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A Day for the SAR Scholarship Trust
In keeping with tradition, the June
Main Meeting featured an awards presentation for the thirty-six area students
who received a scholarship from the SAR
Scholarship Trust. The students were
greeted on stage by Undersecretary of
Education for the State of California,
Kathy Radtkey-Gaither. The students
were also greeted by Scholarship

Trustees Judy Schoer, Sherri Rubly,
Peggy Adams, Nick LaPlaca and Chair
Perry Georgallis. Afterwards, a group
photo was taken on the SAR stairs in the
lobby. In all, the thirty-six scholarships
amounted to $44,500 in funds for the
student’s future academic endeavors.

Young Professionals Council, that raised
additional monies for the Scholarship
Trust. For ten dollars, attendees were
treated to hamburgers, hotdogs, beverages and over forty local vendors displaying the very best of their REALTOR®-

friendly products and programs. When
the day calmed and the dust had settled, the YPC proudly counted nearly
$3,000 in funds for the SAR Scholarship
Trust. It was definitely a proud day for
SAR Members and parents alike!

Following the Main Meeting was a
BBQ/Vendor Fair, put on by the SAR

Students from around Sacramento attended the June 2nd Main Meeting to receive their
SAR Scholarships from Undersecretary of Education Kathy Radtkey-Gaither. In all, the SAR
Scholarship Trustees awarded $44,500 to 36 Sacramento-area students.

Scholarship recipients assemble on the stairs in the SAR lobby and pose with Undersecretary
of Education Kathy Radtkey-Gaither and SAR Scholarship Trustees Sherri Rubly, Peggy
Adams, Judy Schoer, Chair Perry Georgallis and Nick LaPlaca.

Saluting SAR 2009 Scholarship Winners:
continued from June
Here is the remainder of the deserving students who were awarded scholarships at the June 2nd SAR Main Meeting.
Congratulations students and best of luck in your future endeavors!
Stewart Poulson is a senior at Casa Roble High School.
He will be attending Brigham Young University in the fall
and plans on majoring in business management. Stewart
has been active in student government throughout high
school and is the senior vice president. He was awarded a
$750 scholarship.

Ashley Robinson is a senior at Encina High School. She has been accepted to UCLA
where she will pursue a medical degree. Ashley has already completed two medical
internships, including one as a surgical attendant at Sutter General Hospital. She is an
outstanding student who one day plans on starting her own medical practice for lowincome families. Ashley was awarded the $3000 Eugene L. Williams scholarship.

Katie Smith is a senior at Folsom High School. She has been accepted to the
University of Maryland and California Polytechnic State University, San Luis Obispo.
Katie plans to pursue a degree in politics and has already gained experience as a U.S.
House of Representatives page. She was awarded a $750 scholarship.

Thanh Tran is a senior at Valley High School. She has
been accepted to UC Berkley and plans on a career in the
pharmaceutical field. Thanh is an excellent student who has
taken extra courses at Cosumnes River College along with her
regular studies. This year Thanh is the recipient of the $2500
Mack Powell scholarship.

Matthew Walsh is a student at Folsom High School. He has
been accepted at the University of Southern California and
New York University. Matthew would like to pursue a career
in the music industry in the fields of music technology and
production and artist management. He has had a life-long
love for music and is a member of a nationally recognized
jazz choir. Matthew was awarded a $2000 scholarship.

Nicholas Terzakis is a senior at Rio Americano High School. He has been accepted
to UC Berkeley and UCLA. He will be pursuing a degree in chemical engineering and is
interested in continuing on to medical school. Along with his academic achievements,
Nicholas is a musician and a member of the high school jazz band. He was awarded a
$1000 scholarship.
Marissa Thomas is a senior at Franklin High School and
has been accepted to San Diego State and UC Irvine. She
plans to major in civil engineering. Marissa has many goals
for her career and would like to be a part of building the
California high speed rail system. She was awarded a $750
scholarship.

Helen Woo is a senior at McClatchy High School and has
attended elective classes at Sacramento City College for the
past two years. She has been accepted to UC Berkeley to
study in the field of biochemistry as an aspiring pharmacist.
Helen was awarded a $1000 scholarship.
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homebuyers who are still sitting on the
fence about that home purchase. Not
only will it provide peace of mind to
them, it will also provide confidence to
their lender.
I strongly recommend you sign your
buyers up just as soon as they close
escrow. It won’t cost any of you a
thing and provides a level of comfort
to your buyers. Qualifications are few,
but they must be a first-time homebuyer, must close escrow between April
2 and December 31 2009, must use a
California REALTOR® in the transaction
and the buyer must be a W-2 employee.
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SAR Mission Statement
The purpose of the Sacramento Association
of REALTORS® is to enhance the ability
of its Members to practice their profession
ethically and effectively through ongoing
training and accountability.

Vision Statement
Our vision is to promote the highest level
of professionalism and ethics and to affect
changes in the real estate industry to benefit
our Members and the community at large.

Here to Serve You
SAR Staff
Feel free to call us direct.
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Staff Accountant
Janelle Fallan – 916.437.1208
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Housing affordability has varied tremendously in California in the seven
years since C.A.R. formed the Housing
Affordability Fund and the HAF has
been highly flexible in its efforts to provide more options for first-time homebuyers.
When HAF was first established,
housing costs were skyrocketing, and
more working families were being
pushed away from the American dream
of homeownership. In the face of the
current housing challenges, HAF has
again responded.

C.A.R. provided $1 million in seed
money, and NAR has added another
$420,000 grant from its Ira Gribbin fund.
With these funds, C.A.R. expects to help
more than 4000 families this year.
The application will soon be available on WinForms and, in the meantime,
you can find the application and all
other relevant information at www.car.
org.

In April, HAF launched a Mortgage
Protection Program (MPP) designed
to provide peace of mind to first-time
homebuyers who may be nervous about
their own job security.

The Housing Affordability Fund also
provided seed money for SAR’s own
down-payment assistance program, the
Homebuyers Equity Leverage Program
(H.E.L.P). More is written about H.E.L.P.
elsewhere in this issue and it's good
news. Remember to check into this program as well when lining up funding for
your first-time homebuyers.

The program provides up to $1500 a
month to qualifying buyers towards their
mortgage payment for up to six months.
A qualified co-borrower may also receive
up to $750 per month. There is even a
$10,000 death benefit provided with the
program. This is an excellent marketing
tool if you are working with first-time

SAR Retail Center
Carl Carlson – 916.437.1223
Director of Retail Operations
Doreen Lambrite - 916.437.1224
Retail Center Specialist
Kimberly Mar – 916.437.1222
Retail Center Assistant

Monday - Friday 7:30 am - 4:30 pm
Saturday 9:00 am - 2:30 pm
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SAR Members contribute to providing affordable housing programs such
as the MPP and H.E.L.P. by contributing
$10 on their dues invoice each year.
And the next fun event is the statewide “Bowling for the American Dream.”
California REALTORS® in Sacramento
and throughout the state will Bowl for
the American Dream in their own cities
this fall. The Sacramento tournament
will be September 12 and once again,
our Young Professionals Council and
Housing Opportunities Committee are
taking charge. Last year’s event was
a blast and this year’s promises to be
even more fun. We will provide much
more information as the time approaches. But one thing you must know right
away – you do not have to be a good
bowler to participate!
In short, the Housing Affordability
Fund and SAR are active on many fronts
to raise money to help California home
buyers realize their dream. I urge you to
take advantage of these opportunities!

