com with the subject heading “SAR
Technology Task Force.” Below is the
very first article, submitted by Jennifer
Odama, for your review.

wrong with that transaction. Rachel
glances around the room and realizes
there’s no easy escape. If she stands
up, sixty pairs of eyeballs will be looking at her. Her sweater suddenly feels
too warm. Her phone buzzes again.
This time, it flashes a text message:
“Google Voicemail from (916) 555-1212
at 10:07am: Hi, this is Sharon from
ABC Salon. I’m just calling to confirm
your appointment for tomorrow at 1:30.”
Rachel lets out a big sigh of relief…

take you to dial into your voicemail,
listen to all the messages and repeat
the ones where the callers are speaking
too fast for you to write down the numbers? What if there was a way to listen
to all your voicemails, read them as text
and save them for an infinite amount of
time in your email? Wouldn’t it be great
if you could read a transcript of each
voicemail? Google Voice does ALL this
and more.

full and cannot accept new messages.
Goodbye!” If a frantic caller forgets to
leave a phone number, often the most
important part of the message, Google
Voice comes to the rescue by automatically displaying the phone number in
the text or email message.

Google Voice
by Jennifer Odama, REALTOR®
It’s 1:00pm on a Tuesday afternoon.
REALTOR® Rachel is sitting in a room
full of people listening to the tips and
pitfalls of short sale listings. Rachel is
frantically writing notes in the margin
of her handout when her phone starts
to vibrate. She sees the caller’s number
flash on the screen, but her address
book doesn’t recognize it.
Who can this be, she wonders? A sign
call, perhaps? Maybe, but she’s sure the
buyer will call back if her listing is “the
one.” Duh! What if it’s about the escrow
that almost fell out 5 times? She will just
die if there’s one more thing that goes

Setting aside these stressful moments,
think about how much time you spend
on your voicemail. How long does it

What about that time your voicemail
filled up because you saved too many
messages? With Google voice, your
clients won’t ever hear, “This mailbox is

What is the cost of Google Voice, you
ask? Nothing. It’s free. To find out more
about this amazing technology, go to
www.google.com/voice and click on the
“See more features” link.
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back packs. I was forbidden to go into
the park next to my Junior High School
at lunch because kids were smoking
there….cigarettes. Milk was delivered
to the door and moms met in the street
to gossip at the vegetable man’s truck.
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The mission of the Sacramento Association
of REALTORS® is to enhance the ability of its
Members to practice their profession ethically

Some things change in life and some
do not. I have been thinking of the
changes I have seen in my life time.
When I was a little girl, I rode trolleys
up and down J Street. When you called
and the phone was busy, you called
again. The answering machine was the
mother at the other end of the line,
who took a message. A long distance
call was cause for alarm since one never
called long distance unless it was an
emergency. At school, if you got into
trouble, you got into more trouble at
home. All children had books and paper
and pencils. There were lockers so kids
did not have to lug all of the day’s books
around with them and there were no

Sacramento ended in East Sacramento
on J Street at 57th. H Street went over
the H Street bridge to become Fair Oaks
Boulevard. The shopping mall was Town
and Country, but it took too much gas
to get there so we seldom went. In
summer, we swam at Clunie Pool at
McKinley Park unless it was closed for a
polio scare. The library was a constant
source of entertainment for me. We
listened to the radio shows. We went to
the State Fair at the old fairgrounds. We
went to dances at Governor’s Hall. We
took public transportation and did not
worry about child abduction.
In business, a handshake would do.
When I started selling real estate in

1986, we had a 2-page contract and
a pest report. Now we measure files
by the inches. Everyone wants instant
response to their questions. Life is much
more hectic and stressful.
Regardless of the changes, some
things remain constant. What does
not change is the need to put our clients' interests ahead of our own; the
need to be fully and continually educated in our industry so that we can best
practice our craft, the need to treat our
fellow agents with respect and courtesy.
When we read the agency disclosure –
fair and honest dealings, skill and care,
full disclosure -- that is surely what has
not changed in how business should be
conducted. It may be all summed up as
doing the honorable thing.
You can be proud to be a REALTOR®,
showing that you subscribe to the
REALTOR® Code of Ethics – the right way
to do business.

and effectively, to serve the community and to
protect private property rights.

Here to Serve You
SAR Staff
Feel free to call us direct.
Nelson Janes – 916.437.1201
Executive Vice President
Greg Wilson – 916.437.1204
Director of Finance and Operations
Aaron Truby – 916.437.1203
Staff Accountant
Janelle Fallan – 916.437.1208
Director of Public Affairs and Commercial Division
Pat Lowell – 916.437.1206
Director of Professional Standards
Judy Wegener – 916.437.1207
Director of Education and Communications
Chris Ly – 916.437.1210
Education Project Manager
Liliya Mishchuk – 916.437.1212
Meetings and Events Coordinator
Todd Nicholson – 916.437.1214
Building Superintendent
Janet Whitney - 916.780.5846
Commercial Real Estate Advisor
Daniel Allen – 916.437.1225
IT Manager
Devyn Henry – 916.437.1226
Administrative Project Manager
Tony Vicari – 916.437.1205
Public Affairs Project Manager
Deborah Grinnell – 916.437.1209
Director of Meetings and Events
Caylyn Brown - 916.437.1227
Government Affairs Manager
Jack Wegener - 916-437-1214
Auditorium Assistant

Community Outreach Committee Reviews Needs, Opportunities
You might have noticed that the
name of the Sacramento Association
of REALTORS® shows up in support of
many charitable causes, ranging from
Mile 13 on the American River Parkway,
to the “Feast for the Streets” of Francis
House, a local charity serving needs of
the homeless.
You might have also been urged to
participate in a work day for Rebuilding
Together, and wondered how these
decisions are made. (The next one is
April 24. Enthusiasm and dedication are
as important as specific building skills,
although any construction-related skills
are highly prized.)
Allocating funds and volunteer efforts
is a responsibility of the Community
Outreach Committee, which meets

monthly on the first Tuesday following the Main Meeting. SAR contributes
2-3% of gross revenues every year to
charitable causes and sponsorships. Our
civic contributions have placed us 14th
in the list of 25 top organizations for
corporate philanthropy, as compiled by
the Sacramento Business Journal
SAR guidelines for charitable contributions are:
1) Shelter
2) Community-based programs that
enhance the safety, appearance and
recreational opportunities of the communities we serve
3) Organizations supporting underserved, low-income communities, and
at-risk youth.
Recent recipients have included

FHA / VA / Conventional
CalPERS, CalHFA
Down Payment Assistance Programs

of California, Inc., a DIRECT LENDER

2339 Gold Meadow Way, Suite 225
Gold River, CA 95670

Donna Fox

SAR Member Services
MetroList Administrative Center

Branch Manager

Nancy Manly – 916.437.1217
Director of Member Services
Lyndsey Harank – 916.437.1221
Member Services
Robin Mayer – 916.437.1216
Member Services
Denise Stone – 916.437.1219
Member Services
Amelia Warrington – 916.437.1218
Member Services

916-505-0705

SAR Retail Center
Carl Carlson – 916.437.1223
Director of Retail Operations
Doreen Lambrite - 916.437.1224
Retail Center Specialist
Kimberly Mar – 916.437.1222
Retail Center Assistant

Monday - Friday 7:30 am - 4:30 pm
Saturday 9:00 am - 2:30 pm
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the Mutual Assistance Network of Del
Paso Heights, Turkeys 4 America, the
Sacramento Tree Foundation, St. John’s
Shelter for Women and Children, the
Sacramento Regional Conservation
Corps, Omni Youth Services, the
Sacramento Housing Alliance and the
Sacramento Food Bank. The charities
are listed on the SAR website, complete
with links. Other outreach efforts have
included career fairs at Sacramento City
College and American River College and
fundraising phone banks at KVIE public
television.
Bright green t-shirts with a giant R®
help identify the Members participating
in community events. You, too, can have
a green t-shirt. Just watch your weekly
email blast for volunteer opportunities
and sign up.

Jessie Mendez
916-870-6011
Hablo Español

Cindy Turner
916-531-9516

Rodney Carr
916-955-5575

Irene Haaf
916-956-1077

Jim Graham
916-591-6185

Theresa Place
916-813-7915
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S A R C O M M I T T E E U P D AT E S
Community Outreach Committee
Meets the first Tuesday of each month
from 10:30 – 11:30am
Following their last meeting, this
group discussed stepping up the actual “man-power” in volunteer efforts to
offset the lower amount of charitable
giving available this year. Also, the committee will look to motivate more SAR
Members to get involved by providing
more volunteer opportunities. One of
our yearly efforts, Rebuilding Together,
is Saturday, April 24th. This activity
involves rehabilitating the property of
a local Sacramento homeowner. All skill
levels are welcome. Be sure to sign up
through www.rebuildingtogethersacramento.org and list SAR as the group
with whom you are participating.

“Show Me The Money.” SAR Members
are invited to attend another acclaimed
seminar on Thursday, April 29th from
9:00am – 12noon. Proposed topics for
this seminar include the Energy Efficient
Mortgage, the Mortgage Protection
Program and Assembly Bill 811, among
others. Green energy is still a hot topic
and the Committee is anticipating a visit
from SMUD and AT&T representatives.
The SAR down-payment assistance program, H.E.L.P., has provided funding to
a number of Sacramento homebuyers.
After its initial successful run, the program is currently being revised to best
suit current homebuyers’ needs. Stay
tuned for an update next month!

