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2009 Legislative Roundup
The first year of the two-year State
legislative cycle ended mid-September.
Keeping with recent history, this again
proved to be an interesting time in the
State Capitol. The Governor promised
not to sign any bills unless there was
a water deal. Days before the session
ended, members were still attempting to piece a deal together. Midnight
rolled around without a deal, and the
Governor said he would keep his veto
promise. Hours before his deadline to
sign or veto legislation, he stated that
enough progress had been made on
water that he would sign some of the
bills on his desk, although he did ignore
many of them.
Recording Fee Bill
As a direct result of C.A.R and
Members’ legislative efforts, there were
several big last-minute wins. C.A.R.
opposed AB 827, which would permit
counties to impose a $3 per document
recording “fee” on property-related documents to fund archival services. This
bill is a tax wearing sheep’s clothing. To
be considered a fee, the money gath-

ered must be directly correlated to the
service provided. Real estate transactions are not even loosely related to
archiving a council’s meeting minutes.
Because this bill was classified as a fee,
it only required a simple majority vote.
It lacked even those votes to pass at
this time, so the author placed it on the
inactive file. Since this is the first year in
a two-year session however, the author
is eligible to bring the bill back for a vote
next year.
Low-flow Fixture Retrofits
As originally authored, SB 407 would
require that all residential and commercial properties be retrofitted at point-ofsale with low-flow toilets, shower heads,
and faucets. This mandate would create
another hurdle in the transfer of real
property, a detriment in the current
market. Moreover, less than 2% of residential property changes hands every
year, so the amount of water saved
would be minuscule at best. C.A.R.
achieved amendments to this legislation creating a time phased approach,
rather than phasing in through point of

sale. This bill, signed by the Governor,
requires all property owners water saving devices installed by a certain date,
not as a contingency of sale.
Energy Audits and Upgrades
AB 758 was a reintroduction of a
bill from 2008 that would require all
residential and commercial property to
have an energy audit and mandatory
energy efficiency upgrades at point-ofsale. The bill was amended at C.A.R.’s
request ensuring home energy audits or
improvements will not adversely affect
real property transactions. The bill that
was signed by the Governor, offers a
program for cost-effective energy efficiency improvements for existing buildings.
Carbon Monoxide Detectors
A second bill reintroduction, SB 183,
as originally authored, required that carbon monoxide detectors be installed
at point-of-sale. C.A.R. had amendments included in the bill removing the
point-of-sale requirement, rather than
opting for consolidating the existing

separate disclosures on smoke detectors and water heater strapping, and
adding carbon monoxide detectors into
a friendlier revised Transfer Disclosure
Statement (TDS). Subsequently, this bill
was placed in the inactive file and will
likely be voted on in January 2010.
Buyers Choice Act
AB 957, the Buyers Choice Act, supported by C.A.R., allows buyers the ability to pick their own title insurance
and escrow services in REO transactions. This bill passed as an urgency bill
requiring a two-thirds supermajority to
pass, which lets the measure take effect
immediately.
C.A.R. and SAR will continue to keep
you updated on the legislative process
when the legislature reconvenes in
January. In addition to the bills placed
in the inactive file, there is sure to be
a whole group of new bills introduced
with implications for real estate and
private property rights that we will confront.

27th ANNUAL CHRISTMAS CANTREE
Yes We Can… In Deed!
Building on successive years of public
Christmas CanTree displays, Sacramento
REALTORS® and Affiliates are once again
raising public awareness of the Salvation
Army's Holiday Food Basket Program
with gigantic canned food Christmas
trees to be constructed in our community.
The 27th Annual SAR Christmas
CanTree project will consist of three
CanTrees erected in locations throughout the Sacramento region for the duration of the holiday season. Fifteenfoot tall CanTrees created entirely of

canned food will again grace both the
Country Club Plaza in Sacramento, and
the Marketplace at Birdcage in Citrus
Heights. This year, the third CanTree will
be constructed in old town Elk Grove,
kicking off their annual Dickens Faire.

paign is "Yes We Can, In Deed!” to express
that even in tough economic times, we
can rally together to raise money to feed
Sacramento's hungry citizens.

Each tree will be constructed of over
400 cases of canned food, weighing
nearly five tons. Each tree takes about
three to four hours of intensive teamwork by a crew of 30 to 40 volunteers
to build.

Over one hundred REALTOR® and
Affiliate volunteers will build the three
trees beginning at 7:00 am on Monday,
November 23, (Elk Grove) and Tuesday,
November 24, 2009 (Marketplace at
Birdcage Center & Country Club Plaza).
The CanTrees will remain on display
through late December.

The theme selected for the 2009 cam-

The Christmas CanTree project is the

Association’s largest community charity,
and the Salvation Army’s single largest
local fundraising event, feeding up to
10,000 families each holiday season.
The Christmas CanTree Project routinely
raises more than $65,000 a year. Since
1983, SAR has raised more than $2 million to feed Sacramento's hungry citizens.
Please support the various raffles,
fundraisers and volunteer opportunities
being held in your companies and communities to benefit the SAR Christmas
CanTree project this Holiday Season!

Rebuilding Together
Nearly 20 SAR Members gathered
at 8:00am in a seemingly quiet South
Sacramento neighborhood. They, along
with another group of volunteers and
a number of contractors, were there to
help rehabilitate a home. Rehabilitation
can be likened to bringing “new life”
into a home by conducting a number of
aesthetic, as well as functional, improvements. These can range from installing
ceiling fans that help circulate warm
and cool air to scraping and repainting the structure to hauling out debris
from the property. SAR volunteers, both
skilled and unskilled, definitely had a
number of tasks with which they could
help.
This rebuilding day is organized by
Rebuilding Together, a nationwide
organization that targets the homes of
low-income homeowners, especially
the elderly and disabled. Through an
application process, the local chapter