New on www.sacrealtor.org:
anguage
Search for a REALTOR® by the language
they speak!
From Afrikaans and American Sign
Language to Urdu and Vietnamese, SAR
has a number of Members who speak
different languages. And now, the SAR
website has an option to search by language. If you are looking for someone

who speaks Greek, or prefer to work
with someone who speaks Singhalese,
alese,
for example, just look at www.sacrealcrealtor.org. Click on “Members” then “Find
Members/Offices.”

FHA / VA / Conventional
CalPERS, CalHFA
Down Payment Assistance Programs

of California, Inc., a DIRECT LENDER

2339 Gold Meadow Way, Suite 225
Gold River, CA 95670

Donna Fox

SAR Member Services
MetroList Administrative Center
Nancy Manly – 916.437.1217
Director of Member Services
Lyndsey Harank – 916.437.1221
Member Services
Robin Mayer – 916.437.1216
Member Services
Denise Stone – 916.437.1219
Member Services
Amelia Warrington – 916.437.1218
Member Services
Barbara Wells – 916.437.1220
Member Services

SAR Members continue to support
HAF in many ways. Our big fundraiser
is the annual golf tournament, held in
conjunction with the C.A.R. June meeting in Sacramento. This year the tournament grossed nearly $90,000. We had
an excellent turnout and once again,
the rookie group, for us non-golfers, was
really fun.

Branch Manager

916-505-0705

Jessie Mendez
916-870-6011
Hablo Español

Cindy Turner
916-531-9516

Rodney Carr
916-955-5575

Connie Chan
916-531-2687

Irene Haaf
916-956-1077

Jim Graham
916-591-6185

Theresa Place
916-813-7915
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EVP EXCHANGE

EXECUTIVE VICE PRESIDENT

After a 10-year long battle, President
Obama has signed HR 1105 into law,
effectively keeping banks out of the real
estate brokerage business.
In other national news, the Right
Tools, Right Now program has been initiated. It will help you meet your clients’
needs by bringing you business-building resources for free or at significantly
reduced prices.
More than 300 resources are being
offered and you can access NAR publications at no cost such as the 2008 Profile
of Home Buyers and Sellers, as well as
information on short sales, foreclosures
and marketing.

Visit www.REALTOR.org/RightTools
You can also call 1-888-648-8321 for
information on these free and deeply
discounted business tools.
In another national development,
President Obama recently signed
into law the Protecting Tenants at
Foreclosure Act of 2009 which extends
a range of protections to tenants in
foreclosed properties. In brief, under
the new legislation, all tenants must get
a 90-day notice prior to eviction due
to foreclosure. In addition (with some
exceptions), tenants that have leases
can continue to live in their homes
until the end of the term of their lease.

NELSON JANES

Positive News from NAR
The rights of Section 8 tenants are also
protected because the new owner at
foreclosure must accept both the tenant's lease and the housing assistance
payment (HAP) contract.
State News
As of July 1st, real estate licensees
are required to disclose their real estate
license identification on all point of first
contract materials and purchase contracts.
According to the Department of Real
Estate, “Senate Bill 1461 states that the
number must appear on purchase contracts, business cards, stationery, advertising fliers and other materials designed

to solicit the creation of a professional
relationship between the licensee and
a consumer. The bill excludes advertisements in print or electronic media and
for sale signs.”
In other news from the DRE, license
fees have increased from $160 to $300.

SAR Committee
Highlight:
Housing
Opportunities
The mission of SAR’s Housing
Opportunities Committee is to promote housing opportunities and affordability in the Sacramento area and to
educate the real estate community and
general public about their availability.
The Committee works on programs and
projects to promote a range of housing
choices that keep the region viable for
businesses and service-industry employees.
The Committee has traditionally consisted of 12 to 20 volunteer Members. The
Committee is led in 2009 by Committee
Chair Mary Willett and Vice-Chair Kevin
Nunn.
Though only half-way through the year,
the Committee has already achieved a
few notable accomplishments:
• After years of changes and restructuring, Committee Members and
SAR Leadership, along with the
NeighborWorks Homeownership
Center, finally saw the implementation of the first loan from SAR’s
Homebuyer Equity Leveraging
Program (H.E.L.P.). To this date,
there have been several loans distributed.
• The
Housing
Opportunities
Committee planned and executed
the successful “REOs and the FHA
Buyer” seminar which featured the
Association’s top REO agents sharing their secrets as well as an FHA
appraiser with tips about getting a
property qualified for an FHA loan.
The Housing Opportunities Committee
meets on the 4th Wednesday of each
month – except July – at 2:30 p.m. in the
SAR Board Room. All SAR Members are
welcome to attend and discuss joining
the Committee with the Chair. If you
would like to attend the next meeting,
please contact Tony Vicari at 916-4371205 or tvicari@sacrealtor.org.
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ETHICS CORNER
CODE OF ETHICS ARTICLE 11
The services which REALTORS® provide to their clients and customers shall conform to the standards of practice and competence which are reasonably expected in the specific
real estate disciplines in which they engage; specifically, residential real estate brokerage, real property management, commercial and industrial real estate brokerage, real estate
appraisal, real estate counseling, real estate syndication, real estate auction, and international real estate.
REALTORS® shall not undertake to provide specialized professional services concerning a type of property or service that is outside their field of competence unless they engage the
assistance of one who is competent on such types of property or service, or unless the facts are fully disclosed to the client. Any persons engaged to provide such assistance shall be
so identified to the client and their contribution to the assignment should be set forth. (Amended 1/95)
CASE INTERPRETATION: Case #11-6: Appraiser’s Obligation to Consider All Factors of Value
(Revised November, 2001) (Copyright National Association of REALTORS®; reprinted from www.realtor.org with permission).
Client A owned a commercial property in the path of a proposed street construction project. He was approached by
a representative of the city government
to open negotiations for its purchase.
Client A engaged REALTOR® B to make
an appraisal of the property. When
Client A received the appraisal report
he felt that it was unrealistic and was
reluctant to use it in negotiations with
the city. He then engaged REALTOR® C
to make another appraisal. REALTOR®
C’s appraisal resulted in a considerably
higher value which seemed plausible
to Client A, who used it in a satisfactory negotiation with the city, avoiding
eminent domain procedures. Following
completion of the transaction, Client A
filed a complaint with the local Board of