New Member Orientation Task Force
SAR’s Strategic Planning Committee
set 10 goals in 2009 for the Association
to achieve this year. One of those
goals focused on revising the New
Member Orientation to better address
Member awareness, communication
and participation.
The deadline for achieving this goal
was March and the Task Force, under
the leadership of Cathryn Snow, completed their assignments in February.
The orientation was streamlined
and more information added describing service opportunities.

Education Committee
Meets the second Monday of each month
from 9:00 – 10:00am

Serving with Cathryn Snow were
Task Force Members Greg Boudreau,
Beth Harney, Analyn Miller and Linda
Wood.
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One of the main focuses of this
group is connecting REALTORS® with
the diverse Sacramento community.
By inviting local ethnic Chambers of
Commerce to host mixers at the SAR
Mack Powell Auditorium, REALTORS®
can meet business professionals of
different backgrounds and ethnicities to help broaden our connection
with Sacramento’s community. Last
December, SAR hosted a very successful mixer with the Sacramento Hispanic
Chamber of Commerce, attracting over
150 SHCC and SAR Members. A mixer on
February 25th with Russian/American
Media, Inc. helped to connect SAR with
the diverse local Russian-Speaking community. Be sure to not to miss the April
15th mixer with the Sacramento Asian
Pacific Chamber of Commerce. Expect
great food, great people and a great
time!
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New Members will also be contacted six months after Orientation
with a series of questions concerning
the progress that they are making in
their careers and how the Association
can assist them.
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Equal Opportunity/Cultural Diversity Committee
Meets the second Thursday of each
month from 11:30am – 12:45pm
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Along with its ongoing task of reviewing and providing quality educational
programs, the Education Committee is
working on a number of new initiatives. They have signed an agreement
with the web-based education publishing and management provider Learning
Library to host SAR online courses. SAR
staff members have been recording live
classes that will be edited and made
available for a low fee via Learning
Library. The Committee plans to begin
marketing this new educational venue
in early summer. Committee members
are also working on developing an inhouse faculty. Through an application
and audition process, the Committee
will select qualified SAR Members to
join this faculty and be hired to teach a
few times a year at SAR. The purpose of
this enterprise is to expand the variety
of course offerings and topics, to enable
gifted teachers within the Association
to share their talent and knowledge,
and to host more local instructors with
an understanding of the Sacramento
market and its challenges.

A Passport was designed, guiding
new Members through their first year
of relevant education and professional
development.
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When you recommend a Golden 1 FHA loan,
you’re putting your best foot forward.
Features:

• Low down payment of just 3.5%
• Lower minimum credit scores improve chances of qualifying
• Competitive fixed-rates with 30- or 60-day rate locks
• No pre-payment penalties
Contact Golden 1 today to learn about the many ways we facilitate
real estate lending. Call Jose Gonzalez at (916) 397-1781.

Can you join? Absolutely! *
SM

Housing Opportunity Committee
Meets the fourth Wednesday each month
from 2:30 – 4:00pm
This committee has become known for
its popular educational seminars entitled,
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golden1.com

Better Banking. Proven Service.60

* Membership is open to anyone who lives or works in most of the immediate area.
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ETHICS CORNER
CODE OF ETHICS ARTICLE 12
REALTORS® shall be honest and truthful in their real estate communications and shall present a true picture in their advertising, marketing and other representations. REALTORS®
shall ensure that their status as real estate professionals is readily apparent in their advertising, marketing, and other representations, and that the recipients of all real estate communications are, or have been, notified that those communications are from a real estate professional. (Amended 1/08)
CASE INTERPRETATION: Case #12-25: Advertising Role in Sales After Changing Firm Affiliation
(Adopted May, 2009.) Reprinted with permission from the National Association of REALTORS® Code of Ethics and Arbitration Manual.

REALTOR® Q was a non-principal
broker licensed with ABC, REALTORS®.
REALTOR® Q specialized in buyer representation. A prominent feature on
her website carried the headline “I sold
these – and I can help you buy or sell,
too!”. Under the headline was a list
of over a hundred street addresses of
properties for which REALTOR® Q had
found buyers.
For personal and professional reasons,
REALTOR® Q chose to leave the ABC firm
to affiliate with XYZ, REALTORS®. As she
transitioned to her new firm, REALTOR®
Q was careful to disclose the name of
her new firm in a readily apparent man-

ner on her website. Her website also
continued to display the list of properties she had found buyers for during her
time with the ABC firm.
REALTOR® Q’s parting with ABC had
been amicable, so she was surprised to
receive a complaint brought by her former principal broker, REALTOR® C, alleging a violation of Article 12, as interpreted by Standard of Practice 12-7, based
on her website’s display of sales made
while REALTOR® Q had been affiliated
with ABC.
At the hearing, REALTOR® C, the complainant, noted that Standard of Practice

12-7 provides, in part, “Only REALTORS®
who participated in the transaction as
the listing broker or cooperating broker
(selling broker) may claim to have ‘sold’
the property.” “It was ABC, REALTORS®,”
REALTOR® C added, “that was the selling
broker in these transactions, not our
former sales associate REALTOR® Q. Her
advertising our sales under the umbrella of her new firm, XYZ, REALTORS®, is
confusing at best, and potentially misleading to consumers who may get the
impression the XYZ firm was involved
in these transactions when that’s not
the case.”
REALTOR® Q defended herself and her

website arguing that the fact that she
had found the buyers for each of the
properties listed on her website was still
true, and that the only thing that had
changed was her firm affiliation. “If it
was true when I was licensed with ABC,
then it’s still true even though I’m now
licensed with XYZ,” she reasoned.
The hearing panel agreed that
REALTOR® Q had, in fact, sold the properties, albeit while licensed with ABC.
The ad, however, suggested that the
sales were made while the REALTOR® Q
was licensed with XYZ, which was not
the case. Consequently REALTOR® Q
was found in violation of Article 12.

ABOUT THE MARKET
by Scott Short, First Priority Financial
Wow, what a great turn out at the
February Real Estate Finance Forum.
(We estimate there were around 120 – 150
attendees.) Roxanne Campanella from
the Sacramento office of HUD brought
us all up-to-date on the newest changes
with FHA. After her presentation, four
local lender’s representatives discussed
their “overlays” on FHA’s new changes.
It is always interesting to see how the
lenders and their investors add criteria
on top of FHA’s.

February was a big month for FHA
changes. The FHA appraisal process
adopted the HVCC system; condos
which are not currently approved for
FHA need the lender to approve the
complex (no longer can we facilitate
“spot condo approvals”); and the waiver
for the anti-flipping rule. (Note: not all
lenders are adopting the flip waiver
or the new condo approval process.)
Starting April 5, 2010, the Up Front
Mortgage Insurance Premium (UFMIP)

AFFILIATES
Hit your target market
by advertising
in this publication!

will increase from 1.75 to 2.25. This is the
mortgage insurance that FHA finances
into the borrower's home loan. Still in
the discussion phase: FHA is considering changing the amount a seller can
pay for buyers’ closing costs, reduced
from 6% of sales price down to 3% of
sales price. Rumors has it FHA may
increase the Monthly Mortgage insurance (MMI) from .55 to .85. This is the
mortgage insurance based on a 30-year
fixed and minimum down payment a
borrower pays annually that is divided
into their monthly payment. Plus, FHA
finally set a FICO score policy – if the
borrower’s middle score is 580 or less,
their down payment must be at least
10%. (Very few lenders accept less than
640 FICO scores.)
HUD published a new settlement cost
booklet to help consumers shop for
home loans, which must be given to all
borrowers (all 48 pages). If you would
like to see it, go to http://tinyurl.com/
ygw9ob9. USDA announced that they
will begin accepting new construction.
USDA defines new construction as a
property with a notice of completion or
certificate of occupancy filed less than
12 months prior to the loan application
date.
The Federal Reserve has commented
that they will stop artificially stimulating the economy by the end of March.

This means discontinuing the buying
of Mortgage Backed Securities (MBS),
which may be helping to keep mortgage rates low. Now we will see how the
market will react without the Federal
Reserve’s involvement. Will the market
pick up the slack? If it does not, will
this cause mortgage interest rates to
increase to where they should have
been without the Federal Reserve’s
intervention? Some say; the mortgage
rates should have been at least 1% higher than they currently are today. If you
have been in the real estate industry
prior to the last decade, you will know
that 6% is a dream compared to 18%
(seen in the mid 80’s).
In the coming months, I am working
on lining up the following speakers and
topics for the Real Estate Finance Forum:
Scott St. John (he sits on the Board of
Directors for Freddie Mac), Social Media
for Mortgage Professionals, Creative
Financing in Tight Lending Markets,
Credit Restoration, Understanding HUD
Repo Financing Options, and many
more timely topics for our “new, normal”
real estate market. Please let me know
if there are any other topics you feel
would be useful at this time.
If you have any questions or comments, you can email me: Scott Short,
First Priority Financial at scott.short@
comcast.net or call: 916-421-8559.

Call Foley Publications
for more information
about advertising
800.628.6983
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M L S S TAT I S T I C S
January 2010 Data for Sacramento County and the City of West Sacramento

DISCOVER THE
DIFFERENCE!
Proudly serving REALTORS®
and Homeowners in
Sacramento, Placer, El Dorado
& Yolo Counties Since 1981.

“Customer Satisfaction is Our Only Goal.”

Receive a $50 credit** towards any Termite
Repairs by redeeming this ad.