selected 15 homes in the Army Depot
Redevelopment Area for the October
3rd Rebuilding Day. This area is bordered
in the north by 14th Avenue, south by
Elder Creek Road, east by Florin Perkins
Avenue and in the west by Power Inn
Road and covers more than 1,420 acres
of land.
After the first four hours of work, volunteers took a break and refueled with
delicious deli sandwiches and cold beverages. Some volunteers stuck around
for the afternoon shift and a number
of fresh volunteers arrived to ensure
completion of the project, adding some
much needed midday physical assistance! After the day was done, volunteers left with a feeling of accomplishment and pride. All were smiles and
many were talking about signing up for
the next Rebuilding Day (Saturday, April
24th 2010).
Some of SAR’s enthusiastic Rebuilding Together volunteers gather for a photo break
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At the October C.A.R. meetings,
Sacramento was recognized as the top
contributor to the Housing Affordability
Fund (HAF), and we have a lovely addition to the trophy case to show for it.
Our Region 3 was also the top region
donor.
It was the wild, ‘50s-themed “Bowling
for the American Dream” organized by
the Young Professionals Council, with
help from the Housing Opportunities
Committee, that made the difference.
Thanks to your efforts, Sacramento beat
much larger associations in the state.
HAF funds come from REALTORS® like
you. You have helped fund a number
of projects since 2002. Most notable
locally is the SAR H.E.L.P. fund, which
provides down payment assistance for
moderate income first time homebuyers. (www.sacrealtor.org/consumer-info/
mortgage-resources/help-fund.html)
To date, HAF has created nearly 1500
housing opportunities and funded
nearly $2 million in projects. REALTORS®
across the state have leveraged that
investment into more than $89 million in affordable housing. Since every
community’s needs are different, each
association is encouraged to develop
solutions that fit their local needs. My
hope is that, in 2010, SAR will create

another local program to help people
buy homes while prices and interest
rates are still low.
Although the affordability statistics
indicate that more people of median
income should be able to buy homes,
that is not the whole story. Getting
people into homes is still an issue.
Economic uncertainty is a serious factor for many would-be first time buyers.
One of HAF’s most important programs
right now is the Mortgage Protection
Program. I’ve said it before in this space
and I will continue! First time homebuyers who lose their jobs because of
layoffs may be eligible to receive up to
$1500 per month for six months to help
make their mortgage payments. If there
is a co-borrower, they can receive an
additional $750 per month, for a total
possible of $2250 per month. That is
a level of reassurance that only you,
their REALTOR®, can provide.
If you have clients who are unsure
about buying a house because of their
employment security, this is a huge help
for them and you. It is now possible to
get your clients pre-approved for this
because of the high demand. Check it
out now at http://www.car.org/aboutus/
hafmainpage/carhafmortgageprotection/. Just another service of HAF – and
it’s free. Yes, free to both you and your
clients. No premiums, no registration
fees, it’s free.
C.A.R. formed HAF in 2002 to provide
direct assistance to the housing crisis in
the state. At the time, C.A.R. identified
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three facets of the housing crisis:
a. Production. Historically, California
has produced about 100,000 fewer
housing units each year than there
are households to occupy them. Net
in-migration may be down, but new
home construction is way down. New
housing construction has been a significant part of Sacramento’s economy.
Now, much of that pipeline, whether
the homebuilders themselves or the
city planners, finance companies and
manufacturers involved in construction, is gone – worsening the economic crisis locally.
b. Affordability. C.A.R. measures the
percentage of households that can
afford the median-priced home. Even
with declining prices, it remains difficult.
c. Ownership. Only 58% of California
households own their home, compared to 68% nationwide.
Housing affordability affects all of us.
If we don’t get families onto the first
rung of the homeownership ladder, it
will create long-term challenges for the
entire real estate industry.
The whole housing affordability issue
is so important. I couldn’t be more
proud of how HAF is working to address
a serious California problem and of how
you and your fellow REALTORS® support
it. The next time you are in the SAR
building be sure to check out the HAF
trophy in the trophy case. You earned
it!
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EVP EXCHANGE

EXECUTIVE VICE PRESIDENT

Legislation
In order to extend the federal $8,000
tax credit to buyers, all Members are
strongly advised to call 1-800-961-3302
and enter their NRDS number or a series
of nine 9’s and their home zip code.
Congress needs to be encouraged by as
many constituents as possible to extend
this credit beyond November 30th.
C.A.R. along with the National
Association will support the elimination
of FHA’s 90-day anti-flipping rule for
investors in foreclosures. Currently, FHA
will not finance a property if its most
recent sale was within 90 days. With the
high number of foreclosed properties
currently on the market, investors are
buying them, making minor improvements, and then attempting to sell them
within three months of ownership. This
reduces the pool of homes from which
FHA buyers can choose. Many first-time
homebuyers have limited resources, and
buying a turn key home is a better fit,
rather than an REO that may be in need
of repair. This rule is currently avoided
through renting a home to an FHA buyer
until 90 days pass, then finalizing the
sale. Eliminating the FHA 90-day, antiflipping rule will expand the pool of
homes available to FHA buyers, and help
more people get into homeownership.

advice. This is the first credit union that
is completely virtual offering secure service 24/7 online.
Professional Standards
The State legislature passed a statute
that requires arbitrators to make disclosures about arbitrations that they have
been involved in during the past five
years. Some of the information that is
now required had been protected by the
confidentiality provisions of REALTOR®
arbitrations. Now in a ruling signed by
the Governor in August, those confidentiality provisions have been waived and
REALTOR® arbitrations must comply with
the disclosure requirements of California
law.
Recognition
SAR was the Top Local Association
Donor to the Housing Affordability Fund,
eclipsing past recipients twice the size in

NELSON JANES

Report on the C.A.R. Fall Meetings
number of Members. Adding to the win
were Member contributions during the
dues collection cycle and proceeds from
the Bowling Tournament staged by the
Young Professionals Council.
Region 3 also won the Top Region
Donor to HAF.
The following SAR Members were
named C.A.R. Honorary Members for
Life:

Leigh Rutledge
as Alternate on the California Real Estate
Political Action Committee.

John Bramow, Mary Campoy, Robert
Del Ponte, Georgianna Driscoll, Joan
Iljana, Jerry Kirrene, Ralph McGrew,
Patricia Meredith, Allyn Sandos, Dorothy
Smith and Roosevelt Sullen.

SAR’s Immediate Past President Alan
Wagner will serve as Chair of Region 3
in 2012.

Leadership
Appointed to C.A.R. leadership positions for 2010 are: Eva Garcia, Executive
Committee; Clay Sigg, Chair of the Legal
Action Fund; Charlene Singley, Vice Chair
of the Housing Affordability Fund; and

SAR Members sitting on the C.A.R.
Board are:
Paula Colombo, Doug
Covill, Judy Covington, Eva Garcia, Ron
Greenwood, Barbara Harsch, Patrick
Lieuw, Steve Ostrom, Leigh Rutledge,
Tracey Saizan, Clay Sigg, Charlene
Singley, Cathryn Snow, Dave Tanner,
Alan Wagner and Bruce Werking.