REALTORS® charging REALTOR® B with
violating Article 11 of the Code of Ethics
by not considering all factors affecting
the value of property in his appraisal
on behalf of Client A. The Grievance
Committee reviewed the complaint and
forwarded the matter to the Professional
Standards Committee for a hearing.
At the hearing, REALTOR® B defended
himself by stating that he was primarily
a residential broker; that he knew comparable market values in the areas by
virtue of his activities as a broker; that
he considered comparable sales to be
the only significant indicator of market
value; that the cost approach and the
income approach of determining value
were academic if the appraiser could
produce a valuation in line with the

price that a given property would bring
at the time in the market; that his valuation had been made accordingly, and
that he was willing to stand by it.
In reviewing REALTOR® C’s appraisal,
the Hearing Panel noted that he had
considered Client A’s property as an
investment property, and had determined not only comparable market
values as indicated by recent sales of
similar property in similar locations but
also had fully taken into account the
current reproduction cost of an investment property of similar natures; that
he had capitalized the net investment
return of Client A’s property, and had
arrived at his valuation by giving weight
to all three of these basic methods of
appraisal. The panel also noted that

the appraisal had definitely been a factor in the city’s agreement to purchase,
although the city was empowered to
use eminent domain action if it was
judged that the owner’s purchase price
was excessive. Part of REALTOR® C’s
appraisal had commented upon relatively low current market values in the
area because of adverse environmental
circumstances, but balanced this with
its analysis of the income return on the
property to the investor.
It was concluded by the Hearing Panel
that REALTOR® B had violated Article 11
of the Code of Ethics by not taking all
pertinent factors affecting value into
consideration in making his appraisal.

G O V E R M E N T A F FA I R S
ABOVE & BEYOND
By Doug Covill
One of the most important services
our Associations - SAR, C.A.R., & NAR provide us is protecting our business
interests in the political arena. We have
top notch attorneys, lobbyists and a
great volunteer government relations
team. One thing we don’t have is a
guaranteed revenue stream. Many times
our Association is at odds on real estate
issues with well-funded organizations
like unions, where all their members
are required to pay to a political committee.

Ron Greenwood
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As REALTORS®, our contributions,
or better yet, our investments, in the
REALTOR® Action Fund are strictly voluntary. The California Association of
REALTORS® calculated that if we each
invested our fair share in the REALTOR®
Action Fund to protect our business
interests, it would be a yearly investment of $197. This is not very much
money when you consider the consequences one bad political decision can
have on our industry. Have you been
paying your fair share?

Chris Little

Sacramento REALTOR®

Many REALTORS®, who recognize
how vulnerable our industry is and how
important funding can be, go above
and beyond their fair share. The most
recent to join these ranks are pictured
here. Ron Greenwood, Chris Little,
Steve Ostrom, and Cathy Snow have
all recently become California Sterling
R investors, and past SAR President
Leigh Rutledge has recently become a
California Golden R investor. A California
Sterling R requires a yearly investment
of $498. A California Golden R requires
an initial investment of $1,500 and a
yearly investment of $498. So, the next

Steve Ostrom

Cathy Snow

time you have a transaction with one of
these individuals, or see them at an SAR
event, please thank them. Thank them
for going above & beyond their fare
share in protecting our industry.
SAR would also like to recognize
those continuing their investment as
a California Association of REALTORS®
Golden R: Eva Garcia, Susan Olson, Tracey
Saizan, Clay Sigg, Charlene Singley and
myself. Thank you to Paula Colombo for
continuing her National Association of
REALTORS® Golden R investment.

Leigh Rutledge
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NEW SAR MEMBERS
May 2009
New REALTOR® Members
Farkhanda M. Ahmad
Dunnigan Real Estate
Silvia I. Alvarenga-Samayoa
Elite Realty Services
Anthony F. Amato
The Advantage Group
Corlon Barnes-Wilson
1st American Realty
Lauren D. Beckman
Coldwell Banker-Res R E Srv
Thomas A. Bilotta
Security Pacific Real Estate
Sophie B. Centeio
Connect Realty.com Inc.
Lynda C. Chac
Titan Real Estate Services
Chandar P. Chauhan
Elite Realty Services
Brandon Chee
Metroville RE & Mortgage
Christopher Codina
Sunrise Real Estate
Wanda I. Cooke-Serzynski
ZipRealty Inc.
Tarek Daouk
A-1 Property Management
Shane M. Davis
Jerry M. Irons
Liwliwa D. Deleon
Keller Williams Realty
Theresa R. Dennis
Century 21 All Professional
Stacey L. Detrick
ZipRealty Inc.
Tam T. Dinh
Lyon RE Elk Grove
Kendra L. Dittmar
Elk Grove Realty
Vanessa T. Duong
Century 21-Haley & Assoc., Inc
Brian K. Ellis
Coldwell Banker-Res R E Srv
Veronica Espinoza
Realty Source
David Gabris
Lyon RE Fair Oaks East
Elena Gamboa
Titan Real Estate Services
Monika E. Geczy
Century 21 Select Real Estate
Yolanda D. George
Prudential CA Realty
Sophia Gnatyk
Capitol City Real Estate
Elizabeth Gonzalez
Elite Realty Services
Beth A. Harney
Windermere Dunnigan, REALTORS®
Jared C. Heene
Excel Realty Inc.
Bahiyah T. Hillary

Elite Realty Services
David Hin
Century 21 Landmark Network
Phillip S. Homentowski
Kays & Associates
Michael J. Hovland
Summit Realty
Fanon L. Hutchins
Century 21 All Professional
Matthew S. Jankowski
Coldwell Banker-Res R E Srv
Patti A. Johnson
Coldwell Banker-Res R E Srv
Nicole E. Jones-Watson
Elite Realty & Mortgage
Sumit Kapal
iSELL Real Estate
James J. Kirk
Woods of California Real Estate
Jennifer Klein
American City Realty
David T. Knox
Connect Realty.com Inc.
Hon N. Lam
Elite Realty Services
Hong Q. Lam
Elite Realty Services
John A. Leitaker
Lyon RE Fair Oaks East
Tony R. Lima
American Horizon Realty
Alice J. Liptrot
Truckee Mountain Properties
Warren J. Lutey
Realty World Greater Sacramento Properties
Julia F. Manapsal
Majestic Corporation
Terry S. Morofsky
National Equity RE Sales
Mia N. Mull
RE/MAX Gold Folsom
Carmen Munoz
Premier Realty
Carolyn P Nagle
Prudential CA Realty
Wesley R. Oberlin
Keller Williams Realty
Kathleen T. Peterson
American River Real Estate Inc
Beverley L. Ponnequin-Ramm
Kraft Real Estate
Tatiana Schtaldeker
Lyon RE Folsom
Nicholas V. Seevers
Century 21 All Professional
Sam M. Shahbazi
Legacy Real Estate
Eduardo Silva
American City Realty
Eric A. Soldahl
1st American Realty
Roman R. Tabayoyon
Keller Williams Realty
Gwendolyn Thompson
ZipRealty Inc.