C A L L T O D AY
TO SCHEDULE
AN INSPECTION
(916) 969-7567

SAVE UP TO $80 OFF INITIAL
PEST CONTROL SERVICE*
*Some restrictions apply
**Repairs above $300.00

List of property managers servicing the Sacramento Region
Phil Adams – Folsom, Eldorado Hills, Fair
Oaks,Cameron Park, 916-923-6181x118

Penny Jarrett – Sacramento (zip codes 95821,
95825, 95864) Carmichael 916-709-5930

Ernest Alexander – North and South Natomas
(zip codes 95833,95834,95835) 916-717-0232

Kent Kincaid – Lincoln, Rocklin, East Roseville and
Granite Bay 916-923-6181x131

Renee Cabral – South East Sacramento (zip codes
95828, 95829, Elk Grove 95624)
916-923-6181x152

George Dahdouh – Laguna (95757,95758) Galt
916-271-3804

Linda Stover – College Greens (95826), Rosemont
(95827) Rancho Cordova/Gold River (95670),
Anatolia (95742) Mather (95655) 916-548-7712

Renea Negri – Rio Linda, Elverta, North Higlands,
Antelope, Roseville (95747) 916-205-6415

Geri Wells – Sacramento 95815, 95821,95825,
95864 Arden Oaks/Arden Fair 916-849-5541.

Ron Queensbury – Elk Grove (zip codes 95624,
95757) 916-879-2766

Jan Windsor – Carmichael 95608, Arden Oaks/
Arden Fair (95864,95821,95825 East Sacramento
95819) 916-923-6181x132

Susie Cabrillo – Sacramento (zip codes 95829,
95828, 95827) 916-213-8526
Cathy Galligan – Carmichael, Fair Oaks,
Orangevale 916-923-6181x168
Jim Hall – South Sacramento- (zip codes 95823,
95832, 95831) (Greenhaven/Pocket), Land Park (zip
code 95818), Mid-Town (zip codes 95816, 95814),
West Sacramento (zip codes 95691, 95605) 916923-6181x122

Wes Richie – Sacramento 95842, Antelope 95843,
North Highlands 95660, Rio Linda 95673, West
Roseville 95678

Cathy Stratton – Citrus Heights (95610, 95621)
Foothill Farms (95841 Sacramento) East
Sacramento (95819) 916-923-6181x120

Barbara LeMaster – Small Commercial,
Apartments (16 units or more)
Sacramento County 916-923-6181x128

Phil Sparks – Sacramento (zip codes 95831,
95822, 95818, 95816) 916-752-2086
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BRUCE MILLS
Work: (916) 923-6183 ext. 110
Cell: (916) 548-7712
brucemills@mmproperties.com

Give me

REALTORS® – if you have any questions in reference to tenant/landlord situations please give me a call

That M&M made life as a landlord simpler and more cost effective.
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MASTERS CLUB CORNER
Patti Martinez, Steering Committee Member
The Masters Club Steering Committee
would like to thank each and every one
of our fellow REALTORS® who responded
to the recent membership-wide survey.
We asked for your opinion and we got it
in hundreds of responses; some good,
some not-so-good. But that was ok….
What we were interested in finding out
was how much you knew about Masters
Club, if you participated in sponsored
events and if not, why not.
The Masters Club “sponsors” a number
of events throughout the year. Most are
open to everyone, like the Educational
Roundtables held in January, and the
luncheon at The Hyatt coming up in
April. The annual Masters Club Golf
Tournament at Northridge Country Club
in October is also open to everyone…as
is the Annual Breakfast in November.

We try to get as much notice as possible out to every SAR Member, alerting
them to upcoming events through the
SAR email “Blast”, regular mail, SAR
newsletter, flyers (and soon our own
website and Facebook page). We want
and encourage ALL REALTORS® to take
advantage of the educational and fun
events Masters Club sponsors, regardless of whether you’re a Member. Our
network mixers were wildly successful this past year. Invitations go out
to Masters Club Members, but each
Member can bring a guest or two! If
you’re not yet a Member and want to
come to a mixer, tell one of the Members
in your office you want to be their guest.
It’s free! We’d love to have you.
Membership in Masters Club is based
strictly on production standards. We

also know that an agent can be very
successful and professional and not be
a Member. Our goal is to encourage
you to meet the production goal and
to join and participate and contribute
so others can benefit from your experience. Participation in these events is
valuable, whether you’re coming to gain
knowledge at the Roundtables, to network with other REALTORS® or doing a
good deed by joining other REALTORS®
to help prepare or serve lunch at Loaves
and Fishes.

whether your objective is to reach $3
million or $7 million in production. Gain
recognition of your achievement and
hard work. Join us at the next Masters
Club event….and see for yourself. The
Masters Club Awards Luncheon is at the
Hyatt Regency Sacramento on Friday,
April 9th. Call Lily at 437-1212 to make
reservations! See you there.

We have challenges in this market that
we haven’t had in a long time. But like
other professions, it’s good to take time
to get to know others in our business and
to take advantage of educational offerings. Masters Club contributes to those
goals and helps “keep you on track,”

SAR Leadership Development Program
The SAR Leadership Development
Program was created to expose SAR
Members to the wide variety of opportunities available throughout the
Association for their personal and professional development. Participants
learn about the inner workings of SAR
and attend City and County events. The
Chair and Vice Chair of the 2010 program are Mary Willett and Stephen T.
Webb. Participants will also meet and
hear from other top REALTORS® in the

Sacramento area. The application deadline is April 16, 2010. The program fee
is $100.
Sacramento Association of REALTORS® Meetings
and Events attended include:
• C.A.R. Legislative Day & Expo
• CanTree Building Day
• June or November SAR Board of
Directors Meeting
• YPC Mixer
• Rebuilding Together
• SAR Regional Meetings

•
•
•
•

Public Issues Forum
SAR Main Meetings
Open SAR Committee Meeting
SAR President's Appreciation
Breakfast
• Real Estate Finance Forum
• Monthly Group Meetings
City and County Meetings attended include:
• Chamber of Commerce Events
• Sacramento City Council Meeting
• Council Meetings in other cities within
Sacramento County

• City or County Commission Meeting
• Sacramento County Supervisors
Meeting
The Leadership Development Program
runs from June through December 2010
and is open to current Members of the
Sacramento Association of REALTORS®.
Applications are available at www.sacrealtor.org or contact Devyn at (916) 4371226 or dhenry@sacrealtor.org.

January shows decreased activity, median price remains higher than year ago
A seasonally normal decrease in home
sales signaled the opening of the 2010
Sacramento real estate market.
The 1,159 home sales in January are
a 29.7% decrease from the 1,648 sales
of December. The trend continued yearto-year, showing a 24.8% decrease from
the 1,542 sales of January 2009. The winter months affected the distribution of
types of sales, with bank-owned properties making up 44.4% of the 1,159 sales.
This is up 3.7% from the previous month.
Short sales decreased by .9% (to 23.6%
of sales) and conventional sales dropped

by 3.4% (32% of sales). Many homeowners take their properties off the market
during slow winter months while bankowned and short sale properties remain
to maximize activity.
The current median sales price of
$170,000 is .6% higher than the $169,000
median price of January 2009. Monthto-month, the median price dropped
9.3% from $187,500, likely reflective of
the many REO and short sale properties
remaining on the market. According to
the January MLS summary, nearly 31% of
all homes sold were between $120,000 PH
NOASE 2
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&/
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$179,999, while 26.8% sold for $200,000
- $249,999.
“Inventory for buyers is lower than
the numbers indicate, because homes
listed as active short sale contingent
aren’t really available,” Barbara Harsch,
SAR President, commented. Active Short
Sale Contingent properties are short sale
properties on which initial offers have
been made. SAR is now breaking out
“Active Short Sale Contingent” in the listing inventory. When split from the total
number, these properties number 2,224,
making up 41.3% of all “active” listings.

EXCLUSIVE
ACREAGE ESTATES!
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0
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Up to 3 acre homesites
r Up
r Vineyard Views
r Priced from the $600,000s
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,000***
$C1A8SH BACK
...on a $250,000
$250, New
Luxury Condominium
m

$8,750 Down Payment*
$9,250 Closing Costs*
$18,000 Out of Pocket!

BR 4%
$0 OKE
Ŭ01 R


-$ 8,000 Cash Back from the Fed. Govt.
Govt **
-$10,000 Cash Back from the Builder**

$18,000 Cash Back to Buyer!***

r4QBDJPVT6QTDBMF-JWJOH
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Garrett Melahn
Community Sales Manager

(916) 484-5225
www.RegattaAtTheRivers.com
4410 Regatta Lane # 103, West Sacramento
Open
O
p Fri.–Mon. 10a.m.–5p.m., Closed Tues.–Thurs.
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vary. Taxes, interest, impounds, pre-paid interest and variables change
based on time of month and year of the Close of Escrow. Based on a $250,000 Contract of Purchase example **$8,000 Federal Tax Credit. Limitations
apply. See www.federalhousingtaxcredit.com for details. There is a possibility homebuyer(s) don’t qualify for the Federal Tax Credits do to several
factors. It is incumbent on the buyer(s) to make sure that they understand the programs. ***”Cash Back to Buyer” means the amount of the cash
advanced to the buyer(s), less the tax credits that will be received by the buyer(s) at a later date, along with Seller Incentives up to $10,000. Programs
may be cancelled without prior notice by builder or Federal Agencies.
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For more information please call:

Steve Gordon
(916) 484-5226

SACRAMENTO

Sheldon Hills Sales Office:
11870 Trailrider Ct., Elk Grove, CA
Open Frid.-Mon: 10A.M.–5P.M.
Closed Tues.-Thurs.

www.jtscommunities.com

The Housing Market Supply figure
increased 39.4% month from 3.3 to 4.6
Months. This figure is 21.8% below the
Housing Market Supply figure of January
2009. This figure represents the amount
of time – in months – it would take to
deplete the total listing inventory given
the current rate of sales. According to
MetroList® MLS data, the average home
spent 54 days on market (from the time
it was listed to the time escrow was
opened) and was 1,657 square feet. Of
the 1,159 sales this month, 125 (10.7%)
had 2 bedrooms or fewer, 601 (51.8%)
had 3 bedrooms, 335 (28.9%) were 4
bedroom properties and 98 properties
(8.4%) had 5+ bedrooms.