NAR sent a letter to HUD supporting
the elimination of the anti-flipping rule
in June 2008. C.A.R. is now following
suit.
C.A.R. is sponsoring legislation that
would require lenders to accept a portable appraisal at the request of the
borrower. This means that a buyer could
take an appraisal to more than one lender when shopping for a loan.
The National Association continues to
press for a moratorium or serious revisions to the Home Valuation Code of
Conduct (HVCC).
Forms
WinForms® will change to ZipForms®
around the first of the year. Only the
name will change and the product will
remain the same. ZipForms® will run on
PCs or MACs.
The RPA-CA is in a revision period.
Members with suggestions or changes
can go to www.carforms@car.org. Click
on legal and then on standard forms.
Changes will be approved by the C.A.R.
Board at its February meeting for release
in April.
A revised Agency Disclosure is also
scheduled for release in April. The form
will make it possible for both the buyer
and seller to sign the same Agency
Disclosure.
C.A.R. and the National Association
are working toward standardizing forms
and documents used in short sales.
Political Action Fund
The collection method for the Political
Action Fund is being changed as of the
2011 dues billing cycle. There will be a
mandatory contribution noted above
the total line. An opt-over provision will
allow the contribution to be used for
non-political purposes. This change
will help keep the REALTOR® organization strong at the local, state and federal levels of government. The amount
of the mandatory contribution will be
determined at the February meetings
of C.A.R.
REALTORS® Federal Credit Union
Created by the National Association
of REALTORS®, realtorfcu.com is an independent and member-owned financial
cooperative with services designed to
meet the unique needs of REALTORS®.
The new credit union offers access to
thousands of surcharge-free ATMs,
secure online banking and bill pay, safe
deposits, affordable loans and trusted
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CHAIR
REAL ESTATE FINANCE FORUM

ABOUT THE MARKET
More Changes Ahead from RESPA

JIM HANSON

will be required, and is growing from
one to three pages. It is designed to
better inform the consumer. (I am not
so sure if more is better in this case.) The
other provision is a new HUD-1/HUD1A. This will be required for all transactions in which the new GFE is used. So
once all transactions have the new GFE,
then the new HUD-1 will be used. There
are many specific features to the new
RESPA GFE. Please go to this link to read
the 43 page Q & A. http://www.hud.gov/
offices/hsg/ramh/res/resparulefaqs.pdf

Effective January 1, 2010, RESPA (Real
Estate Settlement Procedures Act) will
implement more changes to the way
mortgage professionals do business.
A few provisions were implemented
January 16, 2009 and the latest provisions will become effective January 1,
2010. A new GFE (Good Faith Estimate)

Economically speaking, inflation is in
check for now but is still expected to
increase in the near future. This will, as

I have indicated in previous articles, put
upward pressure on interest rates. The
Fed has begun slowing the pace on their
purchase of Mortgage Backed Securities
and Treasury Bonds. We hope the investor market will be able to absorb what
the Fed leaves on the table. If not, this
too will put additional upward pressure
on interest rates. Only time will tell.

Please attend the next Real Estate
Finance Forum and hear live updates
from FHA, CalHFA, CalVet, VA, Fannie
and Freddie, SHRA, CAMB, the appraisal
industry and title industry and much
more. Our next meeting is on December
3, 2009. Our featured speaker will be
Barbara Harsch, our 2010 incoming SAR
President.

At this time of the year, I like to remind
all not to slow down. Keep the pedal
to the metal. Yes the holidays are just
around the corner but we have to keep
pushing forward. It is not a good idea
to take a month off. Take some time but
stay focused.

The Real Estate Finance Forum meets
regularly the first Thursday of every
month at 9:00 a.m. in the SAR Mack
Powell Auditorium. Please contact me
for suggestions at Comstock Mortgage,
jhanson@comstockmortgage.com or
you can call me at 916.226.6866.

ETHICS CORNER
CODE OF ETHICS: ARTICLE 2
REALTORS® shall avoid exaggeration, misrepresentation, or concealment of pertinent facts relating to the property or the transaction. REALTORS® shall not, however, be obligated to discover latent defects in the property, to advise on matters outside the scope of their real estate license, or to disclose facts which are confidential under the scope of
agency or non-agency relationships as defined by state law. (Amended 1/00)
CASE INTERPRETATION: Case #2-14: Time at Which Modification to Offer of Subagency is Communicated is a Determining Factor
(Revised Case #9-26 May, 1988. Transferred to Article 2 November, 1994. Cross-reference Case #3-7. Reprinted from the Ethics and Arbitration Manual with permission from the
National Association of REALTORS®.)
REALTOR® A listed the home of Seller
X and filed the listing with the Board’s
MLS. The property data sheet indicated,
among other things, the compensation
that REALTOR® A was offering to the
other Participants if they were successful
in finding a buyer for Seller X’s home.
During the next few weeks, REALTOR®
A authorized several Participants of
the Multiple Listing Service, including
REALTOR® C, to show Seller X’s home
to potential buyers. Although several
showings were made, no offers to pur-

chase were forthcoming. REALTOR®
A and Seller X, in discussing possible
means of making the property more
salable, agreed to reduce the listed
price. REALTOR® A also agreed to lower
the sales commission by one percent.
REALTOR® A then proceeded to call the
other MLS Participants to advise them
that he was modifying the blanket unilateral offer of subagency that he had
made with regard to Seller X’s home
by reducing it by one half of a percent.
Upon receiving the call, REALTOR® C

PROPERTY MANAGEMENT

EVICTION SERVICES

Arbour Real Estate Management Inc.

Law Ofﬁce of Gary Link Inc.