Emmons Trim
Elite Realty Services
Alita D. Turner
Members Realty & Loans
Ramon O. Vizcarra
21st Century Real Estate
John T. Vu
iSELL Real Estate
Amber Wise
People's Choice Brokers
Harry Yao
S-360 Development
Hannah P. Zackney
American Heritage R.E. Srvs
Tie J. Zhang
Prudential CA Realty
Jehan Zohrab
Lyon RE Sierra Oaks

New Designated
REALTORS®

New Broker Associates

Larry Challis
First Security Loan
Chad Maduri
Calif State Automobile Assn
Patricia J. Murphy
Guild Mortgage
Stephen Schmidt
First Northern Bank RE Dept.
Daniel Zimmerman
First Northern Bank RE Dept.

James George
George Realty
Jerry M. Irons
Jerry M. Irons
Raymond E. Sahadeo
S-360 Development
Jacob Sindt
Jacob Sindt
Dat T. Truong
Vina Realty
Thanh Chrystyne T. Vo
Realty and Services

New Affiliate

Roberto L. Dominguez Lozano
West Coast Realty Group
Steve M. Jeffers
Weichert Pacific Equity Properties
Beverly Kendall
RE/MAX Gold Corporate
Addie P. Reese-Miles
Elite Realty Services

Elections are
approaching!
Perhaps you can’t get personally involved in the Association at this time but you
can make a difference by voting. Go online to vote or request a paper ballot by
the deadline to choose who serves on the Board of Directors for 2010. You will be
selecting Directors for six (6) seats and Officers for one (1) seat for President, one
(1) seat for President Elect and one (1) seat for Secretary/Treasurer. And save the
date for Tuesday, September 1st, when the new Leadership will be introduced at
the SAR Main Meeting.
The Board of Directors is pleased to
present the following slate of candidates for the annual election this July:

Director Positions for 2010 & 2011

2010 Three (3) Officer Positions

Chris Little

(select up to six)

Mary Willett
President
Barbara Harsch
President-Elect:
Doug Covill

Linda Wood
Stephen T. Webb
Paula Swayne
Rob McQuade
Jeff Jurach

Secretary/Treasurer (select one):
Kathy Fox

Evelyn Hernandez
Ted Russert

Ron Greenwood
Voting for SAR Officers and Directors runs online or by mail (upon your request)
from July 20, 2009 and to August 7, 2009.

Serving the
Sacramento area
REALTORS® since 1987!

Free
Inspections!
t1MFBTFDBMMGPSNPSF
JOGPSNBUJPOPSWJTJUPVS
XFCTJUFBU4BD3%OFU
t"MM5ZQFTPGSPPmOH
JOTQFDUJPOT
Phone: (916) 721-6130
Fax: (916) 721-4508
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N FAILL EO F F E R I N G S
S AS RA RM E D
MUB CE AT
R PI O
RO
DATE

TIME

CLASS

COST TOPIC

INSTRUCTOR

August 11

1:00pm –
4:00pm

How to Save $10,000
or More by Avoiding
the 10 Biggest Deal
Killers

$35

Identify those things that kill transactions • Learn how to identify each issue and how to
eliminate them • How Listing and Buyer agents can change the results

Guy Berry

August 19

8:30am –
12:30pm

Escrow Coordination
Secrets

$70

Locate the “meat and potatoes” of contracts, title, tax and termite reports • Identify and prevent deal-killer issues • Organize terms in an easy-to-understand format • Understand who
your team is and effectively participate in problem-solving • Create bullet-proof systems that
ensure each transaction is smooth and hassle-free

Diana Turnbloom

August 27

12:00noon –
1:30pm

Lunch & Learn –
Selling Old Homes in
Downtown/Midtown

$10

Join us for another great topic in our Lunch & Learn series. Barbara Harsch gives you all the
Barbara Harsch
information you need to sell old homes in Downtown/Midtown Sacramento. Seating limited
to 25, seats go fast!
Includes: 6” Subway® sandwich, chips and drink

September 9

8:00am –
10:00am

Real Estate Exit
Strategies

$15

Benefits and drawbacks of installment sales and self-cancelling notes • The 1031 exchange
and common difficulties • Using a 1042 exchange to sell a property • Estate planning for
property owners • Possibly avoid tax with a charitable trust

September 14

1:00pm –
4:00pm

REO’s = Real Estate
Opportunity

$40

Upsides and downsides of REOs • What to expect from listing REOs, how to get started and
what is required • Identifying cash-for-keys • The characteristics of a REO transaction

Christian Ramsey

1 CE Credit
Duane Gomer

SAR Broker Tuition Card
One Year of Quality Training for One Low Price
Cost: $200
Card holder has access to approximately 80 classes
Limit 4 cards to a broker
For more information, contract Chris at cly@sacrealtor.org.
All classes listed above are held at SAR's Mack Powell Auditorium. To register online, visit ims.sacrealtor.
org. Questions - contact Chris Ly or call 916.437.1210. (Please contact us for non-Member pricing.) Prices
listed reflect early-bird fees.
Cancellation policy: If you cannot attend a seminar for which you have registered, you may send a substitute.
You will receive a full refund when cancelling 24 hours in advance. If you cancel less than 24 hours in advance, your
registration fee will be forfeited.
* This course is approved for continuing education credit by the California Department of Real Estate.
However, this approval does not constitute an endorsement of the views or opinions which are expressed
by the course sponsor, instructor, authors or lecturers. You must attend 90% of the class, pass a written
exam and have proof of identification to qualify for DRE Credits.
All costs listed are based on SAR’s early bird fee
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AUGUST CALENDAR OF EVENTS
Monday

Tuesday
3

Wednesday
4

Main Meeting (A)
9:00-10:30pm

WCR (A)
12noon-1:30pm

12
IREM (B)
8:00-9:30am

How to Save $10,000 or More
by Avoiding the 10 Biggest
Deal Killers (A)
1:00 – 4:00pm

17

9:00am – 12:00pm

Regional Meeting*
8:30-9:30am

18

12:30 – 4:30pm
MetroList Office Administration
Session 2 (T)

Fall Conference Committee (B)
2:00-4:00pm

1:00 – 4:00pm

24
MetroList Prospector Session 2 (B)
1:00 – 4:00pm
MetroList Prospector Session 1 (B)
9:00am – 12:00pm

Regional Meeting*
8:30-9:30am
Video Seminar (T)
9:30am – 12:30pm
Commercial Orientation (B)
10:00 - 11:00am

13

GRI (A)
8:00am – 5:00pm
Realtist (A)
9:00 – 11:00am
Masters Club Committee (B)
9:30 – 11:00am
Equal Opportunity/Cultural Diversity Committee
Meeting (B)
11:15am – 12:30pm
Video Seminar (T)
12:30 – 3:30pm

Young Professionals Council
Forum (A)

AUGUST

RETI (A)
9:00am-12noon

4

Real Estate and the City
Speaker:
Mayor Kevin Johnson

14
RETI (A)
9:00am-12noon

1

SEPTEMBER
Protect Yourself from Crime
and Fraud Sheriff John
McGinness - Tells You How
& The Christmas CanTree
Kick Off