Condominium Resale Market

TO

C
$2CA5SH BA

UP

The total listing inventory decreased
slightly (.8%) month-to-month from 5,425
to 5,379. This is a 9.4% decrease from the
5,935 listing inventory of January 2009.

Sacramento condominium sales
decreased 25.4% from 114 last month
to 85 this month. Compared with last
year, sales are up 4.9% from the 81 units
sold in January 2009. REO properties
made up 54.1% (46) of all sales while
short sales accounted for 24.7% (21) of
the sales. Conventional sales rounded
out the remainder of the total, accounting for 21.2% or 18 sales. The condominium median sales price decreased
15% month-to-month from $100,000 to
$85,000. This current price is down 10.5%
from the $95,000 median sales price of
January 2009. The total listing inventory
increased 1.2% month-to-month from
513 listings to 519 listings. Of these 519
listings, 214 (41.2%) were listed as Active
Short Sale Contingent.

*Subject to availability of Federal Tax Credits & builder incentives.
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G O V E R N M E N T W AT C H
Statewide Advocacy
It will be an interesting year for real
estate in the legislative arena. The C.A.R.
Board of Directors approved sponsoring
several pieces of legislation. There are
two main paths for legislative proposals:
• An individual legislator may have an
idea which he authors.
• For trade groups like the California
Association of REALTORS® who want
legislation passed, they can sponsor
bills, but need to find a legislator to
author them. As of this writing, the
following legislation just needs an
author.
The Board of Directors voted to sponsor legislation to address local property
maintenance ordinances. This would
make the existing statewide rule for
maintenance of foreclosed properties
preemptive of local ordinances and
will provide an REO owner notice and
opportunity to repair before fines or violations can be attached. This is important legislation, because throughout
the state, in an effort to get ahead of
vacant properties becoming an eyesore,
local jurisdictions are passing stringent
regulations on vacant homes. While
these ordinances are in good faith of
improving the community, they cause
many problems. First, they are creating
a permanent solution for a temporary
problem. Someday vacant homes and
REOs will be a distant memory, but
these ordinances will still exist. We don’t
want people forced to register their
“vacant” home if they moved into a new
home before putting their old home on
the market. Second, the thousands of
dollars in non out of pocket fees local
governments put on these homes make
them very unattractive to buyers. If
passed, this legislation would essentially
create a ceiling for how far these local
vacant property ordinances could go.
Also approved is sponsoring legislation that requires lenders to accept
portable appraisals at the request of
the borrower. Current law permits, but
does not require, lenders to use current
appraisals ordered by another lender.

INTERESTED IN
ADVERTISING
IN THIS

Put simply, if an appraisal is ordered and
prepared for one lender on a particular property, the second lender would
be required to accept that appraisal
to support a mortgage even though
the lender did not order that appraisal.
This legislation would save your clients
money.
The Board of Directors also wants to
expand the Department of Real Estate
“poison pill” to encompass special
funds. In the 1990s, the Governor and
Legislature raided DRE reserve funds
to balance the state budget’s general
fund during a budget crisis. In response,
C.A.R. sponsored legislation that created
a two part “poison pill” that would roll
back license fees to 1982 levels if the DRE
funds were again raided or borrowed by

the general fund. As part of the 2009
budget, the legislature loaned $500,000
from the DRE operating reserve to the
Department of Justice to start a new
foreclosure consultant registration program. This loan did not trigger the
poison pill, because the recipient was
another special fund, and not the state’s
general fund. If passed, this legislation would prevent all DRE transfers to
special fund accounts as well as to the
general fund.
Another statewide issue that will be
critical this year is the 3% withholding. This proposal would require brokers to withhold 3% of commission pay
for agents and pay it to the Franchise
Tax Board. Agents would still pay their
normal quarterly estimated income tax

payments to the FTB in addition to the
withholding. When the agent files their
state income tax return the following
April, they will deduct the withholdings
along with their quarterly estimated tax
payments from their tax liability, and in
theory, receive a refund for the 3% that
was withheld. If this issue sounds familiar, it is. It was debated in the 2009 budget cycle, and actually ended up in the
final budget language. Great lobbying
by C.A.R. to the Governor’s office resulted in a line item veto removing that
language. This is bad policy because
there is no evidence that independent
contractors do not pay income taxes,
and it allows California to earn interest
on your money.

MetLife Home Loans

Friendly,
expert service from your
local home loan professionals

The professionals at MetLife Home Loans are committed to helping homeowners and
homebuyers ﬁnd loan options that ﬁt their needs. Whether purchasing a new home
or reﬁnancing, we can help you ﬁnd a solution that’s right for your customers.
For more information on how we can assist you and your customers, contact a member
of our team today!

John Howarth
Manager
916-746-2501

Brook Baker
Loan Oﬃcer
916-746-2565

Chris Duval
Loan Oﬃcer
916-746-2540

Dave Cusano
Loan Oﬃcer
916-746-2457

Joe Siau
Loan Oﬃcer
916-746-2508

Kelvin Nelder
Loan Oﬃcer
916-746-2513

Alberto Papantoniadis
Loan Oﬃcer
916-746-2463

Matt Rockwell
Loan Oﬃcer
916-746-2472

Patty Gacutan
Loan Oﬃcer
916-746-2470

Rick Carrie
Loan Oﬃcer
916-746-2503

PUBLICATION?
Please contact
FOLEY PUBLICATIONS, INC.

Suzanne Nuñez
Loan Oﬃcer
916-746-2471

800.528.6983


Scott Johnson
Loan Oﬃcer
916-746-2531

Juan Lashley
Loan Oﬃcer
916-746-2432

Doug Stalker
Loan Oﬃcer
916-746-2443

Metlife Home Loans

3200 Douglas Boulevard #121, Roseville, CA

For business and professional use only. Not for consumer distribution.
All loans subject to approval. Certain conditions and fees apply. Mortgage ﬁnancing provided by MetLife Home Loans, a division of MetLife Bank N.A.
Equal Housing Lender. ©2009 METLIFE, INC. L0209021651[exp0210][All States][DC] © UFS
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S A R E D U C AT I O N A L O F F E R I N G S
DATE

TIME

CLASS

COST TOPIC

March 22-23

8:30am – 4:30pm,
each day

NAR’s Senior Real
Estate Specialist
(SRES)

$245

• Understand the range of housing and developmental needs of each of the major segments Joanna Phillips
of the growing mature population • Be able to develop and maintain the “senior” client
relationship while earning the respect and trust of the mature client • Understand the major
concerns and fears facing each segment of today’s mature client population and have tools
needed to effectively address them • Develop concepts of how to move from a selling style
approach to one of the professional counselor/advisor • Much more!

March 25

8:00am – 5:00pm

Short Sales,
Foreclosure +
Resources (SFR)

$99

• Qualify sellers for short sales • Safeguard your commission • Evaluate all available options George Lawrence
for distressed homeowners • Counsel buyer-clients in the purchase of foreclosure properties
• Direct distressed sellers to finance, tax and legal professionals

March 26

9:00am – 12noon

NAR’s Home from
Work Program

$79

During this three-hour class, REALTORS® are taught to work with local employees to implement Denise McCoyan employer-assisted housing (EAH) benefits program. After completing the class, REALTORS® Tilson
will be ready to approach employers, advocate for EAH programs, and help employers put
their programs in place.

April 9

9:00 – 11:30am

Reverse Mortgage
Opportunities
for REALTORS® &
Consumer Protection
for Seniors

$10

• Understanding the reverse mortgage program – history, eligibility, how it works, myths &
misconceptions, proceeds, rates, fees and consumer protections • Understanding the client – senior homeowners 62 and older, challenges seniors face today • Understanding the
Reverse Mortgage for Purchase program - benefits for REALTORS® and seniors

Tom Pinocci

12:30 – 3:00pm

each

INSTRUCTOR

April 13

9:00am – 12noon

Accelerated
Disclosure

$25

• Apply risk management principles to REO/foreclosure transactions • Learn the five absolute best “Red Flag” disclosure strategies • Avoid the most common TDS/AD errors • Stay
out of court and avoid costly legal fees • Top ten toughest disclosure questions answered

Robert Brand

April 14

8:30am – 12:30pm

Escrow Coordination
Secrets

$70

• Locate the "meat and potatoes" of contracts, title, tax and termite reports • Identify and
prevent deal-killer issues • Organize terms in an easy-to-understand format • Understand
who the team is and effectively participate in problem solving • Create bullet-proof systems
that ensure each transaction is smooth and hassle-free • What disclosures are required
• REO transaction rules - Red Flags of REO addenda

Diana Turnbloom

All classes listed above are held at SAR's Mack Powell Auditorium. To register online, visit ims.sacrealtor.
org. Questions - contact Chris Ly or call 916.437.1210. (Please contact us for non-Member pricing.) Prices
listed reflect early-bird fees.
Cancellation policy: If you cannot attend a seminar for which you have registered, you may send a substitute.
You will receive a full refund when cancelling 24 hours in advance. If you cancel less than 24 hours in advance, your
registration fee will be forfeited.