My new book

House Investor’s Manual

stituted a misrepresentation through
concealment of pertinent facts by not
providing REALTOR® C with specific written notification of such modification
prior to the time that REALTOR® C had
begun his efforts to interest the purchaser in the listed property. REALTOR®
A defended his actions by indicating
that timely notice of the modification
of the amount of compensation that
he was offering for subagency services had been provided to REALTOR® C
by telephone prior to the time that
REALTOR® C had obtained a signed offer
to purchase. REALTOR® A also indicated
that his modified offer of compensation
for subagency services had been bulletined to all Participants through the
MLS “hot sheet.” REALTOR® A indicated
that in accordance with the obligations expressed in Standards of Practice
3-2, the modification of compensation
offered for subagency services had been
communicated to REALTOR® C prior to
the time a prospective purchaser had
signed an offer to purchase. REALTOR®
A also commented that had REALTOR® C
produced the signed offer to purchase
prior to the time REALTOR® A had communicated the modified offer of subagency compensation, then REALTOR®
A would have willingly paid the amount
originally offered.
Based on the evidence presented
to it, the Hearing Panel concluded
that REALTOR® A had acted in accordance with the obligation expressed
in Standards of Practice 3-2 and consequently was not in violation of Articles
2 or 3.

Serving Sacramento area landlords since 1979
916

447-8101

will be available soon..
Written by me, formaly a buyer’s agent is
a must read by client representation advocates request chapter
eleven - ALWAYS BE
REPRESENTED by
email:
propertymanagement@
arbourpm.com.

responded that he was working with
Prospect Z who appeared to be very
interested in purchasing the property
and who would probably make an offer
to purchase it within the next day or
two. REALTOR® C indicated that he
would expect to receive the amount of
subagency compensation that had been
published originally in the MLS rather
than the reduced amount of compensation now being offered to him, since
he had already shown the property to
Prospect Z and expected to have an
offer to purchase shortly. REALTOR® A
responded that since Prospect Z had
not as yet signed an offer to purchase,
the modified offer of compensation for
subagency services was applicable.
The following day, REALTOR® C
obtained an offer to purchase from
Prospect Z. The offer was submitted
to the Seller by REALTOR® A and was
accepted. At the closing, REALTOR®
A provided REALTOR® C with a check
for subgency services in an amount
reflecting the modified offer that had
been communicated to REALTOR® C by
phone. REALTOR® C refused to accept
the check and indicated that he felt that
REALTOR® A’s actions were in violation
of the Code of Ethics. REALTOR® C filed
a complaint with the Board’s Grievance
Committee alleging violation of Articles
2 and 3 on the part of REALTOR® A and
cited Standard of Practice 3-2 in support
of the charge.
During the hearing, REALTOR® C stated that REALTOR® A’s modification of the
amount of compensation that he was
offering for subagency services con-
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NAR Offers New Commercial Overview
“How exactly do I get into commercial
real estate?” is a frequently asked question at the SAR Commercial Division.
SAR commercial courses focus on specific areas and will provide both residential and commercial practitioners a good
overview.
NAR now offers a basic introduction,
“Discovering Commercial Real Estate.”
This on-line course will help you
answer the following questions: "Should
I add a commercial component to my
business?" "What are the basics?" and
"How do I get started?"
“Discovering Commercial Real Estate”
provides basic commercial real estate
terminology, basic resources needed for
a commercial real estate transaction,
basic steps involved in a transaction and
resources available through NAR, the
REALTORS® Commercial Alliance at NAR
that will assist the student in deepening his/her commercial knowledge. This
course is designed for:

Sales skipping along
the bottom, median
prices showing
similar trend

• Entry level commercial real estate professionals
• Any real estate professional who would
like to discover if a career in commercial real estate is right for them
• Residential real estate professionals who want to know the difference
between residential and commercial
real estate
• Entry level commercial real estate professionals who want to learn about
different commercial specialties such
as office and industrial
Because the course is on-line, interested Members can take it any time and
place, at their convenience. The course is
offered through the NAR website, www.
nar.org/commercial. There is also a link
to it from the SAR Commercial website,
www.saccommercial.org.

Finance Your Home Purchase With
Wells Fargo Home Mortgage
Rely on the strength and stability of a well-established lender.
? Trust our commitment to helping as many customers as possible enjoy the benefits of homeownership.
? Expect us to work closely with you to explore and explain options that are right for your budget and goals.

After a 5.6% increase in August, the
median sales price decreased for the
month of September. Sales volume followed a similar trend, decreasing slightly
month to month.
Single family home sales dropped to
1,631 total units in September. This is a
3.1% decrease from the 1,683 units sold
the previous month. Year-to-year, the
current figure is 19.3% below the 2,020
sales of September 2008. Of the 1,631
sales this month, bank owned (REO)
sales made up 45.4% of the total sales
while short sales and conventional sales
made up the remainder of sales at 19.3%
and 35.3%, respectively. When compared
with August, REO sales decreased slightly
while short sales and conventional sales
showed slight increases.
After some positive movement, the
median sales price decreased 3.7% in
September from $190,000 to $183,000.
Compared to the previous year, the current figure is 6.1% below the $194,950
of September 2008. The Total Listing
Inventory increased from 4,987 to 5,273,
a 5.7% change. The current Total Listing
Inventory is 26% below the 7,124 listings reported in September last year.
The Housing Market Supply figure
again increased slightly, from 3 months
in August to 3.2 months. Compared
with last year, this figure is down 8.6%
from the 3.5 months of inventory of
September 2008. This figure represents
the amount of time – in months – it
would take to deplete the total listing
inventory given the current rate of sales.
According to MetroList® MLS data, the
average home spent 48 days on the
market (from the time it was listed to
the time escrow was opened) and was
1,714 square feet. Of the 1,683 sales
this month, 158 (9.4%) had 2 bedrooms
or fewer, 880 (52.3%) had 3 bedrooms,
506 (30.1%) were 4 bedroom properties
and 136 (8.3%) boasted 5+ bedrooms. A

? Know we work hard to help customers stay in their homes in times of financial difficulty.

Shop With Reassurance
Make a standout bid on the home you want. Ease uncertainty with our solid PriorityBuyer® preapproval, backed by our Wells Fargo Closing
GuaranteeSM.1

Contact Wells Fargo Home Mortgage today!

Eric Engstrom
Branch Manager
916-480-2220

Sean Hulsey
Sales Manager
916-215-5006

Gloria Mirazo
Sales Manager
916-955-3911

Aaron Stroud
Sales Manager
916-834-6238

Kristin Ayule
916-390-4689

Hiroko Bowlin
916-524-4700

Bob Capparelli
916-521-6767

Leo del Cid
916-548-7904

Ron Farrell
800-406-9999

Michele Kesner
916-202-1495

Ben Ludington
916-203-0810

Gene Oxley
916-714-3742

Ricardo Pacheco
916-549-4360

Jessica Pantages
916-397-8967

Mari Parisi
916-705-8510

Adam Schaefer
916-480-2215

Nathan Sibbet
916-320-3952

Nick Smith
916-780-2132

Cap City Branch
591 Watt Avenue, Suite 120 Sacramento, CA 95864
Count On Us
Let Wells Fargo Home Mortgage help you find a financing solution that serves your immediate needs and sets
the stage for long-term financial security.