21

20

9:00 – 10:00am
Escrow Coordination Secrets
(A)
8:30am – 12:30pm

Video Seminar (T)
9:30am – 12:30pm

New Member Orientation (U)

19

7

MAIN MEETING
SCHEDULE
August thru December

Staff Meeting (B)
7:30 – 8:30am

Video Seminar
12:30 – 3:30pm

11

Video Seminar (T)
9:30am – 12:30pm

Education Committee (B)
9:00-10:30am

MetroList Office Administration
Session 1(T)

Regional Meeting*
8:30-9:30am

6

Real Estate Finance Forum (A)
9:00-10:30am
Cantree Committee (B)
10:15-11:30am

New Member Orientation (U)
8:30am - 12:30pm

Community Outreach
Committee (B)
10:30-11:30am

10

5
Commercial Forum (A)
7:30am – 3:00pm

Video Seminar (T)
9:30am-12:30pm

Friday

Thursday

Public Issues Forum (B)
9:30 – 10:30am

WCR Luncheon (A)

11:00am – 2:00pm

OCTOBER

6

Video Seminar (T)

26

25
Office Closed - Staff
Development Training (A)
1:00 – 2:00pm
Housing Opportunity
Committee (B)
2:30-4:30pm

12:30 – 3:30pm
Board of Directors (B)
9:00 – 11:00am
Lunch & Learn – Selling
Old Homes in Downtown/
Midtown (B)
12:00 – 1:30pm

27

Quality of Life in Sacramento
Transportation, Flood and
Airport Expansion Issues

28
Industry Update Forum (B)
9:00-10:00am

NOVEMBER

3

Video Seminar (T)
12:30 – 3:30pm

Current Risk Management
Issues Affecting Real Estate
Professionals
Speaker:
Shannon P. Jones, Esq.

31

DECEMBER

1

CanTree Dedication

*For Regional Meeting locations and times, visit www.sarcaravans.org or contact Tony Vicari at tvicari@sacrealtor.org or 437-1205.
(A) Mack Powell Auditorium (B) Board Room, 2nd Floor (T) Training Room, 2nd Floor (U) Upstairs
Meetings subject to change.

YPC seeks official National Association
of Realtors® charter!
By Erin Attardi
I am excited to announce that your very own
Sacramento Association of REALTORS® YPC has
applied to be formally recognized by the National
Association of REALTORS® as an officially chartered
member of the Young Professionals Network! The
steering committee has been hard at work making sure we meet all of the standards set forth by
NAR which just began recognizing local Young
Professionals Council chapters this spring. There
are currently 14 recognized chapters in the entire
United States, and just one chapter in the state of
California.
On a related note, a few YPC members and I had
the opportunity to attend the very first California
Association of REALTORS® "Young Professionals
Network" meeting and networking event during
the C.A.R. conference that was in town last month.
It was energizing to see such a strong turn-out!
There were many YPC'rs in attendance from all over
the state, and it was interesting to be able to share
experiences with them.
Many thanks to all the folks who joined us on
June 25th for the Sacramento Rivercats game! We

had a blast at the tailgate party and at the game and best of all we raised money for a local charity
called the "Moral Values Program", aka MVP, which
was established in 1994 to give school-age kids the
moral guidance necessary to help them realize their
potential as law-abiding and productive members
of the community. For more information about MVP,
you can visit www.mvpsacramento.com.
What's next for YPC? Keep your eyes open for
more information regarding our upcoming 2nd
Annual Bowling Tournament - which will be held
in September! All proceeds will benefit C.A.R.'s
Housing Affordability Fund.
YPC Member Rob McQuade directs Brian McMartin: “Your hamThe SAR Young Professionals Council's monthly burger? I gave it to that guy over there.” McQuade and Antonio Yepez
forum is held at 9am on the third Thursday of each (background) manned the grill and fed hungry REALTORS® delicious
month. YPC also holds monthly informal happy hotdogs and hamburgers.
hour gatherings and quarterly mixer events which
are open to ALL SAR members. For more information, please contact Chair Rico Rivera at ricor@orhp.
com.

With over 40 vendors and countless SAR Members attending, the YPC BBQ/Vendor Fair kept attendees well fed
and offered them a chance to network and check out the many vendors’ booths and products.
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YPC Members (L to R, Back) Alyssa Lozano, Rob McQuade, Kellie
Swayne, Jessica Lombardo, Erin Attardi, Lindsey Morin Mondragon,
Drazen Misirlic, Antonio Yepez, (front)Chair Rico Rivera, Nikki
Chapman and Heather Pearce combined their forces to raise nearly
$3,000 for the SAR Scholarship Trust.
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CHAIR
REAL ESTATE FINANCE FORUM

ABOUT THE MARKET

JIM HANSON

Back in 2000 – 2004 we had rapidly
appreciating values. We discovered it
was easy to justify making offers above
list price for homes, knowing the valuation tendency was toward appreciating
values.
We are now in a market with somewhere between 2 and 3 months of home
inventory. This is by many accounts the
delicate balance between a buyer’s market and a seller’s market. We all know
there is also this “iceberg” of REO homes,
not yet introduced into the market.
Many of your buyers are seeing competition with their offers in the $150400,000 price range. The tendency is to
attempt to outbid the competition, as
we did in the last boom cycle.

In this month’s article, I will address
growing issues and concerns about the
valuation of property and appraisals.
Times have certainly changed. In the
not too distant past, we were very concerned about our borrowers credit and
income and how we were going to
document it for our underwriter to get
our loan approved. Although it can
still be challenging at times, in today’s
world of mortgage lending, it is not an
issue we have to address on a daily basis.
Either you have sufficient credit or you
don’t. Or you have sufficient employment
and income or you don’t. The challenge
we are addressing on a daily basis is
the value and/or the appraisal of the
property.

This is in part attributable to the again
volatile interest rates. This market is
unique for its all time high affordability,
which is why there are more buyers out
there than available properties. We will
see how this plays out the next few

months to see if the available inventory
increases.
The reality of this market is the average home value is still in a downward
direction. The REOs are still king. When
we go into the arena of offer and acceptance with buyer competition, the downward direction in pricing is not holding
up to the scrutiny of underwriters across
the board, for both conventional loans
and FHA loans. The FHA loans may possibly get closer scrutiny, because of the
extremely high LTV. We continue to see
appraisals coming in lower than sales
price. We continue to see underwriters using AVM’s (Automated Valuation
Model). Often the AVM triggers a review
appraisal (desk or field) and, in some
cases, a second appraisal. Appraisers are
executing a valiant effort to “make the
contract price”. The conflict arises when
the AVM or review appraisal comes in
lower than the original appraisal. When
this happens, the value, and the loan
amount made available, is automatically

cut to the AVM/Review value. This creates a situation where the appraiser is
asked to offer a rebuttal, noting special
features to justify the valuation. If unsuccessful, the AVM/Review is deemed the
new value.
Please be prepared for extensive scrutiny of value, and possible cuts in value,
even if multiple offers are in contention.
Remember, we are in a declining market. It’s like driving the Queen Mary. It
takes a while to turn and we will be witness to the value battle for some time
to come.
The Real Estate Finance Forum meets
the first Thursday of every month at 9:00
A.M. in the SAR Mack Powell Auditorium.
Join us on August 6th where we will
have an update on the Energy Efficient
Mortgage (EEM). Comments? You can
reach me at Comstock Mortgage, jhanson@comstockmortgage.com or at 916226-6866.