* This course is approved for continuing education credit by the California Department of Real Estate.
However, this approval does not constitute an endorsement of the views or opinions which are expressed
by the course sponsor, instructor, authors or lecturers. You must attend 90% of the class, pass a written
exam and have proof of identification to qualify for DRE Credits.
All costs listed are based on SAR’s early bird fee

SAR Video Seminars News
For nearly a decade, SAR has provided video seminars as a means for acquiring your DRE credits. Regrettably, the company that supplies the videos, REVEI, has decided to discontinue this service for a number of its
videos. Due to online training and the economy, they no longer can afford to offer this type of training. You can no longer view REVEI videos with consumer service or consumer protection credit. You will, however, be
able to attend classes on the five mandated courses: Agency, Ethics, Fair Housing, Trust Funds and Risk Management for a limited amount of time. To view the current schedule, visit www.sacrealtor.org.
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APRIL CALENDAR OF EVENTS
Monday

Tuesday

Wednesday

Friday

Thursday
1

CCIM (A)
8:00am – 5:00pm
Real Estate Finance Forum (A)
9:00-10:30am
CanTree Committee (B)
10:15-11:30am
Video Seminar (T)
12:30 – 3:30pm

5
MetroList – Session 1 (T)

9:00am – 12noon
WCR (A)

12:00 – 1:30pm
MetroList – Session 2 (T)

1:00 – 4:00pm

Main Meeting (A)
9:00 – 10:30am
Video Seminar (T)
9:30am – 12:30pm
Community Outreach Committee (B)
10:30 - 11:30am
Safe Practices in Action: REALTOR®
Safety (A)
10:30am – 2:00pm

12

6

7
New Member Orientation (B)
8:30am - 12:30pm

13

Education Committee Meeting (B)

Regional Meetings*

9:00 – 10:00am

8:30-9:30am

MetroList – Quattro/Mercado – Session 1 (T)

Accelerated Disclosure (A)

9:00am – 12noon

9:00 – 12noon

MetroList – Quattro/Mercado – Session 2 (T)

Video Seminar (T)

1:00 – 4:00pm

9:30am – 12:30pm

19

14
Escrow Coordination Secrets
(A)
8:30am – 12:30pm

New Member Orientation (B)

21

20

MetroList – Session 1 (T)
9:00am – 12noon
MetroList – Session 2 (T)
1:00 – 4:00pm

Video Seminar (T)
9:30am – 12:30pm

WCR Luncheon (A)
11:00am – 2:00pm
Video Seminar (T)
12:30 – 3:30pm

Asian Real Estate Association of
America seminar (A)
12:00 – 3:00pm

22

SAR Closed – Staff
Development Training
1:00 – 2:00pm
Housing Opportunity
Committee (B)
2:30-4:30pm

first tuesday
the california real estate educators
DRE Sponsor No. 0473

» 15-hour first-time sales agent
license renewal CE courses
starting at $32.25 for onlineonly.
» 45-hour license renewal CE
courses starting at $48.75 for
online-only.
» 3-in-1 CE pricing at $39.50
for 15 hours, and from $59.50
for 45 hours: receive your
books and materials in print,
online AND on CD-ROM.
» Broker licensing courses —
$249.00 for all five required
courses.
» Large selection of Californiaspecific CE topics.
» One-year subscription to the
first tuesday journal online.

28

RETI Series (A)
9:00am – 12:30pm
Reverse Mortgage Opportunities
for REALTORS® – Session 2 (A)
12:30 -3:00pm

16

(A) Mack Powell Auditorium

RETI Series (A)
9:00am – 12:30pm

(B) Board Room, 2nd Floor

Public Issues Forum (B)
9:30 - 10:30am

(T) Training Room, 2nd Floor
(U Upstairs

RETI Series (A)
9:00am – 12:30pm

23

Meetings subject to
change.

C.A.R. RPA - Revised (A)
9:00am – 1:00pm

29
Show Me The Money (A)
9:00am – 12noon

*For Regional Meeting
locations and times, visit
www.sarcaravans.org
or contact Tony Vicari at
tvicari@sacrealtor.org or
437-1205.

Industry Update (B)
9:00 – 10:00am

National Assn. of Hispanic Real
Estate Professionals (A)
5:30 – 7:30pm

27
Regional Meetings*
8:30 - 9:30am

Reverse Mortgage Opportunities 9
for REALTORS®– Session 1 (A)
9:00 - 11:30am

15

C.A.R. RPA – Revised (A)
1:00 – 5:00pm

Fall Conference Committee (B)
2:00 – 4:00pm

26

8

GRI (A)
8:00am – 5:00pm
Realtist (A)
9:00 – 11:00am
Masters Club Committee (B)
9:30 – 11:00am
Equal Opportunity/Cultural Diversity Committee
Meeting (B)
11:30am – 12:45pm
Video Seminar (T)
12:30 – 3:30pm
Young Professionals Council Forum (A)
9:00 – 10:00am

Video Seminar (T)
12:30 – 3:30pm

Video Seminar (T)
9:30am – 12:30pm

12:30 – 4:30pm

RETI Series (A)
9:00am – 12:30pm

Sacramento Asian Chamber of Commerce
Mixer (A)
5:30 – 7:30pm

Regional Meetings*
8:30 - 9:30am

2
CCIM (A)
8:00am – 5:00pm

30
RETI Series (A)

9:00am – 12:30pm
Video Seminar (T)
12:30 – 3:30pm

Resources for REALTORS® and
Homebuyers looking for low
or no down payment options
through the State of California
Pension Systems.
Close In 30 Days or Less!

www.CalPETR.com
We specialize in educator & public
employee home loans through the
retirement pension systems

WE’RE ENTERING
SWARM SEASON
Let Twin Termite help you prepare
your clients for spring!

1/2 OFF initial pest treatment
with a $64.00 bi-monthly pest control

$20 OFF*
YOUR TERMITE INSPECTION
(Avoid major damage by having your home inspected every 2 years.)

Call
800.794.0494

OR

Visit
firsttuesday.us

SERVING PLACER, SACRAMENTO, EL DORADO AND YOLO COUNTY
CALL TODAY FOR A FREE QUOTE!

916-344-TWIN (8946)
www.twintermite.com

Now Offering
ECO Friendly Pest
Control Services

*WHEN AD MENTIONED (REGULAR INSPECTION FEE IS $95.)
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Legal Pitfalls of Handling Short Sales
By Shannon B. Jones, Partner, Shannon B. Jones Law Group
Overview
Short sales are becoming a greater
part of the sales in Northern California.
Lenders have finally realized that it
makes more economic sense to permit
a reasonable short sale than to proceed
through the foreclosure process, only to
list the property and sell it to someone
else. During the last year, the foreclosure process, in some circumstances,
has been extended from four months to
eight months, which means that lenders generally have borrowers living in
properties without making mortgage
payments for well in excess of eight
months, including the time before the
notice of default was issued. In addition, lenders are recognizing that the
foreclosure process can be expensive;
once they purchase the property, lend-

ers are required to pay expenses such
as property taxes, maintenance, penalties for deferred maintenance owed to
municipalities, HOA fees, insurance, etc.
In a declining market, there are also fees
and costs associated with the sale of
the properties and further delays with
improvements, listing and reselling of
the property. In addition, there can be
liability associated with selling properties by lenders, which can be avoided by
a lender in a short sale.
Eighteen months ago, lenders were
approving short sales with write-offs
of $5,000 to $10,000. Lenders have
recently been approving sales for up to
$500,000.
It is anticipated by many that short
sales will continue to be a major factor in the market for the next 12 to 18

months. Therefore, it is important that
agents understand the potential legal
pitfalls associated with handling short
sales.
In a traditional transaction, most of
the liability is associated with the selling agent. In a short sale, the liability
falls with the listing agent. Claims have
already been filed against real estate
agents relating to the mishandling or
poor advice associated with short sales.

Failure to Advise of Options
When a potential seller contacts an
agent, they generally ask for advice as
to how to proceed when a property is
“under water.” This means that the loans
secured against the property are greater
than the value of the property. In these
circumstances, sellers have five potential options, including the following:
1. Foreclosure;
2. Loan modification;

While short sales have a lot of legal
pitfalls, there are three particular areas
of concern for listing agents, including
the following:

3. Short sale;

1. Failure to advise of client’s options;

There are specific tax and legal implications associated with each of these
options, which should be explored by a
potential seller with their attorney and
accountant before making a decision as
to which option is the most appropriate.
Agents who immediately recommend
short sales without allowing their clients to give due consideration to the
other options can expose themselves
to liability. Therefore, agents should recommend in writing that their clients
seek tax and legal advice before making
a decision.