1. Available on all qualified purchase transactions. Other terms and conditions apply. See a Home Mortgage Consultant for details. Credit is subject to approval. Some
restrictions apply. This information is accurate as of date of printing and is subject to change without notice. Wells Fargo Home Mortgage is a division of Wells Fargo
Bank, N.A. © 2008 Wells Fargo Bank, N.A. All rights reserved. #62015 10/08-1/09
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S A R E D U C AT I O N A L O F F E R I N G S
DATE

TIME

CLASS

COST TOPIC

November 16

9:00 – 12noon
Desktop
1:00 – 4:00pm
Online

WINForms Desktop &
Online

$10
each
class

• Autopopulation of forms • Use of custom clauses • Emailing on contracts and many additional features

David Lovenvirth

November 17

12:00pm –
1:30pm

Lunch & Learn Prelims

$10

Join us for another great Lunch & Learn topic. Cy Airo will take you through the steps of prelims including common mistakes.

Cy Airo

November 18

9:00am –
12noon

Risk Management by
Design

$25

• Apply risk management principles to REO/foreclosure transactions • Learn the five absolute
best “Red Flag” disclosure strategies • Avoid the most common TDS/AD errors • Stay out of
court and avoid costly legal fees • Top 10 toughest disclosure questions answered!

Robert Brand

November 19

9:00am –
12:30pm

Agent Beware! What
Does the Purchase
Contract REALLY Say?

$35

• Identify areas that get agents and clients into legal trouble • Learn how to correctly explain
the most difficult paragraphs • How to use the contract to pick up buyers and get more listings
• Learn how to write an effective counter offer

Guy Berry

December 10

1:00pm –
4:00pm

Solar Training

$10

• Key components of solar and energy efficient homes • How solar works • Energy efficiency
features and benefits • Financial benefits of solar

Allison Elias

December 7

12:00noon –
1:30pm

Lunch & Learn –
Country Property &
Land Use Issues

$10

• Septic, pumps, prescriptive easements, lot splits, fences, environmental issues. • Land Sales
– zoning value, land divisions, environmental use issues, rezones, General Plan amendments
• Swainson’s Hawk and Wetlands

Gil Albiani

All classes listed above are held at SAR's Mack Powell Auditorium. To register online, visit ims.sacrealtor.
org. Questions - contact Chris Ly or call 916.437.1210. (Please contact us for non-Member pricing.) Prices
listed reflect early-bird fees.
Cancellation policy: If you cannot attend a seminar for which you have registered, you may send a substitute.
You will receive a full refund when cancelling 24 hours in advance. If you cancel less than 24 hours in advance, your
registration fee will be forfeited.

INSTRUCTOR

* This course is approved for continuing education credit by the California Department of Real Estate.
However, this approval does not constitute an endorsement of the views or opinions which are expressed
by the course sponsor, instructor, authors or lecturers. You must attend 90% of the class, pass a written
exam and have proof of identification to qualify for DRE Credits.
All costs listed are based on SAR’s early bird fee

SAR Video Seminars News
For nearly a decade, SAR has provided video seminars as a means for acquiring your DRE credits. Regrettably, the company that supplies the videos, REVEI, has decided to discontinue this service for a number of its
videos. Due to online training and the economy, they no longer can afford to offer this type of training. You can no longer view REVEI videos with consumer service or consumer protection credit. You will, however, be
able to attend classes on the five mandated courses: Agency, Ethics, Fair Housing, Trust Funds and Risk Management for a limited amount of time. To view the current schedule, visit www.sacrealtor.org.

This publication is seen by 6,500+
local members, to advertise call:
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DECEMBER CALENDAR OF EVENTS
Monday

Tuesday

Wednesday

Main Meeting (A)
9:00-10:30pm

1

Video Seminar (T)
9:30am – 12:30pm

2
New Member Orientation (U)
8:30am - 12:30pm

Community Outreach
Committee (B)
10:30-11:30am

8

7

MetroList Realist.com - Session 1 (U)

9

9:00am – 12noon
Regional Meeting*
8:30-9:30am

Lunch & Learn – Selling Country
Property (A)

12:00 – 1:30pm

Equal Opportunity Committee
& Hispanic Chamber Mixer
3:00 – 7:00pm

Video Seminar (T)
9:30am – 12:30p

MetroList Realist.com - Session 2 (U)

1:00 – 4:00pm
Education Committee (B)
9:00 – 10:30am

14

15

3

Real Estate Finance Forum (A)
9:00-10:30am

4

Cantree Committee (B)
10:15-11:30am

Friday, November 20

Video Seminar (T)
12:30 – 3:30pm

8:30-10:30am

Asian Real Estate Association of America (A)
11:00am – 3:00pm

Del Paso Country Club
3333 Marconi Ave,
Sacramento

10

11

GRI (A)
8:00am – 5:00pm
Realtist (A)
9:00 – 11:00am
Masters Club Committee (B)
9:30 – 11:00am
Equal Opportunity/Cultural Diversity Committee
Meeting (B)
11:15am – 12:30pm
Video Seminar (T)
12:30 – 3:30pm

16

Industry Update (B)
9:00 – 10:00am
SAR Closed – Staff
Development
12:00 – 4:30pm

18

17
Young Professionals Council Forum (A)

MetroList Prospector - Session
1 (U)
9:00am – 12noon
MetroList Prospector - Session
2 (U)
1:00 – 4:00pm

Regional Meeting*
8:30-9:30am

9:00 – 10:00am

Video Seminar (T)
9:30am – 12:30pm

11:00am – 2:00pm

Public Issues Forum (B)
9:30 - 10:30am

WCR Luncheon (A)
Video Seminar (T)