C.A.R. Director Reports
June, 2009
Home Valuation Code of Conduct (HVCC)
In its current form, the HVCC not
only requires consumers to buy a new
appraisal if they decide to change brokers or lenders, it also makes them pay
for longer rate locks. Provisions of the
HVCC extend the time it takes to close
mortgage loans and deprives both
mortgage brokers and real estate agents
the control they need to close transactions efficiently. Costs are increased for
consumers who now have less of an
incentive to shop for the best deal when
acquiring a mortgage since doing so
requires purchasing a new appraisal.

Payment Protection. A homeowner can
receive up to $1,500 a month for six
months if they lose their job. NAR is
granting an additional $500,000 to the
program.
C.A.R. has sponsored SB 206 which
creates a homebuyer’s tax credit of 10%
of the sale price up to $8,000. The credit
would be available only to buyers of
REO properties for principal residences.

Additional statistics from around the State:
• 82% of current sales are under $500,000
while 84% of sales in Sacramento are
under $250,000
• 80% of sales this year are

distressed sales as compared with
60% in Sacramento
• In 3 years, 50% of buyers will be firsttime homebuyers
continued on page 10

Scrubbing CC&Rs
C.A.R. is opposing AB985 De La Torre,
unless it is amended. The bill would
erase offensive and derogatory language on titles and CC&Rs at pointof-sale. The cost could be prohibitive
and the amendment would state that it
would not exceed $10 per page.

The HVCC also stands to eliminate
independent appraisers overnight by
requiring them to join an Appraisal
Management Company (AMC) in order
to continue doing business. After joining, the appraiser has to pay 40% of
their income to the AMC. Ultimately,
this will hurt consumers, brokers, agents
and appraisers.

The Economy
There is currently a 17-month supply
of homes priced over $1 million but only
a 2-month supply of homes priced under
$300,000. The median price in California
is around $250,000. Sacramento’s median is currently $180,000. C.A.R. predicts
another drop in prices in late 2009
because of a new influx of REO properties. Additional subprime loans will
reset in 2011 and 2012.

Examples of problems in the marketplace resulting from the HVCC should
be sent to GovH@car.org
Housing Affordability
The Housing Affordability Fund
has put up $1,000,000 for Mortgage

PROPERTY MANAGEMENT

EVICTION SERVICES

Arbour Real Estate Management Inc.

Law Ofﬁce of Gary Link Inc.

HIGH REFERRAL
FEES PAID

Serving Sacramento area landlords since 1979

for owner clients

s &AST EVICTIONS ,OW RATES (IGHLY EXPERIENCED

916

447-8101

Full time property managers since 1975

s ,EGAL REPRESENTATION IN MOST AREAS OF LAW
s -C'EORGE 3CHOOL OF ,AW 'RADUATE 

KNOW WHO YOU
ARE REFERRING

s $IRECTOR n #ALIFORNIA !PARTMENT !SSOCIATION

check our site

s 3PECIAL ,EGAL !DVISOR TO 2ENTAL (OUSING !SSN

s 3ACRAMENTO %L $ORADO 9OLO 0LACER COUNTIES

WWW.ARBOURPM.COM
click The Arbour Difference
Then compare with others

Lambert Munz
WWW.ARBOURPM.COM
777 Campus Commons Rd. Ste. 200
Sacramento, CA 95825

33,500 +
EVICTIONS

NO
BAD

10,000 +

TENANTS

www.sacramentolandlord.com

1-888-551-5114 x 84

trials

1-800-553-8428

4HIS IS A SHARED ADVERTISEMENT %ACH ADVERTISER IS A SEPARATE AND INDEPENDENT BUSINESS NEITHER IS IN PARTNERSHIP WITH THE OTHER NOR IN A JOINT VENTURE WITH ONE ANOTHER
.EITHER ADVERTISER WARRANTS OR GUARANTEES THE SUCCESS OR QUALITY OF SERVICES OF THE OTHER 4HIS INFORMATION PROVIDED IN THIS AD IS NOT A WARRANTY OR GUARANTEE OF SUCCESS

8

Sacramento REALTOR®

JULY 2009

M L S S TAT I S T I C S
May Data for Sacramento County and the City of West Sacramento

CONTRACTOR SERVICES
Prompt - Reliable - Competitive

• Dry Rot Repair for clear reinspection

DISCOVER THE
DIFFERENCE!

• Siding Repair & Replacement
• Home inspection repairs
• Electrical Upgrade
• Plumbing Upgrade, Installation & Repair
• Kitchen & bath Upgrade & Repair

Proudly serving REALTORS®
and Homeowners in
Sacramento, Placer, El Dorado
& Yolo Counties Since 1981.

Richard L. Smith
General Contractor
3131 Cottage Way
Sacramento, CA 95825
916•921•0407
cell# 916•761•0272
Fax# 916•925•2610
CA License 869234

“Customer Satisfaction is Our Only Goal.”

Receive a $20 credit on your Termite
Inspection Fee and/or a $50 credit towards
any Termite Repairs by redeeming this ad.
SAVE UP TO $80 OFF INITIAL
PEST CONTROL SERVICE*

*Refrences available upon request

*Some restrictions apply

C A L L T O D AY
TO SCHEDULE
AN INSPECTION
(916) 969-7567

List of property managers servicing the Sacramento Region
Phil Adams – Folsom, Eldorado Hills, Fair
Oaks,Cameron Park, 916-923-6181x118

Penny Jarrett – Sacramento (zip codes 95821,
95825, 95864) Carmichael 916-709-5930

Ernest Alexander – North and South Natomas
(zip codes 95833,95834,95835) 916-717-0232

Kent Kincaid – Lincoln, Rocklin, East Roseville and
Granite Bay 916-923-6181x131

Renee Cabral – South East Sacramento (zip codes
95828, 95829, Elk Grove 95624)
916-923-6181x152

George Dahdouh – Laguna (95757,95758) Galt
916-271-3804

Linda Stover – College Greens (95826), Rosemont
(95827) Rancho Cordova/Gold River (95670),
Anatolia (95742) Mather (95655) 916-548-7712

Renea Negri – Rio Linda, Elverta, North Higlands,
Antelope, Roseville (95747) 916-205-6415

Geri Wells – Sacramento 95815, 95821,95825,
95864 Arden Oaks/Arden Fair 916-849-5541.