2. Giving tax advice; and
3. Failing to recognize the extent of
releases from lenders in short sales.

4. Deed in Lieu of Foreclosure; or
5. Bankruptcy.

Tax Advice
Some agents have failed to recognize
that there are tax consequences associated with short sales, as well as with
the other four options identified above.
Some agents believe that federal law
exists which exempts short sales from
tax consequences. This is not accurate.
While law does exist to exempt certain,
limited transactions from tax consequences, the vast majority of short sales
have tax consequences associated with
them. Therefore, it is important that sellers speak with their accountant before
proceeding with a short sale.
Lender’s Term Letters
If a lender approves the short sale, the
lender issues a letter setting forth the
terms of the approval. One significant
concern associated with those terms is
whether the lender intends to release
the seller from liability for the deficiency
(amount) the lender is not being paid
on the loans. Each lender treats releases
differently. In limited circumstances,
lenders allow a complete release. In a
majority of circumstances, whether the
lender has the legal right to do so or not,
the lender will reserve their rights to
seek the deficiency from the borrower
after the close of escrow.
Some lenders leave this issue open
and silent, which generally reserves the
lenders’ rights to proceed against the
seller after the transaction closes.
Agents who ignore this provision can
be exposed to liability for failing to
advise their clients to seek legal advice.
It is highly recommended that agents
refer sellers to attorneys to review the
term letters before allowing clients to
approve them.
While short sales appear to be a significant part of our market, agents need
to be cautious in handling them to
ensure that agents limit liability.
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Take Clients to
Camden Place and
Take Home 6%

Brokers And Realtors, for a limited time MBK is offering you an unprecedented 6% referral fee when your
client purchases a home in the charming new neighborhood of Camden Place in Citrus Heights. Priced to sell and designed to delight,
these beautifully-crafted MBK homes are in a prime location and offer your clients the irresistable charms of Colonial and Cape Cod
architecture with the modern conveniences of garden paseo living. Inside, these two-story homes boast innovative floorplans with up
to four bedrooms and a variety of built-in, high-tech, energy-saving features. Take advantage of this unique opportunity to take
home 6%- bring your clients by Camden Place, today!
Enjoy Twice The Commission For Half The Effort At Camden Place!

Camden Place in Citrus Heights
Single Family Duets &
Luxury Detached Patio Homes
987 – 1,793 sq ft
2 to 4 bedrooms
1.5 to 2.5 baths
From the $140,000s*
916-872-6161

Driving Directions:
SM

mbkhomes.com

From San Francisco: Take I-80 East and exit on
Greenback Lane / Elkhorn Blvd. Turn right on
Greenback Lane. Turn right on Auburn Blvd. Camden
Place is located on your left hand side between
Greenback Lane and Manzanita Avenue.
From Reno: Take I-80 West and exit on Greenback
Lane / Elkhorn Blvd. Turn left on Greenback Lane.
Turn right on Auburn Blvd. Camden Place is located
on your left hand side between Greenback Lane and
Manzanita Avenue.

Sales office open Saturday - Wednesday, 10 a.m. to 5 p.m. *Prices effective as of publication date. Subsequent sales may have resulted in unavailability of any or all price levels. A portion of
the advertised incentives may have been used as a price reduction. Incentives based on buyer closing with MBK Homes’ preferred lender. **Broker must bring in this advertisement and
accompany and register buyer on their first visit to Camden Place in order to receive any broker commission. No exceptions. Broker commission to be paid only upon close of escrow. This offer
is only valid for sales written before 4/30/10. The terms of this offer are effective on the date of publication and are subject to change or cancellation at any time without notice. Broker must
hold a valid California real estate license as of the date of buyer’s registration and the close of escrow. MBK Homes reserves the right to modify price, plan, features and specifications without
prior notice or obligation. Square footage is approximate. Models do not reflect racial preference. Contact a MBK New Home Consultant for further details. License #00808253

Top Tech Info Comes to Commercial REALTORS®
Commercial REALTORS® will learn the
latest in technology and how to implement it thanks to an NAR “Signature
Series” grant.
Todd Clarke, CCIM, Albuquerque, will
speak on “Technology: Maximize Its Use
In Commercial Real Estate” on Thursday,
May 6, 8:30 – 11:30 a.m.
His presentation will help Members
“avoid the bleeding edge” and maximize
productivity. The course will walk them
through software, hardware and services they need.

"Technology: Maximize Its Use In
Commercial Real Estate" will review the
latest technology and how to implement it into your business to add significant value to your clients and therefore
profitability. Mr. Clarke will also discuss
how to harness the Internet and social
networking to radically increase interest
in Members’ listings.
• See the latest gadgets and find out
how to identify what is a time saver vs.
a time waster
• Save thousands of dollars by not buy-

ing the wrong piece of hardware or
software
• Equipment Members need to go
paperless to increase efficiency by
60%
• Tools for demographics analysis and
financial analysis
• How to make effective use of a PDA
phone
• How to make a PowerPoint presentation from one’s iPhone using a onepound projector
• See the latest in netbooks, iPhones
and iPads
• How to store and organize data and
what is needed for effective backups
• Which tools work best for contact
management and day-to-day needs
and more
• How to harness the Internet and social
networking to make one’s business
grow
The cost will be $15 for SAR Members
and other REALTORS® and $30 for nonmembers.

Mr. Clarke is an award-winning
international CCIM instructor who has
authored and taught courses around
the globe to thousands of students.
His courses are energetic, dynamic, and
focused on adding value to the client.
Mr. Clarke is also recognized as a technology guru/writer/instructor who has
had success taking the leading edge in
technology and applying it to commercial real estate. Mr. Clarke is a 20-year
veteran and 4th generation Commercial
REALTOR® who owns NM Apartment
Advisors Inc., a full service apartment
brokerage firm, and Cantera Consultants
& Advisors, which focuses on consulting services for developers, lenders, city
governments and investors.
The NAR grant gives commercial
accredited associations the opportunity
to hire a professional speaker to support commercial initiatives. NAR underwrites a considerable amount of the
cost for the speaker to help us provide
this opportunity at a relatively low cost
to our Members and the community.

Are interested in becoming an Officer or
Director of SAR?
The open application period will begin
and applications will be available on
March 15th. The application deadline
is April 7th. Please visit our website at
www.sacrealtor.org or contact Devyn
Henry at 437-1226 for more information
and the criteria for Officer and Director
Positions.
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Young Professionals Network is taking California by Storm!
by Erin Attardi, Chair, Young Professionals Council
Last year I was appointed to serve in
a leadership position on the California
Association of REALTORS® "Young
Professionals Network" Advisory
Committee. The C.A.R. YPN is itself a
statewide chapter of the National
Association of REALTORS® Young
Professionals Network. C.A.R.'s 2010
President, Steve Goddard, has given the
C.A.R. YPN a goal to establish a YPN
chapter at EVERY local association within California. As of right now there are
13 officially recognized YPN chapters
in California (including our SAR YPC),
and there are well over a hundred local
associations of REALTORS® in our state.
Some of these local associations only
have a few hundred total members.
Quite a lofty goal...
The YPN Advisory Committee feverishly worked on putting together an
informational forum for Association
Executives, Presidents, Directors, and

others for February's C.A.R. Business
Meetings in Indian Wells, CA. Our C.A.R.
YPN Chair, James Dwiggins of San
Francisco, did a great job presenting
"The Purpose of the Young Professionals
Network and How it Will Benefit the Real
Estate Industry." Our committee fielded
some great questions from Association
Executives, Presidents, Directors, etc.
about how to form chapters.
I was very proud to be called upon to
give examples of how our SAR YPC has
established its forum and added value to
our local association. Did you know that
last year, our YPC raised over $11,000
for local charity, the SAR Scholarship
Fund, Christmas Cantree, and the C.A.R.
Housing Affordability Fund? I know
that our SAR YPC will be instrumental
in setting an example and a basis for
other local associations to form their
YPN Chapters.

The SAR Retail Center – ever expanding
for your needs
Just a few years ago, the SAR “Store”
could be found (if you looked hard
enough) down at the end of a lonely
hallway towards the back of our building. Now, the SAR Retail Center acts as
the hub of SAR, welcoming Members
into a building filled with colorful real
estate signs, thousands of pages of
knowledge and access to both your SAR
Member and MLS Subscriber services.
Many Members are absolutely mesmerized when they learn about what the SAR
Retail Center has been working on for
them. SAR Director of Retail Operations
Carl Carlson and Retail Center Specialists
Doreen Lambrite and Kimberly Mar have
worked incessantly to broaden the spectrum of available services and merchandise to our Members.
It is safe to say that the SAR Retail
Center and its online store have become
a resource for real estate needs around
the country. So far, orders have been
shipped to 34 states as well as to
Puerto Rico and our northern neighbor
Canada. Sales increased once a few fellow Associations decided to shift their

As the Chair of our YPC for 2010, I
am excited to continue to help lead
our committee to more great things
this year! We have expanded the size
of our YPC Steering Committee to 14
members due to increased interest and
attendance at our forums and events.
Our 2010 Steering Committee members
are Nikki Chapman of Coastal Pacific
Mortgage (2010 Vice Chair), Rico Rivera
of Old Republic Home Protection (2009
Chair), Kellie Swayne of Windermere
Dunnigan REALTORS® (2008 Chair),
Michael Williams of McMartin Realty,
Gregory Clegg of Wells Fargo Home
Mortgage, Michelle Kaspari of Essential
Home Staging, Andrew Avalos of
Keller Williams Realty, Cathie Eason of
Professional Edge Realty, Alyssa Lozano
of Placer Title, Antonio Yepez of Keller
Williams Realty, Drazen Misirlic of Dradux
Realty & Mortgage, Heather Pearce of
Prudential California Realty, and Jessica
Lombardo of Hi-Tech Mortgage.