12:30 – 3:30pm

21
New Member Orientation (U)
12:30 – 4:30pm

Regional Meeting*
8:30-9:30am

Housing Opportunity
Committee (B)
2:30-4:30pm

Video Seminar (T)
9:30am – 12:30pm
Commercial Orientation (B)
10:00 - 11:00am

28

23

22

29
Regional Meeting*
8:30-9:30am

Masters Club
Breakfast

Friday

Thursday

25

24
SAR Closed – In observance
of Christmas Eve

30

SAR Closed – In observance
of Christmas Day

31
SAR Closed – In observance of
New Years Eve

We have a wonderful
speaker for this event, Sheriff
John McGinness, and this is
the occasion that we give
our donations to our Masters
Club selected charities. Don’t
miss this opportunity to have
breakfast, network with other
agents, hear a great speaker
and share in the festivities.
Remember, you do NOT
have to be a Masters Club
Member to attend this event.
Registration is open online
For over 10 years, SAR’s
Masters Club has been providing volunteers to prepare and
serve lunch to Sacramento’s
homeless individuals and
families at Loaves and Fishes.
The next volunteer date is
Monday, November 30. If you
are interested in volunteering
please contact Louise Dela
Cruz at 628-1830.
For more information
about these or other upcoming Masters Club events, contact President Andy Thielen
at AThielen@golyon.com or
Deborah Grinnell at SAR at
437-1209.

Video Seminar (T)
9:30am – 12:30pm

*For Regional Meeting locations and times, visit www.sarcaravans.org or contact Tony Vicari at tvicari@sacrealtor.org or 437-1205.
(A) Mack Powell Auditorium (B) Board Room, 2nd Floor (T) Training Room, 2nd Floor (U) Upstairs
Meetings subject to change.

Resources for REALTORS® and
Homebuyers looking for low
or no down payment options
through the State of California
Pension Systems.
Close In 30 Days or Less!

www.CalPETR.com
We specialize in educator & public employee home loans
through the retirement pension systems

CONTRACTOR SERVICES

Free

Prompt - Reliable - Competitive

Construction
Bids & Estimates

• Dry Rot Repair for clear reinspection
• Siding Repair & Replacement
• Home inspection repairs
• Electrical Upgrade
• Plumbing Upgrade, Installation & Repair
• Kitchen & bath Upgrade & Repair

Richard L. Smith
General Contractor
3131 Cottage Way
Sacramento, CA 95825
916•921•0407
cell# 916•761•0272
Fax# 916•925•2610
CA License 869234
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*References available upon request

$20.00 OFF
Termite Inspection

50% OFF
Pest Control Service

No job too BIG or too small
SERVING PLACER, SACRAMENTO, CALL TODAY FOR A FREE QUOTE!
EL DORADO AND YOLO COUNTY
916-344-TWIN (8946)

www.twintermite.com
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MASTERS CLUB CORNER
by Patti Martinez
If you pull up the Top Producers Report
from Trendgraphix, you’ll see countless
agents who have closed more than 200
transactions this year…in fact 5 agents
have closed at least 300!! One agent
stands alone having already closed 504
deals this year. Whew! Unbelievable.
Five years ago, could we have imagined
that one agent’s team could close this
many transactions? I don’t think so.
So how do these agents do it? Do they
have 10 agents working for them? Is
everyone assigned a different “job”? Do
they work 24/7? Weekends? Do they
ever get to take a day off? How long
have they been in the business? For
those of us who don’t work as a team,
“should” we be working as a team in
order to get a good chunk of the business in the coming months?
Warren Adams is undeniably one of
those mega-producers. We’ve all heard
his name and we all know he’s been up

there at the top
of the ranks for
many years. Just
how does he do
it? What are his
secrets?
Warren is no
newcomer
to
the bank owned
property business. He’s been
WARREN ADAMS
a licensed agent
for over 30 years, but has specialized
in bank owned properties for the last
20. He runs his office like a well-oiled
machine. He has about 10 non-licensed
people helping him, each having his/
her own “paperwork” specialization. He
works every day except Sunday…and
almost always is the first to answer each
and every phone call himself. That’s a
novel approach, isn’t it? (Wouldn’t it be
nice if all agents tried to do that.) He
appears to be “unflappable” and easy-

going, although he does say with a smile,
that he “has his moments”. He spoke
to me about thirty minutes, explaining
that it doesn’t matter whether you’re
selling $6 million a year or $24 million a
year, there are certain professional standards that, if adhered to, make it easier
to get your offers accepted, regardless
of whether your buyers are writing on
an REO property, a Probate Sale, or an
unencumbered property.
Tips Warren couldn’t emphasize enough:
1. Be sure to send a cover letter and a
lender letter with your offer. It is amazing how many agents don’t do that he
said. They just send the offer over unannounced. Crazy.
2. Be sure your offer is legible, complete AND has all of your contact information. He gets offers that might only
have an office phone number; no cell
phone number or email address. If he
has questions about the offer and it’s

6pm, he has no way to reach the buyer’s
agent! If there are multiple offers, you’re
out of luck. Represent your buyer well…
put those contact numbers in.
3. If your offer is accepted, stay on
top of all of the deadlines and remove
contingencies in a timely manner without having to be contacted numerous
times.
There’s no question about it. He’s a
hard worker and dedicated professional.
That’s why he’s closed over 350 transactions so far this year. Whether you want
to be in the trenches with the likes of
Warren Adams and the other megaagents….or whether your lifestyle dictates selling $8 million a year, keep
Warren’s suggestions in mind when you
write your offers. Give your buyer that
“edge.”

Good News for
Prospective Masters
Club Members
The application time for the Masters Club
is now open. The good news is that changes
have been made to simplify the process and
extend the deadline for application. Please
note the following:
1. The deadline is Friday, January 29, 2009.
All applications must be received (not postmarked) at SAR by the end of the business
day at 4:30 p.m. to be considered on time
and not incur a $100 late filing fee.
2. The qualifying amount remains the same:
a minimum of 8 closed ends AND 3 million in
production OR 30 closed ends.
3. New this year: If all of your transactions
have been entered into MetroList, you need
only to provide the Masters Club Report
from MetroList in addition to the front and
back page of the application. You will not
need to provide any additional paperwork
for each transaction. If the report does not
total, you will need to attach a tape showing
the total of all the transactions reported. If
you have transactions that are not listed on
the Masters Club Report, you will need to
enter them on the Excel spreadsheet, fill out
the non-MLS form and attach the requested
information listed on the non-MLS form.
4. Application is individual. If you work
with a team, you must each qualify. Credit
for application is based upon the names
entered into the MLS at either 50% or 100%.
5. If you were a previous Masters Club
Member and have not paid dues for three
years or more, you will start over as a new
member.
6. Where do you find all forms and
information? Go the SAR website at
www.sacrealtor.org. Click on MeetingsEvents/Committees & Clubs/Masters Club/
Application Process.
If you have any questions, please check
the Masters Club Standing Rules or contact
Pat Lowell at (916) 437-1206 or plowell@
sacrealtor.org.
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M L S S TAT I S T I C S
September Data for Sacramento County and the City of West Sacramento

DISCOVER THE
DIFFERENCE!
Proudly serving REALTORS®
and Homeowners in
Sacramento, Placer, El Dorado
& Yolo Counties Since 1981.