Ron Queensbury – Elk Grove (zip codes 95624,
95757) 916-879-2766

Jan Windsor – Carmichael 95608, Arden Oaks/
Arden Fair (95864,95821,95825 East Sacramento
95819) 916-923-6181x132

Susie Cabrillo – Sacramento (zip codes 95829,
95828, 95827) 916-213-8526
Cathy Galligan – Carmichael, Fair Oaks,
Orangevale 916-923-6181x168
Jim Hall – South Sacramento- (zip codes 95823,
95832, 95831) (Greenhaven/Pocket), Land Park (zip
code 95818), Mid-Town (zip codes 95816, 95814),
West Sacramento (zip codes 95691, 95605) 916923-6181x122

Wes Richie – Sacramento 95842, Antelope 95843,
North Highlands 95660, Rio Linda 95673, West
Roseville 95678

Cathy Stratton – Citrus Heights (95610, 95621)
Foothill Farms (95841 Sacramento) East
Sacramento (95819) 916-923-6181x120

Barbara LeMaster – Small Commercial,
Apartments (16 units or more)
Sacramento County 916-923-6181x128

Phil Sparks – Sacramento (zip codes 95831,
95822, 95818, 95816) 916-752-2086

-ANAGEMENT #LASS ND 4UESDAY EACH MONTH AT PM s  %L #AMINO !VE 3TE  s 3ACRAMENTO #! 

®!
REALTreOsiRduSal income!

ate
Want to cre ht of a career in
g
u
o
th
t?
Ever
anagemen
property m

call!
Give me a

BRUCE MILLS
Work: (916) 923-6183 ext. 110
Cell: (916) 548-7712
brucemills@mmproperties.com

REALTORS® – if you have any questions in reference to tenant/landlord situations please give me a call

That M&M made life as a landlord simpler and more cost effective.
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C.A.R. Director Reports
continued from page 2
• Housing should remain relatively
affordable for a few years
Article 11
C.A.R. will recommend that NAR modify its Standards of Conduct for MLSs.
The modification would allow them to
impose a standard similar to Article 11
of the REALTOR® Code of Ethics. It states
that an agent’s services “conform to the
standards of practice and competence
which are reasonably expected in the
specific real estate disciplines in which
they engage.”
Forms
A Java-based version of WinForms will
soon be released. It will enable use of the
product on any computer and a “forms
viewer” will no longer be required.
As of 2010, WinForms will become
known as ZipForms in California, the
name that the product goes by in other
states.

New forms being issued include the
"Bill of Sale," "Notary Acknowledgement,"
"Commercial Lease Agreement,"
"Advance Fee Agreement for Loan
Modification," "Cash for Keys Agreement,"
and "Confidentiality and Non-Disclosure
Agreement."
Revised forms included the
" Co m m i s s i o n
Agre e m e n t ,"
"Contingency Removal." "Cooperating
Broker Compensation Agreement,"
"Independent Contractor Agreement,"
"Property Management Agreement,"
"Notice to Buyer and Notice to Seller."
and the "Residential Income Property
Purchase Agreement."
Anti-Deficiency
The Legislative Committee directed
C.A.R. to sponsor legislation that will
expand anti-deficiency protection for
borrowers. The protection would cover
refinanced funds and “recourse” junior
notes created as part of a purchase; or
loans which increase the basis of the

property.
Legislative
There was a point-of-sale plumbing
retrofit bill which was taken off the table
shortly before the REALTORS® arrived
in Sacramento for Legislative Day. It
is important to note that remaining
politically active and contributing to
the REALTOR® Action Fund annually is
a business imperative. C.A.R.’s Pointof-Sale Working Group noted that only
2% of the housing stock transfers each
year. Older homes (pre-1958) sell less
frequently. Consequently, point-of-sale
retrofits are very inefficient. Further
education on effective green and energy-efficient initiatives is needed.
C.A.R. will sponsor legislation in
2010 prohibiting an HOA to change
its governing document to disallow an
owner to lease their property unless
it is enacted by not less than a 2/3's
majority. Apparently there have already
been some cases where owners with

rental properties in an HOA were forced
to sell when new rules regarding nonoccupant owners were imposed by the
HOA.
Taxation
Discussion revolved around
Proposition 8 regarding the 52,000
property tax appeals filed so far this
year. Homeowners can apply for a base
year reduction, but can only go back
two years. The reduction is only good
for one year and the homeowner must
re-apply. Two comps must be recorded
between the beginning of January and
the end of March, 2009. The homeowner can accept the assessment or request
a Prop 8 hearing.
In determining the fair market value,
the most probable definition is pricing that a property should bring in a
competitive market under normal conditions in which neither the buyer nor
seller is under undue stress to transact; both are motivated and reasonably
informed, and the property is exposed
to the market. This raises the question:
does an REO transaction meet that definition?
Leadership
SAR’s Immediate Past President Alan
Wagner was elected Chair of Region 3
for 2012.
C.A.R. and NAR are pushing Young
Professional Councils throughout the
state and country. Sacramento had one
of the first anywhere and Members Rico
Rivera and Erin Attardi were featured
panelists during the C.A.R. conference.
Rico is currently Chair of SAR’s Young
Professionals Council and Erin completed SAR’s first Leadership Academy last
year.
Don Faught, a Member of the Bay
East Association, was selected as C.A.R.
Treasurer for 2010. He will become
President in 20l2.
C.A.R. Immediate Past President
Bill Brown is being supported as NAR
President for 2017. Californian Gary
Thomas is slated to be NAR’s President
in 2013.
DRE
As of July 1st, real estate licensees
are required to disclose their real estate
license identification on all point of first
contact materials and purchase contracts.
According to the Department of Real
Estate, “Senate Bill 1461 states that the
number must appear on purchase contracts, business cards, stationery, advertising fliers and other materials designed
to solicit the creation of a professional
relationship between the licensee and
a consumer. The bill excludes advertisements in print or electronic media and
for sale signs.”
In other news from the DRE, license
fees have increased from $160 to $300.
C.A.R. also supports keeping the DRE
as a separate entity as long as real estate
agents who are also lenders are regulated by the Department of Corporations.
Legal Hotline
The number of calls has risen significantly with over 50,000 taken last year.
Consequently, an additional attorney
will be added to the Hotline staff to
help alleviate the current wait-time of
30 minutes. The service is now open
on Saturdays from 10:00 a.m. until 2:00
p.m.
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MASTERS CLUB CORNER
Patti Martinez, Masters Club Steering Committee

Tell us what you think of us! No, really….we’re going to reward you for actually ttelling
us what you think!
Ok, here’s the deal. Very soon, you’re
going to be receiving a request to
complete an online survey about the
Masters Club. This survey is going out
to ALL SAR Members and it’s only going
to take you about five minutes to complete….and, once you’ve completed it
you’ll be placed in a drawing for three
great prizes.Only those who complete
the entire survey will be eligible, but if
you do, you’ll be put in a drawing to win
either 1) FLIP video 2) Digital camera or
3) a $100 gas card. What a deal…..and
all for just giving us your opinion. Can’t
beat that! We want you to share “The
good, the bad and the ugly” with us. So
please watch for notification about this
online survey, answer the questions and
respond right away.

at the Masters Club Roundtables (called
Shift Happens). The “shift” in our market
has been coming and we’re now right
in the middle of it….shifting from the
way we "did" business, to the new way
we “must” do business if we want to
continue to succeed. In that same vein,
the Masters Club Steering Committee
is now trying to shift away from the
“status quo” of how our Club has always
done business in the past….to a new
progressive way to meet the needs of
our Members.
We have an excellent, ambitious and
hard working committee that brings
exceptional and progressive ideas
they’re asking to be implemented for
YOU, our Membership.