We are starting to plan our 3rd Annual
Vendor Fair, which will take place
Tuesday, May 4th right after the SAR
Main Meeting. If you would like to
sponsor a vendor booth, please contact any of our committee members
for more information. This event will
again benefit the SAR Scholarship fund,
and we are hoping to exceed last year's
$4,400 donation.
As usual, our monthly forums are held
in the Auditorium at SAR on the 3rd
Thursday of each month at 9am. We
also conduct an informal, no host happy
hour event from 4pm - 7pm on the 4th
Thursday of each month. ALL of our
events are open to ALL SAR members...
we do not ask for ID at the door (ok, well
you have to be 21 to attend our happy
hour events)! Please be sure to find our
page on Facebook, or visit our webpage
at http://ypc.sacrealtor.org.

SAR Word Search

focuses electronically and wanted to sell
their remaining inventories. Carrying
almost forty years (how old is he?) of
retail experience, Carl Carlson knows a
good deal when he sees one. You probably witnessed the growth of the Supply
Center into our hallway to accommodate the surge in sale-priced items.
The savings of these purchases were
transferred directly to the REALTORS®.
Recently, the fastest growing categories
in the store have been personalized
signs/riders. It appears the REALTORS®
once again must advertise themselves
to prospective buyers.
While maybe not the largest real
estate products distributor, Carlson
notes that the SAR Retail Center “has
been touted as one of the most attractive.” Now through May, when you visit
www.realtysupplycenter.com, you can
enter the code SP10 to save 30% off your
next online purchase. “Why this great
savings?” you may ask. Says Carlson,
“We're here to give our Members the
best service possible”

Answers on page 15

ATTENTION AFFILIATES
REALTORS® have the buyers!
You have the services!
Advertising in this
paper is the key!

Call Foley Publications

800.628.6983
MARCH 2010
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NEW SAR MEMBERS

January 2010
New REALTOR® Members
Zachary J. Avery
Century 21 Landmark Network
Christopher B. Barr
Keller Williams Realty
Olga T. Beniakoff
Century 21 Landmark Network
Ronald D. Blickle
Keller Williams Realty

Eric G. Murray
Massey Advantage Inc.

Douglas R. Gifford
Lyon RE Fair Oaks

Mechelle L. Nelson
Keller Williams Realty

Jerry E. Kelley
Help-U-Sell Sunrise

James A. Neville
Real Estate Source Inc

Wayne L Miller
Lyon Real Estate LP

Nhicole Nguy
Real Estate California

New Designated REALTORS®

Barry G. Oates
American Green Realty

Joseph G. Caballero
Bruce A Mills, Inc.

Adam Okonski
RE/MAX Gold Natomas

Yang D. Chen
Prudential CA Realty

Leigh A. Osborne
Weichert Pacific Equity Prop.

Yvonne A. Clarke
E L Williams & Associates
Steve Cunnagin
Coldwell Banker-Res R E Srv
Wendi-Mae Davis
Connect Realty.com Inc.

Ralph W. Osborne Jr.
Weichert Pacific Equity Prop.
Jennifer L. Peterson
Massey Advantage Inc.
Mihai L. Popoviciu
RE/MAX Gold Folsom

Alma S. De Ala
Elite Realty Services

Gity Poursaeed-Esfahani
Coldwell Banker-Res R E Srv

Susan A. DeBoer
American Horizon Realty

Daphne H. Rank
Golden State Realty Services

Joselito C. Dublois
iSELL Real Estate

Jason F. Reynolds
ZipRealty Inc.

Alex W. Eisner
G & R Properties

John K. Saelee
Elite Realty Services

Cassandra A. Harrison
Prudential CA Realty

Jessica S. Schmitz
Coldwell Banker-Res R E Srv

Brandy N. Herbert
Home Realty Pro's Inc.

Sobhini Sharma
Elite Realty Services

Laura L. Hicks
Synergy Brokerage

Christine Shoemaker
JW Real Estate Co

Quinta L. Howe
Keller Williams Realty

Svetlana Shpyrka
Prudential CA Realty

Thomas L. Jehn
RE/MAX Gold Fair Oaks

Gajinder P. Singh
Richard L. Vida

Amarpaljit S. Jouhal
Orbit Financial
Katri M. Kehraevuo
Coldwell Banker-Res R E Srv
Cydney Kmeto
Lyon RE Downtown

Rebecca Sinon
RE/MAX Gold Laguna
William B. Weldon
Lyon RE Elk Grove
Camela J. Westvold
The Galster Group

Vicki L. Korach
Lyon RE Downtown
Robert A Locke
Weichert Pacific Equity Prop.
Edwin Longmore
S.R.E. Homes
Paula S. Lopez
Windermere Dunnigan, REALTORS®

Lai Y. Wong
Windermere Dunnigan, REALTORS®
Kuo C. Wong
Lyon RE Elk Grove

New Broker Associates
Stephen A. Bressani
Lyon RE Folsom

Louis Luevano
Town and Country Real Estate

Doug Barnett
Meridian Commercial Properties
Douglas B. Bayless
Bayless Properties
Mark Bennett
Redfin Corportation
Daniel A. Charter
Daniel A. Charter
Donald L. Holt
Holt & Company, Inc.
William D. Masters
William Masters, Broker
Armando Ramos
Ramos Realty & Investment Prop
Scott E. Reid
Scott E. Reid, Broker
Sean D. Robbins
Jack Rabbit Real Estate
Lawrence J. Schwartz
Lawrence Schwartz

New Affiliate Members
Thomas M. Caruthers
Federal Energy Services
Nick Cornett
Guild Mortgage
Sherri R. Cropper
Reach Strive Shine
William Dengler III
Guild Mortgage
Delia A. Fling
Integrity Mortgage
Lindsey Ford
Guild Mortgage
Shawn Griffin
Guild Mortgage
Wendy M. Hand
The Meetings Network
Tom A. Pinocci
Generation Mortgage Co.
Lyon Reyes
Moser Brothers
Charles Rogers
C & K Inspections
Karen R. Rogers
C & K Inspections

LAKEWOOD REALTY
Mortgage & Investments

Loans On
t3FTJEFOUJBMt.VMUJGBNJMZt$PNNFSDJBMt-BOEt1VSDIBTF3FöOBODF
t$POTUSVDUJPOt3&01VSDIBTF3FIBC*OWFTUPS-PBOTt/PUF$PMMBUFSBM )ZQPUIFDBUJPO
1SJWBUFNPOFZMPBOTPòFSHSFBUFSøFYJCJMJUZUIBODPOWFOUJPOBMJOTUJUVUJPOBMöOBODJOH-PBOUFSNT
NPOUITUPZFBST8FDBOMFOEPO/POPXOFS0DD --$T $PSQPSBUJPOTXJUIOPMJNJUPOUIFBNPVOUPG
JOWFTUNFOUQSPQFSUZPXOFE8FDBOXPSLXJUIDSPTTDPMMBUFSBMJ[BUJPOPGPUIFSQSPQFSUZ8IJMFDSFEJUJT
DSJUFSJBDPOTJEFSFEGPSUFSNTPGUIFMPBO PVSQSJNBSZDPOTJEFSBUJPOJTUIFWBMVFPGUIFSFBMFTUBUFIFMEBT
TFDVSJUZ8IFOZPVöSTUQSFTFOUZPVSEFBMUPVTXFDBOHJWFBZFTPSOPBOTXFSGBJSMZRVJDLMZBOEPGUFOGVOE
XJUIJOXFFLTGSPNöSTUDPOUBDU TPNFUJNFTMFTT

Loan Amount $50,000 - $3,000,000

916-985-2555 - 916-718-2712
CA Department of Real Estate Broker - DRE 00797583
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CHRIS LY

What did you do before you joined the
Association?
Before working here, I worked as an
office manager for a small real estate
office in Carmichael. I was also a math
tutor for 4 – 14 year old children.

How long have you been with SAR and what is
your position?
I first started at SAR in 2007 as the
Auditorium Assistant. I worked evenings and weekends overseeing and
setting up special events. The flexible schedule allowed me to attend Sac
State during the day and complete a BA
in Accounting. In 2009, I became the
Education Project Manager following
Traci Sarria’s departure to be a stay-athome mom.

Rebuilding Together
Come Saturday, April 24th, SAR volunteers will once again congregate to help
refurbish an owner-occupied home of
a deserving Sacramento resident. SAR
will join in with the local chapter of
Rebuilding Together, a national nonprofit
that rehabilitates homes for low-income
homeowners, particularly the elderly and
those with disabilities. Through charitable donations made by Associations
like SAR, Rebuilding Together is able to
make the rehabilitations free of charge.
Also present at these “rebuilding days”
are local construction companies to
take care of the jobs that require professional skill and tools. The last rebuilding day helped rehabilitate 15 homes
in the South Sacramento area. The SAR
Community Outreach Committee, featured in an article elsewhere in this
newsletter, is the group responsible for
“rallying the troops” for this event.
SAR Members of all skill levels are
encouraged to sign-up for the volunteer
opportunity, which takes place twice
each year – in April and October. The
October 2009 rebuilding day attracted
nearly 30 SAR volunteers. SAR friends
and family can also sign up, but minors
must be at least 16 years old. To sign up,
please visit www.rebuildingtogethersacramento.org or contact Tony at 916-4371205 for more information. When signing
up online, please disclose that you are
joining the SAR team. We look forward to
another successful Rebuilding Day!