“Customer Satisfaction is Our Only Goal.”

Receive a $50 credit** towards any Termite
Repairs by redeeming this ad.

C A L L T O D AY
TO SCHEDULE
AN INSPECTION
(916) 969-7567

SAVE UP TO $80 OFF INITIAL
PEST CONTROL SERVICE*
*Some restrictions apply
**Repairs above $300.00

List of property managers servicing the Sacramento Region
Phil Adams – Folsom, Eldorado Hills, Fair
Oaks,Cameron Park, 916-923-6181x118

Penny Jarrett – Sacramento (zip codes 95821,
95825, 95864) Carmichael 916-709-5930

Ernest Alexander – North and South Natomas
(zip codes 95833,95834,95835) 916-717-0232

Kent Kincaid – Lincoln, Rocklin, East Roseville and
Granite Bay 916-923-6181x131

Renee Cabral – South East Sacramento (zip codes
95828, 95829, Elk Grove 95624)
916-923-6181x152

George Dahdouh – Laguna (95757,95758) Galt
916-271-3804

Linda Stover – College Greens (95826), Rosemont
(95827) Rancho Cordova/Gold River (95670),
Anatolia (95742) Mather (95655) 916-548-7712

Renea Negri – Rio Linda, Elverta, North Higlands,
Antelope, Roseville (95747) 916-205-6415

Geri Wells – Sacramento 95815, 95821,95825,
95864 Arden Oaks/Arden Fair 916-849-5541.

Ron Queensbury – Elk Grove (zip codes 95624,
95757) 916-879-2766

Jan Windsor – Carmichael 95608, Arden Oaks/
Arden Fair (95864,95821,95825 East Sacramento
95819) 916-923-6181x132

Susie Cabrillo – Sacramento (zip codes 95829,
95828, 95827) 916-213-8526
Cathy Galligan – Carmichael, Fair Oaks,
Orangevale 916-923-6181x168
Jim Hall – South Sacramento- (zip codes 95823,
95832, 95831) (Greenhaven/Pocket), Land Park (zip
code 95818), Mid-Town (zip codes 95816, 95814),
West Sacramento (zip codes 95691, 95605) 916923-6181x122

Wes Richie – Sacramento 95842, Antelope 95843,
North Highlands 95660, Rio Linda 95673, West
Roseville 95678

Cathy Stratton – Citrus Heights (95610, 95621)
Foothill Farms (95841 Sacramento) East
Sacramento (95819) 916-923-6181x120

Barbara LeMaster – Small Commercial,
Apartments (16 units or more)
Sacramento County 916-923-6181x128

Phil Sparks – Sacramento (zip codes 95831,
95822, 95818, 95816) 916-752-2086
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BRUCE MILLS
Work: (916) 923-6183 ext. 110
Cell: (916) 548-7712
brucemills@mmproperties.com

Give me

REALTORS® – if you have any questions in reference to tenant/landlord situations please give me a call

That M&M made life as a landlord simpler and more cost effective.
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Sales skipping along the bottom, median prices showing similar trend
continued from page 8
report that shows similar information for
each Sacramento zip code is available at
ims.sacrealtor.org, the REALTORS® only
section of the SAR website.
At the 2009 C.A.R. REALTOR® Expo,
California’s largest real estate trade
show, REALTORS®, Affiliate Members and
Association Staff were treated to a num-

10

ber of meetings, including a housing
market forecast. “We expect the median price to decrease slightly through
the remainder of 2009 and into next
year, then rise before leveling off next
summer,” said C.A.R. Chief Economist
Leslie Appleton-Young. “For the year as a
whole, California’s median home prices
is forecast to reach $280,000.” C.A.R.

Sacramento REALTOR®

President James Liptak also commented: “California’s housing market continued its strong sales rebound this year,
resulting from the continued pace of
distressed properties coming to market.
This follows two years of double-digit
sales declines in 2006 and 2007. Looking
ahead, we expect sales to moderate to a
more sustainable pace.”

Condominium Resale
Market
Sacramento condominium sales
decreased 2.5% from 118 last month to
115. Compared to last year, sales are up
5.5% from the 109 units sold in September
2008. REO properties made up 54.8% (63)
of all sales while short sales accounted
for 12.2% (14) of the sales. Conventional
sales rounded out the remainder of the
total, accounting for 33% or 38 sales.
The condominium median sales price
decreased 3.5% month-to-month from
$93,000 to $90,000. This current price is
down 19.5% from the $112,000 median
sales price of September 2008. The total
listing inventory increased 5.6% month
to month from 504 listings to 532 listings. Compared with the total closed
escrows, the total listing inventory represents 4.6 months of inventory in the local
condominium market.
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TONY VICARI

S TA F F M E M B E R O F T H E M O N T H

Tony, you joined SAR five years ago. What positions have you held while employed by the
Association?
The first was a part-time position –
Auditorium Assistant. This was convenient for a full-time student and allowed
time to work on any homework. One
downside? Working past midnight on
Saturdays trying when a wedding party
had rented the facility. Current position:
Public Affairs Assistant – much more
fulfilling career wise.