This is like the “Shift” we focused on

Starting soon, a column on “Tips from
the Masters" will give you great tips
and ideas on how to build, increase,
fine-tune or just continue to maintain
your thriving business in this challenging market. Regardless of market conditions, there are always agents who
seem to have lots of escrows, lots of listings, lots of happy clients and who love
love love what they’re doing. They’re
so busy all the time….but still make
time for weekends in Carmel, a week
in Hawaii….or, at the very least, a day
or two off every week or so. Yes, that’s
right. There are lots of agents like that.
Lots of Masters Club agents like that. So,
we’re going to share their tips with you
so you too can join their ranks. We’re
going to help you make this your best
year ever! Best of all, this information is

going to be available to each and every
agent who takes a few moments to read
this newsletter.

age of Membership in places such as Elk
Grove, Citrus Heights, Rancho Cordova
and Natomas while the Membership
numbers in more central areas such
as downtown, midtown, Arden and
Carmichael have not changed significantly in the past two years.

Redding and San Jose. The majority of
visitors are either coming from or going
to areas bounded by Highways 50, 80
and 99 from such areas and Folsom,
Elk Grove, Arden, Carmichael, Auburn,
Downtown and Citrus Heights and the
Pocket with a few folks travelling to and
from areas in outlying counties.

Speaking of which, we’re mid-way
into the year and it’s time to start looking at your production to make sure
you’re on target to reach your goals for
this year. Masters Club applications can
be submitted as early as September…so
tally up your production and get ready
to submit your application.
If you have any questions about
Masters Club, feel free to email our
President, Andy Thielen at AThielen@
golyon.com or go online at www.sacrealtor.org for information on SAR and
Masters Club upcoming events.

Survey Results
Your Association staff recently conducted a survey of visitors to the
Association building on Howe Avenue.
That survey gathered information on
the purposes, days and times of visits
as well as the cities and neighborhoods
those visitors travelled to before or after
the visits.
The resulting information is helpful
in several ways. Knowing what days
and what time of day are busiest helps
your Association staff better plan
meeting times and maintain adequate
staffing levels to meet your needs. We
are also interested in knowing where
REALTORS® live and conduct their own
business. The survey was designed in
part to infer which roads and highways
REALTORS® travel on when visiting the
Howe Avenue building. The survey was
offered to everyone visiting the building
between April 16 to May 26 and collected 1,228 responses.
From those responses we have learned
that Thursdays, Fridays and Wednesdays
are the busiest days of the week in
that order and that REALTORS® tend
to be morning people with more than

75% of all visits occurring before 1:00
pm. The single busiest time of the day,
with about 50% of all visits, is the time
between 9:00 and 11:00 am. The majority of visits are for MetroList™ or SAR
Membership issues followed by education classes and committee meetings.
And many folks (just under 60% of visits)
are visiting the store after their classes,
committee meetings and events.
The Membership of SAR spans the
entire United States with some Members
maintaining offices as far away as
Seattle, Cleveland and Port Charlotte,
Florida. But a majority are Northern
Californians with offices not only in
the greater Sacramento area but also
Silicon Valley, Los Angeles, San Diego,
Redding and Reno to name just a few
places. In the Sacramento area there is
a large concentration of offices in the
Sunrise Boulevard area and Elk Grove
with smaller concentrations in Folsom,
downtown Sacramento, Carmichael and
Arden Arcade. Like the housing market
itself, the edges of development seem
to be where the greatest changes occur.
We’ve had a small (about 5%) net shrink-

Most of the visits to the SAR building on Howe Avenue are from in and
around Sacramento County and some
REALTORS® drive in from as far away as

ATTENTION AFFILIATES
REALTORS® have the buyers! You have the services!
Advertising in this paper is the key!
Call Foley Publications

800.628.6983
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Diane Hicks
Loan Ofﬁcer
916-799-9966

Jim Marco
Loan Ofﬁcer
916-765-0943

Gloria Ferry
Loan Ofﬁcer
916-599-2175

David Whiteside
Loan Ofﬁcer
916-730-8282

Ray Gin
Loan Ofﬁcer
916-207-6332

Anoosh “Andy” Hazegazam
Loan Ofﬁcer
916-223-2338

Laurie Adams
Loan Ofﬁcer
916-929-8129

Dennis Shimosaka
Loan Ofﬁcer
916-224-1889

916-929-2333

2033 Howe Avenue, Suite 110
Sacramento, CA 95825

FHA, FHA 203K, VA, CalPers, CalHFA, CONVENTIONAL and JUMBOS

Beth Gewerth
Loan Ofﬁcer
916-730-2499

David Heard
Branch Manager
530-902-3725

We have over 107 Years of combined lending experience

STABLE...SINCE 1887

Change is constantly happening all around us every day. It’s nice to know that the lender
you start your loan with today will be here to fund it at your closing...And be on time!

STABILITY SINCE 1887

Sacramento Association
of REALTORS®
2003 Howe Avenue
Sacramento, California 95825

SAR WEBSITE:
www.sacrealtor.org
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From all of us here at SAR.

Happy 4th of July!

The H.E.L.P. guidelines are available at www.
sacrealtor.org. More information is also avail- The Sewell-White family was one of the first recipients of the
able from Janelle Fallan at SAR, 437-1208 or from SAR Homeownership Equity Leveraging Program (H.E.L.P.)
NeighborWorks, 452-5356, ext. 320.
Fund. Rob, Jessica and their son Brayden are very pleased
with their home in the Mather area.

The goal of H.E.L.P. is to provide low-cost, lowinterest loans that – when combined with other
available mortgage financing products, grants and
assistance – will enable a significant number of
first-time homebuyers with mid-range incomes to
complete a home financing package. The maximum
loan amount is $10,000.

They have painted and put down new flooring in the house, which was bank-owned. With
the assistance of SAR Member Jeffery Hau, Davis
& Davis REALTORS®, they had spent about a year
looking for a home. Once they began working with
NeighborWorks HomeOwnership Center, which
administers the program, the process moved more
smoothly.

One of the first H.E.L.P. recipients is the SewellWhite family of Mather. With their son Brayden, 3 ½,
they moved into their house in January. Rob, who
works for Frazee Paint and Jessica, a dental hygienist, are very pleased with their new home.

First-time homebuyers in Sacramento are benefiting from the Homebuyers Equity Leveraging
Program (H.E.L.P.) developed by SAR to provide
down payment assistance for moderate income
buyers.

H.E.L.P. Loans are helping
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