What do you like best about working for SAR?
I really enjoy our Members. I enjoy
speaking with them in person or on the
phone each day. It’s exciting to hear
when a Member takes the information
learned in a class and uses it to enhance
his/her business, whether it is generating more leads, writing a short sale or
holding a successful open house.
What is one of the most challenging aspects of
being an Education Project Manager?
I guess I would have to say trying to
remember everyone’s name. It bothers
me when a “regular” student approach-

es a class registration table and I cannot
recall their name.
How long have you lived in Sacramento?
I spent the first few years of my life in
San Jose, but have lived in Sacramento
since I was 5.
What do you like/dislike about Sacramento?
I definitely enjoy the cultural and ethnic diversity Sacramento has to offer.
Plus, we are so centrally located it is a
short driving distance to everything I
love to do.
Favorite restaurant: in Sacramento? Outside
Sacramento?
I love spicy food so my favorite place
is a Chinese restaurant in San Francisco
called, Spices! The food can make your
tongue go numb.

Hobbies or other activities?
Snowboarding, video games, billiards,
bowling, Second Saturdays.
If you could travel anywhere in the world, where
would it be?
I would enjoying seeing Europe, specifically France. I would love to visit the
Louvre and view all the magnificent art
it holds.
What would people be surprised to learn about
you?
My family is in the donut business
and I have been working around donuts
since I was 8. I used to be able to make
100 pink boxes in 15 minutes!

Ready for great commissions?

Earn a quick 3% from KB Home!
Single-family homes at beautiful KB Home communities throughout the Central Valley and Greater Sacramento area.
Ch Las
an t
ce
!

COMING SOON

Bella Terra at Fiddyment Farm in Roseville

Springwood at Fiddyment Farm in Roseville

Riverbend in Stockton

From the high $200s
(916) 774-1088
:!-$12.07(.,%1 9
1/&2
:9 "$0,19 "!2(1#!0'!0!'%1

Opening in March
888-KB-HOMES
:!-$12.07(.,%1  9  1/&2
:9 "$0,1"!2(1#!0'!0!'%1

From the high $100s
(209) 954-0501
:!-$12.07(.,%191/&2
:9 "$0,19"!2(1#!0'!0!'%1

0., 57  %6)2 +3% !*1 +4$ (%!$)-' 5%12 30-
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.7+%00)'(2.-%$+.., !7!-$+%&2.-)-1%++! !7
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0.,57%6)2!,,%0-(%!$)-'5%1230-+%&2.-
.+,!-$0)'(2.-.+$0..*0+%&2.-!")-0%%*
0!-$0)'(2.-)-%0..*02.1!+%1.&8#%.-+%&2

Cobblestone in Plumas Lake

Mossdale Landing in Lathrop

Oak Knoll Place in Live Oak

From the high $100s
(530) 634-9797
:!-$12.07(.,%1 9 1/&2
:9 "$0,19"!2(1!-$#!0'!0!'%1

From the low $200s
(209) 983-0357
:12.07(.,%1 9 1/&2
:9 "$0,1 9 "!2(1#!0'!0!'%1

Opening in March
888-KB-HOMES
:!-$12.07(.,%19 1/&2
:9 "$0,19 "!2(1#!0'!0!'%1

0.,57 %6)2+3,!1!*%+4$(%!$)-'5%1230-
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Community will be located near Pennington Rd and
Luther Rd.

Wordseach answers
RealEstate
Disclosures
Buyers
Sellers
Keys
Homeowner
REALTOR
CurbAppeal
Staging
Listing
Credit
Contract
ZipForm
MLS
Education
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MastersClub
Professional
Cantree
Community
Sacramento
Consumer
Family
AmericanDream
HomeInspection
Appraisal
Mortgage
SAR
Scholarship
PoliticalAction
Pride

888-KB-HOMES

Building quality new homes since 1957.

kbhome.com

Broker Cooperation Welcome. ©2010 KB Home (KBH). Payment of Broker Co-op requires Broker to accompany and register buyer on first visit and comply with Broker Co-op Agreement.
See Built to Order™ options and upgrades offered at KB Home Studio. All options/upgrades require additional charges, may require ordering at predetermined stages of construction and
are subject to change/discontinuation anytime by KB Home. KB Home is not a custom homebuilder and Built to Order only applies to appliances/options available at KB Home Studio. Plans,
pricing, financing, terms, availability and specifications subject to change/prior sale without notice and may vary by neighborhood, lot location and home
series. Additional charges apply for lot premiums, options/upgrades. Buyer responsible for all taxes, insurance and other fees. Sq. footage is approximate.
ARTIST’S CONCEPTION: Illustration and photos show upgraded landscaping/options and may not represent communities’ lowest-priced homes. See sales
counselor for details. KB Home Sales–Northern California Inc. (CA Real Estate License 01293543). SAC-84116
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Diane Hicks
Loan Ofﬁcer
916-799-9966

Jim Marco
Loan Ofﬁcer
916-765-0943

Gloria Ferry
Loan Ofﬁcer
916-599-2175

David Whiteside
Loan Ofﬁcer
916-730-8282

Ray Gin
Loan Ofﬁcer
916-207-6332

Anoosh “Andy” Hazegazam
Loan Ofﬁcer
916-223-2338

Laurie Adams
Loan Ofﬁcer
916-929-8129

Dennis Shimosaka
Loan Ofﬁcer
916-224-1889

916-929-2333

2033 Howe Avenue, Suite 110
Sacramento, CA 95825

FHA, FHA 203K, VA, CalPers, CalHFA, CONVENTIONAL and JUMBOS

Beth Gewerth
Loan Ofﬁcer
916-730-2499

David Heard
Branch Manager
530-902-3725

We have over 107 Years of combined lending experience

STABLE...SINCE 1887

Change is constantly happening all around us every day. It’s nice to know that the lender
you start your loan with today will be here to fund it at your closing...And be on time!

STABILITY SINCE 1887

Sacramento Association
of REALTORS®
2003 Howe Avenue
Sacramento, California 95825

SAR WEBSITE:
www.sacrealtor.org
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C.A.R. is also supporting extension of the “spot
approval process” regarding FHA loans in home owner

Federal Issues
C.A.R. in conjunction with NAR is opposing discrimination based on sexual orientation.

Professional Standards
C.A.R. is advocating a position to NAR that it expand
its policy so that a suspension or expulsion that is
imposed by one AOR for violation of the Code of
Ethics may be permissively upheld by all other AORs
where the REALTOR® concurrently holds Membership.

Also, the name of the Political Affairs Committee was
changed to the REALTOR® Action Fund Committee.

Strong support comes from the fact that the
Association and real estate industry are governments’
focus for more ways to raise revenue at the expense
of agents and consumers. Examples are the attack
on the Mortgage Interest Deduction (MID), moves to
change the status of real estate agents to employees
rather than independent contractors, point of sale retrofits, and even the DRE’s desire to shorten the license
renewal cycle from four years to two years.

Political Affairs
At their June Meeting, C.A.R. Directors will vote that
Members be assessed for political purposes in 2011
and beyond in the amount of $49 through a contribution to CREPAC or CREIEC for the assessed amount; or
by paying the assessment to C.A.R.’s Political Activities
Fund (PAF).

The Committee also received an update that the
Property Management Study Group will have a report
on its review of C.A.R. property management forms at
the June meetings.

In the case, the listing broker represented the seller
in a business opportunity. A buyer made an offer on
the property but had no real estate agent. The listing
broker elected to represent the seller exclusively and
put that in writing which was signed by the buyer,
in addition to the agency disclosures and elections
required by law. The writing explicitly stated the
broker was not the agent of the buyer in the transaction and was the exclusive agent of the seller. At the
seller’s request, the listing agent removed a portion of
the non-compete clause and the buyer accepted the
contract. After the business failed due to a variety of
reasons, the buyer sued the broker due to the change
in the clause alleging that the broker had an agency
duty to the buyer and had breached it. The trial court
found there was no agency relationship and therefore
no breach of an agency duty.

Legal Action Fund
The trustees approved an amicus brief supporting
London Properties on the issue of a broker’s right to
select single agency and to define the relationship
between the parties by contract.

Vacant Property
C.A.R. is modifying its sponsored legislation regarding local government vacant property maintenance
ordinances to allow actual and reasonable local government nuisance abatement assessments to survive foreclosure; and to require local governments to
publish a schedule of fees that may be recovered for
services rendered to the property.

Finally, C.A.R. has asked SAR’s 1984 President Larry
Knapp to strengthen our Associations’ response to
NAR’s Calls to Action and C.A.R.’s Red Alerts. These
go out whenever a key issue before our legislators requires REALTOR® voices to be heard. Knapp is
going to Brokers and Managers with a new program
designed to gain greater response.

C.A.R. is revising its current position of sponsoring
SB 206 (Dutton), REO Home Buyer Tax Credit, to also
include sponsoring or supporting the Governor’s proposed tax credit for the purchase of new or existing
homes as the purchaser’s principal residence, once
funding is identified and a bill is introduced.

Standard Forms
ZipForm® is the new name for WinForms® and is
now available to download: ZipForm® 6 Professional
(Online) and ZipForm® 6 Standard (Desktop).
New forms are going to be released in April. They
are: C.A.R. Residential Purchase Agreement and Joint
Escrow Instructions; Wood Destroying Pest Inspection
and Allocation of Cost Addendum; and FHA or VA
Notice and Addendum.

associations. Spot loans are granted in associations
where rental studies and occupancy have not been
updated.

SAR representatives attended the C.A.R. Business
Meetings held in early February in Indian Wells. Here
are the highlights of the meetings.
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