Favorite restaurant: in Sacramento? Outside
Sacramento?
Food is a passion of mine and,
although I eat relatively healthy, I will
never pass up a good meal. I can’t claim
a ‘favorite’ restaurant, but just appreciate great food wherever it is served.
Recently, I was introduced to Roxie Deli
and Grocery on C and 34th. Have you
ever had their meatball sandwich “mafia
style?” Golly, it’s delicious. Outside
Sacramento, I would have to say my
parent’s house. Corny, I know, but my
mom and pop make one heck of a cooking duo. It doesn’t matter what is being
served; it’s always excellent. And the
company isn’t half bad either…

Hobbies or other activities?
I enjoy backpacking, playing the guitar, making people laugh and moving
heavy, circular, inanimate objects from
one place to another in short, repeated
movements.
As a “GenYer” - are you involved with social networking? Why or why not?
Once SAR signed up on Facebook I
figured it might be a good way to communicate with Members…and it is! It
is also, however, a great way for other
folks you may be avoiding to find you.
Not that I live a secret life or anything,
but I’m not necessarily a big fan of the
online “friend fest.” Other than personal
or work-related email, I prefer the traditional approach of the telephone call
(ladies). You can always reach me at

SAR (916-437-1205 or tvicari@sacrealtor.org).
What do you like/dislike about Sacramento?
Likes: weather, proximity to nature,
the diversity, local music, “dive” establishments, that Downtown James Brown
fellow
Dislikes: ridiculous drivers
What would people be surprised to learn about
you?
People would be surprised to learn
that I listen to a wide range of music,
from Louie Prima to Slayer. Also, I have
an inclination for karaoke on certain
occasions, depending on locale and
audience. Come say “hi!”

What did you do before you joined the
Association?
Comedian. I’m joking. After a stint
of lawn jobs, I became a lifeguard
and ruled the city pools of Amador
County for seven years. In college, I was
employed at a little local market called
Selland’s Market and Café and learned a
lot about food preparation and cooking
while there.
What do you like best about working for SAR?
Aside from our awesome Membership,
SAR also offers its employees a comfortable and respectful workplace. The small
size of the office (24 employees) allows
for a more intimate setting where you
know, and can comfortably speak with,
all your coworkers, including management. Also, the chairs in the boardroom
are really comfortable.
You compile the monthly statistical information
SAR supplies online. What are you learning
about the real estate industry from doing this
job?
It is very interesting to have followed
the recent changes in the local real
estate market and discover how important real estate is to the economy, both
locally and nationwide. Also, knowledge
of the local market, including its many
sub-markets, keeps me well informed
and on point while talking to statistically-minded Members. Familiarizing
myself with information and issues that
REALTORS® are also facing helps me to
better understand their needs and provide help. This knowledge will benefit
me when it is time to become a homebuyer as well.
How long have you lived in Sacramento and
where did you live prior to moving here?
I was born in Sacramento and then
moved to Cameron Park before my parents settled on the bustling town of
Jackson, CA At the time I couldn’t think
of a better place to live to bore your
children to tears. Now that I’m older,
though, I don’t think it was that bad of
a place. I moved to Sacramento for college and I have stayed since.
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Diane Hicks
Loan Ofﬁcer
916-799-9966

Jim Marco
Loan Ofﬁcer
916-765-0943

Gloria Ferry
Loan Ofﬁcer
916-599-2175

David Whiteside
Loan Ofﬁcer
916-730-8282

Ray Gin
Loan Ofﬁcer
916-207-6332

Anoosh “Andy” Hazegazam
Loan Ofﬁcer
916-223-2338

Laurie Adams
Loan Ofﬁcer
916-929-8129

Dennis Shimosaka
Loan Ofﬁcer
916-224-1889

916-929-2333

2033 Howe Avenue, Suite 110
Sacramento, CA 95825

FHA, FHA 203K, VA, CalPers, CalHFA, CONVENTIONAL and JUMBOS

Beth Gewerth
Loan Ofﬁcer
916-730-2499

David Heard
Branch Manager
530-902-3725

We have over 107 Years of combined lending experience

STABLE...SINCE 1887

Change is constantly happening all around us every day. It’s nice to know that the lender
you start your loan with today will be here to fund it at your closing...And be on time!

STABILITY SINCE 1887

Sacramento Association
of REALTORS®
2003 Howe Avenue
Sacramento, California 95825

SAR WEBSITE:
www.sacrealtor.org
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Steve Wright

Contact Andy Thielen,
President of the SAR Masters
Club for comments or suggestions. He can be reached
at (916) 447-7878.
Bill Eklund, Wayne Niem, Carol Wright and

On November 20th proceeds are distributed to the selected charities at the Masters Club Annual Breakfast held at Del Paso Country
Club. Sheriff John McGinness will be the speaker at this very popular
and heartwarming event. Registration form can be picked up at SAR
or downloaded from www.sacrealtor.org. Please fax or mail the registration form to SAR at (916) 922-4103 or SAR, 2003 Howe Avenue,
Sacramento, CA 95825. If
you need more information, call Deborah Grinnell
at (916) 437-1209.

Wellspring Women’s Center and WIND, all seeking support for the
invaluable services they provide to those most in need. As a professional organization, the Masters Club takes great pride in being able to
help the community in which they earn a living.

Player Glenn Fong shares putting secrets with
his daughter

Hats also go off to those SAR Affiliates who sponsored holes, drink
carts and food, and donated their time to assist in so many ways.
Masters Club could not raise the funds they do without the tremendous
support for this generous community of real estate professionals.
Marge Reid, Libby Neil, Geoff
Net proceeds from this year’s event are donated to three local chari- Zimmerman and Carole Goodin
ties - The GreenHouse,

Kudos go to Golf Tournament Committee Co-Chairs Steve Galster,
The Galster Group and Jeremey Tuchsen, Kraft Real Estate who, along
with a dedicated committee, volunteered countless hours to the coordination and execution of this successful event.

After the full-day tournament, Master of Ceremonies Nick Toma,
Channel 31 and Good Day Sacramento Co-host, kept the group
enthused as he announced the top prize winners from the raffle tickets. Winners included Cathy McAlister of Ashley Real Estate, who won
the $1,000 gift certificate to the Roseville Galleria; Carole Goodin of
Windermere Dunnigan, REALTORS®, who won the 5 Day Carnival Cruise
Henderson, Rick Stalker, Donna Burnett
to the Caribbean or Mexico; and George Mijares of GM Realty, the win- Sherie
and Lori Logan
ner of the vacation getaway to Puerto Vallarta Mexico.

Cool light breezes and sunshine that peaked in and out of a partially cloudy sky made for perfect weather conditions for everyone
who participated in the 30th Annual Masters Club Golf Tournament
held Monday, October 12th at the Northridge Country Club. As usual,
Tournament co-chairs Steve Galster and
participants were good-humored as they enjoyed an easy day of rec- Golf
Jeremey Tuchsen
reation, engaged in friendly competition and helped raise money for
deserving local charities.

Masters Club Golf Tournament
A Spectacular Event
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